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HE BURROUGHS is a 
| machine to handle all kinds 
of figures. It is about as 
large as a typewriter. A boy can 
learn in a few minutes how to 
operate it. With a Burroughs he 
can list and add figures in one- 
fifth the time of a ‘‘lightning cal- 
culator,”’ all with infallible accu- 
racy because it is mechanically 
impossible for the machine to 
make a mistake 


Figures are “put into’ the 
machine by depressing keys 
They are printed on paper in even 
rows and added by pulling a han- 
dle. After each addition dials 
show the total, which may be 
printed by depressing a button 
while the handle is pulled 


It also subtracts, muitiplies and divides 


There are many other things which dif- 
ferent Burroughs do 


Burroughs Machines are made in 78 dis- 
tinct models with features that may be 
combined in 321 different ways. The lar 
ger machines do al! that the simpler will 
do, and more. They are priced in the only 
fair way—according to what they will d 
—from $175 to $850, and are sold on smal! 
monthly payments if desired 





Burroughs Electric 




















An Adding Machine 


“Made to Your Measure” 


HAT’S the way a certain enthusiastic Bur- 

roughs user describes the BURROUGHS 

policy which aims to give every user a machine 

exactly fitting his needs, m fact practicalls 
‘‘made to his measure.”’ 

No single machine, however complete, can 
fit every man’s needs perfectly any more than 
one coat can fit every man’s shoulders. 

This is why there are 78 models with 321 


possible combinations of features on 


BURROUGHS 


(Nine out of every ten adding and listing machines sold are Burroughs) 


ADDING and LISTING 
MACHINES. 


Every really worth while adding machine feature 





is on some one of the 78 Burroughs models. Prices, 
too, are ‘‘made to measure,”’ based on what the mach- 
ine does for you. 

Burroughs features and Burroughs models repre- 
sent nineteen years of progress, the result of which has 
been to widen the scope of the adding machine, to adapt 
it to over 400 particular lines of business, and to in- 
crease its time and effort saving powers. 

The number and merit of Burroughs features, the 
variety of Burroughs models, make it true that where- 
ever there are figures to handle, some type of Burroughs 
will handle them in the easiest. quickest, and most 
accurate way. 

If you consider buying an adding machine, as you 
most certainly should if you have figures to deal with, 
ask to have the Burroughs that is ‘“‘made to your 
measure’’ demonstrated to you in your office without 
expense or obligation to you. 


Write for free demonstrati 


Burroughs Adding Machine Company, 
39 BURROUGHS BLOCK, 


Detroit, Michigan. 
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Ramer Remanufactured Typewriters have established a new standard in type- 
writer reconstruction. 

They represent the maximum of service efficiency for the user and afford a 
satisfactory margin of profit for the dealer. 

They are made from carefully selected used machines stripped to every unit 
of their component parts. 

These units are put under a most rigid inspection and every worn or marked 
part replaced with a perfect one. 

They are then remanufactured by a process as far as possible identical with 
that by which they were originally built. 

Each feature of building is done by experts who specialize in their particular 
work. 

The result is a machine which but few can distinguish from a new typewriter. 
Dealers who handle Ramer Remanufactured machines find advantages in the 


great variety, the unlimited stocks and, of equal importance, the prompt dis- 
patch with which their orders are handled. 


Write for information and prices today 





Wholesale Typewriter 
Company 


W. W. RAMER, President 


314-316 Broadway, NEW YORK 
LONDON OFFICE: 136-137 Long Acre, W. C. 
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The Automatic Letter Machine 


The 
Giant Brother 


of the 
Typewriter 








Perfect work. 

High Speed. 

Simple in operation and fool proof. 

Send for samples of its work and de 
scriptive booklets. 


The Ideal machine for the Commercial Letter Man. Some 
territories are open to live dealers. Ask for our proposition. 


THE AUTOMATIC LETTER MACHINE COMPANY 


623-633 So. Wabash Avenue CHICAGO, ILLINOIS 











OUR NEW IMPROVED 


MULTIGRAPH 
PRINTOGRAPH 
APWRITERPRESS 


RIBBONS 


Are the Best Duplicating Ribbons manufactured. 


Clean Work and Very Durable. 
Perfect Typewriter Match Ribbons. 





Typewriter and inked ribbons for all machines. @ Typewriter, 
Pencil and Billing CARBON PAPER for all purposes. 


Write for samples and prices. Agents Wanted. 

















THE BUCKEYE RIBBON & CARBON CO. 


311 ST. CLAIR AVENUE, N. W. CLEVELAND, OHIO, U.S. A. 
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“That which eliminates extra work and motions is scientific saving ™ 


Scientific Management 


demands the use of a Smith Premier Typewriter, because when one machine 
will do the work of several, a Scientific saving is effected. 


THE MODEL 10 


being designed to meet the greatest number of requirements in any office, can 
be furnished with carriages in six different lengths (all instantly interchangeable 
on the same machine) handling paper from one inch to three-quarters of a 
yard in width. 

THE SMITH PREMIER TYPEWRITER COMPANY, Inc., SYRACUSE, N. Y., U.S.A. Branches Everywhere 





uw 









OFFICE APPLIANCES 


NATIONAL 


Stamp Affixer simplifies your work 








The NATIONAL cannot be excelled for 
SIMPLICITY, DURABILITY and EFFICIENCY 








HIGH-GRADE DEALERS, WANTED 


National Envelope Sealing & Stamping Machine Co. 


200 Devonshire St., Boston, Massachusetts, U.S. A. 
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For record-making and record-breaking, the typewriter industry 
invariably looks to the REMINGTON, holder of every record in 


typewriter history. Production records, sales records and service records, 
all are Remington records. 








Model 10 
Visible 


Visible 


Remington 
Typewriter 
Sales Records 


MARCH REMINGTON SALES WERE 12 PER CENT. 
greater than any 


previous one month’s sales in typewriter history. 


REMINGTON SALES FOR THE FIRST QUARTER 
OF 1911 


also broke all existing records, surpassing the great 
totals of last year’s first quarter by 28’: per cent. 


Such record-breaking sales are the result of a similar breaking of all records 
of typewriter service by the Remington Visible Models 10 and 11, the machines 
which have set a new and higher standard of typewriter satisfaction. 


Remington Typewriter Company 


(Incorporated 


New York and Everywhere 
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A TRADE WINNER 


The BYRON 
Typewriter Cabinet 


___ ae; 
| ' 


Here is a brand new cabinet for typew 
supply and furniture dealers that will attr 
attention and bring orders ina hurry. The most 

° = 





important improvement in typewriter desks sinc 
the invention of the center drop. Show ° 
customers you're a live one by being the first 
your town to display them. 

Write for catalogue and prices at once. 


Good discount to live, progressive dealers. 








Five Distinctive 


Features Manufactured by 
1. Convenience Every letterhead, envelope, blank form of Byron Typewriter 
every size, immediately before operator. e 
- : Ws sa siltisamialias nememcces Cabinet Co. 
2. Protection—The typewriter is securely kept from dust or ; , 
liability of breakave So. louia & Prescott Sts. 
3. Compactness—Takes but smal! space. 20x40 inches Grand Rapids, Mich. 
4. Sanitary—Machine may be lifted and dusted and the floor a 
swept beneath cabinet 
a Hygi F : ; 62 E. Santa Clara St. 
5. Hygienic—Copy before the operator's eyes. Typewriter ' 
I r ‘ e€ opel y ly pe iter Sen Suse. Cal, 


right height for easy manipulation 











“I Can Bank on That Brand 
Getting Me the Business 











N at a better price than the other dealers quote on the Brands they handle 
} : = . . ° ” 
[t's the Best of its Kind in Town. 
R : - , 
R Do you feel that way about the Typewriter ms and Carbor 
R ie Papers on your shelves? If not, right now is the time to send for samples 
R , a | | and prices. Make a test for your own satisfaction—A. & W. Line against 
LiIGNT WEIGHT ¥ 
sesnweseen Gannon the one you handle. See which is the better 





\ -—-- You'll like PROMPT SERVICE too. 


The Ault & Wiborg Company 


Factory: Cincinnati, O. 


NEW YORK, Cor. Pearl and Elm Sts. TORONTO, CANADA, 19-23 Charlotte St. 

CHICAGO, 383 Dearborn St. HAVANA, CUBA, Calle Lamparilla 50 

ST. LOUIS, 322 Ne. Third St. CITY OF MEXICO, Primera Calle de Lopez, Nos. 16-20 
BUFFALO, 145-147 Ellicott St. BUENOS AIRES, S. A., 1059 Calle Mejico 
PHILADELPHIA, 1217 Cherry St. PARIS, FRANCE, 82 Quai de Jammapes 
MINNEAPOLIS, 729 Fourth St., South LONDON, E. C., ENGLAND, 4-5 St. John Square 


SAN FRANCISCO, 545-547 Mission St. 
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“The Machine You Will Eventually Buy” 
UNDERWOOD TYPEWRITER COMPANY 


CINCORPORATED y 


UNDERWOOD BUILDING 
= =  — Tree’ 














10 


OFFICE APPLIANCES 








e * « 
Precisely one-third of the space for the big 
Business Show in Madison Square Garden next October is 

now sold. Not reserved but sold under con- 
tract. This is twice as much space as was ever sold so far in advance. 

It means, with a little co-operation on the part of the other 
manufacturers, the largest and best show in the history of the 
enterprise. 

The great attendance, the spirit of enthusiasm and the volume 
of business transacted last year induced one-half of the exhibitors to 
sign for space one year in advance. 

Those who have never exhibited, need no better recommenda- 
tion than this. Those who do exhibit and have not vet signed, should 
write for diagram at once in order to secure the most desirable spaces. 

Special features for the October show will be announced later. 
The Big Annual International Typewriting Contest, one of the big 
drawing features of the New York Show; is assured. There will be 
other special features for each evening. 


The Date is October 23 to 28th Inclusive. 
The New York Business show is the great annual market place. 

It draws dealers from every section of the country and many from 
Europe. It affords an opportunity which manufacturers of office 
appliances and supplies can not afford to ignore. It means estab- 
lishing a temporary sales room to be visited by thousands of pros- 
pective customers. They come to see you—to examine your goods 
to establish relations with you. But it means even more—it 
means publicity value beyond estimate. It is ‘“‘circulation’’ with 
the discount off—-the very net of advertising service—-because you 
show your actual product. The advantage is obvious. Write today. 


Annual Business Show Company 


A. L. FIERLEIN, Pres. F. C. PATTERSON, Vice-Pres. L. H. MORY, Treas. and Mgr. 


317 Rand McNally Bldg., Chicago, III. 
(New York Office, 150 Nassau Street) 
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Every ROYAL 
Sold 
Sells Another 


ROYAL TYPEWRITER CO. 


Royal Typewriter Bldg., New York. London Office: 75a Queen Victoria Street. 


47 Branches in the United States. Dealers Everywhere. 
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Ask Your Salesmen 


To Read This 


In our advertisement last month, we told you that we should have 

Vertical || more to say about vertical files. From the standpoint of the dealer, 
, there are two things to be noted especially about Derby Desk vertical 

Files ' ; ; ; 

files. First: Derby Desk vertical files are the highest grade in every 

particular. Second: Owing to economies of organization and low 

overhead expense, we can furnish these standard, first-class files at very favorable 

prices. Write for particulars. 





















































The picture below shows the famous “Derby Desk Tandem.” It will 
pay you to set up this arrangement as a window display or store ex- 
Desks hibit. When demonstrating, show your prospect the advantages of 
combining a table with his desk: private papers on the desk are not ex- 
posed to the view of a caller seated at the table; the table gives you a 
clear deck when you want it quick, etc., etc. In other words, when a customer in- 
quires for a desk, sell him a desk, a table, and two chairs,—and show him the reason. 






































Derby Desk dealers sell outfits. Derby Desk dealerscan supply all requirements. They don’t have 
to refer a prospect elsewhere—they can fill any order. By the way, are you a Derby Desk dealer? 







Drop us a postal for our series of booklets covering every line of office furniture. 






Let us help you to “turn cost (your stock) into profit.”’ 














$= <3] |} 


| 
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The “‘Derby Desk Tandem”’ 


DERBY soston mass. 
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The Selling Battle of the Future 


will be along the lines of permanent align- 
ment because that is the only guaranty 


of perfect writing. THE NEW MODEL 





Secor Typewriter 


has solved the alignment problem. Hence the Secor is 
far inadvance ofevery other typewriter. It offers a sell- 
ing opportunity not possessed by any other machine. 


The Secor Paper Feed has greater flexibility and 
possibility of self-adjustment than any other made. 


Every successful feature 
found in all standard mach- 
ines is embodied in the 
Secor Typewriter. 


For certain territories we of- 
fer an exceptionally profitable 
dealership plan. Write us of 
your ability to sell the Secor. 





The Secor Typewriter Co., Derby, Comn., U.S.A. 


—— A a 
Re ea  —*“ i —FEE 
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This Mark is Only a 
New Way of Writing 
The Dollar Mark 














You can increase your typewriter sales, win new customers and make greater 
profits by linking-up your Exchange or Shop with the American factory rebuilt 
line of typewriters. 

Our extensive advertising is making the American rebuilt trademark familiar 
to thousan ds of typewriter purchasers—showing them how they can secure absolute 
typewriter efficiency at a saving of 25% to 50% on their typewriter costs. This 
advertising is bringing us hundreds of inquiries from every section of the country. 

If you sell typewriters or repair them, it will pay you to learn the profit pos- 
sibilities there are for you in uniting forces with us and pushing 


AMERICAN FACTORY REBUILT 


TYPEWRITERS 


TOOLS and PARTS 


You can offer your customers greater value—make more sales and build up a 
bigger, better and more profitable typewriter business—by handling American 
Factory Rebuilt Typewriters, Tools and Parts. 


Order at once and be prepared for 











the increased business and greater prof- 
its our 1911 Special Business Producing 


Campaign is creating now. 





American Writing Machine Co. 
345 Broadway 
New York 
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‘In a 
Class by 
Itself’’ 


| That’s What They 
| All Say When They 


See The Improved 


. 
/ | 
| 





| 
A Portable Machine Built 
on Standard Principles | 


Manufactured Only by 


Standard Typewriter Company 


GROTON, N. Y., U. S. A. 
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A Live Wire Propositian for Live Wtre 


Salesmen 





The Meilicke Calculator 


Interest 5 Maturity 


Calculator 


in 


Finder 


Time 1 Holiday 


Computer _ 
Perpetual Calendar 











Built in 
One 


Designed along 
natural lines by a 
man who has had 
the work to do. 











Detector 








Operated as 
One 


Anyone can oper- 
ate it, no experts 
required. Your 
present help can 
best use it. 








When operating any one of the devices, astonishing as it may appear, 
all the others are automatically brought into register, so that in any prob- 
lem one turn gives you all answers. How wonderful this machine is you 


cannot realize without seeing it in operation. 


We want men to represent us in exclusive territory, ‘ve men who can han- 
dle a big thing; who want to become big leaders; who are looking forward 
to a future; who know a good thing; for such men we have a good 


opening. No competitor in this line. 


Write at once for booklet and terms. 


The Meilicke Calculator Co., 


Peoples Gas Building 
CHICAGO 
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OME BUSINESS HOUSES still write their letters in 
longhand, but they are too out of date and you deal 
with some other concern. 

Some business houses don’t use the telephone, and 
you place your order elsewhere because it is more 
convenient. 

Some business houses handle their orders the old 
fashioned way, and get the goods out somehow, some- 
time, and you chafe at the delay. 
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Some business houses write their bills by hand or typewriter and 
add them up mentally—sometimes they are right and a lot of times 
they’re late. 

Some business houses may get their this month’s trial balance off as 
early as the 15th of next month, but a lot won't. 
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You can count some of these kind of business houses among those 
+) you do business with—perhaps you are going along the old fashioned way 
> and not taking advantage of the labor saving devices on which thous- 
ands of dollars have been spent perfecting, so that you can do things 
a better, easier, faster and more economically than you are doing them now. 
“y 
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Why shouldn’t you take advantage of some of these time and 
Be money savers? . 
Why shouldn’t you enter your orders, do your billing, yes, and 
your bookkeeping on machines designed purposely for such work? 
gs Won’t you let us tell you about the advantage of Elliott-Fisher 
S for such work? The information costs you nothing—you can’t lose, 
Po] but you can gain by asking for particulars today. 
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S ELLIOTT-FISHER COMPANY 


52 Cedar Street se $2 se se Harrisburg, Pa. 
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The dealer who handles REVILO Ribbons, Carbons 
and Paper has a two fold advantage —FIRST, 
that prestige which inevitably comes with supply- 
ing customers with the highest standard at reason- 
able price; a prestige which contributes more 
than any other factor in building a successful bus- 
iness, and SECOND, the satisfaction of a margin 
of profit which makes the business worth while. 


PARADOXICALLY as it may att “Hine fo Pt o., 
an ew Le »? oP 


seem, REVILO Supplies are ane 
made just a shade better oe 
than the usual standard 
and are put on the 
market with a price 


Ps 
advantage. oe 
The first REVILO & 


. es 
Supplies were 53 


. e ‘e 
madeabithigh- #3: 
er grade than Pa 


open market as 
( 

goods, for sale ae 
with Oliver ¥%: 
machines. tt, 
Ses), 

Therecommen- %& 
dation of the x: 


greatarmyofOli- Ze. 
ver users resulted ‘8 


in their being fur- a 

nished toothers. They : 

were soon in such de- a 

mand that a supplies de- “RE 

partment for dealers was OHRE 

established. Many leading TERS a egg To 


houses throughout the world have 
taken advantage of it. 


Any dealer not familiar with the line will find it 
to his advantage to get our sample books and 
prices and make comparisons. 


The Oliver Typewriter Co. 


Supplies Department CHICAGO, ILL. 
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THE NERVE TO GO AFTER THE JOB 


Good Men in Demand 


How many “‘live ones,’’ we wonder, are standing before the wall trying to see what is on the other 
side before they try toclimb over? ‘“‘If I fail,’’ thinks the man who has a steady job worth $150 a month, 
‘T’ll go broke, perhaps; anyhow, some other fellow will have my job and I'll have to start in again for 
less money with another concern. Believe I could do it and make good, but that little old hundred and 
fifty a month is a pretty comfortable thing to have just the same. Guess I’ll not take a chance—too 
risky.”’ 
So reasons many a man who sees a chance to make big money selling some good specialty on a 
commission basis ;—and the good specialties continue to wait for the man whose nerve carries him to the 
top of the wall and gives him the courage to take the plunge and better his condition with all the fight 
and judgment there is in him. 

There are plenty of good office specialties waiting for the men who have the nerve and enthusiasm 
to push them right. The cry is for men, not for goods. Mechanics and machines there are in abundance, 
and power with which to manufacture and capital to back up enterprise. ‘‘Where,’’ asks the manufac- 
turer, ‘‘can I get the salesmen to market these goods? I don’t want dubs—I want men of experience— 
good men. Where can I get them?” 

There are plenty of good men, but the good ones have jobs and the most of them are afraid to let 
go. The same thought and energy, the same knowledge of the line, the same skillful approach, tactful 
speech and manly bearing that gain the salesman orders for the line to which he is accustomed will bring 
him returns with a new line if he selects it with care and has the nerve to let go, open the throttle wide 
and go at his new enterprise full tilt. 

Pretty nearly nine times out of ten the salesman who really earns $2,000 a year and feels that that 
is his limit is putting the stakes too low. If he can make good at the selling game on a $2,000 basis, he 
is in wrong if he doesn’t see his $3,000 or $4,000 somewhere on the pretty imminent horizon. 

‘“‘T have a son,” said the conservative business man, “‘who is just finishing college. He thinks he 
wants to go into business. How much would it take to start him in the business of selling office appli- 
ances in some good town of, say, a hundred thousand people? ”’ 

‘Depends on the boy,”’ replied the party of the other part. ‘‘Some young fellows could go in with 
a good name, an extra shirt and a pair of socks and own the town’s whole office appliances business in 
two years. Other men might go in with ten thousand dollars and a big stock and get out in two years 
without even the extra shirt.”’ 

The first lesson a good man ought to learn is confidence in himself. Confidence isn’t bravado or 
foolhardiness. It should be the product of self-knowledge, based upon achievements that to any man 
of reasonable judgment, would indicate even greater capacity. Doubtless the bull that charged the 
locomotive had certain admirable qualities, but he lacked previous experience with locomotives. Not 
so with the salesman. He is in the game and no matter whether he sells sugar or horseshoe nails, he 
need not lack the nerve to sell office specialties, always provided he has made good on his previous propo- 
sition. 

The office appliances field is not a proposition for quitters, or for the little faith kind, or for the in- 
different, or the dull, or the weak, or the inebriate, but it is a grand field for the confident, upstanding, 
gingery, cool eyed, level headed SALESMAN, who'd not hesitate to maneuver an audience with the 
Dalai-Lama of Thibet if he believed there was a chance to land an order. For such salesmen the office 
appliances field offers opportunities unsurpassed. 
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SYSTEM IN THE PURCHASING DEPARTMENT. 





By S. B. Harvey, purchasing agent, 
Heywood Bros. & Wakefield Company, Chicago. 


F THE question were put to me as to 
the necessary factors in the building 
up of a successful industry, | would 


say, a good buyer and a good seller, with 
the necessary organization to back up their 
efforts. of l 
short of perfection in our respective profes 
to Sales Depart 


Purchasing 


However, since most us fall 


sions, we have create 
ments 
a separate industry and 
As to the 


been written 


Departments, each 
at the 
art of selling, 
the 


and 
Same time 
inseparable. vol 
subject 


You 


correspondence, 


umes have and 
covered from every conceivable angle 
may learn to sell goods by 
doubt abord this 


have contact 


because | 
the 


method, 
with 


no 


come in some ol 


boys who, I am sure, graduated from this 


school. If we possess the qualifications for 
success we possess much in common; Con 
fidence, Tact, Force, Knowledge of mer- 


chandise we buy or sell, and a single stand 
ard of honesty for both principal and client. 

With the development of large commer- 
the ; 
economical produceion to meet the ever in- 
The labor cost hav- 
of 


cial enterprises has come necessity for 


creasing competition 
ing been determined the question raw 
material, its cost, source of supply, etc., is 


of first importance because herein may 
develop your profit or loss account accord- 
ing as the Purchasing Department is of 


high or low efficiency. 


\ desire for knowledge and the curiosity 
to know just how the other fellow does 
things has led me to investigate shop prac 
tice and manufacturing conditions in vari- 


ous lines of industry and I venture the as 
sertion that 90 per cent make all purchases 
That department 
the 


through one department 
of 


may consist one man or twenty, as 


particular business may demand. 
The old 


superceded by perfect systems and the rea 


being 


hap-hazard methods are 


son is obvious. What is every one’s busi 
ness is no one’s business. The man who 
spends other people’s money should be 
trained in the art of getting all he can 


it and perhaps a trifle more 

In 
to efficient purchasing it need not be cor 
luded that are de 
pendent entirely efforts 


discussing profits and their relation 


success or failure 


the 


apon our humble 


What we save may be easily dissipated by 


imprudent handling in work rooms, and 


vice versa, a clever superintendent can fr 


quently turn our mistakes to advantage 

However, it has been my experience that 

when it is necessary to curtail cost of prod 

uction on any certain article we are the 
| 


ones to be called upon. I remember an in 
at the tims 


lustrate my point 


cident which rather amused me 
and which may serve to il 


\ department superintendent came to m 


and 


ibout some screws I | 


strenuous com 


id 


fice one made a 


day 


plaint furnished 


im Chey had no points—the slots wer 
poor—in fact they were worthless (so_ he 
said). Upon investigation | found some 
poor specimens but insufficient cause for 


a_ kick The men liked the screws all 
right, but the boss had readjusted piece 
prices to a point where they could not 
make what they considered a day’s pay 
[ joshed him about the matter and inti 


mated that the remedy was in his hands 


Well,” he said, “the prices are low, but | 
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an't change them. You must buy some 
kind of screws they can drive faster 
[The man who sells merchandise today 


is, | think, in most cases He 


a specialist 


carries a limited line and beyond those 
limits he need not unless he choose, post 
himself 

Che person who buys from him, how 
ever, and I have in mind now he who buys 


ir the present day manufacturing institu 


informed t greater de 
to 


articles of 


must be a tar 


tion 


11 
| 


gree and able trade intelligently 


ountless commere: He must 


icquaint himself with costs ot 


1] 1] 


1 
S well aS seliing vaiues (om 


course, is not readily obtainable on 


material, but knowledge 


good antidote for fancy 


| 
ues 1s a 


n¢ Va 
prices When I know what an article costs 
t make I « in us illy rma idea of wl it 
[ am going to pay r it. Most peopl 
von't buy what they in manufactut it 


home, provided the quantity will warrant 


outlay. It is said that the U 


States government saved $200,000 on cert 
tain public improvements through manu 
turing some of the material required 





right on the ground And this a 
ducting the st of installing a 
plant 

In reducing the purchase of mater 


a system I have always aimed to eli 


Any 


much red tape ceases 


+ 


unnecessary detail system that 


cumbered with too 


be a system and becomes a nuisat 


have about twelve departments to buy 


each requiring a large and varied 


raw material. Every department is 1s 


its own particular supplies 


The latte: 


todian of 


keeps up its own records 


corrected from day to day according t 


ceipts and disbursements. Thus an 


tory is available at any time and the 
or shortage reduced to a m 


[he general store keeper is res 


for overstock 
imum. 


sible only for such goods as are us 


} ] 


common by all departments, viz., bt 


soap, and other articles not entering 

the construction of wares offered for 

We keep in personal touch with departme: 
stocks at all times and know what ge 
purchased are to be used for. In case th 
do not move we are then in a position to 
apply the remedy Herein is really t 
test of top notch merchandising, knowing 
how much or how little to buy, ever 
staples. There are worse mistakes tl 


paying too much for your goods, one is 


ing out something when you n¢ 

and the other is having a lot of stuff that 
you can't ust [ am a believer 

ous stocks within reasonable limit t 
makes for low prices and is good ins 

in many ways [The man who ha S 
staples well in hand at all times 

out of the market and let the selle: me 
to him. Every buyer knows. what 
means. Overstocks should be wip 
before they become dead stocks and let 


no man con himself to sleep by th 
ance that “this lot is all right and it 
take care of itself.” You have all 
The big traders don’t believe 
said of one very prominent de 
store head that being told by one of : 
buyers that a certain lot of mercha Se 
was “all right,” he remarked: “Well, if it is 
ill right why doesn’t it sell?” Ne 
o add the goods were marked dow 
disposed of. Never mind the profit 

\ll purchase orders are mad 
cate. The duplicate copy goes to t 


ceiving clerk to be retained by hit 


delivery 1 mplete, when it is e1 
showing it of receipt, transp 
charges, if any, and returned to the 
chasing Department. The _ tripli 


mains Purchasing Department 











filed under the department for whos 
count tl terial is ordered rl tt 
ates re idy reference sheets 
the « é the buyer pers 


ving up his purchases \fter shy 
1 e they ke the duplicate, ha 
¢ he purp: 
I eipt é we make i 
hecket his is a copy ol 
bill ntity, pt s and terms bei 
tt It is 1 ( duplicate, one « 
t receiving clerk and the other 
he ¢ rtment owning the goods. The 
rigit does pass out of the offi 
W he shipment arrives in receiving roon 
h he is endorsed by the clerk show 
ng P ( packages boxes or crate 
reight paid if any, and accompanies thi 
sig ent té the proper department 
ler¢ e actual count, weight or yardage 
< ted « the hecker and the latte: 
urne¢ to the omece If the checking 
ore with the amount billed all well and 
goo ot we ask for a recheck. Th 
pr advantag the checker systen 
é the fact that the receiver of the 
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g : praise e sl ent sé 
t sil ply CODY I 
et re t th: | ex 
Ss Ss s iccul \ | <4 
ri e regular ! r, the ( 
I name d rtn t t 
d teri sale t s - 
pended an acknow gme ( 
showing date shi nt 
returned to purchas¢ \\ st 
prompt rett of these though we 
e t mak repeated ( 1¢ I Sol 
xd friends before they ymply 
want to know with reasonable certainty 
when shipments can be made, and the 
shipper should know pretty we whe é 
can ship, barring unforeseen accidents 
With regard to the keeping of records 
there, are of course, many systems e1 
ployed, and no doubt one is about ( 
ficient as the other. Some prefer pri 
oks, while others swear by rd syst 


23 


In adopting a-plan one should be guided by 
the requirements of his particular business. 

In my own case I have all purchasable 
goods tabulated in a vertical file and a fold- 
All data, in- 
etc., 


er for each and every item. 


cluding quotations, contract papers, 
are filed under their proper classification. 
lf I desire information about glue, I have 
simply to call for that folder to ascertain 
the price, from whom bought, and any data 
that arisen subsequent to the 
last purchase. The record sheet is made at 
same time with the order and is not a 
separate operation. I keep no records that 
are not absolutely necessary to the intelli- 
gent handling of the department. The less 


red tape the quicker I can get at facts. 


may have 


the 


Sometimes I am accused of being busy, 
but I generally get a vacation, play my 
proper share of golf, and still find time to 
to the ball game. 


eae) 


BUYING SUPPLIES FOR FAMOUS WATCH COMPANY. 


ATED o1 the 
tne eastern 


and 


LT green prairies oO 
[llinois, on 
the line 


railroad 


city of Elgi on 


the Aurora and Elgin Interurban 


t 
L 


outskirts of 


‘ 


the rmous works of the Elgin National 
Watch Factory is a most interesting place 
vis The building was erected not 


ly with a view to beauty, but with regard 


primarily to the practical work to be a 
om] shed It overs several acres of 
ground and the floor space is something 


enormous, yet notwithstanding all the vari 
ous details of manufacture that are carried 
building the exactness with whicl 
thing must ne and the high qual 


and 


1 


ity < every raw material 


to 


piece Oo! 


equipment which goes make 


up 


re of watches, the purchasing 
igent, Mr. F. L. Cory, assures the repr 
sentative of Office Appliances that his work 
is not complicated enough to be worthy ot 
ery much comment \t first Mr. Cory 
modestly insisted that he didn’t know any 
thing that would be of interest to other pur 
hasing agents; that in fact he didn’t need 
much of a system to carry on his work, 
but finally gave us the number of details 
vhich we are sure will prove of no little in 
terest 
The fact that the system of the purchas 


ng department of the Elgin Watch Com 


pany is simple is a compliment to the head 
tl department, and to the management 

he ncern. It is a foregone conclusion, 

e, that tl simpler a system the 

isier is its application, and the less likeli 
here is of something going wrons 

lgin Watch Company runs a print 


shop its own in the factory, where all 


ilars and letter heads 
purchases the sup 


t 


getting his paper 


etc., from the manufacturers or from the 
large wholesale houses in Chicago, whet 
ever he can get the right quality for the 
most suitable price The company main 
tains store rooms in the basement of ~ 
building, where all raw materials and sup 
plies are kept and supply closets on sev 


eral floors for immediate use. Orders for 
supplies come into the purchasing depart 
ent on requisitions. The requisition 
then written up on a large sheet and the 
catalog number of the article required, 
how it is to be shipped, and for whom it is 
intended are given, and this big sheet then 
goes to the stenographer who writes up 
from it the orders sent out to those who 
supply the goods. These orders are made 
triplicate form, one goes to the supplier 
or factory, from which the goods are pur 
chased, one is kept on file in the purchasing 
department, and the third goes to the de 
partment which ordered the goods Phe 


purchasing agent has a permanent record 


He keeps an impression book of all orders 


sent out and the copy which is retained 
by the purchasing agent is for his con 
venience in following up the orders. When 


each order is in, this destroyed, 


» that the order automatically 


copy 1s 
checks itself 


the 


there being also a permanent record it 
impression book, but no other order in the 
purchasing agent’s department, unless the 


goods have not arrived. If there is a copy 


of the order it is a signal that the goods 
have not yet come in 

Mr Cory keeps a catalog le with 
index and cross references according to the 
firms who supply goods to the company ( 
iccording t the materials ipplied Chis 
atalog file is very extensive It « es 

big six-drawer cabinet for the catalogs 

ordinary size, the larger italogs g 


Some of the methods used by 
the Elgin National Watch Co. 


placed in Globe-Wernicke book cases. 
These are all indexed and cross indexed, 
so that it is a matter of only a moment’s 
work to find any article that may be de- 
sired. To keep himself up to date, Mr. 
Cory also uses a large manufacturer’s direc- 
tory, containing the names of all the manu- 
facturers with whom he is likely to do 
business in the United States. He is 
constantly on the lookout for new prod- 
ucts, new methods and in fact anything that 
will be of advantage to the Elgin National 
Watch Comygany in any of its departments. 
He purchases not only all of the raw mate- 
rials for the factory, but also all the office 
supplies and office machinery used in the 
This makes necessary a rather 
library of catalogs, 
other sources of informa- 


Elgin plant. 
extensive reference 
directories and 
tion. 

Mr. Cory says that salesmen whom he 
meets in large numbers and of all sorts 
of different personalities are very often over 
anxious to sell, that too many of them will 
exaggerate the quality of the goods or will 
not make true representation as to the time 
when they can be delivered. This, of 
course, is not the invariable rule, because 
there are many fine men among the sales- 
men who call upon him, whose words are as 
good as their bond, but such men are above 
the average. The factory sometimes 
places orders which must be in at a certain 
time so that it is highly necessary that 
salesmen must make good on all of their 
representations and see that deliveries are 
promptly made and that goods are pre- 
cisely the right quality. Mr. Cory believes 
that the good salesman, the man whose 
word can always be relied upon is the man 
who customer, is entitled 
to respect and sure of increasing success. 


never loses a 











ALESMANSHIP is the “selling of 

goods at a profit,” we are told. Very 

good, and very true. And yet this is 
only a definition, such as a dictionary might 
give. It defines, but does not explain. It 
comes as far short of fully describing all 
that is meant by the term salesmanship as 
the statement that an apple is a fruit which 
grows on a tree would fall short of telling 
what an apple really is. Salesmanship is 
almost wholly intangible. It is not merely 
the exchange of certain goods for certain 
moneys. Exchange of goods for money is 
simply an outward expression, a symbol. 
The act of exchange is not the sale itself, 
but the result of the sale. 

Sales take place in the mind. A 
sale is accomplished when there is a 
decision in the mind to buy. 

The signing of the order, the exchange of 
goods and money which follow the decision, 
are merely details. The part of 
marriage is the decision that it shall be— 
the betrothal. The ceremony is only the 
necessary consummating form. We are so 
familiar with the tangible aspects of the 
sale, such as the signing of orders, the pay- 
ing of money and the delivery of the goods, 
that we confound these material forms with 
the real sale, which is entirely unmaterial 
and intangible. 

If a man walks into a store, lays down 
$35 and tells a salesperson to send him a 
certain suit of clothes, that is not really a 
sale. That is the act of purchase resulting 
from the sale. Perhaps the customer had 
been in the store previously, had been wait- 
ed upon by a different salesperson, been 
convinced that he should buy, or perhaps he 
sold himself, and in that case the 
person merely accepted an order. Since a 
sale is a decision, it is well to understand 
just what a decision is. A decision is a wil- 
ful act of the mind and it cannot be made 
outside the mind. It cannot be made in the 
pocket, or with the hands that transfer the 
Therefore, a sale is a mental state, 


essential 


sales- 


money. 
the result of a process of thought and feel 
ing in the mind. 

Now let’s see if we can find out just what 
happens in a sale. Let us suppose that a 
salesman is trying to sell an adding ma- 
chine. He has the machine all ready for 
demonstration and the customer is at hand 
Here are the three material factors that en- 
ter into any and every sale: The Sales 
man, the Thing Sold, and the Customer 
There is one other factor which enters into 
any and every sale, and only one other, viz., 
the Sale itself. This is an immaterial factor, 
of which more later. 

Now, the Salesman, of course, thinks the 
Customer ought to have the adding ma- 
chine; he is entirely convinced on this point 
The Customer, on the other hand, does not 


want the machine. He believes he does not 








WHAT IS SALESMANSHIP ? 


By Harry W. Ford in 
the Caxton Magazine. 


need it. His state of mind, in other words, 
is diametrically opposed to the state of 
mind of the Salesman. Under these condi- 
tions the Salesman starts to work. He 
gets the Customer’s attention by his intro- 
duction; carries him from Attention to In- 
terest by entering upon a demonstration 
of what the machine will do; ripens that In- 
terest into a Desire to have the machine, a 
Desire to Buy, and finally, at the psycholog- 
ical moment, by the use of his strongest 
closing arguments, he crystallizes that De- 
sire to have into a Decision to Buy. 

The Sale itself has been completed. Now 
what has happened? Simply this: A man’s 
state of mind has been completely changed. 
The Customer entered upon that demon- 
stration with the firm belief that he did not 
want an adding machine; that it was not 
needed in his business; would not save him 
time, trouble or money. The Salesman 
convinced him that he was wrong on every 
one of these points, and in addition created 
in him a desire to have the machine and a 
decision to get it at the Salesman’s price. 

Salesmen accomplish results by ap- 
plying the Scientific Laws of Sale, 
which are Attention, Interest, Desire 
and Resolve to Buy. 

By what means did the Salesman change 
the Customer’s state of mind? There is 
only one way by which the mind can be in- 
fluenced or changed, and that is by the 
Power of Persuasion, in some of its many 
forms. Did you ever before realize this?— 
the only way the mind can be changed or 
influenced is by persuasion. Persuasion may 
take many different forms 

Out on the Great Divide 
was once the means most favored, as it was 
the most effective, to persuasion. And yet 
such methods, by force, are really not per 
suasion. You can force a man to do a 
thing your way, but unless he is really con- 
vinced in his own mind, you have not per- 


a sixshooter 


suaded him. Persuasion, literally, is the 
power of influencing another  person’s 
mind, “gaining over by argument, advice, 


entreaty, expostulation.” To persuade is to 
“convince, prevail upon, induce, win over.” 
The word persuasion is one of the great 


est in the English language. A man who is 


gifted with the Power of Persuasion can 
get nearly everything he wants in_ this 
world. We all try to persuade others, and 


so far as we are able to do so we are suc- 
cessful. The politician persuades the vot 
ers that they ought to vote for him; the 
lawyer persuades the jury that his cause is 
right; the preacher persuades his congrega 
tion that his beliefs are correct; the man in 


search of employment persuades the em- 
ployer to take him. A Sale is a mental 
process, since a decision can only be 
reached in the mind, since the mind can 
only be influenced by persuasion 


The answer to our question, “What 

Is Salesmanship?” would seem to be 

this: “Salesmanship is Persuasion— 

in its broadest sense.” 

Our lives are made up of a succession of 
efforts to persuade. In the performance of 
our duties we endeavor to persuade those 
above us that we are competent and effi- 
cient. The most trivial acts of our lives are 
prompted by a desire to please, to persuade 
some one that we are worth some attention 
and consideration. We do not persuade 
merely by language. There are a thousand 
other things beside words which contribute 
to the Power of Persuasion. The great ac- 
tor persuades his audience that he is a 
great actor, but he does not do so by words 
of his own. He speaks the thoughts of 
other men. He persuades by his manner 
of speaking, his manner of acting, and by 
force of his 
sonality which he is able to embody forth 


some indescribable own per- 
as real. 

The Salesman who sold the adding 
chine to the man who thought he did not 
want it, did not persuade simply because he 
said Many another add- 
ing machine salesman could have said the 
same words this man said and yet not have 


effected the sale. It was the way he said 


ma 


certain words. 


the words almost as much as the words 
themselves It was his bearing, his ap 
pearance, his enthusiasm, sincerity, his 


health, his mental acuteness, his determina 
tion, his apparent reliability. All these 
things and many more contributed to the 


Salesman’s Power of Persuasion, and e1 
abled him to make the sale because they 
each and all influenced the mind of the 


prospective buyer. From all the foregoing 
it is plain that a Salesman deals with minds 
He deals minds far more than 
goods, when you get right down to facts 
And the man who can appeal to and influ 
ence minds is the genuine salesman. 


with with 


You can take two men of apparently 
equal ability, teach them both the sam 
facts about any line, send them out, and 


one man will sell twice as much as the oth- 
er. The didn’t know the 
better than the other, but he knew 
how to appeal to the minds of his custom- 


goods inv 


one 


better 


ers. He could persuade. Somehow or oth 
er, for reasons hidden and almost inex 
plicable, he was the stronger man. Why 


where the other 
Because he had a better 


personality? 


could he persuade 

Why? 
personality And 
Whence does it spring? 
acquired and strengthened? 

Personality is the sum total of what 
aman really is. It is the result of the 
development of the positive, strong 
faculties and qualities of body, in- 
tellect, will. 

It may be acquired and strengthened by 


could not? 
what is 


How may it 








a systematic effort to educate and develop 
those positive faculties and qualities. In 
fact, a strong personality is the inevitable 
result of true education. True education 
consists of two processes: 1, Filling in 
useful knowledge. 2, Drawing out, train- 
ing and developing the latent positive facul- 
ties and qualities, such as Reason, Mem- 
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ory, Judgment, Imagination, Tact, Observa- 
tion, Courage, Loyalty, Endurance, Initia- 
tive, Energy, Self-Control, Economy, In- 
dustry, Determination, Perseverance, Self 


Confidence, Bodily Power, Honesty, Per- 
sonal Attraction. 
Editor’s Note.—Send a dollar to The 


Caxton Society at Pittsfield, Mass., and tell 
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them to send you The Caxton for a year. 
It is brim full of good stuff, worth many 
times what the price of a year’s subscrip- 
tion costs. This is not an advertisement 
for the Caxton Magazine—it is a tip for 
the readers of Office Appliances. Your 
dollar will be well spent—take our word 
for it. 


REALIZATION OF PRACTICAL IDEALS IN BUSINESS. 


By Paul L. Barrett, sales manager, Barrett 
Adding Machine Co., Grand Rapids, Mich. 


EW of us realize as we work from 
F day to day to fill our own particular 

place in life, how rapidly and to what 
immense proportions this country of ours 
has developed in a comparatively short 
or to what is due this remarkable 
growth. An English business man, who, a 
short time ago was visiting this country for 
the first time, remarked to me upon the 
wonderful growth of the American business 
world, stating that in England there were 
many millionaires if could only find 
them, but that here they seemed to be every 
where, which is in a sense quite true. The 
American has made himself a man of wealth 


time, 


you 


and power in spite of everything. 

\ motto hanging in the office of a vice 
president of one of our large corporations 
attracted my attention not long ago and 
the more I thought of it the more I asso 
the results he had 
accomplish 


ciated it directly with 


obtained. “Some men _ can 
great work if kindly 
me the man who can do things in spite of 


hell.” It putting the proposition 


encouraged, but give 


may be 


a little roughly, but it certainly hits the 
mark 
We are inclined to look up to our great 


of industry as very extraordinary 
that they have 
I do not think 
of the 


captains 
Certain it is 
things, but 


individuals 
done wonderful 
that 


steel 


Carnegie was born a general 


business, Harriman, a president of 
Pacific, or Hill, a king of the 


As a matter of fact, they were 


the Union 
Northwest. 
probably very ordinary young fellows wh 


had ambitions and ideals, and the common 
sense and energy to stick to them through 
all sorts of weather until they were accom 


Each and each ob 


it arose required a different treat 


1 P 
isn l 
pil hed 


emergency 
stacle as 
ment and it was by meeting these with a 
force a little each time, that de- 
eloped these men far many of 


stronger 
above so 


their associates 
It would be hard to imagine that the 
unders of our large business enterpries 


ceived at the start, the various intri 
‘ate details of the 
exist, but it is certain that they had fixed 
what they to do. As a 

orer in Pennsylvania Carnegie probably 
dreamed of a steel plant. As an 
oy on Wall Street, Harriman prob 
ably dreamed of railroad. And 
of us have not dreams of power 


business as they now 


ideals of wanted 


owning 


owning a 


in fact who 


and control? The trouble is we often get 
side-tracked, or in a pocket. We often fail 
to use our resources, strength and energy 
at the right moment to break away into 
the clear field. 

The busines energy of the Americans has 
fostered a tremendous growth of the coun 


try. The growth of the country has cre 
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demand for all kinds of wares 
and products. This 
the keenest competition among the different 
their 
ww employed 


ated a large 


demand has created 


commercial houses for supremacy. 


methods are 


\ccordingly 


which were unheard of a few years ago 
[It is now possible, so perfect is the organi 
zation of its different departménts and so 
well do they work together, for a concern 
to do four hundred million dollars’ worth 
effort than a 


a tenth of 


of business a year with less 


few years ago was required for 


that amount. 


True, the demand has largely increased, 
but to meet that increase practical ideas 
have been brought forth, and men have 
been taught or have found for themselves 
their own power and the best practical 


methods of applying it 


A friend who was about to invest some 
of his money in a new enterprise remarked 
that he was giving very little thought to 
the factory. When he found a man that 
could successfully market the goods it 
would be easy enough to make them. 


Practical Ideas Demanded in Sales Depart- 
ment. 


Nowhere have practical ideas been 
brought more to the front than in the Sales 
Department, and nowhere has there been 
more need for it. Nearly every large busi- 
ness house who sells goods, has its train- 
ing class for salesmen in which they are 
taught ‘to know themselves, their goods 
and their customers, and to have con- 
fidence in the one and impart it to the 
other. 

There are often many elaborate ideas 
advanced from time to time as to how 


things should be done. There are many 
firms who have ideas how their goods 
should be sold. The main question is 


what the fellow who is buying thinks and 
how to win him to your side of the argu- 
ment. As he is generally a man of good 
common sense, nothing but that which is 
practical and appeals to reason will appeal 
to him. 

It was my good fortune not long ago 
to attend a meeting of sales managers of 
the different branches of a large house 
where the main object was to get at all 
sides of the question. A committee of out- 
siders was called in and these managers 
were supposed to sell them furniture for 
a court house. The whole proceeding was 
as real as it could possibly be and seemed 
to show all concerned their strength and 
their weakness, and to get nearer than be- 
fore to the practical side of their business. 

The more we study these matters and 
the more we study the general growth of 
our business world, the more fully do we 
appreciate the power of the few simple 
forces which govern what seem to be the 
vastly intricate systems of our present day 
business. 

Through the force of continual perse- 
verance and bull dog tenacity our business 
men of today have brought their ideals 
through all sorts of storms and have 
builded for themselves monuments which 
will never be forgotten. 











26 OFFICE APPLIANCES 
HOW AN INSURANCE COMPANY BUYS SUPPLIES 
4 I 4 4 . 
Some features of the purchasing system of the 
Travelers’ Insurance Co. of Hartford, Conn. 
HE facts which form the basis of th thee furniture, such as desks, chairs, table lravelers nce Company 
following article were kindly fur etc., using one practical line or grad \ other deta irds, such as invert 
nished to Office Appliances by of the company’s sectional units in all of its ords, whereby a correct inventory 
Frank W. Theis, the purchasing agent various offices are intended to be i of all supplies for each branch off 
the Travelers’ Insurance Company, whi grade and all typewriters the same, lik Che distribution of supplies, 
favored us with a letter at a time when he wise, all other supplies, so that one set ot stationery matters at the home « 
was on the point of getting ready for furniture and office machines applicable to printed supplies ourse, leads 
week’s trip. This makes Office Appliances one office can readily be transported and ther development of this subj 
and its readers all the more indebted to transformed to any office and set right would be rather difficult to set 
him for his courtesy and consideration into the scheme employed detail such as how the requisition 
The inception of the purchasing depart In the organization of this work it was ceived at the branch offices or 
ment of this company was largely due to’ of course, apparent that an accurate and home office, how the same are 
the efforts of the purchasing agent him perfect record (special form) be adopted to guard against duplications, then 
self, who has seen service with that com arry on the work—something  whicl supplies sent forth In the matt 
pany for twenty-six years and noted the would readily show orders placed, those home office the company has a1 
“THE TRAVELERS INSURANCE COMPANY "=22— | THE TRAVELERS INSURANCE ie ian. 
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EXAMPLES OF FORMS USED IN THE PURCHASING DEPARTMENT OF THE TRAVELERS’ INSURANCE COMPANY. 


development and growth of the purchasing 
end of the the 
general growth of 

\ 


made 


business in connection with 
the company 
the 


the 


number of years ago Travelers 


decided change manner of 
its that at the 
present time in the principal cities of th 
United States, 
branch offices which directly respon 
to the head This system de 
manded that the company care for the fur 
nishing of supplies and the buying of sam 
for all of the branches 

of this work it became 
to do to 
the various lines of supplies wherever pos 


a in 


handling agency force, so 
the business is controlled by 
are 


sible office 


In the development 
that the 


standardize a 


apparent 


one thing was Il 


sible. To get in touch might 
be with the 


practically the same thing, with some dealer 


as closely as 


manufacturers, or what is 
who is so closely allied to the manufacturer 
that it the 
manufacturer’s price the 


1 


would be possible to secure 


This 


has done. It has standardized a 


from him 


company 


open, the delivery to the proper places, th 
record also showing that the proper peo 
ple had received the supplies ordered. This 
system is perhaps best illustrated by the 


accompanying set of order blanks, the orig 
1 


inal being the order sent to the manufac 
turer, the next marked consecutive le 
forming a classification file enabling the 


purchasing agent at the end of each month 


to classify the different purchases under 
their different heads or divisions. It en 
ables him also to know the expense of each 
classification. The third copy, the invoice 
receipt, which is sent to the person for 
whom the goods are intended and signed 


for by him, is returned to the department 
of the purchasing agent and accompanies 
the bill to the auditor when received Che 
other, the manufacturers’ file, becomes thi 


the 
d 


file of 


prices an 


permanent record department 
showing the cost 


thereor In ec 


other items 
thi 


mnection with s work the 


requisition llowed 


whereby orrect 
kept of the 


this with 


by 


and 


al 


has adopted from time t 
waste to a minimum 

In connection with the 
1 


a 


| 


accurate 


work 


I invent 


. 


f 
supplies used by each 
other features which thé 


time 


; 


i 


) 


r 


ates large printing plant which 
equipped to turn out any or every 
work required for its use. In the h 
of this work the ordering and th 


ment of prit 
the 


tically same 
printing plant were 
tution 

In connection wit 


partment the 
to 
| 


logs 


keep omplete 


Wi 


manner 


an 


h th 


purchasing 


as 


work 


agent 


ted supplies is carried 


th 


independ 


e! 


and full a lin 
ts 


irra! 


name 


whi 
th 


n 


hy 


o with printed supplies the company 








OFFICE EQUIPMENT OF A BIG COMPANY. 


Machines used by the American Radiator 
Co. form interesting array of Appliances. 


dollars is a consider 


TY thousand 


able sum to have invested in ofhes 
machines and appliances, but the 
American Radiator Company, whose gen 
eral offices are in Chicago, believes that 


invested and that every 
make or kind used 11 
the accounting, and ad 
dressing departments of their big establish 
branch offices and 


this money is well 


machine of whatever 


correspondence 


ment and its various 


factories much more than pays for its cost 


and the interest on the investment by thi 
thousands of eco1 


omies and the. vast 


amount of additional information obtained 


by their use. Of this lump sum which ne 


essarily is stated in round numbers, more 


invested 


than twenty thousand dollars is 
in typewriters alone In figuring this big 
investment of over fifty thousand dollars 


intended to include items which 


belong to the class of stationery, 


it 1s not 
properly 
such as paper-fastening machines and simi 
lar small devices, nor are the big Hollerith 
machines included 


secured only 


tabulating and sorting 
can be 


Furthermore, office 


for these machines 


upon a rental basis. 


furniture such as desks, filing cabinets, etc 


is not made a part of this estimate of the 
sum invested in office machinery. 

We have spoken of the economies effect 
machines; but the 


Radiator Com 


ed by the use of these 
officials of the 


they 


\merican 
appreciate the dollars 


time 


pany, while 


which are saved by the use of and 


value far 
the use of 


machinery, more 


labor saving 


the information which these 
various machines makes it possible to ob- 


tain As 
is a business man at all and has in his 


one of them expressed it, if a 


man 
blood an ounce of the spirit of good sport 
it is not so much the little dollar that he 
can s saved as it is the many dollars 


which he sees in the air all about and 


which he can get by kicking overboard the 
little dollar and grasping at the many dol- 
lars that are only a little farther away 
Some philosopher said that knowledge is 
power. The American Radiator Company 


appreciates the force of this maxim, but 


carries it one step further and adds the 
corollary that knowledge is power only 
when it is applied to practical ends 
Probably the average business mal 
would be amazed if he could be informed 


the many things he does not know about 
American Radia 
a part of their busi 


about their 


lis own business, but the 
mpany makes it 
verything busi 
the information right on 
The ability 
e their hands upon figures, statistics, 
that it is 
enabled the officers 


ness to know « 
ness and to have 
hand whenever it is wanted. 
anything necessary to 
w has of the com- 
ny not only to nfake many thousands of 


every vear for the company 


this comprehensive system was put into 
effect, but has brought about a saving of 
other thousands of dollars in fields which 
are entirely apart from office routine—in 


the factory, in the selling plans, etc., et 
so that it is not the 
of office 
1 part of the advantage derived from the 
use of modern office machinery, but it is a 


mere saving in the cost 


work which should be figured as 


saving in every department of the business 
ind the multiplication of opportunities for 


profit which a complete knowledge of all 


details in the 


most accessible form makes 


possible 


The Machines Employed. 
A mere tabulation of the different ma 


hines and the departments in which they 


ire used without reference to the number 


of machines employed is interesting in it 


self. For instance, Dalton adding machines 


are used all over the accounting depart- 


ment wherever the use of an adding ma- 
chine will effect an economy of time and 
labor, but in addition to the large number 


of Dalton machines, the uses for 


special purposes a number of other calcu- 


company 


lating machines. Comptometers are used 


for extending, calculating costs, and for 
checking up work and verifying it where 
necessary. These machines are used chiefly 
in the 


claim 


invoicing, accounts payable and 


Moon- 


Hopkins billing machines are used in the 


departments. A number of 


invoice department to great advantage and 


effect large economies The Elliott-Fish 
er billing machines with tabulators are 
used for all posting, voucher writing and 
voucher record work in the accounts pay- 


able department. 


used in the sales ledger department where 


These machines are also 


posting sometimes 


different 


some cases, one Op- 


erates for six thus en- 
these 


balances of the 


purposes, 
make daily 
Elliott-Fisher 
other 
state- 
accounting depart- 
and the 
adding 
mentioned 
Millionaire 


ibling departments to 
books T he 
machines perform also a number of 
operations giving several forms and 
ments necessary for the 
branch houses at one 
In addition to the 


machines 


ments and 


same time and 


calculating already 


two others are used—the and 


the Brunsviga, which are employed in 


guring percentages 


The advertising department of the Amer 
‘an Radiator Company employs a num 
ber of high class office machines including 
the Multigraph and the Printograph dupli 
‘ating machines, business phonographs, an 
automatic paper folding machine, an auto- 

atic envelope feed machine and the Ad 
dressograph, the last named machine be 
ing employed also by other departments in 
iddressing letters to given lists where it is 

onomical to maintain quantity of ad 
Iress plates 


course, are used in all 
and factories, 
possible 


l'ypewriters of 
departments, branch 
the company having as far as 
standardized upon one make of machine. 


offices 


The several factories of the company use 
a variety of special machines proper for 
their own work such as tag addressing ma- 
stencil machines of various kinds, 
etc., In addition to the foregoing, a 
number of special machines are employed 
such as cutting machines to trim the sales 
ledger sheets to a uniform size and for 
other purposes where a small paper cut- 
ting machine is required, a punch machine 
which punches the word “paid” through all 
bills which have been paid, a postage stamp 
perforating machine to mark stamps with 
the company’s initials; a number of Pro- 
tectograph machines for protecting checks; 
a Mail-om-eter sealing and stamping ma- 
chine and the A. B. Dick automatic pa- 
per folding machine for use in the mailing 
room at the company’s headquarters in 
Chicago. 

There are several Hollerith machines in- 
cluding tabulating machines, sorting ma- 
chines and punching machines. These oc- 
cupy a separate room and are devoted to 
the compilation of information regarding 
stock records and the tabulation of the 
statistics of the books from day to day. 

So complete and thorough is the entire 
system which has been worked out by the 
American Radiator Company that it is 
possible for Comptroller Eugene M. Davis 
to furnish the executives with a detailed 
report on the sixth of each month show- 
ing a complete record of the company’s 
transactions during the previous month, 
the amount of gross and net profit for the 
month and it also makes it possible to 
show the earnings by branch sales offices 
annually, likewise the condition, kind, char- 
acter and location of the stock on hand, a 
complete record and classification of the 
sales, etc., etc. These records are always 
at hand when needed and at the beginning 
of each year’s business the complete tabu- 
lation of the business for the preceding 
year, monthly records of increase or de- 
crease, etc., form an invaluable and always 
reliable guide by which to determine the 
company’s manufacturing and sales policies 
and output for the succeeding year. 


chines, 


etc. 


Other Interesting Economies. 


Mr. Davis has adopted the plan of charg- 
ing all departments of the business with 
the machines used—that is to say that each 
branch, department and factory is charged 
with a monthly rental for every office ma- 
chine it uses, based on a reasonable return 
for the investment involved in each case. 
This is a part of the regular cost of the busi- 
ness and the fund so derived is set aside as a 
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special amount in the nature of a maint: 
nance reserve fund to be applied from time 
machines 
A pet 
petual inventory of the office machines and 


to time in the purchase of new 
and for the renewal of old machines. 


appliances is maintained which also shows 
the maintenance reserve fund applying up 
on each class of equipment and what is 


available for the purchase of new equip 


ment. Of course whatever can be realized 
from the sale or exchange of old machines 
which have outlived their life basis and 


which are replaced by new ones makes the 
burden less on the office appliances fund 
The American Radiator Company attends 


OFFICE APPLIANCES 


ces in Chicago. From this office all bills 


are sent out to customers in whatever part 


the country they may reside, and here 
eventually all remittances are received 
Each one of the thousands of accounts is 
kept and taken care of at this office no mat 
ter where the customer may be located 
Here all factory costs are assembled and 
ompleted for the company’s numerous 
factories and the results are immediately 


sent to the manufacturing department and 


to the factory managers Here, likewise, 


all office and other supplies are checked out 


on requisition and kept track of. Here all 


office equipment. such as 

tures, meci devices for a t g 
and stationery, is purchased, and any é 
requiring me must make its requ 

for the items needed. When ship: 

made the requisitions are checked 

billed. Stock records are kept here 


duplicates the various points where 
is kept 
The work performed at the general 


fices brings ample reward by reason of the 


fact that at any time there is available for 
any officer or department head any 
formation that it may be necessary or de 
sirable for him to know. 


BUYING SUPPLIES FOR A BIG STOVE AND RANGE CO. 


By William J. McCrea, purchasing Agent, 
Buck’s Stove & Range Co., St. Louis, Mo. 


A purchasing agent of a large corporation 
occupies a position of vast importance to 
the company, and should be a man of edu- 
cation, tact, ability and sound judgment. 
oome may say the above attributes would 
make a man successful in position, 
which is true, but there are many positions 
in which the importance of such attributes 


any 


would not show so clearly as in that of a 
purchasing agent. 

A purchasing agent who, through lack of 
education, could not easily and 
fluently with a salesman or others on any 
subject, would be at a disadvantage to start 
with. It requires that mysterious part of 
our make-up known as tact, to be able t 
turn down a salesman gently but firmly and 
still retain his respect, and 
friendship, and to have him leave the office 


converse 


confidence 


with a feeling of good-will and a desire to 
be of service to you at any future time you 
may call on him. It 
know how, why, where and when the vari- 
ous articles bought are used and to undcr- 


requires ability to 


stand the inner workings of the department 


for which supplies are bought. Last, but 
not least, by far, it requires good judg 
ment to get the best article possible for 
the money you expend. 

Orders. 


All orders should be made in duplicste 


The original sent to the firm you are buy 
ing from and the duplicate to be copied 1 
an order book, which should be properly 
indexed for the different items you buy 
The duplicate is then put in a file kept for 
that purpose. When the shipment arrives, 
the receiving clerk enters same in his book, 
which is then checked up with the invoice 
The prices and extensions on the invoice 
are then O. K.’d entered in the 
order book back of the original entry, to 
gether with the date the shipment arrives 


and it 1s 


the number of pieces or pounds, etc., and 
the price, for future reference 
Catalogue File. 
Each purchasing agent should have a 
catalogue file, cross indexed; that is, in 
dexed so that you can locate any catalogue 


you may want, or you can see in ™ 


catalogue any particular item may be found. 
For you wanted Smith and 
Jones’ catalogue you would look in 
index of names and find their catalogue to 
No. 4. If you wanted to know 


instance, if 
your 


be in bin 
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who made shovels, you would look in your 
index of articles and find under “S,” shov 
els, and see there the names of three or 


four different manufacturers of shovels, and 


the number of the bins their catalogues 
are in 

Stationery and Office 
the most important 


equipment. 


Equipment. 


Two of items are 


stationery and _ office Every 


company should use the best grade of sta 
tionery and have same lithographed or 


printed in the best possible manner. They 


should see that their envelopes are properly 


addressed, stamped and sealed, and that 
they are mailed absolutely clean. Letters 
are your direct personal representatives, and 
a man who mails out cheap stationery, 


poorly printed, and letters badly written 


poorly sealed, etc., makes a bad impressio1 


for one would naturally expect their orders 
the 


filled and shipped in the same condition as 


to receive Same poor attention and be 
his mail goes forth. 

Every office should have, in addition to 
catalogue and order files, various files and 
cabinets for electrotypes, letters, incoming 
orders, etc. The stationery cabinet should 
contain a supply of each kind of stationery 
in use in the office, and a stock of station 
ery to be kept in a room expressly for that 
purpose. 

It is 
equipped with cabinets and filing devices of 
all kinds, as they keep the letters, orders, 
stock, etc., in condition, and 
you save time by being able to 


instantly. A 


important to have each office 


good, clean 
locate any 
thing you want man who 


thinks he is 


files and cabinets is only 


saving money by not buying 


fooling himself, 
because he is paying for them in lost time, 
orders, and wasted supplies and stationery. 


Without 
loses that appearance of dignity and 


the proper equipments an office 
pros 
which is so impress 
the 
regular and prospective. 
Cleanliness—Order—System. 
order system are 


perity, necessary to 


upon minds of your customers, both 


Cleanliness, and 
great things that must be in 


The manager of every 


every institu 
tion, large or small. 
should give 
office employe to 


instructions 
his desk 
surroundings in good, clean, 


then—keep them 


company written 


to each put 
cabinets and 
condition, and 
that \ good example for the entire 
company the office, and 
there is no better place to start than in 
office, as he 


orderly 


way 


must be set in 
the 
purchasing agent’s private 
meets representatives of various companies, 
and the opinions they form are carried and 
repeated wherever they go. 

I could write page after page, taking our 
various departments for headings, but the 
above suffice for the 
hope this will be of service to someone and 


help them to start the ball rolling for the 


will present, and | 


betterment of their own condition, and of 
the condition of those in whom they come 
in contact with 





DISTRIBUTING THE DAILY MAIL. 


How 


some 


big concerns 


handle incoming correspondence. 


SUBSCRIBER to Office Appliances 
writes: We would like to have you 
advise us where we can obtain the 


latest information in regard to modern sys 


tems handling office correspondence 
This refers more particularly to the open 
ing and distributing of the mail, and the 


proper de 
other 


reaching the 
this mail. In 
is the mail which is 


methods used in 


partments to answer 


words, in what manner 
necessarily some high executive, 


separated from the mail which should pass 


seen by 


direct to the department heads only?” 
In order intelligently to answer the fore- 
member of the staff of Of 


going query a 
fice Appliances visited several large con 
cerns in Chicago and gathered some sug 


gestions which may be of interest not only 
to the inquirer but to other subscribers as 
large concerns 1n 
Biscuit Company, 


well. He visited three 
Chicago—the National 
the American Radiator Company, and Ar 
mour & Company, all of whom deserve sin 
cere thanks for their courtesy and attention 
and their willingness to accord all the in 
formation possible 
The National Biscuit 
out as the necessary basis of all methods, 


Company pointed 


the first handling of the mail by someone 
who knows the departments and the names 
of the people in the various departments 
The mere opening of the mail is accom 
plished by boys or young women, who get 
little earlier than the rest of the 
force, so that by the time the real office 
work begins all the mail in the first deliv 
ery is opened and distributed to the various 
departments. The 
person or persons who open and distribute 


down a 


responsibility of the 


the mail, so far as that part of their duties 
is concerned, ends with the distribution of 
the letters to their proper departments, the 
heads of which, or some charged 
with that duty, then seeing that the letters 


reach the persons for whom they are in 


person 


tended. 

In the office of the National Biscuit Com 
pany there are three general departments 
to which mail is sent. Letters containing 
checks are placed in a pile and go to the 
cashier; those orders go to the 
department, and those containing 
complaints go to the complaint department 
Much of the mail is addressed personally 
to the heads of the different departments. 
This, of course, goes to them direct with 
out being opened until it reaches the prop- 


bearing 


sales 


er person. 
Those who open the mail are young peo- 
knows 
good 


and who 


working 


ple whom the 
are reliable and have a 
knowledge of the different departments of 
The entire work is under the 
neral supervision of one man, who com- 


company 


the business. 


£* ¢ 


bines this with other duties the account 


department 


Oo 


The mail of the American Radiator Com 
pany is sorted by boys downstairs, who are 
required to be on hand about half an hour 
earlier than the rest of the office force in 


order to get all of the mail distributed and 
departments when the work 


These paid a 


ré ady for the 


ing day begins. boys are 


little more for the extra hours they put in. 
The mail is assorted into five piles, one 
pile going to the manufacturing depart 
ment, another to the sales department, a 


third to the office of the treasurer, a fourth 


to the executive department, and the fifth 


to the office of the advertising manager 
\ll of the sorting to the various depart 
ments is done in the mailing room where 
the mail is opened; where, however, letters 
are individually addressed, they go directly 


to the department in which the addressee 


is to be found 


Upon the receipt of the mail from the 


mailing room some person in each depart 


ment distributes the mail for that depart- 
ment. Usually some one of the bookkeep- 
ers or stenographers is charged with this 
duty. 

A house postman attends to the delivery 


and taking away of the mail, and sees that 
all outgoing mail is sent out on the earliest 


train available. 
The Armour Method. 
The system in use by Armour & Com- 


pany is very interesting and is worked out 


to the last possible analysis. It involves 
the employment of a manager and assist- 
department, 
are kept 


time attending 


ant manager of the mailing 
with a staff of 200 employes, who 


busy moment of the 


to the 
ceived every day and sent out by this mam- 


Part of the young men are 


every 
tons of mail matter which is re 
moth concern. 
under bonds and all of them are under the 
eyes of the manager or his assistant every 


moment of the time. 


About 
mour office building at the stock yards 1s 
devoted to the needs of the mailing depart 
The sorters are boys who work un- 


half of an entire floor in the Ar- 


ment. 
der the supervision of a foreman, and get 
down at five o’clock éach morning 
Monday morning, when the work of sort- 
ing the mail begins immediately after mid- 
night, Sunday night. Part of the floor on 
which the mailing department is located is 
partitioned off for the sorting of incoming 
of this 


except 


mail. Against the walls room is 
built a table, semi-circular in 


upon this table is arranged a semi-circular 


shape, and 
cabinet, conforming to the shape of the 


table. but leaving about a foot of the table 


projecting all along in front of the base of 
the cabinet. Here all of the mail is opened 
by the boys and assorted into the various 
compartments of the cabinet, sixty-four in 
number, each compartment bearing the 
name of a different department of the busi- 
ness. 

When the mail is all sorted each pigeon 
hole or compartment is emptied and the 
letters for each department are placed be- 
tween two pieces of flat pressboard and 
securely tied. These packages are then ar- 
ranged according to the five floors of the 
building, all the mail for the departments 
on the first floor being put in one lot, all 
the packages for the second floor in another 
lot and so on. After this is done it is taken 
upon a truck to a small electric elevator 
having shelves arranged for the different 
floors and placed on these shelves according 
to the floors to which each lot of packages 
goes. This elevator is similar to a large 
dumb waiter and is operated by electricity. 
An indicator tells the starter when a given 
floor is reached by the lighting of an elec- 
tric lamp, when he presses a button which 
rings a bell at the floor where the car has 
stopped. The floor-man, in response to the 
bell, removes the mail matter from the 
shelf corresponding to his floor and gives 
it to his two assistants for distribution to 
the several departments there. 

This is a general outline of the manner 
in which the incoming mail is handled at 
the Armour plant. Of course, the sorters 
are at work practically all of the time, for 
the mail is arriving every hour of the day 
and must be handled at once in order to 
prevent the hopeless piling up of the work. 
Mail intended for outside departments, such 
as the packing house, glue works, etc., etc., 
is placed in separate packages, sacked and 
delivered by messengers employed for the 
purpose of delivering and taking up mail 
going to and coming from these outside de- 
partments. These messengers have regular 
schedules for their trips. 

All outgoing mail is handled through this 
department. The company uses the Mail- 
om-eter sealing and stamping machine and 
this machine takes care of the volume of 
letters in good shape. Every piece of mail 
that goes out, however, passes under the 
scrutiny of Mr. Silberman, the assistant 
manager of the department. Outgoing 
mail, before being sealed or placed in en- 
velopes is distributed by young men in a 
long series of flat compartments at the 
north end of the room, whence it is taken, 
folded, placed in the envelopes, segled, 
stamped and distributed in the bags, the 
mail for the downtown postoffice being sent 
down in the underground tube to the main 
postoffice in the Federal Building. 
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OFFICE APPLIANCES EXPOSITION IN VIENNA. 
By Miss L. Reid. 














HE preliminary work for the open trade throughout the monarchy and 11 satistied with the progress made 

ing of an exhibition of typewriters Eastern Europe trade in the Dual Monarchy. He sa 

and office appliances generally, that Placards for the advertisement of the had just returned from the Budaps 
is to be held during the first part of No coming exhibition will shortly be printed “Messe a show of machinery 
vember in Vienna, is well under way. The Che design is not yet ready ‘It will, how objects of a miscellaneous charactet 
exhibition is to be held under the auspices ever. be carried out ka a anol known artist Was held on the same plan as the w 
of the Union of Austrian Typewriter Firms known and very venerable Leipsiz “Mess¢ 
under the presidency of Herr Wetternick but the Budapesth show is of cor 

The spacious premises of the Vienn tively recent institution in spite ot 

Gartenbaugesellschaft have been retained a. Several typewrit 
for this purpose These buildings were were on show, the National cash regist 
originally constructed for the use of the i, that is doing excellent business 
Austrian Horticultural Society; they offer » country also had a stall He said 
ideal accommodation for the holding of ever, that he did not believe that very 
exhibitions Well-lighted and well-venti e business was being done at “Mess 
lated, the curious lie of the rooms makes it ple appeared to look upon the ex! t 
possible to give an advantageous place to ae more in th light of a place wher 
a number of exhibits One stall does not ip’ clothes could be shown off to ady 
clash with another as is the case in a sit io than as a place where serious 
gle huge hall. The rambling rooms, with could be transacted. If, however, few s 
all sorts of unexpected nooks and corners were effected, there is no doubt that s 
can be decorated with great success. They a machine in working order always cr¢ 
naturally look their best when prepared an impression, and some slate 
for a ball, but the decoration of interiors giddy crowd may have carried aw 
is thoroughly understood in this city, and idea of the wonders to be accomplish 


is applied to a trade exhibition to just the POSTER ANNOUNCING VIENNA OFFICE the typewriter 
APPLIANCES SHOW. It appears that the trade in Hungat 


progressing by leaps and _ bounds 


same extent as to a social fuction 


The stranger to the city is somewhat sur , , | 
< ; at su ; f se Yr S xhibitiot 
ind like hat used for the ast ex \merican 1 hines are in very g!1 


° lid 
prised to see a sudden break in the Ring ; | ut sacri 
ae adie ec a model of artistic worth, without sact mand down there, firms representing 
strasse, where immense buildings, used fi ¢ anvthing in utility. The new art i 
ffices and for fi: “¢ ‘ ‘mg Sayings | pi, y , DNR of the best-known American make 
otmices anc tor flats succeed each other Vie ‘ know ¢ “Secession” is largely + at 
h«tire 7 iw s , 1 eee _—ae o . as captured the greater part of the ter 
with«tiresome uniformity, as every builder ised for bills and placards. These striking ; 
ont oi ee , ised for Dills and place ' . The Burroughs’ adding machine is 
must conform to certain regulations in lesict ire carried out in a few simpli \ H 
designs are c: ) > 2 3 | oo —_— i _ rine T 
‘ K siderable demand \ ingariat 
posed by the municipality as regards height lin The pla ird } kept in two colors ee , Pp j a 
es iat« ‘> At . . - ’ - ‘ nf 1 
: 1: ; . writers Union, reside \I I 
and width Che low buildings of the Gar staat laid on ith thick brush, scarlet : ‘ ; 
= 4d Nschaft hy hat 1t 1s laid on w 1¢ ; at the Vos Pype writer Co - 
tenbaugeselischait, that are not more than ; nd black are favorite colors. The placar« [Toi] 
high first story in height, the refreshment nonngh epe colon 4 | | —— viornegh-wtaaepnns-yanPamipene 
& st 8 ‘ } , . 5 eo » lac , S S S aT ntirely 1 hI 1 
rooms and other nece SOAP r the last few shows was kept « sili: imaitiaianiaias idiiaiad ‘nisi aie . 
. an cessary accommoc crass red and black and attracted the ey if har ’ niutacture iw 
tion ving in the cellars, were not built } ] ai: at) 
from a great distance Other succes ‘] , t] 
without express design The reason i ‘ ; ; : ; | r ( es : r 
, ‘ Rel S “= ills are carried out in mauve and whit ready exist PRudapesth The 
simple enougn sehind the building stand _ — iat es. hai 
S| , : "i . . (One very attractive placard lor a picture a flouris] trade This alone 
Cite 1mmense patace oO! Prince Phi Ip 1. ; “on rosed of t] ree 1mmensé ’ 1 1 
show s com] I i ' , the extent to which tvpewriters 


1 


Coburg, and a condition in the lease pre 





hibits the building of any construction that r oud! 
would obstruct the view from the window ast year OF give an import : 
of the palace, right over the Ringstrasse vriting es, at ost . 

| found the Secretary of the Austria kronen, a gainst 1,668 machine 
Typewriters’ Union, Herr Ignaz Tegner 4,503,600 kronen, in 1909, and 95 
Editor of “Biiro-Reform,” who is in charg: lating machines for 1909 and 1910 
of the arrangements for the coming ex vely, the mbers of machines 
hibition, sitting at a desk, littered wit! work in the country must not be 
documents In front of him lay a plan o THE GARTENBAU-GESELLSCHAFT IN these gures Human labor is 
the Exhibition rooms. Many of the front —- \ustria-Hungary. The heads of « 
stalls were already marked as “taken,” he , ; , not expend much on office furnitut 
tells me that practically all the large Vien ee ee “ es a the most curious old crooks, dign 
na firms have bespoken a certain space for ons binding the bunch hangi g dow n 7 ne * vances, ancaioas 3 
their exhibits Besides the well-known _— No meget? lara ot cai i a mes nefficient service long after they 
\merican firms, several new typewriting cr that pega ce “— — * ye ges have be old as old iron in the St 
ind duplicating machines are to be on Paimt—but a smudge laid on by the - iin wait of the wechias 
show The German “Titania” and the fans <5 Se eeveenet aires a phe placed as it wears out, and frequent! 
Triumph,” may be mentioned among ity. Dresden china eine — | y rene the original at 
these Herr Tenger said that many of the form a very pretty aaa bhrsaaan work and the name of the maker 

; ould teach the rest of Europe many thi head of the export department in an 


firms had hired the same stalls as they ard 
the art of placarding. date American firm would faint w 


occupied at the exhibition some years ago, 
The Trade in Hungary. horror did he see some of the d 


the first to be held in Austria. This ex 
T - 


a . 1 nares 
hibitien gave a tremendous fillip to the Hlerr Tenger expressed hims« s highly mack g 





high standing that care so much abi 
prestige and reputation as do the majorit 
of the really good houses, knowing as 


perience has taught them that it is th 


\ journalist abr | finds that a tyy 
tet 1 much greater necessity « 
than it would | n an English speaki1 

country The telegraph operators do 
know English. Queer, outlandish, some 

times new names must reach the night 

tor with an orthography that enables 
approximate their whereabouts Her 
machine is a first necessity. The majority 
Specials” and “War Correspondents 
irry a small machine in a special leather 
ase, adapted for riding in the field, with 
them wherever they go. This machine r¢ 
mains with them in the carriage, they evel 
carry it to the hotel, not trusting the porter 
[he ordinary newspaper correspondent is 
however, apt to be somewhat’ more 
chancy” . and thus comes ti 
know what resources are at his command in 
various newspaper offices. Sometimes at 
ncient structure is presented for his us¢ 
that can only be manipulated by a practiced 


hand, whose owner knows how to “sight 


the levers. The novice produces a queer 
row ot tumble down letters, each at 2 dif 
ere t ingle 


ypewriters of great age and decrepti 

tude are placed side by side with the new 
est and most popular make with an addi 
ional attachment These last are in very 
great demand in Austria 

\ddition machines have recently been 11 
oduced into the Post Offices and other 
ublic institutions in this country. Another 
mvenience has also been initiated Th 
\ustrian postal authority have a stamping 
machine, for stamping post cards and et 
velopes, the property of private persons or 
firms Thus firms have the envelopes 
stamped with the name of their house and 
then send them round to get the govern 
ment impression of the penny stamp Chis 
stamping is done free of charge. Various 
firms who have taken advantage of the 11 
novation assure me that it means a great 
saving of trouble as all necessity for c 
trol of the number of stamps used is 


viated by this institution. 


DINE IN HONOR OF CHARLES 5S. 
CROCKER. 


[The members of the H. S. Crocker Con 


pany f San Francisco, met on the evening 
f Mar 14th at Solani’s Grill for a dinnet 
Charles S. Crocker, who 1s nov 
siting in the Orient The affair was 
nature of a farewell banquet 


Mr. Crocker was given a beautiful gold 


up, accompanied by an engrossed 


set of resolutions, handsomely bound 11 
mor! , with engraved gold name plat: 
: token of the high esteem in which h 
held by the employes of the H. S 
a Company 
S 


ngs, speeches and suggestions for 


betterment of business were part of tl 
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AFTER THE DAY’S WORK 
|. Stretching the Truth 


Just why salesmen and others who have to do with the salesmaking 
end of a business should ‘‘stretch the truth’ about the activities of their 


Probably it ise the hould be optimists. Optimists are 
generally enthusiasts, and that . good thing—both for the business and 


It i ) easy to say, ‘‘We'’re shipping a hundred automobiles a day,” 
en we are really shipping but sixty. Now sixty is big enough, but the 
xtra forty seems to make the picture better. Also, it allows for the 
irinkage we feel the cynicism of our listner will put on our claim. 


Somebody besides ourselves knows thetruth. That gets to the public, 
nd soon it take bigger exaggeration to allow for the skepticism we have 


It is bad for the organization. Employes have less faith in a concern 
less faith in each other—in the managers—when they know it is a policy to 
add a bit to the truth for good Measure.’’ 
‘hen the exaggeration get into the work of the employes —because 
nen can't see lies make money for their employers without succumbing to 
desire to do more or less of it in their own work for their own benefit. 
Less care, le yalty, less enthusiasm, less co-operation, less efficiency, 
because the house i bit rotten at the heart. 


This may sound like a sermon; so it is. We see the principle ‘‘work”’ 


There is no place for exaggeration in the advertising or selling talk of 
nest business. A statement is either true or 
it isn’t. The business that requires exaggeration is in need of a physician, 
just as the man who needs morphine ‘‘to keep going,” is a sick man. He 


Salesmen who make claims that cannot be backed up are the weakest 
ompetitors of a fellow who deals in facts. 

The advertiser who exaggerates appeals only to the sucker market 
id is daily losing caste among the growing class of business men who 


Exaggeration | lone more to make salesmanship a ‘‘game,’’ and 
vertising a synonym of insincerity than any other bad practice of poor 


It is time to lend 1a ut out one of the untrue superlatives 


ELMO LEWIS 
Me Burroughs Adding Machine Co. 


Copyrighted 
Burroughs Adding Mac! ( 
Detroit, Mict 

















972,920—Automatic Writing Machine. 
George P. Riggs, St. Marys, W. Va. 


972,922—Typewriter Cabinet. Henry J. 
Ritter, Tippecanoe City, Ohio. 

972,923—Typewriter Cabinet. Henry J. 
Ritter, Tippecanoe City, Okla. 

972,935—Typewriting Machine. Charles 


E. Smith, New York, N. Y., assignor to 
Union Typewriter Company, Jersey City, 
N. J., a corporation of New Jersey. 
972,940—Typewriting Machine. Herbert 
H. Steele, Syracuse, N. Y., assignor to The 
Monarch Typewriter Company, Syracuse, 
N. Y., a corporation of New York. 
973,015—Typewriting Machine. 
Dyett, Ilion, N. Y. 
973,058—Attachment for 
Frank Manning, Philadelphia, Pa. 
973,083—Typewriting Machine. 
H. Smith, Nutley, N. J., assignor to Union 
Typewriter Company, Jersey City, N. J., a 
corporation of New Jersey. 
973,226—Typewriting Machine. George H. 
Smith, Nutley, N. J., assignor to Union 
Typewriter Company, Jersey City, N. J., a 
corporation of New Jersey. 
973,310—Check Book. Charles W. Simp 
son, Loudon, Tenn. 
973,325—Desk. 
Worcester, Mass. 
973,341—Typewriting Machine. 
Burridge, New York, N. Y. 
973,342—Typewriting Machine. Thomas 
J. Coo, Toronto, Ontario, Canada, assignor 
to Underwood Typewriter Company, New 
York, N. Y., a corporation of New Jersey. 


Frank J. 
Typewriters 


George 


Frederick E. Waring, 


Lee S. 


973,347—Envelope Opener. Henry J. 
Evon, Chicago, IIl. 
973,352—Typewriting Machine. Charles 


W. Howell, Newark, N. J. 
973,385—Typewriting Machine. 
Resch, Bayonne, N. J., assignor to Under- 
wood Typewriter Company, New York, N. 
Y., a corporation of New Jersey. 
973,427—Combined Pencil Holder and In- 
haler. Jesse W. Hayes, Baltimore, Md., 
assignor of one-half to Louis Steppacher, 
Baltimore, Md. 
973,452—Temporary Binder 
Morden, Waterbury and Lucien R. 
cock, Watertown, Conn. 
973,453—Temporary Binder. 
Morden, Waterbury, and Lucien R. Hitch- 
cock, Watertown, Conn., said Hitchcock as- 
signor to said Morden. 
973,519—Typewriting Machine. Alfred G 
F. Kurowski, New York, N. Y., assignor to 
Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware 
973,527—Manifolding Book or Pad. Bert 
C. Maxwejl, Canton, Ohio, 
Julius Whiting, Jr., trustee, Canton, Ohio 
973,528—Loose Leaf Binder. 
Mayer and Julius W. Schoettle, Ann Arbor, 
Mich., assignors to Mayer, Schoettle & 
Schairer Company, Ann Arbor, Mich., a 
corporation of Michigan 
973,556—Self-Inking Hand 


Henry 


Lucena M. 
Hitch- 


Lucena M 


assignor to 


Oswald R 


Stamp Al 


fred J. Peterson, Galesburg, III. 


PATENTS. 


Copies of any one of these patents can 
be obtained by sending fifteen cents in 
stamps to E, G. Siggers, patent lawyer, 
Suite No. 33, N. U. Building, Washington, 
D. C., by mentioning Office Appliances. 


973,577—Cash Register. William I. 
Spangler, Dayton, Ohio, assignor by mesne 
assignments to The National Cash Register 
Company, Dayton, Ohio, a corporation of 
Ohio. (Incorporated in 1906.) 

973,628—Typewriting Machine. 
J. Coo, Toronto, Ontario, Canada, assignor 


Thomas 


to The Monarch Typewriter Company, 
Syracuse, N. Y., a corporation of New 
York. 

973,683—Computing and Recording Ma- 
chine William oH. McFarland, East 


Orange, N. J. 


973,700—Paper Carriage. Joseph Raber, 


Poplar Bluff, Mo., assignor to Adding 
Typewriter Company, St. Louis, Mo., a cor- 
poration of Missouri 

973,707—Loose Leaf Binder. Karl J 


Sarles, Kenwood Springs and Thomas E 
Heeter, St. Mo. 
973,721—Typewriting Machine. 
Swenson, Pittsburg, Pa., assignor to Under- 
wood Typewriter Company, New York, N. 


Louis, 
Gustav 


Y., a corporation of New Jersey. 
973,727—Adding Machine. John 
ey, Santa Monica, Cal. 
973,746—Manifolding Sales Book. Edward 
Kirby Bottle, Niagara Falls, N. Y., assignor 
to The Carter-Crume Co., Limited, Niagara 
Falls, N. Y., a corporation. 
973,754—Cash Register. 
Dayton, Ohio, assignor by mesne assign- 
ments to The National Cash Register Com- 
pany, Dayton, Ohio, a corporation of Ohio. 
(Incorporated in 1906.) 
973,844—Typewriting Machine Edwin 
E. Barney, Syracuse, N. Y., assignor to The 
Monarch Typewriter Company, Syracuse, 
N. Y., a corporation of New York 


A. Toom- 


Thomas Carroll, 


973,932—Loose Leaf Binder. Henry G. 
Fornoff, and Henry C. Klager, St. Louis, 
Mo. 

973,964—Filing Device for Index Papers 





Frank Pachinger, Cleveland, Ohio, assignor 
of forty-five one hundredths to Frank Lu 
kan, Cleveland, Ohio. 
973,988—Typewriting Machine 
H. Steele, Marcellus, N. Y., 
Union Typewriter Company, Jersey City, 


Herbert 
assignor to 


N. J., a corporation of New Jersey 
974,102—Manifolding Book or Pad ert 
C. Maxwell, Canton, Ohio, assignor to 


Julius Whiting, Jr., trustee, Canton, Ohio. 


974,117. Envelope. William Swain Brown, 
Pardoe, Pa 

974,164. Typewriter. John Baptist Mar 
tin, Hahnville, La 

974,210. Typewriter. Richard Toepper, 
serlin, Germany. 

974,237. Typewriting Machine Thomas 


J. Coo, Toronto, Ontario, Canada, assignor 


t Monarch Typewriter Company, 


to The 





Syracuse, N. Y., a corporation of New 
York. 
974,314. Typewriting Machine. Richard 


W. Uhlig, Rutherford, N. J., assignor to 
the Underwood Typewriter Company, New 
York, N. Y., a corporation of New Jersey 

974,318. Typewriting Machine. John 
Waldheim, Newark, N. J., 
Union Typewriter Company, Ilion, N. Y., 
a corporation of New York. 

974,332. Typewriter Carriage Feeding 
Mechanism Alexander, Brooklyn, 
N. Y., assignor by mesne assignments of 
one-half to Emma Scheu Schorcht, Buffalo, 


assignor to 


Jesse 


ee # 
974,333. Typewriter Line Spacing Mech- 
anism. Jesse Alexander, Brooklyn, N. Y 


assignor by mesne assignments of one-half 
Schorcht, Buffalo, N. Y. 
Ribbon Operating 


\lexander, 


to Emma Scheu 
974,334. Typewriter 
and Feeding Mechanism. 
Brooklyn, N. Y., 
William \lexander, 
New York, N. Y. 
974,335. Typewriter Key and 
Mechanism Jesse Alexander, Brooklyn, 
N. Y., assignor by mesne assignments, of 
Scheu Schorcht, Buf- 


Jesse 
Lalf 
one-nalr to 


Schnauffer, 


assignor of 
Albert 


Type Bar 


one-half to Emma 
falo, N. Y. 

974,340 
Tables. 

974,353 
Brown, Syracuse, N. Y. 

974,354 Radiation Calculator. Paul Fer- 
Hackensack, N. J., assignor of 
Mark E. Monash, New York, 


Shelf for Writing 


Nevada, 


Extension 
John F. Bebb, 
Typewriting Machine. Ale 


lowa 


xander 


rie Brown, 

one-half to 

N, Y. 
974,383. Typewriting Machine. Charles 


W. Howell, Newark, N. J. 


974,394. Desk Attachment. Ada Cowan 
Kendrick, Williamsburg, Kans 

974,438. Typewriting Machine. John T 
Schaff, Washington, D. C., assignor to 


Union Typewriter Company, Jersey City, 
N. J., a corporation of New Jersey 
974,441. Typewriting Machine. Charles 
H. Shepard, New York, N. Y., assignor to 
Union Typewriter Co., Ilion, N. Y., a cor- 
New York. 
Typewriting Machine 
sridgeport, Conn., assignor to 
City, 


poration of 
974,445 
W. Steiger, 
Union Typewriter Company, 
N. J., a corporation of New Jersey 


\ndrew 


Jersey 


974,480. Adding Machine. Clarence B 
Foster, Detroit, Mich., assignor to Bur 
roughs Adding Machine Company, Detroit, 


Mich., a corporation of Michigan 


974,487. Cushion Key for Writing Ma 
chines Howard Morton Hay, Chicago, 
Ill., assignor to Cushion Crown Arch Key 
Company, Chicago, Ill., a corporation of 
New Jersey. 

974,488. Cushion Cap for Finger Keys 
Howard Morton Hay, Chicago, Ill. as- 


signor to Cushion Crown Arch Key Com 


pany, Chicago, IIl., a corporatior New 


Jersey 
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989,210. 
» — — 
No. 989,078—Seal press; patented April 11, 1911, by Robert Alexander Stewart of Muskegon, Mich., assignor to the Hill Inde- 
pendent Mfg. Co., of the same city. No. 989,210—Bill file and binder; patented April 11, 1911, by Andrew W. Ullom of Athens, O. 
980,799—Combination letter sheet and envelop; patented Jan. 3, 1911, by Anders Kramer of New York, N. Y. No. 972,301—Reser- 
voir pen; patented Oct. 11, 1910, by Ernest Macauley Wade of Liverpool, England. No. 989,685—Envelop moistener; patented April 


18, 1911, by Orion L. Zittle and Albert Konrad of Denver, Colorado. No. 989,230—Eraser attachment for typewriting machines; 


patented April 11, 1911, by Louis A. Carter of Oakland, and William J. Haldan of Berkeley, California, assignors of one-third to 


George E. Allen of Mill Valley, California. No. 988,982—Loose leaf binder; patented April 11, 1911, by James C. Dawson, assignor 
Sieber & Trussell Mfg. Co. of St. Louis, Mo. No. 988,037—Word counter for typewriters; patented March 28, 1911, by Richard 
J. Sharp and Malcolm Quelch of Brighton, England. No. 989,851—Typewriting machine; patented April 18, 1911, by Theron L. Knapp 
Woodstock, IIl., assignor to Oliver Typewriter Co., of Chicago, III N 987,907—Typewriting machine; patented Mar. 28, 1911, 


by Lewis C. Myers of New York, N. Y., assignor to Royal Typewriter Co. of same city 
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Editorial 


OTH animal physiology and the study of plant peri 
growth are not uniform—that growth, even in the healthiest specimens, 1s 
fast at some periods, slower at others and sometimes ceases altogethe 

no apparent cause, only to be resumed again with vigor at a time when 
restored vitality to the growing point, when there is an excess of energy unpr 

CONCERNING for by the mere process of marking time. 

BUSINESS The analogy between the phenomena of growt! 

CONDITIONS physical world and progress and upbuilding in the commercial 
world is somewhat close. As the heart pauses momentarily between pulsat 
securing rest in proportion to the energy spent, so must our great industries 
heart throbs of the nation—periodically undergo a slight pause in the upbuilding 
process in order that growth shall be even and coordinate, and that it may go onward 
to more solid and permanent achievements. The natural laws which gover 
affairs of mankind are not always recognized for what they are. Their oper 
rightly understood, is always beneficent in the aggregate and final results 


life teach us that 


So far as the office appliance industry is concerned there appears to be 
cessation of activity, for, indeed, rather the reverse seems to be the case. T 
never has been a time when the typewriter industry was more active, the financial 
investment larger or the sales more satisfactory, and the same may be said in tl] 
adding machine industry and by the manufacturers of duplicating machines and 
other appliances. But in some of the industries careful observers have noted a 
slight decrease in demand. We know of one large concern in Chicago which has 
somewhat curtailed its factory output as a result of a slackening demand, yet this 
concern is not alarmed, regarding the phenomena not as the signal of an impending 
commercial disaster, but as an entirely natural evidence that trade is calling for a 
few months of comparatively easy winds before it enters again in to the mors ve 
zones. Whenthe wind blows strong and all sails are set, the sensations are ex- 
hilarating to the captain and the crew and to the lookout on the bridge, but a 
twenty-knot clip, if too continuous, gets upon the nerves, which welcome a slower 
rate of progress for a time. Demand based upon real needs is as great as eve! 
prosperity will continue. 

J oY 3 
USINESS has an ethical as well as a commercial side. The whole world is 
coming gradually around to the view that any business which depends upon 
the depravities of the human mind or seeks to gain advantage by methods 
which will not square with the standards of morality accepted by respectable men 
and women, should be eliminated in the first case and reformed in the next. Som 
THE ETHICAL Of these days the fellow who lies about the quality of his 
CHARACTER _ goods will be punished like the man who obtains money by 
OF BUSINESS other sorts of false pretences. He gets his punishment now 
of course, but it comes rather tardily, sometimes. Always, however, he who gains 
temporary advantage by misrepresentation pays a bigger price than the reward is 
worth, whether he is found out or not, for he is constantly compelled to defend 
own lies, leading him farther and farther into an inextricable situation; and furthe: 
more, whatever is gained by ways that are other than honest and above-board 1s a 
ball and chain upon the leg of him who gains it, paralyzing his moral sensibility an 
blunting his capacity for the enjoyment of the real advantages of life. 
ed oY ed 
T is with no little pleasure that OFFICE APPLIANCES announces with this 
issue the first of a series of business talks by E. St. Elmo Lewis, the brilliant 
and successful advertising manager of the Burroughs Adding Machine Co1 
pany. These talks are published under the title, “After the Day’s Work 
They will run through at least ten or a dozen issues, and every one of them 1 


Ss 


AN INTEREST- brim full of sound, inspiring suggestions for men in busines 
ING SERIES Lewis never writes anything that is weak or unwortl 
careful thought. 
Ded “Me oe 4 

ULY is the month of the semi-annual furniture exhibitions, which are coming 

to be features of great interest and profit to buyers of furniture for all uses 
enabling them to examine a large number of lines in the most economica! 
manner possible, both as to time and money, and to see the actual goods instead 
of having to depend upon catalogue illustrations and descriptions, as would bs 
THE COMING necessary were there not some central exposition point. With 
FURNITURE regard to these expositions we would like to repeat a previous 


EXPOSITIONS suggestion, viz., that office furniture manufacturers should try 
to concentrate their lines in one building as much as possible. It has been the 
custom to hold these exhibitions simultaneously in Chicago and{Grand Rapid 
Mich. 
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THE TYPEWRITER AND THE OFFICE APPLIANCES 


BUSINESS. 


By M. T. Frisbie, advertising manager of 
the L C. Smith & Bros. Typewriter Co. 


HILE the perfected writing ma 

hine has become so much of a 

necessity to modern methods of 
transacting business that having to do with 
out the typewriter is a possibility almost 


unthinkable, did you ever stop to consider 


who would be the real orphans in such a 
contingency? 


Not the 


ess before the 


business man, for he managed to 
writing machine was 


| byryctr 
qo pus 


invented, and though it is now almost as 


essential as the telephone and telegraph (in 
many respects more so) he would man 
handicapped for 


after it 


age, though severely 


time, to do business gone, at 


least until he 


was 


could find a substitute! 


Not the fair typist, either, for her ac 
quaintance with business methods, gained 
through her typewriting profession, would 


make her, in greatly increased numbers, in 


dispensable for office work under the 
changed conditions 
The really acute sufferers—and that is 


not saying we would not all find ourselves 


greatly inconvenienced—would be the thou 
sand-and-one manufacturers of office appli 
neces and articles of office equipment, 
which business done with the aid of the 


typewriter has made necessary. They, an 


they are many, would mourn an occupation 


Turn the advertising pages of any office 


quipment publication, or even of a popular 


you will find it impossible 


nagazine, and 


to escape surprise at the wonderful variety 


tent of industries which the typewrit 


r has brought into being 
pewriter accessories—ribbons, carbons, 
mat Iding papers, erasers, felt mats, copy 
holders, patented and profitable, and_ of 
many approved designs—cut no small fig 
ire in the list of manufactured products for 
hich the typewriter has made use and d 
] ( But thes ire necessities of the 
‘ tself 
Business, as carried on with the aid 
tl typewriter, also has its necessities 
iipment, which extent and cost of 
fracture, far surpass the mere acces 
the machine 
G to the working offices of any great 


after room, all about 


walls ortel on 


ration In room 


stacks in the mid 


dle of the floor are indexed cabinets, cases 


and files of wood and of steel, not only dé 
signed to accommodate the product of the 
typewriter but given by it their reason for 
existence 

dence 


Vertical filing systems for correspon 


are an outgrowth of the typewriter abso 
lutely. So are the card filing systems, sim 
ple and elaborate, which possibly might 


have been applied to the old method 


keeping accounts and records, but were not 
and only became the almost universal of 
fice convenience, and even necessity, of to 
day, through the typewriter’s agency 

and flat top, 


machine 


Typewriter desks, roll with 


drop arrangement for the why 


there is a small fortune in the patented de 


vices for operating that drop alone! Chairs 
for operators, specially designed to conform 
to the back while at the machine, are made 
factories 

desk 


for which the typewrit 


profitably in scores of 


On the typewriter you will see a 


tray of paper clips, 
er has made use in surprising quantities 
than a split pea, for 


attaching the reply carbon to the original 


One clip not bigger 


letters has made its manufacturer a nation 


al figure where office appliances are adver 


tised 
The manner of keeping accounts has beet 
manufacture of 


revolutionized and the 


loose-leaf sheets and binders, and of forms 
for bookkeeping and condensed billing, all 
of which was made possible only by the 
typewriter, constitutes one of the great in 
dustries of to-day 

Take the 


paper manufacturers. Busi 


ness with aid of the typewriter has so in 


creased correspondence that firms which, if 


had 


typewriter was commonly employed, might 


they been doing business before the 


have used a possible ten thousand letter 


heads a year, now order their stationery by 


the quarter million 
The production of even such a ec 


article as the ordinary lead pencil devel- 


1 


leaps and bounds when the 


oped by army 
of stenographers began making hieroglyph 
s in their note books for transcription o1 


the writing machine 


And so it would be possible to go 


10st indefinitely recounting one 


other of the various articles made and sold 


in vast quantities at a comfortable profit 
because the typewriter has created need, 
use and actual demand for them. 

The manufacturers of the typewriter were 
obliged to educate an indifferent and fre- 
quently alien public to the advantages to be 
derived from the use of the writing ma- 
chine as an adjunct to office equipment. 
laboriously they built up a demand for 
the writing machine which was for a long 
time considered a luxury, and have at last 
made it one of the recognized leading nec- 
essaries of modern business life. 

While they were doing this they were al- 
so incidentally creating a demand and mak- 
ing a market for the products of hundreds 
of other manufacturers who, thanks to the 
establishment of the typewriter, had little 
or none of this educational campaign to 
wage. The ground the typewriter man 
tilled bore rich fruit that only waited for 
the office appliance man to come and pluck 
it. 

The wonderful growth of the typewriter 
industry, which followed the demonstration 
of the writing machine as an office neces- 
sity, has brought prosperity to the hundreds 
of manufacturers in allied lines at little ef- 
fort of their own. Every day the typewrit- 
er manufacturer practically puts orders on 
the books of the office appliance man. 

Suppose, for instance, the word goes out 
to the office appliance trade that a concern 
starting in business has purchased ten type- 
writers. It is enough to start office equip- 
ment men from a dozen factories gunning 
for orders, because they all know that the 
use of those ten typewriters will call for 
an equipment of accessories and appliances 
of possibly several hundred dollars. And 
every ten new typewriters sold, mean a sub- 
stantial increase in the output of some pro- 
ducer of articles or supplies for which the 
writing machine alone has created a de- 
mand. 

When one remembers this, and also re- 
flects on the daily output of the typewriter 
factories of the United States, he ceases to 
wonder at the number and apparent pros- 
perity of office appliance manufacturers who 
owe the very existence of their business to 
the producers of the modern writing ma- 


chine. 








q A good application of oil will cover a multitude of sins.—Byrley. 
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GOVERNMENT METHODS IN PURCHASING SUPPLIES. 


By Hermon C. Metcalf—First of a series of articles 
on recent changes in government buying methods. 


HERE has recently been issued by 
the Federal government at Wash 
ington a document of more than 
manufacturers of 
Schedule of 


executive de 


interest to the 
“General 


passing 
the country—the 
Supplies” required by the 
partments during the fiscal 
June 30, 1912, inviting bids to be opened at 


year ending 


2 o'clock p. m., Tuesday, April 25. The 
schedule is a formidable document of 336 
enumerating 8,745 items. For con 


pages, 


venience they are divided into fourteen 


classes as follows: 
1. Stationery and drafting supplies. 
2. Hardware, metals, cordage, leather 
and saddlery. 

3.: Dry goods and wearing apparel 

4-5. Drugs, chemicals and hospital sup 
plies. 

6. Electrical, engineering and plumbing 
supplies. 

7. Lumber, 
and building materials. 

8. Paints, oils, glass and brushes 


and household 


millwork, packing boxes 


10. Groceries, provisions, 
supplies. 

ll. Forage, flour and 

12. Photographic supplies. 

13. Engraving, printing and lithographic 


seed 


supplies. 

14. Fuel and ice 

It will be observed that furniture and ot 
fice equipment have been omitted (Class 9) 
This will be made the subject of a special 
schedule to be issued later, the exact date 
not having been announced at the time of 
the preparation of this article 

The law provides that the schedule shall 
include the articles required in common by 
two or more departments. Pursuant to this 
the schedule will cover the anticipated 
needs of the State Department, the Treas 
ury Department, the Bureau of Engraving 
and Printing, the Public Health and Ma 
rine Hospital Service, the War Depart 
ment, the Department of Justice, the Post 
office Department, the Postal Service, the 
Navy Department, the Department of the 


Interior, the Department of Agriculture, 


the Government Printing Office, the De 
partment of Commerce and Labor, the 
Smithsonian Institution, the Interstate 


Commerce Commission, and the Library of 
Congress. 

Large as is this schedule, it covers only 
a portion—indeed, a small portion—of the 
yearly needs. The vast quantities of sup 
plies and equipment that will be needed by 
the Army, the Navy, the Marine Corps, the 
Indian Service, and the field services of the 
technical bureaus, are not included, and 
must therefore be brought under separate 
schedules or in open market, involving an 
expenditure of many millions 

A glance through the index suggests the 





requirements of the 
from 


wide range of the 
manifold interests of the government: 
absorbent cotton to zine sulphite; canned 


corn and soda crackers; port wine and 
whisky; straw hats and shoes; things to eat 
and to drink and to wear, Uncle Sam has 
need for them all. 

The enormous quantities of certain arti- 


Coal runs into the 


and twine 


cles are impressive. 
millions of pounds; paper 
be required by the carload; ink by the bar 


rel; absorbent cotton by the ton. 


will 


HERMON C. METCALF. 


The preparation of this schedule has in 
volved months of labor on the part of the 
General Supply Committee, and the care, 
intelligence, skill and foresight manifested 
are worthy of the heartiest commendation. 
The chairman is Dr. T. C. S. Marshall, 
Superintendent of Supplies, Treasury De 
partment. Associated with him are the fol- 
lowing gentlemen, who, while representing 
their respective departments, serve as sub- 
committees in charge of matters pertaining 
to the several classes of supplies: State De- 
partment, W. A. Fitzsimmons (stationery); 
War, Capt. M. R. Thorp (fuel, ice, etc.); 
Sherwood (clothing); Post- 
office, Jas. B. Cook (furniture); Navy, W. 
J. Turkenton (paints and oils); Interior, 
E. J. Ayres (hardware); Agriculture, E. A. 
3urnett (photographic supplies); Com- 
merce and Labor, D. E. Douty (engineer- 
ing and plumbing). 


Organization of Supply Committee. 


Justice, C. R. 


\ brief review of the steps which have 
led to the organization of this committee 


and the adoption of the present plan of 
making the annual contracts wil f in 
terest kor many years it was customary 
for each department to contract and 
purchase its supplies independently One 
of the results of the work of th Keep 
Commission” appointed during the Roose 
velt administration was an effort to bring 


measure of uniformity and co 
both of which there 


about some 


operation, in was evl 


dent lack This effort was met by opposi 
tion from many sources and by some ob 
stacles, the most serious of which was the 
lack of adequate legislation. Progr was 
made, however, from year to y¢ ntil 
there was enacted the present law ip 
proved June 17, 1910, which provides that 
supplies for the executive departments shall 
be advertised and contracted for by the Se 
retary the Treasury, instead the s¢ 

eral departments and independent estab 


lishments lo better enable the Secretary 


to do this, the law provides for a “General 


Supply Committee,” composed of one rep 
resentative to be appointed by the head of 
each department, which shall standardize 


the supplies, eliminate unnecessary gra 


and varieties, and aid in securing the proj 





er fulfillment of the contracts r the 
benefit of the contractors it is also pro 
vided that but one bond shall ré ed 
for the proper fulfillment of each tract, 
and that as a rule but one office or reau 
in each department shall order supplies 

The advantages of this plan, as yared 
with the cumbersome duplication work 
involved in the old plan, are t ipparent 
to be dwelt upon here. 

Much speculation is indulged in from 
time to time as to the ultimate me of 
this centralization. Whether it will 
in the establishment of a great suppl) 
pot with storehouses and other 
and the adoption of a policy to deal ec 
with the manufacturer, eliminating the deal 
er, are matters too deep to be discussed 


within the limits of this article. 


t 


ns @€x 


Certainly neither of these conditi 
ists at this time, and since, in the language 
of the immortal McKinley ondi 
tion and not a theory which confronts us,” 
it behooves both 
alike to get busy and on a basis which will 
The law contemplates 


“a wa 
manufacturer 


be mutually helpful. 
competition, but it does not specify 
whom the competition shall come, although 
it is the policy of the departments t 


from 


into contracts only with bona fide manufac- 
turers or established dealers, nor does the 
law the destructive  price-cutting 
which been much in 
vides that quality and service shall be tak 
in making an 


require 
has evidence; it pri 
en into consideration award, 
and, other things being equal, th: 
The 


west 


price is accepted government does 





s or expt hat anybody shall 
business at a loss, but on the contrary de 
sires a fair qualit goods and is willing 
to pay a fair price for them. The speci 

t s are rigid requirements are ne 
essarily exacting, on the other hand th 
quantities purchased are large and the cus 
tomer is “sure pay Che chairman of the 
General Supply Committee said recently 

conversation with the writer: “The mai 
who goes into this thing with his eyes 
pen, who familiarizes himself with the 
conditions, and intends to deal honestly and 
fairly from start to finish, has nothing t 
fear from the government.” 


Chere is one phase of this matter of cor 


tracts with the government which is fre 
HONOR 
We e n in this village.” “Ar 
that’s jist the reas the place is a villag: 
Thes nes are spoken during the prog 
ress of “The Country Boy,” a new contem 
pora comedy now delighting the crit- 


ics and which was offered for inspection at 
one of Chicago’s downtown theaters. Turn 
ng the gaze in the direction of London, it 
S ind that Jews figured prominently 

the list New Year’s honors, three of the 
baronets named by the King being mem 
bers of this ancient religion. Sir Charles 
Henry, long an earnest worker in the inter- 
est of the Liberal party, is identified chief 


ly with philanthropic work. H2 is president 


of the Jewish Soup Kitchen, a generous 
supporter of many Jewish charitable insti 
tutions, and is a member of the council of 
the Anglo-Jewish Association. But it is 
the honor of knighthood conferred upon 
Joseph Lyons which gives the keenest 


his eligionists, for they se¢ 


as he now must be called, the 
made man. Sir Joseph 
ipart from his ability as a business 
1as other talents Heisa good paint 


uthor of two novels in collaboratiotr 


vith | Raleigh, and is a born raconteur 
As an enthusiasti iend put it, “He gained 
his knighthood for services in connection 
with the development of the territorial 
irmy; he deserved it because of his ability 
and his great charity.” At a banquet in 
New York on January 18 for the delegates 


to the twenty-second council of the Ameri 


Hebrew Union, the delegates and thei 
guests listened t addresses by Theodor 
Roosevelt, Mayor Gaynor, Oscar Straus, 
Doctor David Philipson, of Cincinnati, and 
Jacob H. Schiff, who also acted as toast 
master. Governor John A. Dix sent a let 
ter of greeting Colonel Theodore Roose 
velt, as the guest honor, was praised by 
the toastmaster as “one who, more than 
any other American, living or dead, has 


taught the world the lesson that equally 


any other citizen of this country, the 
deal. Moré 


with 


Jew entitled to the square 
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é y erlooked Amé S 

Ss the isiness | s a 5 rt \ 
manifested on the part it tow 
ders They go after the tract hard ar 
whet they get it they fold their hands 
placently and wait for the orders to com« 
in, accepting philosophical whateve 
omes, be the business sn oe 
[There are a few articles on the schedule 
the uses of which are, to be sure, restrict 
ed and not readily influenced in either d 


but of a far larger number 


rection; 


d that the 


pe Sa 


obtain in the commercial field 


must be created, use must be cultivated 
Many manufacturers have learned by ex 
perien that the application of the princi 


same principles apply as 
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ples of salesmanship are as productive of 
results in dealing with the government as 
they are in any other field, and have estab- 
lished branch at the Capital or 
placed their interests in the hands of a lo- 
cal man familiar with the peculiar condi- 
tions of the government organization. 

This is an age of progress, of the devel- 
opment of a higher order of efficiency in 
every line of human activity. The federal 
government is taking a place in this respect 
worthy of commendation. He who finds 
his name enrolled among those who have 
been found worthy to furnish the material 
things required to carry on its functions 
may justly feel proud of the honor thus 
him. 


offices 


conferred upon 


TO WHOM HONOR IS DUE. 


[From the Furniture Journal of April 10 


than that, he not only prea hed theories 
ned them into actualities, and called one 
I : 4 rel 84 nists I the i net I the 
President the United States, the highest 
fhee with his gift.”” Governor Dix wished 
the delegates “Godspeed in the trans nd 


int work you are doing for the good of 
mankind.” “The glory of the Jews,” he 
said, “is that from the dawn history they 


have revealed and manifested to the world 


spiritual life which depends 


} 


hat inner 
the reality of the 


upo! 


eternal and the hope and 


uplift of humanity Mayor Gaynor said 
that “Israel always has been a growing 
ind advancing force The history of the 
Jewish race,” he continued, “discloses no 


period in which mere non-essential regula 


not being gradually 


order to 


and forms were 


tions 


changed or abandoned in keep 


pace with the teachings of experience or t 


conform to the just local or national us 
ages.” This is the way of preface to quot 
ing what has been very recently editorially 
printed in the Hearst newspapers and fea 
tured therein as a leader. With every em 
phasis of commendation and mark of ap 
proval note this extract from the articl 
mentioned The report that a prominent 
New York club rejected the nomination to 


nembership of a high officer of the gov 
ernment because he is a Jew must be 

true It is not credible Phe objection 
can’t be one of ancestry, for the Jew was 


scholar, physician, star-gazer, philosopher, 
forebearers or our 


sheepski ind 


wd 
anda sav 


when the slant-skulled 


Union Leaguers, arrayed 


lub, were eating their meat raw 


ing their fire to pray to. Who is the Jew? 
We read of him everywhere—of Heine in 
poetry, ol Zola in prose, ol Mendelssohn in 
music, of Rubens in art, of Montefiore in 


philanthropy. There have been, and are 
Jews who lead in science, philosophy and 
a higher politics \s a patriot fit to talk 


with William Tell has the Jew rendered no 
During our 
Robert Mor 


service to the country? wn 


revolution was he idle? About 


ris, the money men of that war, those who 
read history find grouped such names as 
Ben Levi, Ben Jacobs, Samuel Lyon, Isaac 
Moses, Manual Mordecai Noah, Hyman 
Salomon and many another son of Israel. 
These not only contributed counsel and 
valor, but treasure as well. Hyman Salo- 
mon gave more than $650,000 and ruined 
himself financially in the cause of Ameri- 
can liberty. He died a pauper, leaving a 
wife and four children. Even on his bed of 
death, his heart was glad with the freedom 
won from England. ‘I was rich,’ he said, 
‘and die poor. But I die happy; for I have 
lived to see civil and religious liberty estab- 
lished in this land.’ What Union Leaguer 
could have spoken like what dying Jew? 
After the revolution the Jew was not whol- 
ly lost sight of in the public affairs. It 
was a Jew who succeeded in establishing 
the United States, in the eyes of interna- 
tional law, as ‘not a Christian nation.’ This 
was in the port of Tripoli. The ingenious 
diplomat’s name was Mordecai Noah—play- 
wright, editor, once sheriff of New York— 
our first minister to the Barbary States. 
Said Oscar Straus: “The Jew, denied his 
civil rights, despoiled of his property, 
scourged, murdered, has only been made 
stronger, purer, longer lived. His enemies 
here trained him for the battle of life and 
fitted him for success wherever fate may 
place him.’ The Straus word is the right 
word. It is a remarkable fact that modern 
common law dates back to the Mosaic dis- 
pensation; the square deal of Roosevelt 
dates back to Moses; the income tax and 
the referendum were features of the Mo- 
saic law and the prohibition of interest and 
guaranteed equality 
among the people. In short, the Mosaic 
law expounded the maintenance of equality 
between man and man, the promotion of 
justice, the protection of the weak against 
the strong, the poor against the oppression 
of the rich, which is the aim of all wise 


modern legislation. 


of land monopoly 
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SUBSCRIBER to Office 
makes the suggestion that a page be 
month to the repairs 
mechanical different 
He points out that the growth of 


Applian é 


devoted each 





and features of type 
writers. 
the rebuilt industry has been so rapid as 
important factor in the 


heads of the different 


to make it a very 
that the 
repair departments would appreciate valu 
able nrst 
of this 
to take the matter up, but further reflectio: 
that 
possess for the 


trade, and 


suggestions On consideration 


suggestion, we were much inclined 


has led us to believe such a feature 


would not repairman a 


value commensurate with the ability and 
Obviously 
at all, 


mechan 


ittention required to get it up 


must 


such a page, to be of any value 


be gotten up by an expert in the 


] 
; 


ism, not only of one typewriter, but of a 


the leading typewriters, and such experts 
ire not, to say the least, numerous. Many 
men understand the repairing of three or 
four of the leading machines, but there 


ire comparatively few who are competent 


to undertake the rehabilitation of all of 
the different machines which are commonly 
seen upon the market. Then, too, the prac 
tical art of typewriter repairing is a thing 
very difficult to teach by 

It requires practical ap 


shop; it demands the 


which would be 
rule and precept. 
prenticeship in the 
mechanical mind and calls for 
work which only the man with the natural 


mechanical bent possesses. 


love of the 


It would be an utterly hopeless task to 


attempt to teach the rebuilding of type 
writers by means of a series of published 
articles. The reason is obvious—the type- 
writer industry, as a whole, is much too 
large to be mastered by one man, however 
able a mechanic he may be. Furthermore, 
there are only a few places where condi 
tions are such that machines can be either 
built or rebuilt. They can be 
built only in the factory in which 
originate, and rebuilt only in the four or 


machines are re 


properly 
they 


hive tactories 
built in the proper sense of the term. There 


where used 
are countless shops where machines can be 
repaired and where they are properly re 
paired, too, but conditions in these shops 
do not permit of various 
reasons, and these reasons, brought about 
by the necessary conditions incident to the 
proper rebuilding of machines, differentiate 


rebuilding, for 


between the repaired and the rebuilt ma- 


chines 


Two classes of ma- 
chines entirely different. 


unfortunately, that some con- 
rebuilt to 


It is a fact, 
cerns apply the 
which have only been repaired 


term machines 
Between 
the two there is a wide chasm. Conditions 


prevailing in rebuilt typewriter factories 
as nearly as possible approximate the con 
ditions under which the original machines 
have been The work is all 


departmentized and specialized. This means 


constructed. 


that men specialize on all the different fea 


For instance, in the factory where 


the machine 
will specialize on some feature of the work 


tures 


is originally made one man 


on that machine alone. In the rebuilt fac 
tory he does the same work, but does it 
upon several different machines. It cannot 
be economical for a small shop to attempt 
the rebuilding of a machin« Che work oi 
rebuilding in its proper sense involves 


stripping the machine down to the bare 


frame. Each part is examined by an ex 
pert, and if it shows any wear it is dis- 
carded and a new part substituted. The 
frame is scraped, repainted, re-enameled, 
baked, re-striped, varnished, again baked 


coming out of the baking process to all 
appearances as new as it was when it came 
originally from the factory. All worn parts 
are discarded and new parts are substituted 
These parts are all assembled and the ma 
chine is set up only after the bright por 
have re-nickeled; a new key 
board is substituted for the old and 
when the completely repaired machine is 
finally turned out of the factory it is often 
difficult expert to distinguish 
it from a machine which seen 
use. The rebuilding of the typewriter in 
this complete and satisfactory sense cannot 
be done by one Different men at 
varying rates of wages are employed. Some 


tions been 


one, 


even for an 


has never 


man. 


mechanics are worth 75 cents an hour, for 
instance, others 40 cents, while those who 
do the minor and 
helpers, whose work is nevertheless neces 
hour 


work, such as_ boys 
sary, receive from 10 to 15 cents an 
Economy Big Factor in the Business. 
It would high 
class mechanic to devote his 
ing the keys on the keyboard, for instance, 
or to perform other tasks 


economical for a 
time to afhx- 


not be 


can be 
person of little 
Rebuilt factories 


which 
done equally as well by a 
or no mechanical ability 

have this cost proposition all studied out 
and systematized, so that they are able to 
rebuilt machines at the minimum 
worth 


turn out 
of cost with the maximum of and 


efficiency on the finished product 








/ 
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REBUILT AND REPAIRED TYPEWRITERS. 


how it could ever be 


We can 


profitable 


hardly see 
for a repair department, h 


well equipped, to attempt a complete re 
building of a machine. Necessarily types 
writer repairers, if capable at all, are mei 
who can earn good money. They cannot 
profitably do certain things in the rebuil 
ing of machines, because their time is pri 
portionately too valuable for the ASS 
work they would have to do 

We are inclined to believe that repal! 
department should devote itself to repair 
ing strictly. And if it 1s necessary to tf 
build certain machines, this can be don 
with better economy at a factory equippe 
for that purpose, leaving the deale1 
builts free to exert his strongest eftorts 
upon the selling end of the propositio1 
Where a man spends two days repairing 
and touching up a machine which has cost 
him fifteen dollars and spends two days 
more, or perhaps only a day more, in 
selling it for thirty-five dollars, 
making the sort of profit which mat 
ought to make in the typewritet isiness 
Furthermore, he is not giving his custom 
ers satisfactory value. It is just as true 1 
typewriters as it is in anything e that 
‘the recollection of quality remains long 
after the price is forgotten.” It is better 
to sell a rebuilt machine for fifty dollars 
or sixty dollars and make a good proht 
than it is to sell a repaired machine for 
half that sum and make a little profit, witl 
the assurance that the customer will be 
satisfied with his bargain in the first case 


and dissatisfied in the second 


There is a wide difference between a re 
paired typewriter and a rebuilt machine 
that is touched up so that it will do for a 
while The rebuilt machine is built for 
service, and is actual value for the money 
invested. We know of one rebuilt type 
writer company which discards worn parts 
to be replaced by new ones to the value 
$1,500 or more every month. No man or 


machines 


concern which merely repairs 
ever attempts to do anything like this. 
We have no quarrel with the repaired 


¢ 


typewriter, but it must be sold for what it 
is, and it is so sold by all dealers who d 
business in a straightforward, legitimate 
way 

Note We shall be pleased to 
from our friends regarding the subject. It 
from 


hear moré¢ 


may be there is some viewpoint 


which to take up the subject of repair work 


with advantage 
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AN INDEXING SYSTEM FOR ADVERTISING MEN. 


Prepared from material furnished by F. W. Clary, 
advertising manager, Crouse-Hinds Co., Syracuse. 


nothing 
reference 


NDEXING 
nor less than 
and, if the 


Systems are 
systematized 
files, 
their 


maintenance 1s not too cumbersome, 


value is inestimable 


Two systems are in general use—Card 


and Loose Leaf—and each possesses points 
of individual merit which make one more 
adaptable than the other to a given set of 
conditions. However, the former seems to 
have gained a more general adoption, duc 
principally to the fact that cards are moré 
easily filed and are more durable than sheets 


of filing and durability 


of paper, and ease 
are very important factors in systems 
which involve considerable handling and 


transferring of cards Nevertheless, the 


loose leaf and 


system has many advocates, 


there is no question but that under certain 


conditions it is preferable to the card sys 
tem Therefore, it would be unwise fot 
inyone to urge the general adoption of 


the system of his choice, as each case must 
be handled according to individual require 
ments and the one who is directly respon 
sible for the installation of an indexing sys 
tem which will afford the 
ord, under the 
titted to 


most perfect re 
existing conditions, is best 
make a choice between the two sys 
tems 

In the present 
was adopted because it seemed to permit of 
the desired amount of flexibility with the 
maintenance, 


instance, the card index 


least amount of trouble in 

‘ards being more easily filed than loose 
leaves. Furthermore, as previously stated, 
cards are more substantial than the ordi 
nary loose sheet of paper, and this is a 


most desirable feature in systems which in 


volve the indexing of photos and cuts; for 


the various index files are subject to con 


siderable handling, being constantly re 


ferred to for the purpose of locating photos 
and cuts that are loaned, given away or 
used for reproduction 

General Explanation. 


Each article is represented in the index 


by a separate card, which bears infor 
mation pertaining to that article only, 
except where there are two or more arti- 


cles that are identical in every detail, in 
cluding size, in which case one card serves 
as a reference for all, suitable information 
relative to location of each article being in 
dicated on card; also number in stock. 


Che system under discussion is based on 


a numbering scheme which involves the : 


signment of a number to every article in 


dexed, the numbers assigned to drawings 


ind photos serving as the* basis. It is 
ommon knowledge that illustrations play 

important part in the advertising field 
ind as a general rule are obtained from 
cuts These cuts are either the direct or 


indirect 


result of drawings or photos. In 


more 


detail involved in their 


some instances photos are used directly for 


illustrating purposes. However, in any 


case, either a drawing or a photo forms 
the foundation of an illustration and, con 
sequently, the numbers assigned to draw 


ings and photos can be and are consistent- 


ly chosen as the basis of the numbering 


system. 
The fundamental features having been 
outlined, a general analysis of the system 


is now in order. 
A number is assigned to each and every 

drawing and photo received into the depart 

ment These numbers run consecutively 

and are allotted in the order in which the 

drawing and photos are indexed 

prevent the 


In order to assignment of 


a number that has already been used, a 
book, known as the number or key book, 
is maintained, which contains a brief de 


scription of every drawing and photo num 
bered and indexed. These separate descrip- 
tions appear opposite the number represent 
ing the respective drawings and photos 

For every photo there should be a neg 
ative and ordinarily a file photo. If such 
is the case, said negative and file photo re 
ceive the same number as that assigned to 
the photo 

4 negative, photo or file 


produced from an 


photo, regard 


less of size, indexed 


drawing or photo, receives the index num 
ber borne by that drawing or photo. 

An electrotype or nickeltype, regardless 
receives the index number borne 


of size, 


by the indexed drawing or photo from 


which it was indirectly produced, an elec- 
trotype or nickeltype being a reproduction 
1f a halftone or zinc, which in turn are re 


productions of drawings or photos. 
file photos, 
nickel- 


represent 


In general, photos, negatives, 
electrotypes and 
types, that 
identically the same view as an index draw- 


halftones, zincs, 


regardless of size, 
ing or photo, receive the number assigned 
to that index drawing or photo 

For example, the following are received 
for indexing: 

An 11x14 photo with negative which is 
made from a 64%4x8™% photo bearing index 
number 400; a 2x3 and a 3x4 halftone made 
from the above photo (number 400—photo 
614x844) 3x4 electro- 
halftones re- 
number 400 is assigned 


and a 2x3 and a 


type made from the above 
spectively. 
to the 11x14 photo and negative; also to the 
halftones and electrotypes, for even though 
different 


view as that represented by 


Index 


represent the same 


number 400 


in size, they 


} 


photo—6OY4x8y4. It can be readily seer 
that the difference in dimensions (indicated 
in the upper right-hand corner of index 
cards) of the various types of articles, pr 
vides sufficient identifying data for 

ence purposes 


lt frequently happens that considerable 
time and expense in retouching can be saved 
by making the print of an indexed washed 
drawing or an indexed retouched photo and 
altering the print in some of its details. In 
such a case the negative represents identi- 
cally the same view as the retouched photo 
or washed drawing from which it was pro- 
duced, and therefore receives the number 
borne by that retouched photo or wash 
drawing, while the altered print represents 
an article of different construction and, 
therefore must be handled as a new draw- 
ing or photo. 

In the present installation, many cuts 
were found whose source of direct or indi- 
rect production (drawing or photo) could 
not be located—that is, in the case of a 
halftone or zine, the drawing or photo from 
which it was directly produced could not 
be located—or in a case of an electrotype 
or nickeltype, the original source of direct 
production (halftone or zinc) could be lo- 
cated, while the indirect source of produc- 
tion (drawing or photo) could not be lo- 
cated; or again, in the case of an electro- 
type or nickeltype, both the original source 
of direct production (halftone or zinc) and 
the indirect source or production (drawing 
or photo) could not be located. 

Whenever any of the above conditions 
arose, the indexing was handled as follows: 

A halftone or zinc produced from an un- 
indexed drawing or photo receives the num- 
ber that would have been assigned to the 
unindexed drawing or photo which afforded 
the reproduction. 

An electrotype or nickeltype produced 
from an indexed halftone or zinc, which, in 
turn, was produced from an _ unindexed 
drawing or photo received the number 
borne by said indexed halftone or zinc. 

An electrotype or nickeltype produced 
from an unindexed halftone or zinc, which 
in turn was produced from an unindexed 
drawing or photo, receives the number 
which would have been assigned to the un- 
indexed drawing or photo which afforded 
the indirect reproduction. 

Conditions similar to those just outlined 
with respect to cuts were found in the case 
of negatives and file photos—that is, nega- 
tives were found, but no plain photos, re- 
touched photos or wash drawings could be 
located which could be used in connection 
with these negatives as a basis for number- 
ing them; also, file photos were found, but 
the negatives from which they were pro- 
duced were missing, as well as the plain 
photos retouched photos or wash drawings 
which would serve as a basis for numbering 
the file photos. 

The indexing in such cases was handled 
is follows: 

lf there is a negative, but no drawing or 
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photo, either indexed or unindexed, that 


represent identically the same view as that 
the 
is regarded as an original drawing or photo 


represented by negative, said negativ 
and is handled accordingly 


lf 


drawing 


there is a file photo but no negative 


or photo, either indexed or un 


indexed, that represent identically the sam«e 
as that represented by the file phot 
file 


drawing or photo and indexed accordingly 


view 


said photo is regarded as an original 


negative, loaned before the 


the 


\ photo or 


introduction of system, when returned 


is indexed according to the records as they 
exist at that time. If the photo or negativ 


the same view as an index cut 


or negative, whose direct or indirect source 


represents 


of production (drawing or photo) is unin 


dexed, it receives the number borne by that 


cut or negative, as all photos, negatives and 
cuts, regardless of size, that represent ide1 


tically the same view, must bear the sam 


index number 


The methods employed for indexing neg 


atives, file photos and cuts, where no index 


drawing or photo existed that represented 


identically the same view, are absolutely 


consistent with respect to the general nun 
the 
photo a 


bering scheme, as in absence of an 


original drawing or reproductio1 


the 
or cut was used as a basis for numbering 


in form of either a negative, file phot 


Electrotypes made from type forms and 


type forms themselves are indexed in thi 
same manner as original drawings and 
photos, as they afford a medium for direct 
reproduction 

The number assigned to any article ts 
determined from records contained tl 


index file, as all drawings, photos, negatives 


! 


recorded 


e photos, cuts and forms are 
therein The proof file, described later, 
also serves as a helpful source of refet 


ence for indexing purposes 


Do’! sit down in silent woe; 


Get busy; 


Swear you'll get another show; 


Get busy; 
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In each file there is a section designated 


“LOANED.” Cards representing arti cellaneous 


as 


cles that are loaned are placed in this se 
tion and remain there until the articles are consists 
returned, except where articles are to be photo 
out of the file but for a short period of electro 
time In such instances, a perfect record which 
of the separate loaned articles is maintained in the 
in a simpler manner, a form known as for inde» 
loan sheet” being introduced into the sys der the he 
tem panelboard 
When articles are removed from the file, panelboard 
if they are to be out for but a short pe panelboard 
riod of time, the index numbers of loaned  laneous 
articles are recorded on a loan sheet made chor a1 
out in duplicate. Both copies of the va laneous 
rious loan sheets are forwarded with the 
articles loaned, the original being receipted Photo 
and returned for filing; while the copy is atives, wa 
held by the person or firm to whom the plain pho 
articles were forwarded, until said articles bear the 
have been returned to the advertising de Number 
partment When the loaned articles, re which 
corded on a loan sheet, have all been re he r ot le 
turned, the copy is forwarded to the adver contatl 
tising department for receipting, and if the sents 
records show that the articles indicated _ shelf 
thereon have been returned, the py is mount 
signed and returned to the person or firm mounted 
to whom said articles were originally for tains 
warded card ed 
In using this form of loan sheet, the per wash d 
son or firm receiving articles are held r cating th 
sponsible for their return, and this respon wash d 
sibility is not removed until the signatur: developed 
of some one in the advertising department namely 
s affixed to their copy. This signature will tones 
not be affixed to a copy of a loan sheet un he vas 
less records show that all articles indicated represent 
thereon have been returned so fat 
The loan sheets (original and copy) are phot y 
numbered consecutively, numbers being en lt l 
ploved for reference purposes just I 
Index Cards. informat 
With the exception of the Guy anchor od tte 


GET BUSY 


Get busy; 


Get busy; 


commutator, 


index cards for the separate files 


ing photos and cuts that 


Photo Cards. 


wash 
wash drawing 


ompartment) 


photo 


arawings 


Tre productions 


SIAR something. Stir something up; 


Upset Melancholy’s cup; 


Luck will stop and smile on you, 
If you'll stand a knock or two; 
Don’t give up and don’t get blue, 


Fortune loves the busy bee, 
Plum chock-full of energy; 
Face the rough house cheerily; 


GET BUSY. 


GET BUSY. 


HERE'S your creed and here’s your tip: 
Get busy; 
Practice that stiff upper lip; 
Get busy; 
Here’s a prophecy for you: 
If you'll only up and DO, 
You'll triumphantly go through; 
GET BUSY! 


ay We En 





McKay, Western Agent, The Simplex Manufacturing Compa y 





THE NOVELTY KNIFE. 

[his is an interesting and clever device, 
the invention of the Novelty Cutlery Com- 
pany of Canton, Ohio. The Novelty Knife 
was invented and patented in 1879, in which 
year the company now manufacturing it 
was organized. It has the novel feature of 
showing the owner’s name and photograph 
through a transparent handle. It is there- 
fore not only a knife, but a means of iden- 
tification. It is said to be a thoroughly 


good knife. It can be used year after year 
without breaking and will retain a keen 
cutting edge. The company now has a 


large factory at Canton where it turns out 
many different styles of the Novelty Knife 


in immense numbers. They have issued a | 


very handsome catalog showing all the 
different styles of their knives and likewise 
showing one knife which is not, strictly 
a regular part of the line. That 
is the knife which is shown in the accom 


leas 
speak! 





MAJOR VIGNOS AND THE BIG KNIFE 


ng cut, which is a picture of the presi 

f the Novelty Cutlery Company, Ma 
Vignos, who is holding up the 

largest jack-knife ever made. It is five feet 
ne inch in length with the blades opet 
ghs 55 pounds. It is said to be a 

pertect facsimile oO! the Novelty style and 


tty good advertising stunt for the 


Lompany 
of all sort and patterns are made 
ompany, some of them very ornate 
and itiful with pictures of automobiles, 
nes, secret society emblems, publi 
buildings, animals, one’s ow! 
nd features, or with popular a 
tresses upon the handles In fact, pract 
cally anything may be put upon the han 
dle that is desired The company also 
makes a fine line of razors in the regular 


1 in the safety style, as well as scal 
itton hooks, knives for special pur 


poses, shears, scissors, paper cutters, etc 
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We want to establish it further 
by your acceptance of our offer 
to assist you to increase your 
business “in our line” by helping 
you to get some of the large consu- 


mer trade. 


Won’t you avail yourself of 
this great offer? 


You often get inquiries from them; 
perhaps you feel you cannot handle 
them; send these to us and if any 
chance we will put you in the way 


4? 





Confidence is 


A Winner 








of getting this business. 


MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 


Principal Office and Factory: PARK RIDGE, N. J., U.S.A. 








pap ES TI's 











BRANCHES: 
NEW YORK, N. Y., 280 Broadway. 
CHICAGO, ILL., 200 Monroe St. 


LONDON, 7 and 8 Dyers Bldg., Hol- 


born, E. C. 
AGENCIES: All over the World. 





























































Comptograph Adding Machine 
on our Stand. 


Typewriter Demon- 
ting Stand. 


IDEAL 
Tubular Stands 


complete the usefulness and convenience of such 
office appliances as adding machines, typewrit- 
ers, envelope sealers, stampers, letter duplica- 
tors, coin counting, changing and assorting ma- 
chines, laundry markers, phonographs, dictation 
and transcribing machines, letter copiers and 
other office appliance machinery. They are com 
pact, sanitary, stronger, lighter, more rigid, and 
in every way superior to any other kind of stand 
for business office use 


They are made of cold-drawn, seamless steel 
tubing. highly finished; trimmings nickel plated 
and feet are equipped with easy revolving cast- 
ers, thet will not mar the floor, or with nickel 
plated bal! feet, or rubber tips. 


The typewriting demonstrating 
shown, has a revolving table top, which can be 
locked in position so as not to revolve, permits 
demonstrator to show all sides of machine with 
out moving from one position. Every retailer of 
these devices should have them on his floor. 


stand 


If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations 

The cuts herewith show but three of a great 
variety of Styles. 

Our brands are used by most of the prin 
cipal adding machine manufacturers and manu 
facturers of other business office machinery 


For further information and catalogue write 


the 


Fowler-Manson-Sherman Cycle 
Mig. Co. 


Lake and Peoria Sts., Chicago, Ill. 








Automatic Envelope Sealing a St 
Machine mount 1 if tat 




















OFFICE APPLIANCES 





COUNT TOLSTOY DICTATING TO HIS DAUGHTER. 


THE LATE COUNT TOLSTOY AT 
WORK IN HIS HOME. 


Not long before his death the accom- 
panying picture of Count Tolstoy was 
taken. This shows him dictating to his 


favorite daughter, Alexandra Lvowna, who 
10 Remington 
dictat- 
family 


is transcribing upon her No 
typewriter the article the count is 
ing. The third member of this 
group is the Countess Tolstoy. This pic- 
ture was recently published upon the front 
cover page of a St. Petersburg periodical 
“The Sun of Russia.” 

Remington 


called 

His use of the 
that there 
exception to Count 


Typewriter 


was at least one notable 


Te iIstoy’s 


shows 
well known 
things prefer 
him to till his 


adopt 


preference for primitive, a 


ence which led land with 


primitive implements and primitive 
modes of dress and living 

That he fully 
the assistance 
machine is shown by the fact that during 


his life all his 


appreciated the value of 


rendered by the writing 


the last years of 
works were dictated by him to an opera 


Reming 


twenty 


tor and by her transcribed on a 


ton. To our knowledge, this is the only 
piece of modern labor-saving machinery of 
which he made use 

Our picture also shows that Count Tol 


stoy believed in keeping his Remington 


strictly up to date, the 
model N« 


equipment 


in use being a visible 


ington 
IN CASE OF FIRE. 
“What Really Happens in Cas: 
is the title 
ten out by the Yawman 
This is a 


card recently g 
& Erbe Manufa 


clever argument 


of a mailing 


turing ( 


favor of the fire-resisting qualities 

built hardwood cabinets. The Yawman & 
Erbe Co. argues that hardwood g 
non-conductor of heat affords excell 


protection against all ordinary 


in the small office fires which 
common, wood cabinets give a g 
count of themselves—almost 
protecting their contents They arg 


large fire where buildings ar 


ina 


entirely the only fire protectio1 


consists of vaults and heavy safes t tha 


for all ordinary purposes, wood 
nets answer every necessary re rement 
ot fire protection 


“Make what the people want ar 
better 


a captain ol 


] 


than the other fellow, will n 


industry.” 


that applies t " f usi 


ipplies to a small busines 
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OFFICE APPLIANCES SHOW TO BE 
HELD AT SYRACUSE. 
Local dealers of Syracuse, New York 
have decided to hold an office appliances M D j 
show 11 that city at the Hotel Onondaga r. ea er 
This show will be held May 18th, 19th and 


20th, and will be worth going to and Post yourself on the profits 


worth-while place in which to exhibit 


ce apeciain,Spracse nthe ey to be made on Shaw-Walker 


Central New York It is a railroad center 


and a trolley center for all parts of th CARD INDEX & VERTICAL FILE 


state The city has, including her imme 


diate suburbs, a population of 150,000 peo- 
ple, and it has within a radius of fifty miles 
a population of 658,000. 


The show is backed by J. Frank DeMer 
itt, manager, and William M. June, of the 





meg @ In every business, no matter how small, some sort of system is em- 
June Press 30th of these gentlemen ar 


responsible business anc 6f eeeaee aa ployed, and to maintain this system supplies must be purchased from 
men who have never failed to mak time to time. 

+ ge Pog ssa = M aes pdr @ We have a factory devoted entirely to the manufacture of Card Index 

enuinis tek tieinindinidaha dh Iara ae and Vertical File Supplies and are in a position to fill any order im- 

the front page and a picture of the Onon mediately, whether it be large or small. We can start you in the 

daga Hotel. Within. on the second page, supply business with practically no outlay of cash and you'll be sur- 

i a Gagram of the space, wae pees: © prised how orders will gravitate your way. 

the’ different booths. On the third pag : F ° 

the rules and regulations are given and or 

REELS Na ae of acetal xa? vi Sanitary Card Box The New Sanitary Package 

‘inity showing the various points of inter — 

st within a radius of 500 miles and giving 


estimate of the population within vari 
ii from fifty miles up to 500 


Che rules and regulations contain arti 





es regarding the matter which should b« 
applications; whether a motor 
is t e used or not, etc. Each exihibitor 






expected to show all of the lines re onnsetlacig 
‘ ‘ rm ~ ‘ 
ferred to in his application. The manage < Wau, * 





ment reserves the right to decline or pro 3 ~ 


hibit any exhibit, exhibitor or proposed ex 


@ All Shaw-Walker cards are put up in strong green enameled boxes and banded 
with parchment paper in lots of one hundred. Alphabets are wrapped in parch- 
ment, and no matter how long you keep them they are always clean and fresh. 


hibit which they deem to be objectionable 
Catalogues, souvenirs and other matters 


or distribution by exhibitors should be 
ipproved by the management. Signs indi P , : 
cating the names of the exhibitors and Sanitary Vertical File Boxes 


their addresses are furnished by the man 
agement and are included in the price of 
space rental. Other signs must be fur- 
nished by the exhibitor and will not be 
permitted except by the written consent o 


the management, which will so prepare the 
spaces that no decoration on the part of 
the exhibitor will be necessary excepting 


to place his exhibit in position. The man- | 

agement desires to preserve the uniformity ¢ All Vertical File Guides and Folders are put up in attractive 
the exhibit, hence the foregoing rules boxes instead of wrapping with paper and string. This method 

Exhibitors will not be permitted to sublet appeals to the consumer and also facilitates the handling of the goods 

space without the written permission of on your shelves. 


nanagement 


he manufacturers of office appliances Our Iron Clad Guarantee 


who may be interested in the foregoing @ We carry a heavy stock of cards in all standard sizes, guides, folders, press- 
yusiness show should write at once to J board guides, metal tip guides, etc., and you cannot afford to put off writing for our 
. . _ o, , . 7 ry ** ™ bd 
DeMeritt, manager, 128 Rosenbloom dealers’ proposition. Our guarantee protects you on everything you sell and you 
Syracuse, for full particulars. are urged to tell your customers what this guarantee means to them. 

Laziness may be a disease, but hunger Factories: Chicago 
is a good cure-all for that disease. Keep Muskegon AWW UA\ | KIB. New York 
well or go hungry.” ae + 

ct DT Michigan Washington 








It’s lack of decision that loses big bat 
tles and ruins many business enterprises.” 
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IMPORTANT ADDITION TO BUR- 
ROUGHS FACTORY. 


Pike Adding Machine Factory Moves to 
Burroughs Plant at Detroit. 

A business change of a considerable sig 
nificance will be made this month when the 
Pike Adding Machine factory of Orange, 
N. J., will be moved to Detroit, Mich., and 
installed there on a much larger scale, under 
the direct management of the Burroughs 
Adding Machine Company. 

The Pike Visible Adding Machine is now 
of the 
become very popular among business men 


one Surroughs 78 models and has 


Through its vis 
keyboard—its 


within the last few years. 
ible flexible 


short, 


printing—its 
handle-pull—its 

non-add keys 
other attractive features, it has won merited 
those 


easy item counter, 


and non-print and various 


approval among who desire a ma 


chine having those particular features 
Backed by the Burroughs guaranty, which 
to giving the of 


uninterrupted service, 


user a life-time 
it 


greater than 


amounts 
awakened a 
the Or 
factory has been able to supply 


has 
demand considerably 
N. J., 


Surroughs 


ange, 

The determined 
over a year ago to place the Pike 
on the market in greater quantity, and early 
last started for a 
new present Bur 


directorate 
model 


were 
factory the 
roughs plant, with the understanding that 


June excavations 


building at 


this building, when completed, should be 
used almost entirely for the manufacture 
of Pike machines. 

The new factory is now finished. It 
stands 65 feet wide by 241 feet long, four 





MODEL BURROUGHS—PIKE MACHINE. 


POPULAR 


OFFICE APPLIANCES 


stories high above ground. It contains 


78,320 square feet of floor space, or almost 


one-third of the entire floor space of the 
present Buroughs plant. Provided with 
every modern improvement, well lighted, 


conveniently arranged, it is a worthy addi 

tion to Detroit’s model adding machine fac 

tory. 
The 


crete and 


18 ot con 


the 
while the walls are almost 


skeleton of building 
brick, 
entirely of glass, set in steel frames. There 
are approximately 38,000 square feet of win 
the the 


two 


big 
feet 


dow space in building and 


steel sash extending from within 


of the floor to the top of each room carry 


daylight even into the center of the build 


ing 

Into this new home the Pike machine 
will be removed within the next few weeks. 
\ large amount of new machinery has 
been purchased, and some of the machin- 
ery in the present plant will be trans- 
ferred. Besides the employes who will 
be brought to Detroit a large number of 
new employes will be added. The capac 
ity of the Burroughs plant will be in 
creased by about 7,000 Pike model ma 
chines a year or about one-fourth of the 
present Burroughs output. 

Naturally elaborate arrangements  aré 


under way for marketing the Pike upon a 


large scale. Advertisements in many of 
the magazines and in newspapers all over 
the United States tell the features of the 


new machine and its advantages in certain 


lines of work. An extremely low price 
and a monthly payment plan are also num 
bered among the things which attract the 


purchaser and 


mensely 


It 
the 
from 


roughs machines, 
Never befor 


should 


Burrot 


t 


he 


] 


which make 


popular. 


not be 
ighs-Pike 


long-established 


assumed, 


Model 


this 


form 


mod 


howeve! 


t 


The contrary is th 
has the Burroughs been 


re 


ait 
Wi 


the 


ufactured in so many different styles 
sO many important improvements 
cluding so many desirable features 
The Burroughs Pike Model is in 
a new model Burroughs. It is one of 
different styles through which the 


roughs ( 


‘ompany 


aim to ft 


irnish tim 


ing machines for every line of business 


Where 


printing 


Burroughs 


fill 


the 


nee 


a 


and 


high-desk-size 
portability 
Pike Model 


1S 


ds 


But these 


are 1 


which 


n 


addition 


Burroughs 


Burroughs 


altere 
eral 


rect 


“d 


mn 


ror 


total keys 


have 


1 


pressure ré 


mode 


carris 
it ha 
cessil 


all, it 


l, 
ig 
le 


The 


want 


may 


Ww 


be 


be had 


may 


correction key, separate colum1 
keys and separate total 
It has the Burroughs in 
ll system; like the Burr 
it has a friction stop so tl 
may be locked in any pi 
the hand or electric drive 
unit construction); and, be 
backed by Burroughs service 
Pike was designed to be “wl 
hen you want it.” All the fe 
had together, a few of then 
without the others, or the 1 
stripped to its basic working 


be 


k 


features, 
to 


been 


many Vv 
long 


For instance, t 


locked 


distine 


characteristi 
he Pike ha 


key be yard 


machine, 


the 


tive of th 


aluable fe 


It is supplied with tl 


HIGH DESK VISIBLE BURROUGHS—PIKE. 


in a sl 


are needed 


machin 
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Your most delicately sensitive nerves 
direct the most delicately responsive 
mechanism of oe 





y eanieenrm' 


Key-lever, typebar, carriage (and shift, if 


you write capitals)—really all essential (BALL-BEARING, LONG WEARING) 
operating parts of the typewriter—leap Mars. 
into action and perform their functions / 




















with the perfect ease, smoothness and 
absolute precision of ball-bearings, made 
and adjusted with scientific exactness. 


The nerves of this typewriter are sensitive to the 
nerves of your finger-tips, and just as instantly 
responsive as the finger-tips are to the brain. 


This immediate, smooth, sympathetic action, 
duplicated in no other writing machine, is easi- 
est for the operator and most ad- 
vantageous to the machine. Both 


wear longer. 
Send for Descriptive Literature. 


L. C. SMITH & BROS. TYPEWRITER CO. 
Head Office for 


Domestic and Foreign Business 
Syracuse, N.Y.,U.S.A. Branches in all large cities. 


















The Crown Line of Ribbons & Carbons 


embraces every known use to which inked ribbons and carbon paper can be put. 
We can show you something for every customer you may have. Material used and 
WO Meron is of such aclass that the goods are extremely durable. Impressions 
are clear and colors brigh We make one, two, and three-color ribbons in all the 
standard combinations 

To interested persons we will gladly send a copy of our combined catalogue and 
sample be ok. Dealers will find these sample books of great value to them in sell- 

to exacting customers 





CROWN RIBBON AND CARBON MFG. CO., ROCHESTER, NEW YORK 





























@ MANIFOLD SUPPLIES CO. 


A. L. FOSTER, President 0. G. DITMARS, Vice-Pres. 
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Ribbon Reputation 


Our Ribbon Department has been growing not 
only in size, but in reputation. We knew that 
there was more trouble on account of errors than 
on account of quality in most ribbon departments 
and ours used to be irritating to say the least, 
but we made radical changes. 


Our present system is almost mistake-proof. The 
right ribbon in the right box, spools to fit the 
several typewriter machines. 

Our customers tell us frankly that they hardly 
ever have a complaint either on quality or box 
ing, etc. 

We test every run on the particular machine for 
which it is made. If not fully up to standard the 
run is rejected; no ‘‘nearly rights”’ are allowed to 
pass. We do everything possible to get and to 
hold your ribbon business. 


We make every kind of ribbon. 


Every order is shipped promptly. 


188-190 Third Avenue, BROOKLYN, N. Y., U. S. 


OFFICE APPLIANCES 















SELLING BRASS CUSPIDORS. 


$rass cuspidors are really better 


than most merchants realize. 

The writer has visited a_ great 
stores in all parts of the country 
fault with the store that does not s« 
quota is that the samples are tarnished, 


dusty and in an obscure place. Lacquere 
samples will be furnished by most 
facturers without additional cost 
will then go through a season's hat 
and continue to look bright and cl 
Few dealers realize that cuspidors 
be run as specials. There are several 


that have sold a gross in one day, using 
good one as a leader, and at a good pr 

| too. One dealer who makes a strong 

| on a household cuspidor has run a speci 
| three times this year and has so 


| gross each time. 
A good window display will 


quickly, if only one or two pattet 


Hi] 

Hh lused. Mixed lots do not draw. Cente 
HH ; one good one 

ll | One dealer put a boy in the win 
/ demonstrat¢ 3 selt righting cuspido 
run a special at ninety cents and s 


|} a hundred in one day in a town of 50,000 
The word “Bargain” has the same 
i 
| 


i 
Hi 
i ing power with a cuspidor as with 
il | thing else, and ninety-eight cents 
Min 6 | to: be the bargain price. 
tH In making indo -ards nd 
n making window car and 
if | copy use the words, Bright, Classy, | 
| Sanitary and Bargain. Good words 
} | Clean up the stock, and price it right 
I too cheap. Say “It’s Solid Brass 
| | | surprising how few people know that 
! cuspidors are solid. They do not se 


| realize it until told. They think 

| brass plated. Do not forget that whi 
know all about them that the prosj 
| purchas: r does not. It’s up to you t 


|} him up. He wants a bright, clear 


| cuspidor in his den or office It 
character 


DOING A GOOD BUSINESS. 


| j.P Johnson, general agent for Ce 


| Illinois for the Fox Typewriter Com 
and proprietor of the Bloomington Typ: 


writer Exchange has just moved his 
and factory to the second floor of the new 
People’s Bank Building, where it will 

cupy the entire floor. Mr. Johnson started 
in December of last year and in the 
months intervening he has by hard worl 


—_-s 
a 


established a high grade business 


earned the respect of the people of B! 
ington. He sells standard rebuilt machine 


| 


at cash prices. He also handles aside f 
the Fox Typewriter a line of rebuilts 
Franklin Desks and the Wales Adding Ma 


chine 


“A man who works only with the aim 
|to make money never makes that money 
| A man who works because he loves work 
| soon gets the money.” 














ASSOCIATION PROMOTES AMERI- 
CAN TRADE. 

Germany, with its 65,000,000 inhabitants, 
lighly cultured, and becoming more and 
more exacting in their wants, no longer re- 
stricted to the necessities of life, is now 
me of the best fields for the sale of all 
the latest improved machinery and labor 
levices. The multitude of letters 


J 


received daily by American consuls from 
\merican firms asking for assistance in the 
introduction of their goods is a further 
proof that the German market is a good 
me for the sale of American manufactures 
For the purpose of aiding American manu 
facturers and business men in getting their 
goods into Germany and favorably placing 
the same, the American Association of 
Commerce and Trade was organized eight 
years ago by American business men doing 
business in the German Empire. The As- 
sociation, carried on as an American Cham 
ber of Commerce, with its board of direct- 
ors and its committees, is said to be doing 
a good work in aiding American manufac 
turers 

The secretary George S. Atwood, for the 
past twenty years in close touch with the 
German business world and the German 
government departments, is able to answer 
yromptly all inquiries and save time in the 
stablishment of American branches. 

[The Association is a hustling one, as 
frequently evidenced by the gatherings of 
business men at its fine quarters and at a 
very recent date, by its dinner given to its 
Hamburg members at Hote! Atlantic, 
Hamburg, when the American ambassador, 
the presiding burgomasters of Hamburg 
and Lubeck, the presidents of the cham- 
bers of commerce in these cities, and repre 
sentatives of the Hamburg-America Line 
nd Hamburg’s leading bankers and finan- 
iers were present as guests of the Associa- 


The work of the Association extends over 
the entire United States and all Germany. 
[The headquarters of the Association are at 
Friedrichstrasse, 56160 Equitable Building, 
Berlin, re 


THE OFFICE CAT. 


Chere are office cats and office cats, but 
the inspirational bi-monthly gotten out by 
the Bixby Office sinaagg Company, of 


Grand Rapids, Michigan, does the greatest 
service of them all, for this particular of 
e cat goes from firm‘to firm with good 
hts and smile producing paragraphs 
would made an ordinary sphinx laugh 

el the better for it. 

Incidentally the Office Cat brings to the 
ttention of the reader the good points of 
the goods the Bixby Office Supply Com- 
pany carries, such as Shaw-Walker Filing 
Systems and supplies, I. P. Loose Leaf 
ods, Safe Cabinets, office furniture, office 
stationery, etc. A sample copy of the Of 

Cat is bound to make one think favor 
ably of the Bixby Office Supply Company. 
[It will be sent free to applicants who send 
their names to the above address. 
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Selection 


There are some half dozen or more manufacturers 
of Carbon Paper and Ribbons whose products are 
equally good who are in a position to supply you 
with absolutely satisfactory goods. 

Granted that you wish to select your manufacturer 
on pure business grounds, eliminating friendship 
and good-fellowship, the difference between these 
various manufacturers is policy and organization 
and price. 

Our Policy is to work together with our custom- 
ers, never to compete with them. 


Our Organization enables us to ship unusually 
promptly. Our output is 200,000 sheets of Car- 
bon Paper daily, more if necessary. We havea 
system of testing and checking which has reduced 
errors to a minimum. 

The testing is performed in the sales department 
and the salesman is, as a rule, even more particular 
than the buyer. Our Carbon Paper is packed right. 


Our Prices enable our customers to successfully 
meet the keenest competition. We are the largest 
manufacturers of Carbon Paper in the world. 


MANIFOLD SUPPLIES CO. 


0. G. DITMARS, Vice-Pres. 


A. L. FOSTER, President 


188-190 Third Avenue, BROOKLYN, N. Y., U.S. 


See. 
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DEALERS!!! 


who have been groping around in the dark trying to find a 
really superior line of ribbons and carbons, at last have seen a 
‘‘Great White Light.”’ 


The Powerful Searchlight 
of Public Appreciation 


serves only to emphasize the many good reasons why dealers 
should give themselves and their customers the benefits of this 
high-class line. 


‘“‘A Leader for Years, and a Leader Today as Well” 


Little’s ‘‘Cobweb,”’ ‘‘Satin Finish,’’ carbons, and ‘‘Satin Finish’’ 
and “Gold Seal’’ ribbons, are known the world over wherever 
typewriters are used. They are dependable, ‘Always the 
Same,’’ uniform in quality under all conditions. 


A “Little” Agency is a Big Business Asset. 


Write at once for samples, prices and trade discounts. You 
don’t have to go into particulars—just drop us a postal—put 
it up to us—let us show you that we’ve got the goods. But 
write TODAY. 


A. P. LITTLE 


Main Office and Factory 
ROCHESTER, NEW YORK, U. S. A. 


Branch Offices: 2 ; ' 
NEW YORK, PHILADELPHIA, PITTSBURGH, CLEVELAND, WASHINGTON, D.C. 


Distributing Offices: 
For Chicago and the West: 


ROCKWELL-BARNES CO., CHICAGO. 
For London and the Continent: Wm. Hoare & Co., 28 Basinghall £t., London, E. C. 
For Australia: Stott & Hoare, 426 Collins St., Melbourne. 
The New York Office is a spacious ground floor at 287 Broadway, Cor. Reade St., the 
largest, finest and best equipped offic~ it the world d voted solely to Typewriter Supplies. 
Dealers, Typewriter Men, Purchasing Agents always welcome. 

















NEW DERBY CATALOGUE. 
The new catalogue of the Derby Des 
Company, known as “Extra 29,” is as mu 


ucts This catalogue is bound in heavy 
dark blue-gray covers, with the nam« 
the company in raised letters on a go 


tones of the Derby goods 
There are shown 20 styles of desks 
flat top, roll top, flat top typewriter desk 


drops, cashier’s long desk; sanitary, 
bookkeeper’s desk; standing desks, et 


there are 42 styles of office and director 
chairs [here are also shown two sty! 


sizes 
These goods are tinished in Derby gold 
en oak and Derby medium dark mahogany 





| oak and genuine fumed oak are finished 
order at regular prices 

Of exceptional interest are the Der 
vertical filing cabinets, described 


folder which accompanies the catalogue 
to meet the demand for vertical filing 
Derby desks and business furniture. Thess 


cabinets are designed along convent 


lines, having full roller bearing extens 


upright sections are made with deta 


of joining, the company states, is s 


ple that any number of sections 


quickly and easily combined into a single 
cabinet, and as easily separated. These uj 
right sections are made in five sizes 


drawers for vertical filing: letter, 
ment, legal cap, invoice and order 

Full information regarding Derby 
tical filing cabinets, or Derby desks 
other products may be had by writing 
Derby Desk Company at either their Bos 
ton, Mass., or Chicago office 


L. R. MAXON WEDS. 


| Leonard Rufus Maxon, former Eastern 
representative of the Office Appliances and 
now with the Library Bureau of New 


York, was married on Tuesday, April 18, 
to Miss wargaretta Hoke Wood, daughter 
of Mr. and Mrs. Theodore Milner Wood 


of Chambersburg, Pa. The wedding took 














place at the home of the bride’s parents at 
Chambersburg. Mr. and Mrs. Maxon wil 
be at home after June 1 at 2324 Clarendon 
Road, Brooklyn, N. Y. 

Office Appliances extends to Mr 
Mrs. Maxon its heartiest good wishes and 


congratulations 


with drops, roll top typewriter desks witl 


[wo styles of wardrobes are shown an 


umbrella stands, one style costumer, in tw 


N 


h 


a thing of beauty as the other Derby prod 


y 


ld 
background. The book contains 48 page 


and is handsomely illustrated with halt 


h 


| 


| 


finishes, and one style letter tray, in two 


\ll stock goods are finished with the rich 
Derby egg gloss surface. Derby weathered 


These are now furnished by the company 


nets of Derby quality to harmonize with 


slides, all drawer fronts being of five-ply 
veneer [The drawer interiors and _ slides 
are made of hard wood, and are intended 
to withstand the most severe wear Che 


ends Thus a single section, or tw 
more sections joined together, give the ap 
pearance of a solid cabinet. The method 



























MACHINERY EXPOSITION IN 
MANILA. 

Office appliances figured conspicuously in 
the big carvinal and exposition held in 
Manila, Philippine Islands, recently. Among 
the exhibits were shown cash registers, 
phonographs and typewriters. Many other 
interesting time and labor saving machines 
were shown 

The Manila carnival was such a success 
that the management has decided to hold 
a similar exposition in 1912. Plans for this 
show have already been perfected. It is 
intended to retain each year the best ex- 
hibits brought to the exposition and place 
them in the great Philippine Museum, 
which is shortly to be erected in Manila. 

The following committee has been named 
by the Governor General to conduct the 
first annual exhibition of Philippine prod- 
ucts in 1912: Capt. H. L. Heath to repre 
sent the Manila Merchants’ Association; 
Sr. Rafael Reyes for the Philippine Cham- 
ber of Commerce, and Cipriano E. Unson 


of the executive bureau 





THE 100 PER CENT MAN. 

An Isaac Pitman Writer Establishes the 
World’s Record for Speed and Ac- 
curacy in Shorthand. 

Nathan Behrin, an Isaac Pitman writer, 
made an unprecedented record for speed 
and accuracy in the civil service examina 
tion for official court stenographer held in 
New York City on February 2, 1911. He 
wrote 200 words a minute for five minutes 
with absolute accuracy, which is certified in 
the report of the Civil Service Commission 
Among his competitors were 200 writers 
using various other systems of shorthand, 
some of them being court stenographers, 
others legislative and convention reporters, 
general stenographic reporters of reference, 

etc. 

Only six years a stenographer and at the 
pinnacle of his profession! He _ studied 
shorthand under the veteran Isaac Pitman 
teacher, William L. Mason, for about six 
months at the DeWitt Clinton High School 
He took it up as a side study after school 
hours. 


UNDERWOOD HAS FINE MILWAU- 
KEE BRANCH OFFICE. 

One of the finest branch offices of its 
kind in the Northwest is that of the Un- 
derwood Typewriter Company at Milwau 
kee. This office is located in the Wells 
3uilding. It has a mezzanine floor and is 
bounded on three sides by plate glass win 
dows. The excellent lighting facilities and 
the finish of the building generally enable 
the Milwaukee branch to make a very at- 
tractive display. 

G. G. Ralls is manager of the Milwaukee 
Underwood branch. He is an experienced 
typewriter man, a representative of that 
class who stand high in the profession. He 
is an exponent of the Underwood policy of 
“up from the ranks.” 
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Look for “TODD” on the 


name plate. 


and get the genuine article 





Account for Every | 








disputes, as it record 













f“| LABOR MINUTE | \ 


Here is the one logical method of keep- 
ing an accurate account of when you 
received and when you sent out letters, 
orders, contracts, etc. It will avoid all 


register on the mar- 


S vo 49 













Nine-tenths of all the check-pro- 
tectors that are sold bear the name 


Protectograph 


It stamps this famous line 


NOT OVER ONE DOLLAR $/I¢ 


[he other one-tenth of the check-protector busi- 
ness is divided among about a dozen different 
makes, all claiming to be ‘‘as-good-as-the-Pro- 
tectograph”’ at prices from 25 cents to $25—and 
yet good business men continue to pay $30 for 
the Protectograph. 






Over 98,000 Protectographs in Use May 1, 1911 


G. W. TODD & CO. 


Patentees and Sole Manufacturers 
1129 University Avenue, ROCHESTER, N. Y. 















Don’t 
Blame 


the 








s 
4 # every minute of the 0 
Follett's day or night. perator 
NEWMODEL & Absolutely automatic, 
Ti || requires no attention Miller’s Standard Paeumatic Ear Cushions 
ime | and is the only POSI- will overcome 90% of poor telephone service. 
TIVELY ACCURATE They fit the ear snugly and bring your far- 


Miller’s Standard Pneumatic Ear Cushions 


away friend in talking distance. | 
mean the soothing comfort of telephone con- | 





LIBERAL 
PROPOSITION 
TO LIVE 

AND 
RESPONSIBLE 
DEALERS 
AND AGENTS 


FOR FULL 
INFORMATION 








FOLLETT TIME REC. CO 


Western Office: 126 Russ Bidg., San Francisco, Cal. 


675 Hudson Street, NEW YORK CITY AKRON, OHIO, U.S. A. 


versations—the elimination of all outside dis- 
turbances and that grinding, grating noise 
always connected with the hard rubber 
receiver. 

Miller’s Standard Pneamatic Ear Cushions 
are sanitary. They can be instantly detached 
and cleaned in a few minutes. They are made 
to fit any standard receiver and will last in- 
definitely. 

If your Stationer or Rubber Dealer can’t 
supply you, send his name, or order from 
us, enclosing 50 cents. 





Agents Wanted 


. The MILLER RUBBER CO. 



































Made of selected white oak, 36 inches long by 28 
inches wide, and typewriter platform 20 inches 
wide in the clear. The top and typewriter plat- 
form are made of 5-ply, built-up stock, and are 
operated by asimple device of unequaled effi- 
ciency which cannot be used by other manufac- 
turers, as it is fully protected by our own 
patents. The cabinet has four drawers, extension 
arm rest, ball bearing casters, hardwood drawer sides 
ond combination lock on drawers. Finished in goiden 
aak, dull wax finish, or weathered, as you prefer. 





0. C. S. OLSEN COMPANY, 2527 Moffat St., Chicage 


The O=-C=S-O 


Typewriter Cabinet is good merchandise. Jn its 
class it’s the best you can buy. We guarantee it 
without reserve and will return your money if you 
are not pleased with it. It is a quick producer of 
substantial profits. Nocompetitor can ‘‘out-bargain”’ 
you in typewriter 
cabinets if you sell 
the O-C-S-O No. 
27. Order today 
a lot of them. 


DEALERS ONLY 


Catalogues o 
complete line of 
Office Desks and 
“Imperial” Sectional 
Bookcases. 














WANTED 
A Live Wire 


| You have a chance right now 
to secure the exclusive agency in 
| 





your city for the complete line of 
Du-Ra-Bul Ribbons and Carbons. 


Will you accept it now or wait until 
the other fellow beats you to it? 


Do you want to be the leading Type- 
writer Supply dealer in your city, or are 
you satisfied to merely carry supplies? 


You can buy Du-Ra-Bul Ribbons and 
Carbons low enough to net you a good 
big profit. 


We have been making Du-Ra-Bul 
Ribbons and Carbons for eight years, and 
we know they are right. 


Remember the factory guarantee is 
back of every sale. 


Write for samples and let your cus- 
tomers be the judge. 


Do it to-day. 
Ox 


REPUBLIC-DODGE MFG. CO. 


Pearl and Prospect Streets 


BROOKLYN, N. Y. 
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FOUR REMINGTON OFFICES HAVE 
NEW MANAGERS. 


Recent changes in the managerial ranks 


of the Remington Typewriter Company’s 
domestic organization include one transfet 
| and three new appointments to those ranks 
These give new managers to four Reming 


| ton offices—Los Angeles, Philadelphia 


Baltimore and Toronto. 


















| MR. PEASE, NEW REMINGTON MANAGER 
AT LOS ANGELES. 


| At his own request, E. W. Pease was 
nf the 







| transferred from the managership 
Philadelphia Remington office to a similar 
Mt Pease 


| desired to resume residence at Los Angeles 





| post in the Los Angeles office 


| in order to give a member of his family the 


| benefit of that city’s climate. He is well 





known in Los Angeles, as he was the first 






























MR. FRASER, NEW REMINGTON MANAGER 
AT PHILADELPHIA. 





manager of the Remington branch there 
when it was opened about ten years ago 
Later at the time of the great fire he was 

















of the San Francisco Remington 
offices in 


manager 


office. In all three Remington 


which he has held managerial appointments | 


Francisco and Phila 
over and over again 


achieve big re 


Los San 
delphia—Mr. Pease has 


demonstrated his ability to 


Angeles, 


sults. His Remington record is a long and 
notable one and in him the Los Angeles 
Remington forces are sure of a splendid | 
leader 

[To take Mr. Pease’s place at the head of 


the Philadelphia Remington forces, a lead 
of the New York City sales or 


Jr., was selected 


ing member 
ganization, A. A. Fraser, 
Mr. 
clerical capacity in New 


Fraser entered Remington service in a 
York in 1896 and 
three years later was promoted to the sell 
in which he has enjoyed uniform 
success. His 
City Remington salesman led to his promo 


ing ranks, 


tion to his new and important post. 


A. F. Greene, the new manager of the 





MR. WRIGHT, NEW REMINGTON MANAGER 
AT TORONTO. 


Baltimore Remington office, is another 
Remingtonian who has worked his way up 
from an inside clerical position through a 
salesman’s line of promotion to his pres- 
ent responsible Remington assignment. Mr. 
Greene started as a bookkeeper in the St 
Paul office in 1894, While a 
member of the Boston 
Remington office he made a record worthy 
standards. It 


Remington 
of the sales force 
of the highest Remington 
was 
led to his recent promotion to the head of 
the Remington organization in Baltimore. 
The new manager of the Toronto Rem 
ington office, J. A. Wright, was promoted 
to this post from the Montreal sales force 
Mr 
September, 
he showe 


Wright entered Remington service in 
1906, and right from the start 


d himself to be a salesman of a 


high order of efficiency. Those who know 
the good work he has done in the Montreal 
field are confident that he will make a de 


cided success as head of the Toronto Rem 


ington force 





splendid work as a New York 
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The Edison Business Phonograph is on the 
job nights and Sundays and holidays—knows 


no time limit or speed limit. 


With the Edison 


Business Phonograph you can clean up a mass 
of accumulated correspondence and sweep your 
desk clean at one sitting—whereas, in dictating 
to a stenographer, you would have to cut down 


the accumulation little by little. 


dictating to 


Besides, in 


The Edison 
Business Phonograph 


your letters show a degree of concentration im- 
possible to attain in dictating to a stenographer. 





| Incidentally, the typewriter opera- 


his fine work in this capacity which | 


tor can transcribe from Phono- 
graphic dictation twice as fast as 
from shorthand notes, and none of 
her time is lost in taking anyone’s 
dictation—it is all spent at the 
typewriter producing, which 


amounts to a saving of at least 50° 
per cent of her time. The Edison 
Business Phonograph is the only 
dictating machine made by Edison. 
The Edison dealer near you will 
demonstrate the Business Phono- 
graph to you on your own corres-- 
pondence—or write to us. 


To dealers and salesmen: The Edison Business Phonograph is 
the biggest thing in business appliances today. 
Offices large and small in all parts of the country are your 


field. 


If the one big opportunity never knocked on your door before, 


here it is. 


There are still openings to be had with dealers handling the 
Edison Business Phonograph, or we offer efficient co-operation 
to men with small capital and full confidence in this big 
money making proposition and who want to take advantage of 
this opportunity to start in business for themselves. 


THOMAS A. EDISON, Inc., 205 Lakeside Avenue, Orange, N. J. 
Thomas A. Edison, Inc., is the new corporate name by which the Edison Business Phonograph Co. will hereafter be known. 








‘ 
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ENTERPRISING TYPEWRITER 

DEALER. 

The cut this 

reader some idea of the work which is dons 

by the Marble 
of Knoxville, Tenn 

concern 15 W \ A 


perience in the typewriter game dates back 


shown on page gives the 


City Typewriter Company 


The proprietor of this 


Johnston, whose ex 


fourteen years when he accepted his first 


the 


Forbes 


position in department of 
the E. E 
\labama 
and has kept pace with all of the new im 


typewriter 


Company, Birmingham 


He made the typewriter a study 


provements which have been made from 


time to time and it is stated by those who 


know him that he is now undoubtedly on 
of the best repair men south of the Ohio 
river 


Mr. Johnston organized the Marble City 
[Typewriter Company and opened for busi 
first of March, 1910, at 617 


has one of the 


ness on the 


Prince street, where he now 


best equipped supply and re 


in the 


typewriter 


pair houses South. He is the agent 


for the Monarch typewriter and has placed 


hundreds of these machines in railroad and 


coal offices and large manufacturing cor 
cerns throughout his section He carries 
ini stock at all times a full line of typewriter 


supplies and accessories, from carbon pa 


per to rebuilt machines. In addition to his 
local trade, Mr. Johnston does considerable 
business in the out-of-town He is 
Board of Trade and takes 
movement for the 


district 
a member of the 


interest in 


active 


any 





Office. 





W. A. JOHNSTON, PROP., MARBLE CITY TYPEWRITER CO 
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betterment of Knoxville and the Appala 


chian regio1 


SHORTHAND REPORTERS TO MEET. 
In connection with the 
National Shorthand 


meeting of the 


Associatio1 


Reporters’ 


next August, there will be held contests 
for the Shorthand Writer Cup and _ th 
\dams Trophy The committee to take 
charge of these contests has just been aj 
pointed and consists of the following | 
N. Kimball, chairman, Edward H. Eldridge, 


secretary; Chas. H. Requa, George A. M: 


Bride, Frank H. Barto, Frederick J. Rose, 


Walter M. Scott, John C. Lowe, Frank H 
Burt, Gordon L. Elliott, Samuel Powis, Jr 
Chas. F. Roberts, Chas. H. Magee, and 
J. E. Fuller 

[he contests for the two trophies ars 
be held on different days The rules 
the Shorthand Writer Cup will be pra 
tically the same as last year. In the contest 
or the Adams Trophy, the rules, in general 
will be the same, but the speeds will be 


lower, and the amount of inaccuracy 


will disqualify will be limited to three per 


cent 
The rules for the contest cover fourtee 
including with re 


paragraphs, provisions 


date of which must 


later 


gard to the entries, 


be made not than six o’clock, p. n 


\ugust 28, with an entrance fee of two dol 


lars. Entries may be mailed or delivered 


personally, on and after July 


Edw. H. Eldridge, Simmons College, Bos 


Window Display. 








International 


MR. FURLONG RETURNS 


pelled to resign and to give 


rolonged illness 


profoundly thankful 


id impulses of our silent n 














AND FEATURES 
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Silence Is Not 
Golden if you 
have some- 
thing to make 
a noise about 














x SJ 








r pf ? ? Ifa tree fall in a forest, with no ear 
to hear the crash, would it be considered noise ? 
[In other words would a crash be a crash if no ear 
heard the sound? 


~ 


? ? ? ? It a fellow were running down the 
street with another fellow in hot pursuit, firing a 
gun at him at every jump, would the first fellow 
holler unless he were hit ? 


We've been making some noise for some time. 
Every indication points to its being heard. Our 
business is increasing with mighty strides. 


We've hit some new customers with a mighty 
thud. We've booked more new customers during 
the past month than ever before. 


“THERE'S A REASON” 


Here’s a few of ’em 


“The finest rebuilts we ever saw.” “lhe best machines we have ever had.” 
“Tf all your goods come up to those just to hand, you can count on our trade in 


the future.” 


“Machines opened up fine. They are the best ¢ 


we have seen anywhere.” 


“Machines just to hand. Finest ever. Enter 


our order for six more. Ship quick.” : 
ne I~ TVPEWRITER. 
rs A] os COMP. 
.LD¢ B FACTORY 
— 7 New No. 312-328 North May Street 
Just prove this for your own satisfaction. It’s up CITY OFFICE 


to vou. 


TRY ONE OR TWO. Guaranteed “as good as 
ever’. You'll be pleased with them, as well as with 
our treatment. It’s worth your while. They make 





satisfied customers. 


Remember our DOWN ‘TOWN OFFICE was 
opened for YOU. ‘Take advantage of it and run 
in when you are in the city. Complete stock to 


select from. We're on the job every minute. \S 











GEORGE A. BALDWIN, President and Treasurer 
T. W. LEWIS, Secretary 


EBUILT B2xesne 









Suite 902 Plymouth Building 
417 §. Dearborn St., CHICAGO, ILL. 








Headquarters and General Offices for the Eastern Hemisphere 
The Grady-Rebuilt Typewriter Co. 
LIMITED 
8 NEWGATE STREET (opposite new General Postoffice) 
LONDON, E. C. 

W. T. HARDING, Managing Director 
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Adding Machine 


the machine that does things 











did it. : 
128345 x 2425——311236625. Computed and verified in 
12463 x 1324+19876 x 124£--14864 x 2425=-77291832 
27-13/16 x 13-1/4——368.515625 
1328 75 ; 
48 50 List 10 bales, giving number and weight of each, total 
9 25 weight, and the amount at 14-1/8c. 
11 50 
12 00 * 1421 bu. & 534 wheat at $1.12-1/2, $1599.61-2/2 
219 53 42400# oats at 72-1/2c per bu. (32) 960.62-1/2 
280 29 
66 15 23 sacks (2004) at $16.75 per ton, $38.52-1/2 
2 75 42 sacks (1004) at $17.35 per ton, $36.43-1/2 
89 74 
77 00 17365 ft. at $13.25. Wt. 22004 per 1000, Frt rate 2%<¢ 
400 00 Amount $230.09, Freight $84.04. 
383 38 121 pieces 1" x 10"-16' at $13.25, $21.37 
266 33 lengths 12! 14! 16! All 1-1/4' x 5" 
16 50 Pieces 394 648 575 11979 ft. 
500 00 
23 79 From $2143.54 subtract $987.65, $1155.89 
89 20 
17 75 extension and verification. 
69 45 17 5/12 doz. at $14.50, - ~ - $52.54 
5 00 276 1/2 yds. calico at 3-1/8c - - 8.64 
255 25 Bbl. sugar, 3344 at 5-3/8c - - - 17.95 
2 50 23 1/2 doz. eggs at 25c & 17-1/2# butter at 35c 
14 50 (One operation) Eggs, $5.87-1/2; Butter, $6.12-1/2 
10 26 
68 30 Lengths 13'-10" 14'-5" 16! 18'-7" 20'-2" at 22c 
6 Pieces 123 52 132 124 45 
740 2 Less 65-10. (7775 ft) $538.81 
69 91 
12 50 Give yds. running measure, of lineolium 2 yds. wide, to cover floor 
90 52 12'-10" x 8' 6", and amount at $1.50 per sq. yd. 
12 50 6.06 running yds. (6 yds 2-1/6"), Amt. $18.18 
1 00 
9 00 28-7/8 days at $2.02-1/2 per day $58.47 
298 79 56 hrs. & 35 min. at 21-1/ec per hour 12.17 
80 64 
100 00 $123.17, 3 mos. 21 days at 4-1/2% $1.71 
Door listed $12.00, Disc. 70-10-10% $2.92 
$135.00 less 70-10-10-5-2 1/2% $30.38-1/2 
37 long tons to short tons - 41.44 short tons 
35 short tons to long tons - 31.25 long tons 
724004 Pig Iron to long tons - 32.32 long tons 
741004 Sand to cu. yds. (26467) 28. cu. yds. 
745004 Slag to cu. yds. (2300) 32.39 cu. yds. 


The Dalton is without doubs the simplest, fastest, most perfect, practical, durable 
and versatile adding and calculating machine ever invented. It is in 


a class by itself. It performs all the work of any of the old style eighty-one key machines 
with greater speed and ease and in addition thereto does many things that they cannot do. 


FACTORY AND MAIN OFFICE: 


DALTON ADDING MACHINE COMPANY _ poprar BLUFF, MISSOURI, U.S.A. 











Snare te se 








The second annual 
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INTERESTING BUSINESS CARNIVAL. bill ani charge machines, dividend che Che exhibitors at the carnival included 
Business Carnival was’ writer, unit order machines, label writ the Monarch Typewriter Company, the 
held in Philadelphia on April 17 to 21 11 tag writer, car tag record machine, manife Philadelphia office of the Printograph Sales 
clusive. The Business Carnival is not an machine, expense biller, way biller and d Company, the Montague Mailing Machin- 
ttempt hold a Business Show such as is tail and summaries machine, feeding tw ery Company, the Library Bureau, and the 
generally held in large cities, but 1t 1s sim sheets of paper at one and the same time Columbia Dictaphone Company. W. W. 


ply a unique display 
the Mon 
buildi 


quarters of 
pany in which 


number leading 


Business Car 


ined by 


lame, 
nival, was c¢ 
the Philadelphia ot 
Monarch 


Com 


1 
hee of the 
riter 


» state that 


the success of the 
event has been su 

h t will certainly 
be continued The 
Monarch Company 


displayed announce 
ments in the advert 
tising columns ofall 


he leading news- 


Philadel 


the 


papers 


phia and at 


ot the ( 


end 
‘arnival a 
ban 
Mr 

the 
Phil 
office of 


the Monarch 


most enjoyable 
quest was given 
H. D. Jacobs, 
manager of the 
adelphia 
Type 
writer Company, 
says that the inter 
est displayed at the 
the best 


Philadel 


excess 


arnival by 


pe ople 


\ feature of the 
presence of Mr. L. H 
cted 


at the permanent head 


arch Typewriter Com 


much attention by h 


housed a large tr 


ng are 


Monarch display was th 
Colsten 


1 


s speed 


Ramer was also present from New York 
and made a very interesting address. The 
musical program of the banquet was sup- 
plied by the Colum- 
bia Phonograph 


who 


work 








* —_— 


<2 


am. if£ 
i 


Ts 4 








Company. 

The menu was ar- 
ranged by the Print- 
ograph Company 
and was done upon 
their machine. The 
Montague Mailing 
Machine Company 
printed the names 
on the various cards. 
The banquet was a 
finale to the carni- 
val and was attend- 
ed by fifty salesmen 
and managers. 

Those in attend- 
ance included: Of 
the Monarch Type- 
writer Company, 
Harry D. Jacobs, 
manager; G. Clar- 
ence McIntire, Hen- 
ry P. Kahlmeyer, L. 
C. Colsten, A. Guer- 
ard Swain, Wm. E. 


Abbott, Meredith F. 
Porter, G. Bergen 
Husted, E. Elwood 


Smith, H. C. Hard- 

Scene in Philadelphia Store of the Monarch Typewriter Company during Business Carnival.— oe Grove ft ae 
Small right hand upper picture, a corner of the store where the Printograpn was snown.—Smail ing, U ~~ 

drus, William. R. 


lower picture, exterior view Monarch store. 


rhe demonstrations 


attendance was so and his 


the Monarch 


Naglee, Winthrop S. 


White, Alvin B. Roberson, J. M. Good- 


was difficult to accommodate keyboard. Stenographic contests were held ridge, Thomas  H. Prior, Walter W. 
+ crow “4. ect hiucinecc . —_ of eae Of : ) ile ‘ . . h 
he crov Che ] usine element of gach day and evening and three handsome Pri I f the Philadelphia Printograp 
the city of Philadelphia and surrounding ‘ 1 P oe Sales Company, J. FE. Conant, man- 

, prizes were awarded The rst being . : 
wns responded to the invitation to attend ; age tie hicl : ager; Harry H. Diddlebock, Julius R. 

< landsome ‘renchn cCiockK, WhICH Was Won y ° oes 
e carnival, the results of which MI hol Kal ; Wahl. Of the Montague Mailing Ma- 
} . I ohn Kaltes; secon rize. a silver pi : 

vill be gratifying to every exhibitor wh : ee cigs ible. chinery Company, Dr. Charles Owens, 

: : ture frame O ) iss Sadi laws , . - 
ok space in the establishment re frame, won by Miss 5a M. Daw vice president, Chattanooga, Tenn., Fred C. 

t] Jell Telephor mp he ‘ed : 

\mong the attractions were a genuine he Bell Telephone Company; the th Rose, manager; Burleigh E. Smart of New 
urteen-carat gold mounted Monarch typ¢ ilso a silver picture frame. was won York, Alan W. Stroud, Hial K. Parsons, 
writer and a list of special machines, includ Rudolph Waad of the Pen Mutual Life Edward E. Mills of New York, Elmer C. 
the Monarch ndensed_ biller, retai urance Company Gorman, Herman Liebenthal. Of the Roneo 





wonarck STANDARDIZATIO 


ME BELL TELEPHONE CO), oF PENNA 











INTERESTING VIEWS TAKEN DURING 


BUSINESS CARNIVAL, 











The Light Touch 
MONARCH 


NO 
<.. THREEOCLOC 
7 he beet 


HE best interests of both 

employer and employee 

are perfectly served in the 
use of the Monarch. 

To the operator it means 

preservation of strength, nerve 


force and energy, owing to 


its exclusive light-touch key 
section. The keys, when 
touched ever so lightly, 
quickly respond. 


increase involume 
of work and much more satisfactorily 
performed—saving of time and money. 
Send for Monarch literature it 
thoroughly explains Monarch 

construction 
Try the Monarch; you will at once 
learn that its superiority actually rests 
the machine itself, not merely in 

at we say about it. 
Representatives Wanted 
Local representatives wanted every 
where, also a few more dealers for large 
territo Write for details and 
attractiv« 
The Monarch Typewriter Company 
EXECUTIVE OFFICES : 
Monarch Typewriter Building 
300 Broadway, New York 

an Of ces 
and dealers throughout the world 


o the employer 


ries, 
terms, 


Canad Toronto and Montreal 


Branches 





The Light Touch 
MONARCH 
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John H Hodgkinson, Samuel 
the C. E. Sheppard 
Thomas R. G. Phipps, manager; Har 
William D. Le Noir. Of 
Machine Company, 
A. W. Spahn, 
Crown, John 
3ureau, M. W 


zo 


Company, 
Friedman. Of Com- 
pany, 
ry E. Copeland, 
the Burroughs Adding 
George A. Henrich, manager; 
F. T. O’Neil, Thomas H. 
Hickey. Of the Library 

Montgomery, manager; L. L 
True, Charles W. Snyder, E. L 
Of the Columbia Dictaphone 

Thomas K. Henderson, manager; 


Faulkner 


Davis, 
Nugent 

Company, 

Richard 


WANTS AGENCIES IN UNITED 
STATES. 
Moster & Co., of dZagreh 
Croatia, Austria-Hungary 
manufacture several very devices 
one of the most interesting of 
called the “Penkala,” 
cil, which, the company tells us, is already 
quite well known throughout the world 
Messrs. Moster & Co. are bringing out a 
couple of new and useful devices which will 
be ready for the market in the near future, 
when it is expected that one of the mem- 
bers of the firm come to this country 
and personally the the 


Edmund 
(Agram) in 
clever 
which is 
or ever-pointed pen- 


will 
introduce lines to 
trade. 


In the meantime the company wishes to 


get in touch with responsible dealers in 
ae United States who may be interested 
in its lines. 


OPENS CHICAGO “OFFICE. 
A. E. manager of the 
Montague Company of 


Pittsburgh, Pa., 


Williamson, sales 
Mailing Machinery 
visited Chicago last month 
here he opened and put m run- 
Chicago 


while 
order a 


and 


ning office for his com- 


pany 
Chis 


office is situated in 


building, Chi- 


new branch 
1005-1006 Manhattan 


callers interested in mailing 


cago, where 
and be 


Mon 


welcome 
f the 


machinery will be made 


with a demonstration « 


favored 
tague machines 


CANADIAN STATIONERS FORM 
ASSOCIATION. 


\t a meeting of the stationers and book 
sellers of Alberta, held in Calgary late in 
March, an association was formed under 
the name, “The Alberta Booksellers’ and 
Stationers’ Association.” This organiza 
tion claims the distinction of being the 
only association of its kind in Canada 
west of Ontario. 

7" Linton, who has had more than 
twenty-five years’ experience in the sta- 
tionery field, was chosen honorary presi 
dent. 

H. W. B. Douglas, of Edmonton, was 
elected president and F. E. Osborne was 
chosen secretary-treasurer. The executive 
committee consists of the following D 


Calgary; J. G 
Medi- 

Red 
standing in 


J. Young and L. C. Wilson, 
Robertson, Lethbridge; C. S. Pingle, 
Hat, and W. J. Stephenson, of 
These are of high 
‘anadian field 


cine 
Deer. 


the ¢ 


men 


stationery and the suc- 


the Association under such 


assure d 


cess of 


ership is 


A FOX TRADE MARK. 


The Fox Typewriter Company of Gr 
Rapids believes in the value of the 
mark and accordingly it has register 
well known trade mark of the Maltes 
cross with the Fox Head in the 
(bout eight years ago the company beg 
writing the word Fox in a peculia 
teristic way This characteristi 
has always been registered as a trade 
on account of its extensive uss Che 
pany has issued souvenir button wh 


a reproduction of this word Fox 


ornamental lettering which is well k: 


to users of the Fox machine This 
trade mark is shown upon the a 
ing electrotyp« 

The Fox Company has recently iss 
folder giving a large amount of interesting 
and useful information with regard 
Fox visible machine, also giving 


tures of its construction, its 


the 


many nve 


ences and terms under which it 


GOOD TYPEWRITER SUPPLIES 


CATALOGUE. 

‘Typewriter Supplies” is the 
catalogue gotten out by the United Ty; 
writer Company of Manitoba, Lt 18 
Lombard street, Winnipeg, Manitol 
book is bound in green covers, 
in black and red, and is tied with gree: 
cord. The text matter is printed on hig] 
glossed paper, clear and attractiy 
The printing is done on one sid 
the leaf 

The United Typewriter Company 
carry an extensive line of typewrite1 
plies, including the latest styles of sai 


flat top typewriter desks, typewriter st ls 
chairs, F. S. Webster & 
and ribbons, the Maple 


stenographers’ 
Company's carbons 
irbons and ribbons, Sovereig: 

Box Neostyle and supplies 
Rotary Neostyle 


leaf line of 


carbon paper, 


duplicator accessories, 
the Fexotype, 
etc. The 
on bringing out such a 


United Envelope Sealer. et 
ompany is to be congratulat 
good piece of w 


WATERMAN MOVES SAN FRAN- 
CISCO OFFICE. 

The Pacific headquarters <¢ 
Waterman Company are 
Stockton San Francisco, Calii 
Dealers are 

n their 


now loc: 
street, 


cordially invited to visit 


home and ins} 
for 


new 


company 
their 
business. 


facilities condu 
stock has 
enlarged the staff increased and 
expected that the company will 
business materially in the Pacific Coast 
tion as a result of its increased facilities 


improved 
The 


and 


been mater 


advance 


a OFFICE APPLIANCES 57 








| Stamp Affixer 


U. S. and Foreign Patents Pend:ng 


Automatic Made of 
Moisture Brass, Nickel 
Feed Plated 





(Cut Two-Thirds Regular Size 


A moderate priced PRACTICAL and sanitary 
device, with which any one can affix stamps 
at the rate of fifty per minute. 





Price $3.00, Postpaidin U. S$. A. 





Distributing Agents Wanted Everywhere 





The SAUNDERS SALES CO. | 


Cable Address ‘“‘SAUSACO” 

















You Can’t Tell 
the Difference 


type- 


Between a _ personal 


written letter and any one 
from thousands of copies re- 
produced on the modern to the 


minute 


UNDERWOOD 


Revolving Duplicator 


The simplest, most efficient 





and most economically oper- 


ated machine sold anywhere 


at any price. 


An office boy can reproduce in a 
few hours, hundreds of copies from 
any original, so perfect as to defy 
detection. He can also print office 
forms, announcements, price lists, 
circulars, etc., at a moment’s no- 
tice and at a great saving of print- 


ing cost 





The Underwood Duplicator is sold 
(without restrictions as to supply 
buying) with all appliances com- 





plete for | 


Only $35.00 


No better machine made. Save time, 


money, prevent waste, increase busi- 


Write to-day for full informa- 





ness. 
tion 


Booklet on Request 


UNDERWOOD | 
TYPEWRITER CO. | 


Incorporated 


Dept. B. 3 Park Place, NEW YORK 
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DELAYED SHIPMENTS FROM 
UNITED STATES. 
[From Consul E. A. Wakefield, Port Eliza- 
beth, South Africa.] 
Perhaps the most serious difficulty 
countered by importers of American 
this vicinity is the delay in 
This has been 


en 
mer- 
chandise in 
arrival of shipments. 
tioned several times recently in this office, 
coupled with the statement that a contin- 
uance would result in serious loss of trade 
The manager of one of the largest import- 
ing South Africa in illustrating 


the annoyance occasioned by these delays 


men- 


houses in 


specified the following instances 

An order mailed August 29 arrived De- 
Another order mailed Septem- 
An or- 


received 


cember 5. 
ber 12 also arrived on December 5. 
on August 15 was 
November 25. Another cabled order 
September 13 was received December 8. 
\ third cabled on October 7 was received 
December 9, and the New York invoice 
was dated November 2. All these 
ments were lines in which there is sharp 
competition with English and German 
manufacturers. Mail orders forwarded to 
England are practically certain to be re- 
ceived here in eight weeks. If these delays 
can be avoided American trade will retain 
its present position, with strong probabil- 


der by cable 


sent 


ship 


ities of an increase. 

At present steamers from New York for 
Africa direct are dispatched about 
a month, from Canada monthly, and 


South 
twice 
from European ports almost daily. 





BREEZY HOUSE ORGAN. 
Byck’s just as 
good as any of its predecessors—and that 


Broadside for April ts 


means that it is interesting and timely all 
the way through. It is one of those house 
organs that people read—and it keeps the 
name of the M. S. & D. A. Byck Company 
before the attention of the company’s cus- 
tomers in Savannah and elsewhere in the 
South in a very pleasant and effective way 

The opening gun of the April Broadside 
Byck, the editor, 


convincing 


was fired by Joseph M 
who gave a strong, 
talk upon the advantage of closing stores 
at a reasonable hour on Saturday evenings, 
instead of keeping them open at all hours 


sane and 


midnight. 

It is to the credit of the 
they practice what they preach, having for 
several years closed their store early Satur- 
They speak from experience, 
this 


before 


company that 


day evenings. 
when recommend 


other 


therefore, they 


commendable course to merchants 


of Savannah. 


BOURSE OUTGROWS OLD QUAR- 
TERS. 

The quarters of the International 
Equipment Bourse, 260-261 Broadway, New 
York City, greatly enlarged 
The new show to the 
800 additional square feet of floor space for 
exhibition purposes. In order to 
plish this change old walls and partitions 


( )ffice 


have been 


rooms give Bourse 


accom- 


have been removed. 





NEW CUSPIDOR PATTERNS. 
Below we illustrate three new cuspidors 
by the Ireland & Matthews Co. of Detroit 
The Nos. 31 and 32 are different from the 


ordinary office cuspidor of to-day, as they 


I LE LOCOS COL eh ey 
wT peat ee 














NO. 32. 
are very wide and showy. The No. 32 is 
1034 inches across the tcp and 7% inches 
high, while the No. 31 is 634 inches high 
and has a 10-inch top 
wy 
| 
NO. 29. 
These two are strictly high grade, being 
made of heavy brass, have soldered seams 
and loaded bottom. The No. 32 retails 


for $1.75 


No. 31 


$2.50 and the 





NO. 32B. 
The No. 29 is 15% inches high and is 
used in outer offices, hotel lobbies. lodge 


and bars. 
29 is too tall for a foot rest It 


entrances 
The No 

will hold cigarette boxes by the dozen 
The Ireland & Matthews Co. continue t 











make the No. 25, which is also one of their 
own. The No. 25 retails for a dollar and 
is one of the best leaders on the market 
Their new catalogue showing thirty-two 
styles and sizes is now being mailed. 

Their annourcement appears in the ad 
vertising pages 


TAKING CARE OF THEIR USERS. 

[The Burroughs Adding Machine Com 
pany’s inspection and repair department 
has long been one of the features of its 
organization. Not only does the company 
sell new machines at the rate of some 20,- 
000 a year, but it also takes care of all the 
machines already sold, and with about 120, 
000 users this means no small job, for in 
spite of the fact that the machines rarely 
get out of order, they need cleaning and 
going over at intervals 

To do this work the Burroughs Company 
maintains 80 inspection service stations, all 
of which retain highly skilled mechanics 
who do nothing but look after Burroughs 
machines in their respective territories. 

Within the past sixty days the following 
new stations have been opened, with me 
chanical inspectors and entire staff of em 
ployes for assisting Burroughs users 
Savannah, Ga., Wichita, Kan., Springfield, 
Mass., Sioux City, Iowa, St. Joseph, Mo., 
Richmond, Va., Providence, R. I., Lynch 
burg, Va., Kalamazoo, Mich., Evansville, 
Indiana, Cedar ‘Rapids, Iowa, Binghamton, 
N. Y 

The total number of men in the field 
service of the Burroughs Inspection De- 
partment during 1910 was 248 and these 


men covered practically every city con 


taining a Burroughs user. This number is 
also supplemented by about 4,000 local in 
spectors drilled to look after Burroughs 
machines, but not of necessity devoting 


their entire time to this work 


EXPOSITION OF OFFICE APPLI- 
ANCES. 

The Atlantic City Exposition Company 
will put on this year, they state, a compre- 
hensive, collective exhibit of the most mod- 
ern and up-to-date office and labor saving 
devices. Several thousand feet of space has 
been set aside for this exposition in the 
buildings of the Atlantic City Free Exposi- 
tion, the main entrance of which is from 
the great Board Walk. It is estimated that 


eight million people pass their vacations at 
Atlantic City, figures which seem to indi- 
cate that this, the third year of the free 
exposition, will be even more successful 
than befor [The exposition will open on 
June 15 and close September 15th. The 
collection and arrangement of an exhibit 
of office and labor saving devices, similar 
to that made in the U. S. Treasury build 
ing at Washington, last year, has been un- 
dertaken by M. M. Geddes, who had super- 
vision over the Washington exhibit. Mr 
Geddes may be reached at his Washington 
address, 1313 Columbia Road, N. W., Wash- 
ington, D. C., and will be glad to furnish 


further particulars 
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BUYING SUPPLIES FOR A RAILROAD COMPANY. 


By L. A. Hall, purchasing agent, Fonda, Johns- 
town & Gloversville Railroad Co., Gloversville, N. Y. 


For assistance in buying along the line 
of office equipment, it is essential that one 
should keep on file a complete line of cata- 
logues illustrating filing cabinets and ap 
pliances, office furniture, etc., together with 
prices. When a department require 
ments in this line, refer the necessary cata- 


has 


logues to them for their selection, giving 
same the check, which is gov- 
erned by the standing of the department, 
and the results are satisfactory to all con- 
cerned. 

By keeping in touch with good advertis- 
maintain a complete 


necessary 


able to 


ing, one is 
file of catalogues to cover their require- 
ments. 


I believe too much interest cannot’ be 
given to this end by the manufacturer, that 
is to know their catalogue is in the hands 
of the buyer. Where it is necessary to 
get an early delivery, usually there is no 
to shop around for cata- 


time in which 


On all forms possible, insert in the upper 
corner the amount ordered, date and print- 
er’s initials, and when the time arrives for 
ordering, this furnishes the 
formation for the buyer in obtaining last 


necessary in- 


price, quantity and printer. 
With our system, prices are shown on all 





Fonda, Johnstown & Gloversville R. R. Co. 
PURCHASING DEPARTMENT 
Gloversville, N. Y.,. 


Ordered from 


Address 
Ship Via F. Oo. B 
Mark Goods: Fonda, Johnstown & Gloversville 
R. R. Co 


Cee Goes cccce 





Price. 
] 


Quantity Description of Articles 


Make it a 


printing 


printing establishment. 
orders fc ir 


each 
with 


study to place 


firms best equipped to handle the class 


work, and as one becomes acquainted wit 


his buying, should he desire to locate bids 


on certain work, from memory one would 
know about what concerns he would havs 
submitted his 


In ordering forms that have been in stock 


inquiries to. 


for quite some time, we obtain revised qui 


tations, which price usually prevails for 


several and upon re-ordering forms, 


it is simply a question of looking up former 


years, 


prices and duplicating such orders 


To keep stock in condition, set apart 
certain shelves for the forms used in the 
different departments, which shelves are 


numbered consecutively. By so doing, thi 
stock clerk after short service becomes a 
the 


forms. 


quainted with location of the various 


departments’ 
In numbering the-forms, use series of let 








logues and prices; the result being the buy- Your quotation dated ters together with the numbering, such as 
er makes a selection from those he may be Order No “A. F. A. 100” for a form used in the freight 
ae INO~7 
have on hand, whereas, if he had certain Inability to comply with 5354 department; “A. P. A. 100” fora form used 
. 1. any of the Requirements of itdman a 
catalogues on file, he is interested in mak this Order Must be Reported Requisition No in the passenger department, or “A. D. 100 
, ¢ Iparisons at once to for : orn se i > acc go de t 
ing compa : emia: dennctous & @lev- - =k> ( if i uv ed in the accounting depar 
Do not wait for the manufacturer to fur ersville R. ° oO. These Numbers ment, and the stock clerk knows immed 
E : ) ce | L. A. HALL, Pur. Agt must Appear on . 
nish such catalogues and prices, but at a See Instructions Over. Your {nvoice. ately in which department the form is used 
time when they are — al ican and the _ locatior 
3 equired, obtain |. ; : — ; ' same in his stocl 
phony ble Form 95. W. B. C. Co. 1-18-1910—1,000. Fonda, Johnstown & Gloversville R. R. . ; : ” ae 
all the best possible Fonda, Johnstown & Gloversville R. R. Co. Co. room. For use in th 
and prices, in the way REQUISITION FOR STATIONERY RECEIPT FOR STATIONERY stock room, have ai 
of discounts, and i91.. 7 Date of Requisition 191 index of all forms 
when the time arrives Please Forward to the stock roon 
_— , ed some ose ‘ . Station : : » mamhes 
where you need FIN Eps Lat as CAAT Station showing the nun 
ing » line COV . 7 > chel which 
thing in the line cc Quan- Description of Form Do not use this of the shelf wi 
ered, you have some tits Articles Number Column. Amount Articles the form is lox 
guidance on file, One can best keep 
which will not only | tab on the = supplies 
perfect your buying, furnished the diffe: 
but enable one -to _ Fill out Receipt when requisition is ©™ departments b 
cover more ground as Head of Department — out. a | _ reference to the 
the above is time on a ee ahove named Articles ® former requisition s 
Approved , food order . 
saved Purchasing Agent jase ; which should be kep 
Stationery. Note To be filled out by the agent for two Head of Department on file for son time 
} s* s } 0 » 3 > > Ps 
Starting in at the month supply nly, and to be sent to the Pur Sobr.2 Dh 191 past 
: chasing Agent for his approval on the date specified ate 
Agent should open package immediately, The checki 


*L lace > 
stock room; place the . . - oe ha > 2j 
toc ] by him No attention will be paid to the requisition ind examine the different articles before 


printed matte 


responsibility for the unless properly signed and approved receipting for them. RETURN THIS RE 
" —. anes _ —— ‘ —_ . 2 . CEIPT AT ONCE TO THE ~ARTY . a 
stock upon a certain FILL OUT ENDORSEM ENT ON BACK OF THIS FROM WHOM erty oe g te ceived should pass 
clerk or clerks, who BLANK GOODS the O. K of the stoc] 
will have entire = _ , —= clerk, who w ] 
mont ab eiiiem. ‘te The form shown at ton is the original order. Three other similar forms are employed—one, os ieee 
charge ¢ ming re the general auditor’s copy, giving in addition to information indicated, the date of invoice, now just where 
amount, less freight or express, and net amount. Purchasing department’s copy of order is simi- locate same _ i) his 


quisitions from the 
different departments 


Such requisitions 


lar to original. Final memorandum of goods ordered gives freight or express charges, case num- 
The lower form is stock room in aci 


bers, date of receipt, approval by head of department and memo. of charge. 


the requisition for stationery and receipt therefor. ance with his index 


We purchase our inks, mucilage and car 


should be made out to cover, say, sixty days’ 
supply, which lightens the work of the stock 


clerk, also often affords time to get in stock 


orders issued, thus by reference to copy of 
order issued on date as shown by the insert 
on form, the purchasing agent has before 


the manufacturer 


supplies we 


bon direct from 


Other 


papers 


mentioned purchass 


houses Af 


wholesale 


where, for any cause, is allowed to run low him complete data. With such copies’ through stationery 
As stock gets low, it shall be the duty of of orders filed in a _ vertical file cabi- ter one has adopted standards, it is simply 
the stock clerk to furnish the purchasing net under numerical system, you have a question of keeping up with their prices 
agent with a copy of the form required for on record in_ reality a price book, and on stationery from wholesale stationers, 
showing the cost of printing from a question of working from catalogue 


his reference in buying 
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Tale GINGER JAIR 


Issued by the American Multigraph Sales Co., Cleveland, Ohio, for the Inspiration of their Selling Force 


and Any Others Who Might be Interested. 





CLEVELAND, OHIO, MAY, 1911. 





Big Prize Contest Race 
Nearing the Close 


Bound to be a Hot Finish! 


Our big Prize Contest for Managers and 
Salesmen for the first six months of the 
year is in the last lap. The winners for the 
announced else- 


first quarter have been 
where. There is still ample time to change 
the complexion of the records. The con- 


testant who says “I can” and “I will” is 
going to be a mighty big factor in the out- 
come of this bully race and has more than 
a show for the big money 

We have smashed records and estab 
lished new figures all along the line. The 
pace which has been set is a swift one, but 
not too swift for the organization behind 
it Never in our history has there been 
such an opportunity for the man with en 
ergy, enthusiasm, initiative and ambition. 


Our advertising campaign is producing 
wonderful results. It is introducing the 
Multigraph and its marvelous opportuni- 


ties for making money and saving money 
to thousands of business men everywhere. 
“You 


And you are living up to our slogan, 
can’t buy a Multigraph unless you need it” 
in a way that is truly inspiring. 

It is a fine thing to be a part of an or 
ganization as alive as this one, to be in the 
midst of a history-making, record-breaking 
campaign such as we are carrying on. It 
is fine because every man must be on his 
mettle; every man must feel the comfort 
ing strength of the power behind him and 
the immense personal gratification of as 
sociation with a line of products so high 
and so efficient in every respect as our own 


Saves $85.00 a Month on Imprinting 


Sales Manager Smith, Indianapolis, ad- 
vises us that one manufacturer in his ter- 
ritory is saving over $85.00 a month on im- 
printing alone In five months this con- 
cern produced 830 different form letters, 
did 645 imprinting jobs and made over 500,- 
000 impressions on the Multigraph. This 
is an average of six letters and five im- 
prints a day. It simply goes to show the 
big and profitable application for our ma- 
chine in a manufacturing concern. And 
they are only one of hundreds accomplish- 
ing as much 


The fine printing our users are doing 
with the Multigraph is a constant source 
of surprise to those who have not kept 
pace with our development. They are pro- 
ducing office and factory forms, advertising 
literature and all sorts of matter that for- 
merly went to the printer, at a saving of 
25% to 75% f his charges. Never let 
up on your educational work, for sooner 
or later every live business man will come 
to realize what the Multigraph means to 
him in his business 


One-Minute Visits With Users 


Here, there and everywhere the Multi 
graph is of such importance a business 
that a special department has been created 
for it \ one-minute visit to some of these 
will give you a splendid idea of how many 
large and small concerns take care of their 
work. 

Our trip this month will be to the Multi 
graph Department of the Chas. E. Merrill 
Co., Publishers, New York [heir name is 
a familiar one to all who have used school 
and college text books 


In the course of our interview we asked 
“Are your Multigraph results satisfactory?” 


WARLES 8. MERAILE COMPANY, Fost menies 


RO 6D CO EEOE FEY temas 








We wanted to get at facts. They replied 
“Of course they are, otherwise we should 
second Multigraph 


not have purchased a 

and subsequently a Printer. We may add 
that the cost of producing our work on 
your machines is nominal as compared with 
what we were paying for corresponding 
work outside the office.” 

The Merrill Co. are doing beautiful work 
on their machines, including the printing 
letter-heads, post-cards, statements, circu 
lars, labels, bill-heads, advertising folders, 
office forms, etc. Some of these and th 
department are shown here 


The Multigraph Ideal 
Ever Before Us 


Inspiring a Great Organization 


Here is the ideal that is our inspiration. 
Upon it we build, through it we advance, 
and by it we shall achieve the final posi- 
tion which is our goal. “To build the best 
product, to sell it honestly, and to serve 
the interests of those who buy, to the end 
that their relation to us shall be as friend 
to friend, our profit equitable and our po- 
sition in the world of big business secure.” 

Upon this ideal we have built the biggest 
and most progressive business in our field. 
It has played an important part in making 
our record for March 12% bigger than any 
record we. have made before. It has been 
instrumental in bringing you success and 
making your work a constant pleasure and 
your reward an inspiration for even greater 
achievements. 


Everybody Happy and Prosperous 


\ssistant Sales Manager Jarrett, who has 
just finished a flying trip around the circuit, 
reports everybody happy and _ prosperity 
smiling on the Multigraph “family.” Some 
of the boys are building homes, others in- 
vesting in joy buggies, and still others bull- 
ing the diamond market and salting down 
stocks and bonds. Fine business! With the 
jim Ady} esoddngy gm yJuoWw sty} JO ostmold 
get together to lift the National debt. 


One Division Manager writes: “You may 
be interested to know that my forenoon or- 
ders have been fairly profitable. I have 
signed orders for $1,148 worth of business.” 


The Joseph Lay Co., Ridgeville, Ind., 
manufacturers of brushes and brooms, sent 
out their first Multigraph letter recently. 
They advise that this produced 30.3% re- 
plies of which over 56% were orders, and 
the results are still coming in. Does form 
letter advertising pay? 


Watch for our next big ad in the “Sat- 
urday Evening Post,” out in May. It is 
devoted to insurance companies and agents. 
Some ad, that! What! 


We'll have an automobile division if this 
deluge of “yellow checks” from the Treas- 
urer’s office keeps up. Some big figures, 
on the ones that Cassell, Des 
Moines; Selby, Cincinnati; Suess, Milwau- 
kee: Boughton, Cleveland; Chamberlain, 
Chicago, and others of the “family” got 
last month. 


those, 














The Fulton Handy Business Aids 


Fulton Specialties 


The mind of the busy man is always 
occupied in devising means to accelerate 
and increase the daily work of his office. 
The Fulton Specialties bring the requisite aid 
to attain that object, as one will readily see 
by scanning our advertisement. 





FULTON NON-BLURRING STAMP PADS (Patented) consisting 
of wood, chemically treated, unchangeable in al! 
atmospheres, are very desirable, easy to keep clean, 
and, as they offer a flat unyielding surface, the flow 
of ink is regular thus preventing blurring. The 
up-to-date pad. 

FULTON SELF-INKING STAMP PADS (regular Felt) are 
deservedly popular on account of theirsuperior finish, 
durability and simplicity. 

FULTON ELITE STAMP PAD is a ‘‘self-inker,”’ upon a hand- 
some wooden base, 4 inch high. While possessing al! 
the advantages of the ordinary pad, it is in itself 
unique. 

ULTON QUICK DRYING STAMP PAD is our “hurry up” Pad 
he ink dries instantly. 

FULTON INDELIBLE STAMP PADS, used in connection with 
our monograms, etc., are just the thing for Laundry 


and Family use. ; s 
Purchasers of stamp pads in large quantities may 
have their own imprint on pads at a nominal] cost. 


FULTON BUSINESS OUTFITS are a requirement for every 
up-to-date, progressive business house—they save 
time, labor and money. The most complete and 
perfect set ever offered for sale for the quick and 
neat printing of all kinds of notices and announce- 
ments. The accompanying pad may be any color 
desired. Packed in polished wood, leatherette or card- 
board boxes. Many styles and sizes to choose fror 

FULTON SIGN MARKERS produce clear, attractive and | 
striking signs for stores, etc. 


FULTON DATERS AND NUMBERERS perform rapid, clea: 
cut work. 

FULTON STAMP PAD INK, made in all colors of the best | 
materials, is unsurpasse | 

FULTON OPAQUE INK for use 
varnished surfaces 

FULTON FILL-IN INK, Gloss Colors for Signs 

FULTON QUICK-DRYING INK is intended for rapid work as 
sign writing, checking, etc 
All stationers should be interested in the 

Fulton Specialties. 


Without them their stocks are incomplete. 


AT TE 








upon wood glass, metal and 


SEND FOR ¢ ALOGI 


Fulton Rubber Type Co. 


ELIZABETH, N. J. 
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TYPEWRITER CABINET USEFUL. 


Original design and distinctive 
features claimed by inventor. 


Five leading general features are claimed appearance of 
for the Byron typewriter cabinet, shown in typewriter des 
the illustrations herewith, viz., (1) conveni inaterials, cop 


letterhead, envelop: receptacles all 


ence, because every 

ind blank form of whatever size is imme-_ rator. The pi 
diately before the operator; (2) protection ing and hori 
because the machine is securely held and depth to hold 
kept from liability of breakage, and is kept heads, short le 
free from dust when not in use; (3) the and small env 
cabinet 1s very compact, taking up a space advertising m 
of only 20 by 40 inches; (4) it is sanitary, connected wit 


because the machine 


may be lifted and 
the desk cleaned, 
and the floor may 
be swept beneath 
the cabinet; (5) hy 

gienic, because the 
copy is in the right 
position before the 


eyes of the operator 
and the 
placed at the proper 
height for easy man 


The 


machine is 


ipulation 


Byron typewriter BYRON CABINET OPEN 
cabinet is the inven 

tion of K. M Byron of San _ Jose will hold a lar 
California Mr Byron is an-— experi small sheet 
enced typewriter man, having been for arious pt 


nine years a salesman for the Smith-Prem- turned outwar 


ier Typewriter Company and having tray to lay finishes 
eled Michigan for four years following 1902 The front 
Mr. Byron is a man who knows every d: horizontal pos 
tail of the typewriter business and he has _ nine inches 
constructed the desk of which he 1S the working spac 
originator as a result of a wide knowledg: lrawers in whi 
of the requirements of typewriter users iccessories. \ 
He tells us that progressive concerns all ty inches wid 
over California are buying this new typ: thirty-six inches 
writer desk which he has found to be It is cla 
distinct success d so s ( 
When open the new cabinet presents the noise ( 


BYRON CABINET CLOSED 


geon 











a 


i very conveniently arrang 
the 
y holder, shelves 


k, with machine, writ 


and 
at the finger tips of the oj 


holes are vertical, s] 
ontal They are graded 


size paper, long letter 


blank 


paper, 


legal 
forms, larg¢ 
folders 


tter heads, 


elopes, carbon 


itter and, in fact, everythi 


h correspondence’ arrang 


systematically [} 


machine slides 


ly forward and 

upon a felt mat 

never tilted, } 

does not have ti ( | 
, j 

made last t I ' 

table Che copy 


holder is just above 


the machine at 
rectly before 
eyes It is att 
to the cabinet itse 
and does not 
brate It 1s 
strongly built 
ge book equally as well as a 
paper The covers of the 
cles for paper, etc., may be 
1 forming shelves upon which 
1 work, reference books, et: 
the cabinet drops down to a 
ition, extending the table part 
rward, giving ample room for 
Each cabinet has _ four 


h to keep extra supplies and 


Vhen closed the desk is twen 

forty-three inches long and 
high 

that this cabinet is so built 

that it greatly reduces the 

to the operation of the ma 
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Card Index Cabinets 
































Made in one and two 
drawer cabinets and 
in 5x3, 6x4 and 8x5 
sizes. Built entirely 
of steel and finished 
in oak, mahogany 
and olive green finish. 


Patented. 
Look at the Felt Feet 
They prevent scratching § 
and slipping, and are so } 
attached as to permit the 


Patented. 


cabinets to be perfectly 
stacked on each other, soas to present a solid appearance. 


Melee Card Cabinets are strong, easy to handle, 


have greater capacity, take less room and cost no more 


than wood—It’s a line the public wants. 











Grained U-Nettes the biggest 
hit in filing cabinets. 








Built in Sections— 
Any Combination. 











The MK“ line is the standard, in steel filing cabinets. If you have not the 


agency, you are not right on the steel proposition. 


Write today for agency terms. 


The General Fireproofing Co., Mfgrs. 


Youngstown - - - Qhio 


The Midi People 
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Dealers’ 
Exposition Week 


HILE this advertisement was being printed, ‘‘Dealers’ Exposition Week” 
—from May Ist to 6th inclusively—was in full swing in the stores where 
B-M Quality Filing Furniture, Equipment and Supplies are sold. 


‘Dealers’ Exposition Week’’ was extensively advertised in magazines read 
by business men—heads of concerns—corporation department managers—people 
who buy the supplies needed for handling business quickly, easily and economically. 


Advertisements of ‘‘Dealers’ Exposition Week’’ appeared in ‘*The Outlook,” 
‘*McClure’s,”’ ‘“‘Printer’s Ink,” ‘‘Review of Reviews,’’ ‘‘Literary Di- 
gest,”’ “Scientific American,”’ Life,’”’ ‘*Technical World,”’ ‘‘World’s 
Work,” ‘“‘Atlantic Monthly”’ and ‘‘The Independent.”’ 


‘*System.”’ 
“Suburban 


These advertisements attracted a lot of attention—brought lots of inquiries 
for our big book—‘‘B-M Filing Systems.” 


The attention—the interest—aroused is bound to build business jor dealers in 


B-M Filing Furniture, Equipment and Supplies 


Advertising B-M dealers’ business in this way—that is, in magazines which 
circulate all over the country—is only one of the many ways we have of helping 


our dealers build business 


Our proposition to dealers is the ‘‘Exclu igency’’ kind—only one dealer in 


a city gets the B-M Quality Line 


ludes Standard Vertical and Lateral 
, Card Trays, Sorter Trays, in fact, 


The B-M Quality Line is complete—in 


Sections, Fractional Sections (‘‘Cabinette¢ 


everything that goes to make ‘‘a complete line,”’ and all of it is the best that ex- 


perience, brains and ingenuity can produce 


to understand 


B-M 


They are the kind upon which dealers can build permanent business. 


methods are economical They are easy —easy to use. 


We still have several first class openings for ‘‘Exclusive Agents” in rich territory. 


Only “Live Ones” Wanted 


For our agents we want only live merchants—up-to-date business getters—the 
kind who know how to co-operate with the most modern business building methods. 
If you are a merchant of this kind, write us to-day. Get to be a B-M dealer 
before we start our next big campaign for another ‘‘Dealers’ Exposition Week.” 


Write us NOW. Address 


105 Hovey Street 


Browne-Morse Company teteyec, nics 

















Broome’s Folding 
Typewriter Table 


Made of oak. Golden or Mission finish. Com- 

plete with drawer and slide. $25.00 per dozen 

1 dozen to crate. Size: 17x32 inches, 26 inches 
high. 

AMONEY MAKER FOR DEALERS 

Write for our interesting proposition 


THE BROOME MFG. CO. 


PERU, INDIANA 




















chine. Being the right height for easy ope 


ration of the machine, having copy direct 
ly in front of the eyes above the machin: 
and all supplies within instant reach of the 
this 


reduces 


operator, makes cabinet one which it 


fatigue of typewriter 
The Byr 
typewriter cabinet is built in mission sty] 
business-like 


is claimed 
manipulation to the minimum. 
smart and 
built of 
woods, hard Oregon pine, quartere: 


oak 


very compact, 


appearance It is three different 
] 


sawed 


and Eucalyptus, which is a wood 


surpassing hardness and beauty of grat 
It is finished in any style desired, the most 
popular finishes being golden,  missi 





English, dark, fume 


This cabinet 


Flemish, bog, early 


and natural 


weathered 


manufactured by the Byron [Typewriter 
Cabinet Company, of San Jose, California 
and Grand Rapids, Michigan, corner lonia 


The San 


Chose who 


and Prescott streets Jose address 


is 62 E. Santa Clara street 
interested can get full particulars, pri 


etc., by writing to the company at eithe 


one of the foregoing addresses 


PLAN BUSINESS SHOW FOR SEV- 
ERAL STATES. 


The United News & Stationery Company) 
of Rochester, New York, are inaugurating 
a plan to hold shows in almost a 
states in the near future, under the nam¢ 


“United Business Show.” 


It is the intention of the company to 
week. The 


Rochester; the se 


one or two shows a first wi 


probably be held in 


will be held at some central point in Penn 


sylvania; then will follow exhibitions in 
Ohio, Indiana, Illinois, Iowa, Minnesota 
Wisconsin and Michigan. The shows wil 
last from two to three days 

A banquet will be a feature of each show 


yds of the 


aside from the display of the go 
United News & Stationery Company. One 
day will be devoted to selling United prod- 


ucts and enrolling new members in the 


United 
It is planned to have on exhibition, asids 


company 


from the United line, the products of som: 
of the leading manufacturers of the « 
try 


The company says that at the Rochester 


event they meet 500 dealers; at 
Philadelphia they 
who visits the show, whether a member of 


the United 


expect to 
expect 400 Each dealer 
will, it is 


organization or not, 


believed, be a purchaser at the Show 
Salesmen will be on hand to make effective 
displays and to book orders 

Things move along so rapidly now-a-days 


that people who say “It can’t be done!” a 


interrupted by somebody doing it.—Chap 
man 
4 New York man was hit by the Lake 


Shore Twentieth Century Limited and es 


caped without injury. In these days 


automobile scorchers a man will get hard 


ened to ‘most anything 




















KNAPP NOW WITH BARRETT ADD- 
ER IN MINNESOTA. 

Another large territory is to be opened 
up by the Barrett Adding Machine Com 
pany this month, and another man prom 
inent for many years in the typewriter field 
is to take charge. 

S. H. Knapp, present manager of th 
Denver office of the Smith Premier Type 
writer Company is the latest to receive as 
signment for the Barrett 

Mr. Knapp has been prominently identi 
fied with the office appliance business since 
1902, when he went with the Smith Premier 
organization at Minneapolis, and from thers 


was assigned the territory of Jamestown, | 


N. Y., as salesman. He was so successful 
in that territory that he was then promot 
ed to be manager of the Buffalo office, and 
was later transferred to 
has been for the past two years. 

Mr. Knapp was one 
enthusiastic over’ the 


of the first to become 
Barrett, having 
learned about it from an acquaintance last 





S. H. KNAPP, BARRETT ADDING MACHINE 
COMPANY. 

summer. The progress of the company in 
the development of the machine’ was 
watched very closely and he became so en- 
thusiastic over the possibilities, that he ap 
plied for territory and was finaily given as 
signment of Minnesota, his old home. 


Mr. Knapp severs his present connection, 


and leaves Denver to take up his new 
duties about the 15th of May, and enters on 
his new work with enthusiasm such as only 
results from a very close acquaintance and 
knowledge of the great possibilities of 


business development which the Barrett | 


Adding and Computing Machine offers. 

\Ir Knapp goes to 
nature of a competitor for the old estab 
lished concerns, but more to open an entire 
ly new field of usefulness for adding ma 


chines, which the Barrett can supply, it is 
believed 
He leaves with the very best wishes of 
his former as well as his future associates 
Here’s to Mr. Knapp and the Barrett in 


Minnesota not in the | 


Denver, where he 
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& The New No. 76 


UST a decade ago we accomplished the successful 
introduction of our first style of cylinder Mimeo- 
eraph. The flat style of machines had already 

become the recognized standard duplicating machines. 
While the process was not changed, its application was 
greatly enhanced, and so opened up a much greater 
field for its use. Further developments followed from 
time to time as greater requirements were originated 
through our experience and that of users. These 
uses have revolutionized the duplicating machine busi- 
ness and circular-letter-advertising, and consequently 
have greatly aided general advertising and general busi- 
ness progress. Today we make and sell the now fa- 
mous No. 76 Rotary—the Acme of perfection. In it are 
embodied the best features of former models and ex- 
clusive new features. It stands today in a class by 
itsel{—far in advance of anything else made. 


Prospective agents will do well by them- 
selves to look into its merits and enter 
into negotiations foran agency. 





onlry AD DICK COMPANY Xewias 
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The 
Satisfied Feeling 





Bent Wood Users 


IS SELF-EVIDENT BY 
ITS UNIVERSAL POPULARITY 











Stools 


Costumers 


Arm Chairs 





Revolving Chairs 





‘‘Everything for the Office.’’ 








JACOB ann JOSEF 


KOHN 


VIENNA 
NEW YORK CHICAGO 
L102 W. 27th St. 1414-16 Wahash a, 








The PHONE-EZE 
Telephone Bracket 


Stays Put 


Turns All 
Way Around 


A child or a grown 
person standing or 
Seated can use it. 








Style— 

A—Side of roll 
top desk. 
B—Top of flat 

desk. 
C—Side of flat 
desk. 
D—Wall or par- 
tition. 
E—Top of roll 
top desk. 
F—Floor or sta- 
tion use. 


Ask your dealer or write 














Style F 


SEELY OFFICE APPLIANCE CO. 


114 Liberty Street New York City 














THE CATALOGUE CABINET. 


What it means to dealers 
and purchasing agents. 


© man in business, nor any man 
whose duties involve the buying of 
supplies for a large business, can, in 
to 


the nature of things, limit the demands 


be made upon him for information regard- 
ing things which have to do with his line, 
or which are more or less directly related 
to it. No business man should attempt to 


say, “Thus far only shall my knowledge of 


this business go.” 
If one is handling typewriters, ribbons 
and carbon papers and duplicating ma 


chines, one must not only know all he can 
find out about these lines, but, going farth 
er afield, should post himself regarding of 
fice furniture and filing devices, office ma 
chinery, etc., and to an extent, should have 
at his information about 
general stationery lines and novelties. Many 
a man has found Opportunity in the person 
of a quick seeker after information 


command certain 


Trade goes to the man who knows or 
knows where to find out without waste of 
time. The public does not love the “I don't 


know” man, but it cleaves to the chap whose 


brain cells are well furnished with ready 
and useful information 

The dealer should himself write to the 
manufacturers whose catalogues he wants, 
explaining the situation fully and making 


it clear that he desires the catalogues for 
their educational value, in the hope that th: 
information they contain may at some time 
or other lay a foundation for some business 
that may of 
and with the co-operation of the n 
turer that this 

able through the dealer for the publi li 
put the the 


co-operate l 


be mutual advantage. It is by 


anuta¢ 


information is made avail 


this matter is in right way, 


manufacturer dealers 


will with 


and discriminatio; 


will exercise care 


in selecting catalogues to send which shall 


and 


in 


contain the greatest possible amount of 


formation regarding the manufacturer’s 
lines His own interest and regard for 
prospective business will indicate such a 
selection, for all business depends upon the 


dissemination of information about goods 
and where to get them 

Except through the catalogues of manu 
facturers there is no way for the average 


quantity buyer to get a fair working knowl 


edge of office equipment lines. Every cata 
logue, however, is a text book of the 
it describes, as much deserving oft 
more formal treatises on business, and of 
ten freighted with possibilities of far grea 


moment to the business man 


ai 

Every man in an office appliances estab 
lishment should have access to a well stock 
ed, carefully selected catalogue cabinet. It 
makes no difference if the stock in the store 


is limited to a few lines—the obligations of 


courtesy as well as sound business fore 


sight demand a wider knowledge which can 
be obtained by the regular daily reading of 
catalogues other matter per 


and printed 


taining to the trade in which one is et 


gaged 


The he ad of every office applian« es tal 
lishment should himself be familiar wit} 
the contents of his catalogue cabinet, and 
he should insist that his clerks and sales 
men should likewise be “up” in the matter 


\ ready answer also “turneth away wrath 


Business chances come to the man wh 
is prepared to cope with them—to the man 
who knows. “I don’t know” never got 
anybody anything. The man who knows 


is the positive force to whom people tur! 


from hod carrier to millionaire, when they 
need something 
One good way to know 1s to study cata 


nd lots of them 


logues a1 Opportunity 


waits long upon the doorstep. Be ready! 


SALESMEN’S CLASS AT THE BUR- 
ROUGHS FACTORY. 


During the week of April 17 to 22, a1 
other Salesmen’s School was held at the 
factory of the Burroughs Adding Machin 
Company Those in attendance were 
W. A. Alderson, Kansas City; E. L. |] 
delle, Omaha; J. D. Curry, Detroit; Robert 
Hay, Pittsburg; Charles E. Knotts, Sar 
Francisco; W. A. Mahoney, Minneapolis 
J. D. Schulmeyer, Fort Wayne; Willian 
Smart, Cleveland; G. M. Imrie, Detroit 
O. J. Wynn, Minneapolis 

It has become a settled policy he 
Burroughs Company to call in their sales 
men in small groups each month, a1 t 
give them thorough instruction in th S 
of the adding machine, and its appli 
to the work of business offices 

These students spend a day going very 


carefully through the large factory, wher: 


they are impressed with the great car« 
in making the machine. They 
given a day’s instruction in taking tl 


chine apart and putting it together agai 
and the days following are give r t 
instructions in system work 

The Burroughs Company entert 
salesm right royally, and tl 
always ends with a fine banquet ry 
class W taken on an automobile t 
the it ncluding its famous Be 
park 

\ great deal is learned by the s met 
it these schools, and a great d ( 
uine enthusiasm is generated 


GOES INTO OFFICE APPLIANCE 
BUSINESS. 
| | Prentice, who has be ring 
the South Atlantic territory for tl Car 
ter’s Ink ( has resigned, and 


Othce Appliance 


May Ist H 


a connection with the 


of 15 State street, Boston, 

special duties will be to take car th 
ribbon and carbon trade, and his past ex 
perien this line assures succe n the 
new < nectio1 
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AS DIRECT FACTORY REPRESENTATIVE YOU CAN MEET ALL COMPETI- 
TION AND GET THE RIBBON @ CARBON BUSINESS IN YOUR TERRITORY 


We Can Put You In That Desirable Position. 





q As our factory representative you will have all the facilities necessary to enable you to 

7 ndle the big customers, where one single order means a handsome profit You will be 

n a position to meet all competition—if necessary, we will ship direct and carry the 
ount, allowing the dealer a brokerage and guarantee full protection. 

@ We wish to enlarge and strengthen our selling organization at once. Get in touch with 

; s soon as possible as your territory may be assigned at any time. Real, live dealers 


» don’t wait for business to come to them but GO AFTER IT, write us TODAY 


Columbia Ribbon & Carbon Mfg. Co. sxosoway New York 


CHICAGO =~ Branches === PHILADELPHIA 




























































Your Filin een ee 
CASH REGISTERS S pees vonage chit 
a ——}! | Problems a 
National, Lamson and other makes Some of the world’s largest corporations 1 
bought, sold, exchanged and re- have adopted the Rittenhouse Flat File ers of 
paired. A large assortment of Re- Fastener ee Aas a built on a new 
“1 a aaa , pmncipie it wi 0 
built Registers always on hand. large sheets or small ig Covers 
Two Years’ Guarantee slips, tissue or cards, | Orrice APY’. 
oe equally well, and you 7 : for 
° simply can’ttear or lose [| sen £5 
Acme Cash Register Co. = - hee Sy & 
j papers. Send for i | hae 4 i 
346 W. 42nd Street free special folder show- y Typewriters, Adding Machines, 
Tel. 355 Bryant NEW YORK ing practical applica- | fj!“ Duplicating Machines, ete., etc. 
tion— don't even bother Ps ER Ge» / 
to write, simply pin this ass, . 
“The LEONARD COIN MAILER Safe ad to your business —— Punches Round Holes in Loose Sheets 
card or letterhead and _—_‘ The fastener that works = For Any Binder 
TURNS, LOSS INTO, e0nsPROETT mail.” But doit at withany let : 
fit) to remit small amounts when By once—NOW! i ll 
& coin Bo gctheten Sy ning A . ——- oa 
pose. 20 zeonara’s f; es ad 
ER ee CLARKE SALES CO. wane teley te SD 
Lad meagre = Wrapper ¢ o. ort Bare , . 123 East 27 St., N. , « BARRETT BINDERY co. 
» Detroit, eh. ' oronto, Ont. 169 West Monroe St., Chicago 


























The Fox Is Light Running, Fast and Noiseless 


We want every dealer in typewriters, and everyone considering a typewriter agency, to 
write us for prices, terms etc., on the Fox Visible. There are a lot of good typewriters on 
the market but the Fox is of a higher grade than any other and is the one typewriter that 
always wins out in competition on QUALITY—NOT PRICE, AS OTHERS DO. If you 


are looking for a profit-making, trade-building proposition write today. 
















THE FOX—'‘‘THE ONE PERFECT VISIBL® TYPE- 
WRITER’’—LIGHT-RUNNING, FaST AND NOISELESS! 
Sent on FREE TRIAL to anyone anywhere at our ex- 


FOX TYPEWRITER CO., 
3105-3115 Front Street, ii 
GRAND RAPIDS, MICH. 










pense—to be returned if not better than the best « 


ther makes. 

















The Fox is visible—you do not have to look under a Dear Sirs: Please send me a copy of 
lot of moving typebare to see what is written! It has a your catalog and write me your price 
Back Space Key, Tabul ator, Two Color Ribbon with and terms on the new Fox Visible Ty 
Automatic Mover 41 Removable Spools, Inter writer. It is distinctly understood t 

| changeable Colones sand Platens, Card Holder, Stenci the signing of this coupon does not : 

7 | Cutting Device, Variable Line Sy Line Lock w any way obligate me to purchase, and 
Key Release. Its Speed is fast en e sper that no typewriter is to be sent me un- 
perator or slow en for the be It is extr less | decide later to order one for free 











Du irable and Noiseless trial 


SEND FOR OUR CATALOG 


BUG cctitctcreesiecncied 
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SAN FRANCISCO WINS BURROUGHS 
DIRECTORS’ CUP FOR HIGHEST 


Iways Under Your Hand | EFFICIENCY 


The moder watchword, “eft 
THE _— 
which is opening a new world of profit 


rti ] Elb S F economy to the progressive manufact 
e 1cCa OW TEEL ILE and business man, is responsible for 
recent appearance of a massive silver 
ing cup in the offices of W. W. | 


<> 





sales manager for the Burroughs Adding 
Machine Company in San Francisco 


. 
| one of the best known salesmen 
west. 
The cup is donated by the director 
the Burroughs Adding Machine Comp 


and was awarded to Mr. Cooley ar 
San Francisco agency for 1911 in recog: 


tion of the efficiency which has 1 

the management of Burroughs busines 

this territory during the year. 
Mr. Cooley will retain the ct 





year, at the end of which time a 
ficiency test will be made to deter: 
which of the sixty-eight Burroughs ager 
cies will receive the cup for 1912 

The Burroughs efficiency test, 


way, 1S an examination in every resp¢ 


oleae ef -on.- 
SP O= sO Pp ms 








worthy of the name. It is not a compet 
tion merely to determine what agency eg 
the greatest yearly business The test 
composed of 22 different items, asse1 
A place for everything and everything in its place from many different departments 
This handy steel ELBOW FILE is designed as a desk auxiliary far a ee Se ee ee | 
: For instance, in the Burroughs Salk 


superior to wire baskets or wooden trays and occupies no desk room. It | ' : 
“ partment, the agencies were mark 


has the advantage of a classified index, so that it becomes at once a help- 
onige , | their percentage of quota; their st 
meet for your permanent and more expensive file cabinet, It may be used ; 
a) vole’ . : : : : | in making quota; the year’s results 
as a hold-over file, abeyence file, follow-up file, order file, receptacle for : 
: pared to the three years preceding 


personal letters, invoices, cards, shop orders, memoranda—anything and t f sales t t 

. . . . yercentag¢ O saies o certain iisted 
everything in fact that is liable to clutter your desk, and which you must ; 
have at your fingers, end 


; 


of trade; the comparative record 
men; the class of machines sold; the t 


M d f St | ° h U ° S of settlement secured; handling of rr 
ade 0 eel in the Unit ystem | spondence; harmonious relations; abse 

There is some good territory open for live of complaints; general appearance 
dealers and specialty salesmen. You can make | fice: daily reports and ratio of sales 
good money with this device. Sells to both busi- | trials 


ness and professional men 
The total percents accredited for the 


various items was 59, the 41 other p 


Write today for descriptive Circular and Price 


THE G. V. SALES COMPANY 


Dept. F., 150 Nassau St., New York City 


+ 


| being given by the Consignment, Advert 
' ing, Systems and Secretary and Treasurer 
departments 

In winning the cup, the San Frar 





Agency secured 85 percent out of a pos 
sible 100. Buffalo was second with 8&4 pet 


cent, and 10 other agencies came withir 


. ' ™ seven per cent of equaling San Francisco’s 
Rogers The Pioneer Carbon Paper Maker (i 
taken by manufacturing concerns along the 


ssA PRIZE PACKAGE 99 line of greater efficiency at hom«e Since 
the “efficiency test 


its initial appearance 
C— Carbon Paper is one of the little big things that is continually cropping up. Why has been recognized at the Burroughs 
not learn all there is to be known so that you can talk to your customers intelligent- as one of the most. business-like featur 
ly. We will gladly show you, but must be asked first. Just try us now. A pack- 
age full of surprise is in store for you if you will ask us for our Carbon Paper samples. 
We subdivide them intelligently and label so that none have trouble in making a 
thorough test efficiency test which will apply t 
. . salesman in the organization 
ROGERS MANIFOLD & CARBON PAPER CO., a te ee eae ok . 
ooley is one o en 
346 Broadway, New York optimistic and enthusiastic Burroug 


in the country He is gifted as 


Established la 1869 and a poet, and has a close pers: 


with all whom he knows. He is 


recently introduced. Work is now going 





forward on the preparation of an ind 























ements for the welfare of the 
ommunity in which he lives, and was one 
the best known of the workers who se 
re Panama Exposition for San 
Fr; S 

\ll three of the salesmen who are cor 
ted with Mr. Cooley’s office are mem 
vers of the All Star Club, while J. L. Cook, 
the office manager, is said to be one of the 
ent office executives in the Bur- 

ughs organizatio1 


A ROYAL HUSTLER. 

Chere is no man of our acquaintance who 
is habituated to taking longer jumps into 
more and different varieties of climate, 
laws and customs than A. K. Sykes, the 
Royal Typewriter Company’s representative 





A. K. SYKES. 


for Canada, Mexico, Cuba, Costa Rica, Gua 
temala, Honduras, Nicaragua, Porto Rico, 
Panama and Salvador. 

Mr. Sykes is a clean cut, wiry, business- 
like gentleman, chock full of information 
about the various countries he visits. He 
has the kind of knowledge that means sales 
for the Royal, and he can put his informa- 
tion into the kind of English one hears 
when some of the big fellows get loaded 
up with something to say. It comes out 
of his mouth without excess of words and 
with every word fitted to the thought 

We are inclined to think that the ac 
companying photograph shows Mr. Sykes 
more as he was than as he is, for at pres- 
ent he is a trifle leaner of face and bears 
the stamp of a man who has worked hard, 
thought hard and is fighting the good fight 
with the confidence born of victories won 





Within yourself lies the cause of what 
ever enters into your life, To come into 
the full realization of your own awakened 
powers is to be able to condition your life 
in exact accord with what you would have 

Ralph Waldo Emerson 
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SPEED 
ACCURACY 


AND 


DURABILITY 


Are the Features in a Typewriting Machine that 
satisfy after all 





The Victor escapement is so arranged that it can be adjusted in a 
moment for the highest speed possible. 

Wide bearing typebars, which carry the type to the printing point, 
give the work done ona Victor that cast of perfection which always 
attracts a second look of admiration. 

The perfect poise and finish of all the working parts of the Victor are 
a guarantee of long and hard service. 

Send today for a Descriptive Catalogue of the No. 2 Model. 


Victor Typewriter Co. 


812 Greenwich St., New York 













The Taft-Peirce 
Manufacturing 


Company 


Woonsocket, 
 & 


@ We develop and manufacture 
high grade mechanical specialties 
on the contract basis. 












@ We have the largest establish- 
ment in the world in our line, cone 
ducted solely on the contract basis. 


A 
Contract 
Figure Means 


An Assured Profit 











@ We can handle any sized contract, 





@ Our proposition is particularly 
attractive to new enterprises. 












@Send for our literature before 


building a plant of your own. 


















BRITISH 


London, April 22, 1911 
URTHER big expansions continue 
to be recorded in connection with 
the external trade of the United 
Kingdom. The March figures of imports 


and exports show increases, and very sub 


stantial ones, upon the already increased 
for the 
The bank rate is down to 3 


Railway 


figures corresponding month of 
last year. 
cent, and money is in fair supply. 
traffics are good; employment is plentiful 
British report 


members. 


per 


record low 
ratios of unemployed The al- 
ready good position of affairs in the inter 


trade unions 


nal trade of the country is being still fur 
ther improved by the propspects of a big 
Coronation culminating in June 
Generally all the signs point to great pros 
perity, and even the political situation has 
The 
abolish 


season, 


troubling. government 
goes its bill to the 
possessed by the House of Lords over Leg 


ceased from 


on with veto 
islation; the Irish party is promised home 
the laboring classes have 
a pledge that the 
ment will be reversed; and members of the 


rule for Ireland; 


secured Osborne judg 
House of Commons generally are promised 
of this There 
is no particular speculative boom to run 
to 
companies, although new ones are continu 


payment members session. 


a catastrophe, and even rubber and oil 


ally being floated, do not run up to inflated 


market values 


With everything “set fair,” it is scarcely 
necessary to record that the typewriter 
and office appliance companies are uni- 
formly doing well, with business growing 
in a most satisfactory manner and steady 
increases ruling Along with this comes 


the further extension in the advertising of 


office appliances to which I have already 
made reference in earlier letters. Type 
writers, calculating machines, pens and fil 
ing cabinets are especially being pushed, 


and a welcome departure from the old dry 
as-dust methods of publicity is to be noted 
The 
headway, 
formerly regarded 


loose leaf principle is making rapid 


where it 
as impossile of adapta 


bank, 
leaf 


even in quarters Was 


London where 
ago 
system has not merely 


tion In large 
little 


were 


a a 


over a year loose ledgers 
the 
been a big success in economy of time and 
but it 


Saving 


installed, 


shown a 
old 


ledgers 


also 
on the 
The 


naturally handled with great 


office space, has very 


considerable system in 


actual cash outlay used by 


this bank 
frequency, and it had been found necessary 


are 


with the bound books to buy a new set of 


bindings each year. Under the new system 


the loose leaf ledger binders at the end of 
a year’s service have been pronounced al 
most as good as new, and obviously fit for 
many more years of hard work. In another 
husiness where an installation 


was easily 
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volumes in con 
to 


compact 


effected, fifty ponderous 


nve com 


leaf 


tinual service were reduced 
loose 


the dead. 

The adding machine is also making tri 
f the 
authority the 
‘Bankers’ 


small and 


the 


paratively 


ledgers by elimination of 


umphant headway. In the early part 


current leading in 
banking world pointed out in the 


Journal” how the old cumbersome method 


year a 


of listing in books by pen is being super 


seded by the eminently better system of 


the adding machine. 
to say that modern 
pays its cost in less than a year, and bank 


It is no exaggeration 


a adding machine re 


ers know that immediately before the ad 


vent of the Burroughs machine in the Lon 
don Clearing House the system there had 
almost b.oken down. The work for some 
time had been slowly but surely sinking 


into a quagmire of differences, and it was 
only by the aid of the machines that it was 


extracted and once more placed on a firm 
foundation. Such newer features of the 
Burroughs Adder and Lister, as, for ex 


ample, the one whereby provision is made 
by which, in addition to printing the amount 
of be 
printed against it for purposes of reference, 


a cash item, a number can also 


is much appreciated, as also is the addition 
of a second counter, which can be 
ternately to that provided in the 


used al 
original 


machine. 


The typewriter companies here are put 
ting on the market every device that is 
being produced, so that we now are getting 
the more elaborate systems, whereby in 
formation given on the original invoice is 
placed on the duplicates only as advisable 
or necessary. The invoice and all copies 
are still written at the one operation, ex 
cision of details as and when required be 


ing effectively accomplished by a clever 


arrangement of cut-outs and _ inter-leaved 
carbons. British business men are. of 
course largely unacquainted with these ad 
vanced forms yet, but the big stores and 
multiple shopkeepers are especially to the 
front in the utilization of such improve 
ments 


In the department of rapid modern copy 


ing of outward-going letters the delusion 
that a court of law will only accept as evi 
dence that proffered in the ordinary old 


fashioned letter copying book is dying out 
established 
this 


The rapid copiers have them- 


selves thoroughly in country and 


and cheaper are being 


the market. 


cheaper processes 


put upon 
Fountain Pens in the House of Commons. 
have in 


the 


Interesting statements appeared 
the press to 
use of fountain pens in the House of Com- 
It that this familiar 


is mostly favored by the 


here lately with regard 


dev ice 


of the 


is said 


mons. 
members 





Laber Party for taking notes in the 
and that the quill pen is still fay 
the House leaders, either Ministers 
Ministers, although its use meat 
discomfort to the writer and som 
citement to the lookers on \n 

first of all, to be torn from its s¢ 
balanced the edge of the Clerk’s 
Then the Minister gets a blotting | 
a sheet of paper, which he supports 
crossed leg, and so is ready to 
letter Every time he dips and 
does not carry much ink—he has to wu 
and re-cross his legs, and every 
member brushes past one looks wi 


iety to see what has become of the in 
And all that a Minister may write h 
ter with a quill! In the Press g 
writing-rooms the quill 1s also much 
ciated. No newspaper man has evet 
known to write one, but he cleans h 
with nothing else. 

There is one statesman who 
fountain pen, and that is the leadet 
party, which is said to be _ pre-d 
against the innovating spirit of the 
Mr. Balfour uses a very workmanlik 
tain pen, fitted with one of the ste¢ 
pers which hold it upright in the p 
With this pen, and on a blotting-pad 
of superficies, but stout of build, Mr 
four writes a good many notes in 
but elegant hand 

The abundance of the stationet 


stitutes 


one 


of the strongest 


clai 


ms 


House of Commons to be considered 
club. In many private houses the 
of a letter is a moral achievement 
has te carried out against hea 
Ther needed first the good i1 
“reply by return,” but there are want 
sides a g series of implements 
pen that will write, paper, enve 
match, a stamp, and a mackintosh 
to run to the post—and if the right 
fails in its due order the impulse 1 
ish by discouragement and the reply 
not be quite by return Even wh 
Balfour has completed the composit 
his note he stil] has to rise from his 
because he has generally forgottet 
ply himself with an envelope also, {1 
box on the table, and one can s¢ 
only rises after a struggle and 
The Speaker of the 


over himself 


of 
thi 
chi 
all 

me 
his 


( 
ng 


11T 


S17 


ré 


letter. 


at 


es 


luxury ¢ 


har 


1d 


the 


omn 


ly to 


yf 


his elbow Let into 


a little box with 
ind all 
switch on his elect 
it 


ring 


to match, 


and when is wr 


all—to 
completed thing to 


his 


the 


Stat 


and 


ric 
itten 
little 


his 


on the other hand, has 


mm 


one; 


d 


wi 


who bows low and straightway hurr: 


it 


to 


the 


post 
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Bank Deposits, Bank Balance, Bills 
Receivable and Payable, Discounts, Pay Roll, 
Cash, or any other items of your business will be 
more accurately checked and kept track of, if you 
install a National Office Register. 


You increase the efficiency of your present system without 
disturbing it. A mass of petty detail work is taken off the 
hands of your office force, giving them more time for the more 


important things. 


The National Cash Register Company 
Dayton, Ohio 
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BETWEEN 





PAYING FOR SPARE MO- 
MENTS OF A FIFTEEN 
YEAR OLD BOY OR GIRL 


PAYING FOR HOURS 
AND DAYS OF HIGH 
SALARIED CLERKS’ TIME 


INACCURACY ACCURACY 
WASTE SAVING 
SLOWNESS SPEED 


And by the logical selection derive the benefit of efficient method and efficient help in your business afforded by 
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The easiest profits in your business are those that can be saved out of the operating expense. The 
size of your payroll and what you get out of it depend upon your business methods and your equip- 
ment. Your high salaried clerks are paid for brain work and the best way to get brain work is to equip 
your office with machines to do the hand labor. 

In your own office how are envelopes, cards, circulars, statements, payroll forms, shipping tags, checks, 
and all such matter being addressed? Are your clerks wasting hours and days doing this work by hand 
or typewriter? 

Do you realize that any fifteen year old boy or girl in spare moments with the Addressograph 
can handle more routine work of this nature than many of your best clerks? With the Addressograph 
a boy or girl can print typewritten addresses on all classes of mail matter at the rate of fifty to sixy per 
minute--3,000 per hour--without the errors and omissions to which the most careful hand work is liable. 

Remember, Addressograph addresses are printed from type and are a perfect fac-simile of type- 
writing, lending to mail matter so addressed that business-like appearance which insures attention. 

And the value of the Addressograph lies not alone in the speed and “quality address’’, but also 
in its many conveniences--it has every feature of a modern Card Index. So complete and simple are 
these Card Index features that the address plates, like cards in the ordinary card file, can be arranged 
and classified in any desired manner. 

With the Addressograph system lists of any size or nature can be placed in the hands of an in- 
experienced boy or girl with the assurance that they will be perfectly maintained, up-to-date at all times 
and the required addressing executed at a moment's notice with absolute accuracy In one-twentieth of the 
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\ Idressoer : 








ren 


time required by the best typist or penman. 
To cut expense and increase the efhiciency of your office force, use the Addressograph--more 


than thirty thousand merchants and manufacturers in 239 distinct lines of business use this machine and 
find that they could not get along without it. 


YOU MUST HAVE THIS BOOK. \: fte y ab tely free of charge Short Cuts and 
Money Making Methods", the new 128-paye busine t , piled f actual methods for the main 
tenance and addressing f regular list f nai ha tt ! a xperien DY ver five 
hundred shrewd, practical, successful manage: » 230 t lin f } 
Chock-full of business building ideas and hints f entific management Short Cuts and Money 
Making Method shows the quickest and | t ays f tting ts and increasing busine This 
book is not a leaflet or booklet, but a complete w I t j verly illustrated, and written in an ; 
interesting story fashion. You should see the ndreds and hundred f mplimentary letters we have 
received from the best known busine me t t ‘ have read Short Cuts and Money 
Making Method Fill out the coupon today and t it valuable book to you, postage pret 


Addressograph Company, * ‘cuicaco, uw 
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T 1S a great pleasure to me to write an 
on the above subject in accord- 
the jovial and 


article 
ance with the wish of 
clever editor of this magazine. 

This principally in reciprocation of all 
the assistance and proofs of goodwill Mr. 
Johnson and his staff bestowed on me dur 
ing my recent stay in Chicago; secondly, 
because I have more than 
felt talking with men in 
the States) that conditions in 
and its commerce in general, and the office 


however, once 


(when business 


our country 


appliance trade in particular, are not so 
well known on the other side as might be 
expected. 

Holland is generally looked upon as a 


very small country, and though this is by 
no means to be denied, people forget as a 
rule that Holland has towns as big as St. 
Louis, with very important business houses 

Then again, Indian colonies of 
Holland are many larger than the 
mother country itself and office appliances 
for business concerns in these possessions 


the East 
times 


are most times sent out from here by di 
rect steamer together with other goods. 

In fact, my opinion is that, within a few 
years, Holland will be one of the best de- 
bouches for typewriters and supplies, filing 
considering the 


cases, card systems, etc., 


energy at present developed and the alert 


ness of the young fellows, who are now 
fast succeeding the old conservative own 
ers and managers of business houses. 


ago the typewriter was 


talked of 


Seven years 


looked upon and as a luxury and 


sometimes as a danger 

People considered it impolite to write a 
letter by machine instead of in long hand 
“The personal feeling would be lost,” they 
and “nothing compared 


a letter put up in 


was to be 
beautiful 


said, 
with 
ing.” 

Now, | 


favored by the 


handwrit- 


must own, penmanship has not 
been introduction of the 
typewriter, but this grand time-saving ap- 
paratus and so many other office devices of 
American origin doubt been of 
great help in putting business conditions on 
a sounder basis and in developing the com- 


have no 


merce of Holland and its colonies. 
Typewriting is now taught in the com- 

mercial schools and I feel quite sure that 

in course time colleges will be opened, 


By F. W. Heythekker, 
Amsterdam, Holland. 


where instruction in modern business meth 
ods will be given as a part of the program. 

And Holland can only gain by that. Hol- 
landers have been trades people for many 
centuries and in this day as well the com- 
mercial spirit prevails over here 

Nearly all the modern office appliances, 
invented the last few years in America and 
Germany, have found their way to the Hol 
land market and competition in our trade 
is very keen. 

Large advertisements of dealers appear 
regularly in the daily papers and magazines, 
posters with nice pictures of writing ma 
chines, desks, copying machines, loose leaf 
books, 

Follow-up letters and other printed mat 
ter is sent out by the thousand and a horde 


country in all 


etc., cover walls and enclosures. 


of canvassers traverse the 


directions. 

Needless to say that many people are an 
noyed to such a degree that they have 
given strict orders to the clerk in charge to 
office appliance 


refuse admittance to the 


salesman, or have posted a notice at the en 
trance to the same effect 
\nd in all honesty, I can sympathize with 


the victims, who are sometimes kept from 


their daily work listening to the seductive 
talk of a clever canvasser 
But still, I must own that, if this canvas 


ser is perfectly fair in his dealings and of 


fers a good device, the customer can only 


profit by installing it in his office And 
therefore such a canvasser is doing good 
ducational work and may be proud of his 


protession 


other hand, if a poor device 1s 


pushed by dishonest means (and this, I re 
here in 


On the 
gret to say, is sometimes the cas¢ 
Holland as well as in other countries), such 
practices can only lead to antagonism on 
thereby hamper 


the part of the prospects, 


ing the introduction of really time-saving 
appliances. 
Large office buildings have been erected, 


especially by the life insurance companies, 
for investment \nd a good investment it 


proves to be 


In the latter part of the 19th century it 
was still considered a proof of sound busi 
ness principles to have an office in a dark 

(sometimes even in a_ basement), 


room 
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IN HOLLAND. 


sparingly furnished with very old worm- 
eaten furniture of a gloomy aspect. There 
were high desks, and clerks in ragged 
clothes, as musty, as the establishment _it- 
self, waited on visitors and carried on the 
routine work of the office. 

But now airy, light rooms, splendidly 
furnished with flat and rolltop desks, nice 
rugs and curtains, are fast taking the place 
of those unhealthy surroundings. 

And the gloom of the old-fashioned of- 
fice assistant has been superseded by the 
bright aspect of well dressed men and fair 
female typists. 

That modern business methods have at- 
tracted the attention of some alert mer- 
chants (outsiders) to such a degree that at 
this moment the first Holland Business 
Show is being organized by them in Ams- 
terdam, may be considered by all concern- 
ed as a highly satisfactory evidence that 
the old-fashioned ideas will soon be a thing 
of the past. 

And then Holland will be an El Dorado 
for office appliance manufacturers and deal- 
ers. 

Editor’s Note—F. W. Heythekker, who 
wrote the foregoing article, is a young man, 
and is one of the most successful and pro- 
gressive office appliances dealers in the 
Netherlands. He is quite as up-to-date in 
his methods and ideas as any man in New 
York, or Illinois or anywhere for that mat- 
ter. He handles his business with great 
vigor and energy, and is making a marked 
success of it. Furthermore, he is a cul- 
tured gentleman, with whom it is a pleas- 
ure for the editor of Office Appliances to 
renew acquaintance. 

With regard to Mr. Heythekker’s remark 
concerning the barring-out of office appli- 
ances salesmen by certain business houses 
n Holland, we can only say that this course 
is a mistake and we believe Hollanders will 
come to realize, as many American houses 
now know, that the salesman is the ad- 
vance guard of things new and useful and 
a clearing house for a.world of helpful 
business ideas and suggestions. No really 
good salesman is a trespasser either upon 
time or patience. He always has good value 
to give for every minute of time he occu- 
pies in the house of the prospective cus- 


tomer 














G A mechanical defect will rapidly disappear if the repairman is “snappy looking,” and 
can put up 12 sincere smiles a minute accompanied by a sweet line of jollification talk 
while tinkering with the ribbon spool to kill time.—J. BE. Byrley. 
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ENTERPRISING FIRM. 


The Ball Book and Novelty Compa 


Whatever your business may any 
be—whether you are con- | are among the livest concerns in the South. 
ducting a retail, wholesale or They are located at Pensacola, Fla., where 


manufacturing establishment tl 1 — } 1 il t 
as roles: » . IS1T ~~ 
whether you have one ora icy ~~ S Verse ae roses oe 


‘ 4 - a ee 
1undred different departments | Ofice appliances, 
goods, etc. They likewise do an importing 


EGRY business of no mean proportions 


Register Systems This company carries at all times a 



















stationery, books, 


plete stock of commercial stationery, filing 


appliances, loose leaf devices, blank books, 


are adapted to your needs—so 
perfectly are these truly mer- 
itorious systems devised that 


fiction on date of issue and standard litera 


wherever installed they posi- | ture of merit. The company’s novelty d 
tively yield ACTUAL DEFIN- | partment is replete with new things, which 
ITE returns—save TIME, are purchased as soon as they appear, the 


LABOR and MONEY—give 
PROTECTION where it is company striving at all times to make 


most needed and INCREASE good its motto, “Always something new.” 
the efficiency of employees | The Ball Book and Novelty Company 
| lays especial stress upon its art depart- 





Egry Registers 


are the recognized standard of the 
market, representing the highest 
character of construction, simplicity 
and mechanical perfection. These 
EGRY REGISTERS are made in 
over 5O different styles and sizes 
with systems that are fitted to your 
business. 


WRITE US TODAY 
Full particulars will be cheerfully 
supplied you without any obligatior 
to purchase—Let us explain to you 
EGRY SYSTEMS for 





ment, carrying at all times upon its Multi- 
ple Display racks a collection of framed and 
sheet subjects which are said to be unsur 
passed in any southern city. They have an 
artist, too, who can make any style of pic 
ture frame the customer may want, and on ' 
the whole, the company believes that, with ' 
its fine printing, engraving and lithograph 
ing plant it has a pretty complete estab 
lishment. They began business last July 


[J Retail Sales 














[1] shipping [] Porchasiog sii tHeg™ewin feference,t0, which you desire information, NO {| and are elated with the success they have 
[] Billing [J Packing = ae yen —" . ; 
1e managing force of the company, the x 
[J Orders [ ] Requisitioas EGRY REGISTER SYSTEMS, gentlemen who “put things over the plate,” 4 
[] tracing [| Receiving | The Egry Register Company, Dept. 0. A. 5 Dayton, 0. pe - oo © ay os —— : 
clever, ciear-brained, alert an¢ courteous 
| gentlemen, who deserve all of their suc 
cess : 
- 7 
The Reynolds | L. C. SMITH & BROS.” OPERATORS . 
WIN. 
Envelope Sealer For the third consecutive time operators 
| of the L. C. Smith & Bros. typewriter have : 
| been winners in the championship contest 
é é f I 





is a wonderful device that will seal all sizes of letters 


without adjustment—seal them evenly and efficiently for Southern Indiana, held at the Locl 








regardless of the size at the rate of 100 a minute. | year Business College in Evansville 
Although run by hand, this machine will probably do The contestants this year numbered 
more and better work than any high-priced motor driven The firct eee. \fj 
. : ; teen. The first prize was captured by M 
machine on the market. The low cost, $35, as. against naar 
: $100 to $150 asked for the more complicated machines, Inez Stallman, who had attained champio1 
Si” 4 places it beyond the power of successful competition ship honors on a previous occasion; the J 
Showing the Reynolds machine ; second bh Miss Celi: Teaver and the 
sealing all sizes of letters without Read what others say of it: econd by MMi rs Weaver, Pecan 
adjustment. Capacity 100 per . ? third by Miss Moselle Harns; all of then 
minute. Size of machine, 7x8x14 “We have used a motor machine for some time. The ‘Reynolds’ : . Ghee . D 
inches. Weight 20 pounds. Pat- Hand Driven Machine beats it.” W. C. Free, President Free Sewing | operators on the L. C. Smith & Br 
ented U. S. 1910; foreign allowed | Machine Company, Chicago, III. | chine 
and pending. “The ‘Reynolds Machine’ is the best Envelope Sealer I have seen at an 
any price.”’ O. Evans, President, Provident Securities Company. | The operators who won in this ntest 
| are not prot ssional speed operators 
| . 


stenographers in different business 


ID | in and about Evansville 
| rhe nt speed contest is an eve! f ; 
ider importance in_ that ity 1 


In the hands of a live dealer. a dealer who is a salesman as well, this device is rs = am of ye or ge é , . 
proving the biggest kind of a money-maker. There is still some unassigned territory, a ee sees _ I 
and if you write us at once you will be doing a big business with this machine in thirty | of cash | medals were awarded to t c 
days. If we believe that you can do the business satisfactorily we will appoint you | winners tl ompetitior 
our exclusive agent, and turn over to you all inquiries that come direct to us from 7 
your field s 

Mie ic ' ; | BIG CONTEST IN PROTECTOGRAPH t 

This is your opportunity. We want the livest concern in your town to handle this ; 

roposition. Not necessarily the big firm with a high rating, but the concern that can ORGANIZATION. W 
nandle the machine on a plan of presentation to the user. Properly demonstrated, Beg Monday, April 24, tl M 
the machine will get the order every time. It requires only intelligent effort on the part Todd & | selling force entered uy t ar 
of the dealer who is willing personally to place the merits of the machine before his most el rate prize sales contest 1 . 
customers. Write today for full particulars ' i ; rt - 

pany ! r announce nis 


H. J. REYNOLDS & CO., 157 No. State Street, CHICAGO, ILL. | | !*st'nti! July 1, and the prizes include trips , 
































watches of real gold, trophy watch fobs, 
etc. It is expected that many of the 
stars on the Protectograph force will make 
new individual records during this contest. 





STANDARD FOLDING TYPEWRITER. 


The accompanying illustration of the 
Standard Folding Typewriter shows some 
of the improvements that the manufactur- 
ers have recently made in that unique lit 
tle machine. 

It can be seen that the figure shift key 
is no longer on the right side of the key- 
board and that the shift lock has also been 
moved over to the left. In this way the 
entire shift mechanism is placed under one 
hand of the operator. 

When the figure shift key was moved 
over to the right, space was left for an- 





other key—thus making the Standard Fold- 
ing an 8&4 character machine. 

The letter indicator on this machine is 
2 conventient attachment as it serves to 
keep the paper close to the platen at the 
printing point and also makes an admirable 
label holder for druggists. 

There are other new features, such as the 
adjustable paper fingers, double shift stops 
and improved method of tensioning es- 
capement, etc 


MUNDELL RESIGNS. 


Melville Mundell, for twelve years a 
member of the selling staff of Mittag & 
Volger, Inc., of Park Ridge, N. J., re- 
cently resigned his position with that com- 
pany. He has not yet announced his new 
connections, but he has several good things 


under consideration. It is expected that | 


Mr. Mundell’s many friends throughout the 
territory he has covered for so many years 
will be given no occasion to forget him. Mr. 
Mundell has a large number of acquaint- 
ances throughout the country whose con 
fidence and esteem he has won 

For the present mail intended for him 


should be sent in care of Office Appliances, 
417 South Dearborn street, Chicago, III 
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500 Every Hour 


You'll accept Writerpress || 
letters as actually type- 
written — and they are 


= 
a 














Every day you can think of some new idea in business building by 
letters—the trouble is that you cannot apply them because you would need 
an enormous Office force to get out the letters. 

But, a sixteen year old boy and a WRITERPRESS will turn out as 
many letters as twenty typewriters. The boy will cost a dollar and a half 
in wages—the WRITERPRESS more than one but less than two type- 
writers, 

But the boy and the WRITERPRESS can get out from 2,000 to 4,000 
complete typewritten letters in a day, and they WILL be typewritten. Not 
only that, they will bear the name and address of the individual to whom 
you send them, and every letter will be signed with your fac-simile 
signature in a second color. 

The WRITERPRESS PRINTS, FILLS-IN and SIGNS an actual type- 
written letter in one operation, taking a fraction of a minute, 500 an hour! 

Do you realize the enormous business building possibilities the WRI- 
TERPRESS has? But that’s not all— 

This same remarkable machine and the same boy can print all your 
office and factory forms, and stationery from printers’ type, electrotypes, 
cuts, etc., and save you half to two-thirds of your printing bill. 

One firm saved $6,000 in a year by printing its loose leaf catalog pages 
on a WRITERPRESS—any firm can make a WRITERPRESS pay for itself 
over again every month, and not use it all the time at that. 

The WRITERPRESS is the simplest device there is for producing type- 
written letters. There isn’t a typewriter made that is not ten times as com- 
plicated, ten times as liable to wear and tear. 

You want to know more, don’t you, about the WRITERPRESS and 
what it can do for you? You want to see actual specimens of its work 
which you will accept as typewritten on an ordinary typewriter. Send for 
them today. We want you to know about the WRITERPRESS. 

There are yet some desirable unoccupied territories open to the right 


men. 


THE WRITERPRESS COMPANY 


Shelton Connecticut | 


New York Sales Office: 302 Broadway 
Chicago Sales Office: 203 Dearborn St. 
London Sales Office: 408 Moorgate Station Chambers 
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INTERESTING VISITOR FROM ENG- Mfrs. Money has been in the typewriter ever, assures us that America 1s 


LAND. usiness with her husband more than half of the young folks, and that in Eng 
Mrs \ Money of Money's Typewrite: 1 dozen years. \fter meeting her one in man is not regarded as old enough 
stantly concludes that ever in conservative managerial position until he is wel 


& Stationery Company, importers of typ: 
writers and offices appliances, 38 Walbrook, toward forty But it is evident tl 


~ + ~ le ’ ‘ rymli ] > 1; 
London, E. C., England, honored Office Ap rule is applied to the ladies, 





pliances with a. call last month. Mrs Money is apparently at least fifteer 

Money and her husband co-operate in the younger 

management of Money’s Typewriter & Sta \. Money himselt ts a pretty good At 

tionary Company, and the object of het ican, although an Englishman, an 

visit to the United States is to secure th ple of decades ago was engaged 

latest first hand information regarding re tle busi in Colorado He has 
many trips across the Atlantic, a1 


cent developments in the field of office ap ‘ 
-veral vears he | > creat West 
pliances in this country and to obtain such several years he lived in the great We 
the big prairies \ member of thi 


Office Applia 
Money on the occasion of her visit to the 


new lines for the English market as she 
om on reating th Mrs 
may deem commercially advantageous f ces, In conversation W I 


her company 
. office for this magazine, discovet i 
Mrs. Money reached Chicago on April | ne ; ; = 
} > c j re er singular coincidence that he ' 
She left England on the 25th of March and rather 5 . , . 
nearly the early years of his life 


remained a couple of weeks in New York 


1 


a hundred miles or so of Mr. M 


before coming west After a week in Chi 
ranch in Colorado, and that Mrs. M 


cago during which time she made the a - 
ite imiilar it - c S 
quaintance of a number of the leading con quite Ta with the _— 
Op! who » Ofhce liance 

panies here, Mrs. Money went to Canada Pe re the Office Applhianc: 
knew in his boyhood. 


to visit relatives. She will stop at Toronto : 
and Montreal and will leave for London The accompanying likeness 
via New York City the latter part of May 
or the first of June 

Money’s Typewriter & Stationery Com 


Money is from a photograph taken in 1 
office of this magazine by a member 


the staff 








pany carries Weis sectional cabinets, typ: 





writer desks, rubber covers, typewriter MRS. A. MONEY. “The world holds its richest prizes 
parts, office appliances and stationery lines England people do not have to become mid those who take the initiative.’ 
besides a very complete line of rebuilt ma dle aged before they are regarded as com ‘ ——— 
chines and machines in the rough petent .to undertake responsible positions “If it be true that riches have wings, why 
It is somewhat surprising to know that’ in the business world. Mrs. Money, how not be a fowler?” 
2 




















Above is shown a picture of Andrew Skog, representa- 


Otto Streitberger, whose efficiency as a Smith Premier tive for the Smith Premier Typewriter Company at Gote 
representative with headquarters in Barcelona, Spain, is borg, Sweden, Mr. Skog has cared for Smith Premier in 
well known in the typewriter fraternity Mr. Streitberger terests in Sweden and Norway for nearly fourteen years 
is a good executive and knows how to land an order and has branches in the leading cities and towns of both 


cleverly. these countries 
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DEATH OF F. C. PATTERSON. 

P.. 4 Pattersor president of th 
\nnual Business Show Company, died 
New York on April 13tl 
iiter an illness of ten days. Mr. Patterso1 
was thirty-two years of age and was a very, 
popular young mat le was a graduat 

the University of Minnesota, the Emet 

n College f Boston and the America 
\cademy Dramatic Art He started i 
business with the Williams Typewriter 
Compan) Boston and later was a mem 
ber of the staff of the American Multigraph 
Sales Company He was a man of very 
strong personality and of marked ability 
fe was a member of the faculty of t! 

THE LATE F. C. PATTERSON. 
American Academy of Dramatic Art and ; 
director of the People’s Institute of New 
York He was born in London, England, 
and was not married. His mother survives 
hin His death is universally regretted 
among a very wide circle of friends whos¢ 


sincere sympathy is extertded to Mr. Pat 
terson’s mother in her bereavement 
a] 
WOODMANSEE IN NEW TERRI- 
TORY. 

The management of | \. Woodmansee, 
Cincinnati, Ohio, manufacturer of high 
grade inks and mucilage, informs us that 
i 


this concert is recently opened some new 


territory, including an excellent connection 


in New Mex They have added to their 
stamp pad ink, in all colors, which 
they are supplving to some of the largest 
corporations the country The Wood 
mansee firm claim that this stamp pad ink 
Is something it of the ordinary and that 
a trial purchase always results in a perma 
nent customer Manager Brinkman says 
that business is good and increasing stead- 
; He predicts that the Woodmanse: 
sales of inks and mucilage will double with 
in the next year and Says that every frst 
lass stationet! and omee supplies dealer 
ough 1 irry a compl te line of these 
Sa ceil 
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CARD INDEX 
CABINETS 


@ The Macey Card Index System arranges, 
records, classifies and indexes all kinds of in- 
ormation in a manner much less laborious and 
more satisfactory than with books. Macey 
Card Index Cabinets will accommodate records 


for any purpose—for any business—large or 


@ There may be a difference of opinion as to 
the merits of various filing systems, but these 
small cabinets are universally standard in style, 
size and arrangement. They are, however, the 
best constructed, most carefully finished and 
expensively trimmed cabinets on the market. 


@ Progressive dealers in all parts of the coun- 
try find Macey Card Index Trays and Cabinets 
ready sellers, yielding a liberal margin of profit 
with a minimum selling effort and expense. 


@ Send for catalogue No. X-4210. You will 
find the most complete and comprehensive line 
of filing appliances in the world, illustrated and 
described in this book. 


@ The Macey ‘‘Inter-Inter’ System of filing 
appliances affords the largest assortment at the 
smallest investment. Enables the dealer to 
furnish any customer with a cabinet out - of 
stock just the style and capacity required—a 
special cabinet at the cost o stock patterns— 
with immediate delivery. 


@ Ask for catalogue No. X-4210 and discounts 
to dealers. Any facts about your business will 
help us in making our reply bear directly on 
satisfying your requirements. 


MieNdcey Co. 


GRAND RAPIDS. MICHIGAN 
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STEEL 
FURNITURE 
for Banks, Court 


Houses, Corpora- 
tions, Libraries, 
State Capitols, 
City Halls, etc., etc. 





Send us your draw- 
ings for estimates. 








Van Dorn Steel Files installed in Cook Co. Court House, Chicago, Ill. 


The Van Dorn Iron Works Co. 


METALLIC FURNITURE DEPT. 


CLEVELAND, OHIO 


BRANCH OFFICES: NEW YORK, CHICAGO, BOSTON, PITTSBURG 








WE MANUFACTURE EVERYTHING IN THE LINE OF 


RUBBER STAMPS 
Also a complete line of 
DATERS, SEALS, NUMBERING MACHINES, Etc. 


Send us your orders for anything you need in this line. We make all that is listed 
above in addition to other good things that we have not room to mention. 


Our prices are right. Just write us and give us the opportunity to prove our assertion. 


The Consolidated Stamp Mfg. Co., 87 Maiden Lane, New York 














CONSTRUCTION an) APPEARANCE 
That Tells It All 





Our Line Represents 


UNEQUALLED #2" 


SANITARY 
Roll Top DE K Bookkeepers 
Flat Top Typewriters 


H. HERRMANN FURNITURE C0. 


258 Canal Street NEW YORK, N. Y. 











SEND FOR BLUE PRINTS. 














'‘ inches high, self-righting, of heavy brass 





SOMETHING ABOUT THE LAYMAN 
PRINTER. 

To have an argument is good; to be able 
to clinch it is better. The American Multi- 
graph Sales Company has both the argu 
ment and the clincher. People who know 
about the Multigraph do not always realize 
that a complete Multigraph equipment 
makes the business office a print shop in 
miniature, capable of turning out real, 
high grade, neat printing. The Layman 
Printer is one of the clinchers to the Multi 
graph argument. It is a house publica 
tion which is printed throughout on the 
Multigraph, yet the work cannot be dis 
tinguished from that done in a high grade 
printing shop and printed upon the most 
up-to-date press. Borders, initial letters, 
electrotypes—all come up with delicate pre- 
cision and uniformity. Furthermore, the 
Layman Printer appears in two colors— 
both done upon the Multigraph. It is set 
in a brevier type with eight point plain 
headings corresponding to the _ capitals 
of the body type. Leading articles com- 
mence with large initial letters. The title 
page heading is printed in blue. 

The booklet contains about twenty pages 
and is printed upon a good grade of bond 
stock. The printing, of course, is done 
with the direct inking attachment of the 
Multigraph, and the results are most pleas- 
ing. 

The cover page of the Layman Printer 
bears the advice, “Your Multigraph is 
‘George.’ Let it do it.” 

Any one who may be interested in the 
work of the Multigraph should write to 
the American Multigraph Sales Company, 
Cleveland, O., for a copy of the Layman 
Printer. 





USEFUL CUSPIDOR CATALOGUE. 
The recent catalogue of the Ireland & 
Matthews Manufacturing Company of De- 
troit will prove to be of no little interest 
to dealers in bank, office and store equip- 
ment. It shows thirty styles and sizes of 
spun brass cuspidors, giving the prices, 
which range from inexpensive goods of 
first quality to the more expensive patterns 
suitable for the most elaborate offices 
Just at present the Ireland & Matthews 
Company is laying especial stress upon its 
new numbers, 29, 31 and 32. No. 29 fills the 


cr7 
15% 


demand for a tall cuspidor, being 


| and hand-buffed. The company, of course, 
| lays particular emphasis also upon its No. 
| 28 Sanitary—an exclusive invention, for 
which it is expected that patents will soon 
issue, if they have not already been is- 
sued by the time the May number of Of- 
fice Appliances goes to press 
Aside from its lines of high grade spun 
brass cuspidors, the Ireland & Matthews 
Company manufactures an interesting line 
| of automobile parts, stove trimmings and 
plumbers’ supplies 
Dealers who are or may beco1 ter- 


| 


ested i1 the lines of the ly ! & 
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Matthews (C should keep a copy 
of this, their latest catalogue, on file for 


ympany 


rerterence 


NEW FILE FOR CARD SYSTEMS. 

The G. V. Sales Company, 150 Nassau 
street, New York, are now putting out a 
improved file applicable for card 
letters, shop orders, etc. A sim- 
from rack to index makes pos- 
They are also get- 
handsome display rack 
styles of finish on 
their vertical elbow steel file. These racks 
will be of great advantage to dealers in 
showing and selling this article. There can 
be no question of the practical use of this 
under one’s hand, and 


greatly 
systems, 
ple change 
sible either service 
ting out a very 
showing four different 


always 
place for 
dentally removing the accumulation of pa- 
desk and having them at 
where they are in the most 


file as it is 
provides a everything, inci- 
pers on one’s 
all times 
accessible place. 

This file is made in units to suit individ- 
ual needs, each with its own index or card 
rack or both, into which can be put pending 
matter as easily as it can be put into a 
basket, with the very decided advantage of 
having paper or card properly in- 
dexed instead of in a miscellaneous jum- 
ble, keeping them entirely out of the way 
and yet always at hand. For the profes- 
sional man or the merchant, this is a most 


each 


valuable office appliance 


MILWAUKEE PROTECTOGRAPHER. 
The gentleman supporting the stone pil- 
lar is Col. Thomas J. Gildea, who has been 


the Protectograph representative in Mil- 
waukee for so long that the mind of spe- 
cialty men runneth not back to the con- 





The Man Who Made the Protectograph Famous 
in Milwaukee (with a background full of tocal 


color). 
trai | ( 1 : the biggest 
(literally and every other way) salesmen 
in the state of Wisconsin, and Protect 
grap! are thicker there than skeeters in 
Jerse V 

g f ancesto1 challenge 
} der nor esteem from me Virtue 





made 


SAFE 





perior 


CABINET 
from fire 
construction that enables 








Sell the genuine 


THE SAFE-CABINET 


W' [EN your customers invest in a fire-proof cabinet 
they want the one that has provenall the claims 


it. You can easily show them why THE 
eliminates all the risk they now run 


and theft. You can readily explain the su- 


THE SAFE-CABINET 


to protect its contents from FIRE and THEFT 











THE SAFE-CABINET 


That’s the name 


First—THE 

Second—-SAFE- 

Third— - 
Fourth—CABINET 


in capitals 

in capitals 

the hyphen 
in capitals 


making thé name of our product 


THE SAFE- CABIN ET 


n't confuse it with a name son 


Moe it, me with intent to deceive. Th 1e 
growing popularity of THE SAFE CABINE r 
is tempting others to make something to look 


like it port a similar name. 
THE SAFE-CABINET is patented. Our 
trade-mark, including the name, is registered. 
We shall 
yur patents or any unlawful use of our name 
This applies not only to those who make but 
» those who sell an infringing article. 


prosecute any infringements of 








Made in sizes and patterns adapted to every 
use, whether of the home, the office, or the 
factory. Interior adjustable to accommodate 
any filing system. Four times the capacity 
of safe the same size. Strong, ornamental, 
portable, inexpensive. 

THE SAFE-CABINET is the original fire- 
proof filing device, proven by many years of 
use in thousands of offices. It is manufactured 
only by THE SAFE-CABINET COMPANY 


under exclusive patents completely covering all 
essential features of construction and design, which 
will be defended against all infringements. 


Write for catalog O-2 and 
agency proposition. Some good 
territory still open. 


THE SAFE-CABINET 
COMPANY 


Sales Dept. 
96 Perin Bldg. CINCINNATI 











ge od as 


sheet and in three colors. 


OFFICE PRINTING 


The Multicolor Press 


statement heads, bill heads lette he ads 
in fact any ofhce form desired 





The MULTICOLOR PRESS 


The Practical Office Printing and Duplicating Machine 


It stands alone in its wonderful field of usefulness. 
users and a practical demonstration will satisfy the most skeptical that it is 
the greatest office printing and duplicating machine ever put on the market. 


PERSONAL LETTER ADVERTISING 


The Multicolor Press will print the letter head as 
a printer, will typewrite the body of the 
letter like a typewriter and will sign the name like 


a fountain pen all at one impression from the blank 


will print perfectly with printers 


ink from stock electros, halftones and piinters type 


, catalogues, 


Look in the telephone book for our number. 
you do not find it, write GENERAL OFFICES 


MULTICOLOR PRESS COMPANY 


GENERAL SALES OFFICES: FRESNO, CAL. 


The praises of its many 
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“Why Hasn’t Some One Thought of it Before?” 


This is the general expression of those who see for the first time 
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Transparent 


Desk 
Pad 
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a —_—— ere ~ =» (Pat. applied for) 
saneati | | 
, 
The only desk pad that requires no re acing of worn, tattered, ink-stained blotter the kind 
that generally soil your coat and linen 
May be used for al] desk data—lists, ma any othef information constantly referré 
raising the glass and placing the data under it 
Pad can be moved about without interfering with the data arrangement 


Frame binding made to contorm with G len Oak, Weathered Oak or Mahogany finish« 


Stationers and dealers write for interesting special proposition. 


RAVENSWOOD OFFICE SPECIALTIES CO., (not inc.) 





1471 Irving Park Blvd. CHICAGO, ILLINOIS 


























Shelbyville Desk Company, 





The Shelbyville Desk Company 
Stands for high quality as to Material, Workman- 
ship and Finish. 88-page Catalogue now ready 


SHELBYVILLE, 
INDIANA 
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AN INTERESTING DATING STAMP 

Elmer H. Sanborn of Los Ang Ca 
has invented a hand stamp which S sé 
eral unique features. The object 


vention as stated in the patent app 
a stamp of simpl« 


that t 


is to produce 


tion, arranged in such a way 


can be readily changed from day 


and so that the date on the impressio1 
always appear in an upright posi 


claims for his new invention tl 


stamp having a body with fixed cent 


outwardly disposed characters, maint 
constantly in a single fixed posit 
and having f 


spect TO said body 


cator pointer adapted to impress t 


ind a rotating ring co-operating w 
pointer having numbers arranged 
tively corresp¢ nding to the < Vs 





Aig 4 :“ 


<> 
~~ pory £3 
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month and adapted to impres 
| 


simultaneously with the said 


posed characters, being arrang 


t 


so that the number indicated 


in upright position with respect 
wardly disposed characters 

The invention is really very si 
individu: 


name of the firm or 


stamp is placed in the outer cir: 
the inner circle are figures numb 
1 to 31 In 


t 


the center of the s 


word “Paid” or such other word 
desired with an arrow pointit 
rection of the ring bearing 
The name of the month and 
respective ly above and below 
word nd are changeable by 


new rubber type at the expir 


given day or year The ring 
numbers rotates in either dire 

ing that part of the handle t 
which lies beneath the brass support 
cated 1 the illustration \ni 
therefore be turned to the end 

and changed from day t 

body f the stamp is mad 


lttys 


























orange wood, the face of rubber, and be 
tween the wood base and the printing part 
of the stamp is a soft rubber pad which 
t 


makes it easier to impress the stamp on 


the paper 


AN INTERESTING SPEECH BY A 
CLEVER MAN. 


lim. Thrift, advertising manager of the 
American Multigraph Sales Company of 
Cleveland, O., recently visited Chicago and 
on Tuesday, May 2, he gave a most inter 
esting talk before the Advertising Associa- 
tion of Chicago on “Advertising in Gen- 
eral and Circular Letters in Particular.” 
Mr. Thrift’s talk was illustrated by stereop- 
ticon slides, by means of which he showed 
some of the horrible examples to his au- 
dience and also some of the circulars and 
advertisements that had produced marvel 
ous results \ll present exhibited great 
interest in Mr. Thrift’s talk, and without 


doubt many will profit by it and put some 


ot the ideas into practice 


lim. Thrift is not only the advertising 
and publicity manager of the American 
Multigraph Sales Company, but he 1s some- 
thing more i. clever writer, who has done 
some fine work as a member of the Asso 
ciation of Amateur Writers and, withal, a 
fine, clean-cut man with a strong person- 
ality 

Mr. Thrift was on his way to Milwaukee, 
Minneapolis and other points, where he 
will deliver the talk he gave in Chicago 
H was accompal ied DY Manager Joyce ot 
the Washington office of the American 
Multigraph Sales Company Joyce is one 

the b ry tellers in the District of 
Columbia He speaks with a rich south 
eri dialect loves is droll and he tells a 

that never fails to define 
the point sharply Naturally, in view of his 
eminent quali tions, Mr. Joyce’s part in 
the entertainment is to entertain, it being 
ilege f Tim Thrift both to enter 
They're a good team 

nL linner to hear 


MONARCH GLUE CO. BUYS BIRD CO. 


The } Glue Company, Cincin 
Ohi bought out the Bird Glue 
Com] s been in business in that 
t t nd ha taker vel 
tl \ Comy l the B. & i 
Gelatir C o1 ny This means a further 
] nlargement of the Mon 

Glu ‘ nipans business increasing 

their nd pacity ily two-thirds, 
+} tate ' t adds t the company’s 
line irnis] paints, o1] lors and all 
goods pertain to the paint and varnish 
trad | B. & B. Gelatine Co. will be 
ntinued under that styl d owned and 
\Mlonarch Glue Company 


Word Dav 1 at ts v ( us deeds.” 


\ man of force can get there, but 
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A COMFORTABLE 
CHAIR FOR EVERYBODY 






McCloud Adjustable Spring Back 
Office and Typewriter Chairs 








TWADP ne 


THIS TRADE MARK ON EVERY CHAIR 


@ For the Manager, Bookkeeper, or Stenographer 
there is a McCloud Chair especially designed for com- 
fort and convenience. The back fits your back 
any way you sit. 

@ For ten years we have made a specialty of the 
manufacture of spring back chairs. The special 
features are easy adjustment, raising and lowering 
of back, and regulation of the tension spring. 

@ The back may be instantly adjusted forward or 
backward to required position by a touch of the 
lever at the side of upright, without rising from the seat. 









H DEALERS 


@ Through thousands of satisfied custo- 
mersand large general advertising appro- 
priations every year we are constantly 
building a demand for these chairs. 
@ You share in our popularity, repu- 


tation and success, if you handle the 
“McCloud.” 





@ Write at once for 
catalogue and 
terms. We will put 
you in touch with 
a big money-mak- 
ing opportunity. 


~ 








MARYSVILLE, 
OHIO, U.S.A. 





THE DAVIS 
CHAIR CO. 











— 
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= kelt == 
Specialties 


We make felt mats both plain and 
pinked edge, for typewriters, adding 
machines, and all other office appli- 
ances. Our felt mats deaden noise, 
eliminate vibration, protect office 
furniture, and facilitate moving of 
the various machines on the desks 


For the manufacturing end of the 
office appliance business, we make 
everything imaginable in the line of 
felt washers, oil wicks, buffers, bas- 
ket felts lined with leather, rubbing 


and polishing felts, etc 


All our machinery for this cutting 
and punching work was built by us 
specially, for our own use, and our 
facilities are such that we can turn 
out anything in the line of felt for 
any purpose within a day or two 
after receipt of order. 


If you have ever bought anything of 
this kind, and want our prices, send 


us asample. If you have not used 


anything made of felt, and want 
to investigate, write us 


We Are Specialists 
In Felt 


Use The “ LOO Iie Brand 


N. E. BOOTH 


644 Pacific Street 


BROOKLYN, N. Y. 
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A RAPID FIRE EXECUTIVE. 


George Baldwin, president of the Rebuilt Typewriter Com- 


pany, one of the strong men 


HE president of the Rebuilt Type- 
writer Company of Chicago is an 
American through and_ through. 
Wiry, spare of physique, and of nervous 
temperament, he is capable of doing an 
amount of work in a week that would leave 
an ordinary man hopelessly snowed under. 

George A. Baldwin was born at Utica, N 
Y., and when a small child was brought 
west by his parents who settled in a small 
town just west of Dubuque, Ia \ few 
years later they moved to. Chicago where 
George received his early education, finish- 
ing at the University of Chicago and at 
Denison University of Granville, O [he 
energy he put into his studies caused Mr. 
Baldwin's health to fail, and he was sent to 
Colorado to reeover from an attack of 
nervous prostration. In ten weeks he re 
turned to Chicago with his health restored 
and went to work in the wholesale house of 
Marshall Field & Company. 

In 1890 Mr Baldwin left his position at 
Field’s to go with the old Caligraph Com 
pany as salesman, and when, two or three 
years later that company became a part ol 
the Union Typewriter Company, he took a 
position on the selling force of the Reming 
ton Typewriter Company, working under 
the Minneapolis and the Chicago offices of 
that company. He remained with the Rem 
ington about seven years, while in Chicago 
working under the direction of S. W. Cran 
dall, then manager of the Chicago branch 

At the expiration of his seven years’ ser\ 
ice, Mr: Baldwin accepted a position with 
the Underwood Typewriter Company as 


field representative, covering the 


spe cial 
entire United States. He remained with 
the Underwood Company for sixteen years, 
but the extremely a®duous character of the 
work, sometimes compelling him to be on 
the road for seven months at a stretch, re 
sulted in the failure of his health, which 
forced him to resign his position and se 
cure a much needed rest. 

\bout a year ago Mr. Baldwin becam« 
president of the Rebuilt Typewriter Com 
pany of Chicago, in which position he has 
scored marked success. Very few men in 
the United States are better fitted for this 
position than George A. Baldwin. His long 
and intimate experience with every detail of 
in the 


typewriter work, especially selling 
end, has given him a wonderfully compre 
hensive grasp of the work. He knows every 
essential feature of the typewriter business 
with a knowledge that is quick, sure and 
accurate 

saldwin is a prodigious worker, and, un- 


like many men with the genius of industry 
in his make-up, he knows how to manage 
other men—how to get work done and pre- 
serve the respect and affection of his ac- 
sociates and helpers both in the office and 
the factory He is an incisive, forceful 


in the field of typewriterdom. 


talker, and is in his element when driving 
home his proposition to a prospective 
tomer for the Rebuilt Company’s line: 
Mr. Baldwin is a citizen of La Grange 
+] t 


Il., a suburban town just outside t 
limits of Chicago. He was recently electe 
in alderman of La Grange, and the 
that his candidacy was endorsed 
political parties, making his choice unanin 
ous among the voters of that tow! 

dence of the confidence and estee! 
which his fellow citizens hold him. Sines 
his election fresh honors and_ responsi 
bilities have been thrust upon him, som: 
what against his will, for the powers that 
be in La Grange have insisted upon making 
him chairman of the town’s finance con 
mittee—a position, be it said, whi 
quires just such culture, tact, patience 

} 


business sense as George A. Baldw 


ceTrtainiy possesses 


LETTER SIZE YAWMANOTE FILE. 

According to reports from the Yawman 
& Erbe Mfg. Co., business men everywhere, 
especially bankers, lawyers, real estate 
men, attorneys, etc., have been waiting for 
just such material as Yawmanote for their 
envelopes, file pockets, wallets, etc. Yaw- 
manote is a brownish fiber material which 
is amply described in their phrase “wear- 
proof and Yawman & 


Erbe Company have been featuring Yaw- 


tear-proof.” The 


in the recent issues of several of 
exceedingly 


manote 
the magazines, and _ report 
heavy sales. The line is handled largely 
through dealers, to whom, it is said, they 


make an exceptionally attractive offe1 


GARVIN MAKES HIMSELF SOLID 
WITH MEXICANS. 


Charley Garvin, the Mayor of Pecan Gap, 
Texas, sends to Office Appliances a picture 
postcard showing General Blanco and his 
staff of the Mexican’ insurrectos Che 
mayor assures us that the insurrectos use 
nothing but Star Brand and Multi Copy 


ribbons and carbon papers 
The F. S. Webster Company, without a 
doubt, in sending Garvin South, realized 


that if anyone in the world could get bus! 
ness from the Mexicans on both sides 

the little argument they are now having 
down there, Garvin could. His persuasive 
personality, expansive smile, and jovial 


laugh, added to his long residence at Pt 
Gap just across the border from the scene 
of the disturbance, makes his selection pe- 
ambassador 


culiarly appropriate as the 

from Boston to the Mexicans. Garvin 1s 
one of those Americans who can go any- 
where without a flag of truce. He can be 


trusted in any situation and possesses that 
most inestimable of all gifts—that of know- 


ing when not to say too much. 
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NEW PLATEN. 
A new typewriter platen, or rather a plat- 
which, it is 
resiliency longer 
iced, is an interest- 
last 


with a new compound 


claimed, will 


en 


retain its 


than any hitherto prod 


ing announcement made in Chicago 

week. Aside from the usual proportions of 
those ingredients which make the perfect 
rubber combination, there has been added 
some special ingredient which retards hard- 


lus the satisfactory 
platen on the machine. The 


a light blue 


ening and tl prolongs 
service of the 
compound is distinguished by 
color and unusual flexibility. 
In the nature of its composition it 
is obvious that perfection exists only in the 
unused platen. The 
service, it begins to harden through expo- 
sure to the atmosphere and the pounding 
of the keys. The resiliency gradually dis- 


appears and within a comparatively short 


very 


moment it is put in 


time the roll has become hard. The aver- 
age typewriter user pays too little attention 
to this important organ which has been 
named “the heart of the typewriter.” The 
hard platen not only affects the beauty of 
the work but results in damage to the 
type and ribbon 

Machines are not infrequently  con- 


demned for no other reason than the hard- 
ening of the platen. 

Manifestly, a compound which will retain 
the greatest degree of its original resiliency 
The new 
which has the Amfil 
XXX non-hardening, is being put on the 
market by Ames & Filstead. This firm has 
made an exhaustive study of the conditions 
and is producing the new platen under the 
has given 
recovered platens such a strong posi- 
the field. 

It is claimed that the special qualities of 
the Amfil XXX give the 
but the non-hardening fea- 


the longest is the most desirable. 


platen been named 


grinding which 


} 


spe Cla] 


their 


process 
tion in 


blue not only 


greater service 


tures will enable the firm to ship the plat 


ens to rem places by land or sea without 
Full particulars 
(mes & Filstead at 508 
Dearborn street, 309 Broad- 
way, New York, 1649 Champa street, Den- 


58 2nd street, San 


deterioratio1 the goods 


may be had from 
So. Chicago, 
Franc isco, 


7c, 


AFTER PRACTICAL EXPERIENCE. 

Theo. E. Tack, known to 
the entire Royal organization as Assistant 
to the Sales Manager, has for the present 
abandoned his desk at Royal Headquarters 
and to 


Jr., well 


has gone Colorado, where he will 


round out his experience by serving in the 
ranks as a salesman. 

Those are acquainted with Mr. 
Tack know that he will never quit until he 
has met 
manship 


who 


and solved every problem of sales- 
that can arise in the typewriter 


business. He was given his “baptism of 


fire’ as a Royal salesman at a series of 
Royal League meetings held during the 
last two weeks of his stay in New York, 
whereat Mr. Tack himself held the floor 


in defense of the Royal against the com- 
bined opposition of every one present. 
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No. 46 34x60 $18.00 


This is just such a table as every 
business man wants—sturdy, busi 
ness-like, and guaranteed to resist 
the hard use that soon searches out 
all the weak spots in a poorly-built 
table. The construction 1s wear-proot 


—strong bolts are used in the places 
where the average manufacturer pu 
a screw; the finish can not be dupi1 
cated, anywhere, on tables the 
same price 

And there’s sound, rez 
reasons why we can 
Johns quality at St. Jol 
prices—our unequalled location 


ies) =) aps! ea} 
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ST. JOHNS TABLE CO., Cadillac, Mich. 
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Here’s a 


Sample of 


The Tables 
Built by St. Johns. 


:mong the giant saw-mills of Cadil- 
ac; our immense plant, the largest 
table factory in the world; and the 
wonderful resources and labor-saving 
machinery that are, even now, reduc- 
ing the cost of manufacture, and 
increasing the table value we can offer 
for a given price. 

Our new booklet and catalog 
tell this’story in detail and show 
our complete line of ““‘WORK- 
ATIVE” TABLES. Sent on re- 
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Our new Catalog shows a complete 
line of Leg and Pedestal Desks. 


Free to Dealers 


for the asking. 


Valley City Desk Company 
GRAND RAPIDS, MICH. 
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WE MANUFACTURE 


INKED 
RIBBONS 


FOR ALL PURPOSES 


UR Products, for excellence 
together with our moderate 
prices, have met with favor all 
over the United States and Europe. 
Our goods are standardized and 
used under contract throughout all 
the several Executive Departments 
and Independent establishments 
in Washington. 


Read this letter— 


TREASURY DEPARTMENT 
Washington 


June 21, 1910 


Oftice of 
Chief Clerk & Superintendent 


Snelling & Son, South Brooklyn, N. Y. 
Gentlemen: You are hereby notified that the 
ae items enumerated on list below, for the 
several Executive Departments and Independent 
Establishments during the fiscal year ending 
lune 30th, 1911, have been accepted by the Secre- 
tary ot the Treasury, upon recommendation of 
the General Supply Committee 
Respectfully 


By direction of : 
W. W. Ludlow, Chief Clerk 


The Secretary 


Class No. I 


Itern No. 166-a Item No. 168-a 

" * 166-b 2 * 168-b 
Ki7-b 171-a—Semi-laked 
167-c * 171-b—Semi-Inked 
167-d - © te 


We re-ink Multigraph ribbons and 
pay return charges. 


We first made the semi-inked 
ribbon for Hektograph and 
Rapid Roller. 


We first supplied the U. S. 
Government with semi-inked 


Ribbons. 


The ink in our ribbons does not 
dry on the paper and then fall 
off, but penetrates the paper and 
stays there. The colors used are 
of the best and brightest. 


Our goods are put up in attractive 
boxes with your imprint if: re- 
quired. Ou decorated ‘“‘Official”’ 
box sells the goods for you and 
we take care of the contents 

Jobbers and stationers should write 

for our catalogue. 

Typewriter Dealers and Exchanges 

write us for information about 

‘‘How to Save Money on Supplies.’ 


SNELLING & SON 


So. Brooklyn, N. Y. 


Established 1893 
London Branch: 23 Coleman St, E. C. 
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CLEVELAND SALES FORCE—UNDERWOOD TYPEWRITER CO. 


T. E. Klima, Cc. B. Macaul, Emerson W. Price, 
Ww. B. Hillman, A. L. Claflin, Mgr. S. E. Iriam, 
E. F. Hancock, H. C. Wissman, G. E. Bailey. 


WHAT IS A DOLLAR? again tomorrow and the next 
: P next and a\ m St days 
\ dollar what Is it? at | piece Of paper — ’ ‘ ny tel lay 
, long years i sterdavs, stron 
says one No, more than that “Circulat ie . - —- 
ible of toil, who shall labor for 








ng medium,” says one No, more than , ; 
~ a es il ! keep me omfort when my 
hat Something that you borrowed from : P 
i” ; weak to tol \ dollar is part 
stag aa, says another No, more than life, and as he guards his health 
that That dollar is a part of my life I are of the future. so should he 
orked hard yesterday and earned a doll dollars to secure the full servic 
might have spent it in a minute’s time past ‘Delivering the Goods 
ind been no richer for the investment, but Wood Anderson, in National Mag: 
[ did not spend it. It was the only tangible March 
thing I had out of the whole day’s exist 
ence. The joy, the opportunity 1 the Che M Glue Co., | ! 
yrivileges of the day had gone into th nforms 1 rough its advert 
ilence of the eternity that has passed ce Appliat the Mp 
That dollar is my yesterday I may spend shed relat s with John D 
it, and start tomorrow bankrupt I may (ompat \ in and Aust! 
keep it and tomorrow need not work at Ltd., at Capetown, South Afric 
ill, because my vesterdav's doll I] makers, w sale stationers 
for the services of one w n t materi s Phe st 
ork better than myself; or, | shipy 
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| re rast, Sart! Se VA Le Boe 


| New Line of | “ ee SE ak Le ENE | The 
| Sanitary Desks | | Sieeeeccanh Seoul ed s : = si i | 
| | ff : aa. - Dornette 


& Bro. 
Company 





| 
Standard 


Pedestal Desks | 





Patent a P 

7 " | Cincinnati, 
ypewriter ; 
: 

Desks | Ohio 


Get Our 


All Kinds of 








Desks and | Catalog 
= | 
Office Tables “2/-E”” 
| 
Send for Catalog SANITARY NO. 3265 “New Catalog 20-E” 
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THE NIEMANN & WEINHARDT 





927-945 North Wood Street CHICAGO, ILL. 
@ This table is one of the head-liners which has enabled us to increase our office table business 


over fifty per cent in the past year. There must be something in it 

@ We have a central location and carry a large stock, and can make prompt shipments. There 
is a pleasure in trading with one of the oldest table concerns in the country—established in 1880. 
G New catalogue will be out the last of January. If you are not already on our mailing list, 
write us at once. You will find many money-makers shown in the new designs for 1911. ; 


PROMPT SHIPMENTS 





oooe 
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meeting on April 25th, and decided among 





How to Open 500 Letters | 


SOCIATION. 
The Stationers’ Club of Buffalo held 
2 
in I! 
Minutes 


| OFFICIAL HEADQUARTERS OF CON- 
other things that the official headquarters 
| the convention which is to assemble in that 
city on October 9th of this year would be 
at the Hotel Statler 
There will be no advance in rates 











of the hotels, and a printed schedule is at- 
tached to the door on each room. 





The rates printed below are those in force: 
at the Statler; the rates at the Iroquois are 


a trifle higher, and the Lafayette is ab 


And you can save the time your clerks If you do not find ' 
y , : y " Sent on Trial. the Simplex Letter the same as the Statler, which is the new 

now spend in opening your letters the “a apr 

1 bv hand iti t t Opener indispensable to you after five est of the three 

Siow Way Dy hand. IS easy tO gel days’ use of it, notify us and we will return Room Tariff. 


arr 


the routine for each day started your money and accept the return of the , 
( 7 Hotel Statler is conducted upon the | 


promptly and keep it running smooth- Opener at ourexpense. Order to-day, on 
ly when the incoming correspondence ‘*4!, enclosing the price, $7.50 for the 
is handled with dispatch large size, adaptable to the opening of 
1 | aispé : envelopes up to the largest legal size, or . ; ths 7 . rs 
~ ; with tub and shower bath for one pert 
$5.00 for the small size, adaptable to the 25 $300 $350 $4.00 1 $4.50 : 
The Simplex Letter Opener opening of small envelopes, on this ‘‘satis- $2.90, $3.00, $. , $4.00 and $4.00 per ¢ 
faction or money back’’ guarantee. The | One room with tub and shower bath for 
, , re : The Simplex Letter Opener pays you for | tw e $4.00, $4.50, $5.00, $5.50 ar 
y Sa ‘ . 2ett : é ; | two persons, $ | Seow we a i 
With its aid in your office, you will its purchase in just a few days’ work, $6.00 per day 
save one-half the time of getting your Proveit. Try it. Order to-day. ser. “e . 
mail opened, sorted and distributed : One room with tub and shower bath for 
; : $5.00, $5.50, $6.00 


pean plan. Private bath in every 
Running ice water in every room. One ro 


1a, 


———————— seen 


two persons, twin beds, 





It cannot injure the Dealers and agents write at once for our 
contents of envelopes. Special proposition | ane ray GaF Soy. 
Is safer than a knife or One room with shower bath for one 
. ls $1.50 ; $2.00 per day. 
shears. Try the Sim- on, $1.50 and $2.00 per da; 
JOSEPH c. HART, One room with shower bath for two pet 


plex Letter Opener, 
and you will never go 
back to the old way. 1026 Manhattan Bidg., Chicago, III. 


United States Distributor, | sons, $3.00 per day. 
One room with shower bath for two pet 


sons, twin beds, $4.00 per day 
Two connecting rooms with two batl 
for two persons, $5.00, $6.00, $7.00, $8:00 


DEALERS $9.00 and $10.00 per day. 
Two connecting rooms with two baths f 


four persons, $8.00, $9.00, $10.00, $11.00 
$12.00 per day 























Your customers (For additional persons occupying these 

demand the best rooms rates will be made.) 

in chair manu- Suites of parlor and bedroom with tw 
baths for one or two persons, $8.00, $10.00, 

facture, and they $12.00 and $1500 per day (If desired 
private dining room and additional bed 


be 


will be more rooms connecting with these suites may 
than pleased rented.) 














with the show- Magnificent banquet and convention hal 
; : When asking for reservations, please stat: 
ing if you dis- the number of persons for whom accommo 
play dations are desired and also the kind of 
rooms preferred, giving at the same time 
Marble & Shattuck the date and as near as possible the hour 
Choirs. of arrival. . . 
Hotel Statler is located at Washington 
NEW YORK OFFICE. and Swan streets, right in the heart of Buf 
815 Marbridge Bldg. They are made by falo, and is easily accessible to all railroad 
Herald Square experienced highly stations, steamer landings, stores and the 






A.B. HUNN ‘ ‘ 
aters. Very close to electric trolley te 





paid workmen who 
put something bet- 
ter into their work 





minus where cars leave for Niagara Falls 
every few minutes. 


New Members Who Have Joined the Asso- 


than the mere me- te 
h ; poe ciation. 
Cc anics or chair C. A. Johnson (Burrows Bros.), Cleveland, 
= : building. Our cata- O.; Globe Register, Cincinnati, O.; John J 
= SP "CES . - 2 = 
y - 9 logue 1s free for Wood, care Korner & Wood Co., Cleveland, 
\ — O.; New Standard Loose Leaf Co., New 


SS, the asking. 


i York; W. F. Purnell, Sacramento, Cal.; J 
i B. Kunz Co., Huntington, Pa.; Koch Bros 


WRITE TO-DAY | Printing Co. Des Moines, Towa; Des 























Moines Stationery Co., Des Moines, Iowa; 
Diehl Office Equipment Co., Columbus, O 
J. P. Ambler Co., Poughkeepsie, N. Y.; J 
Howard Fitchett, Poughkeepsie, N. Y.; Va- 
cuo-Static Carbon Co., Rochester, N. Y 
\. P. Little, Roehester, N. Y. 


NEW ROYAL WATCH FOB. 


The members of the famous Machine-a 
Day Club of the Royal Typewriter Com 
pany are displaying with a good deal of 
pride a new badge of honor in the form of 
a sterling silver watch fob. This new fob 
is presented by the Royal Typewriter Com 











[ MACHINEA-DAY CLUB 





pany to members of the Club under cer- 
tain conditions, and is so arranged that a 
bar can be added for each month in which 
the man repeats his machine-a-day record. 
All members who win twelve bars in suc- 
cession will receive a magnificent diamond 
to be set into the pendant of the fob. As 
a failure to repeat for a single month des- 
troys all chances for winning the diamond, 
it naturally follows that the Royal Machine- 
a-Day men are going to fairly “break 
their necks” to live up to their records con- 
tinuously for twelve months. <A _ twelve 
time repeater will be about the proudest 
human being on earth, and his diamond 
will be well earned. 





“Be ambitious; To be content is a sign of 
decay.” 


OFFICE APPLIANCES 87 













Positively the Best 






Now is the time of the year to look over your stock of office desks and see that you have a full and 
complete assortment on your floor. The Moon Line of Office Desks comprise a com- 
plete stock of both roll and flat top desks, in full base and sanitary construction. Several 

new styles have been added to the Moon Line. (Quality and convenience have 

made MOON DESKS famous. 

The 1911-12 De Luxe Catalog, showing the new line of MemnBute 


is nuw ready for mailing. Send in your name and address 


MOON DESK CO. 
Muskegon, Mich. 















No. 1059 





Let us send you our new cataloge— 


It shows, in a realistic way, actually the largest and most 
complete line of bank suites and business tables made 
and carried in stock, the year round, in America. 


From the Stow & Davis line you can furnish anything 
from magnificent hand-carved mahogany down to plain 
serviceable tables for mailing and work rooms, and if you 
haven't the necessary pieces in stock, our dependable 
quick-delivery service will rush your order by the most 
direct route. 


The quality? Grand Rapids’ finest, and protected by a 
guarantee trade-mark. Address your request to 


Stow & Davis Furniture Company 
Grand Rapids, Mich. 














OFFICE APPLIANCES 

















$10,000 PROFIT 


One Dealer’s Record 
in 1910 


Mr. Dealer :— 

In 1910 one dealer handling 
‘*Rebuilt’’ typewriters cleared 
$10,000 profit. 

He Sold 

General 

Rebuilt 

Typewriters 
Mr. Dealer: 

There is no uncertainty in 
GENERAL REBUILT typewrit- 
ers. Every one of them is 

Guaranteed 
for one year 
Mr. Dealer: 

He bought no parts, he paid no 

repairman for he handled 


A Clean 
Merchandising Line 
Mr. Dealer: 

We would like to inquire if you 
are getting the machines you want 
or if you are buying parts, paying 
repairmen, putting out inferior ma- 
chines, discouraging your custom- 
ers. Look over your balance 
sheet for 1910. 

We MAKE Machines 

You MAKE Sales 
Mr. Dealer :— 

We make machines to save you 
expense, to make satisfied cus- 
tomers, to save bills for parts, to 
Save wages to repairmen, this is 
our specialty. 

Sales work is 
your specialty 
Mr. Dealer: 

If every man confines himself to 
his specialty, he wi/l make profits 
We have all makes— 

“ 4 ” 

General Rebuilts 

Visibles, 
grade machines, cheap machines, 
heavy machines, portable ma- 
chines, type bar machines, type 
wheel machines, billing machines, 
wide carriage machines. 


All kinds 
of Typewriters 




















high 


blind writers, 


General Typewriter Exchange (Inc. ) 
W. H. BEARDSLEY. Mgr, 
21 Murray Street New York. U.S.A. 





| 
| 
| 
| 
| 
| 
| 

















ROYAL OPENS BRANCH IN LON- 


DON. 

The Royal Typewriter Company has pur 
chased outright the entire stock and good 
will of the Visible Writing Machine Com 
pany, Ltd., of London, and, continuing to 
operate under the latter name, wil! here 
after conduct the business as a_ direct 
branch of the Royal Company 

The Visible Writing Machine Company, 
Ltd., was organized three years ago, the 
principal shareholders being Messrs. Long 


more Bros., the well known importing firm 


from Liverpool. A contract was secured 
for the 
Royal typewriter in Great Britain and col 


exclusive representation of the 
onies, and within two years the business 
had grown to such an extent that the Royal 
Typewriter Company began to cast covet 





H. L. ROSE. 


ous eyes Londonward \fter more tha 
year of négotiation the result was that 
Messrs. Longmore Bros. and the other 


shareholders finally ¢onsented to sell the 


business to the Royal Typewriter Com 


pany, and the deal was closed last month 
as above stated. Much credit is due Eure 
pean Director Brooks for his efficient pre 
liminary work, in bringing the interested 
parties to an understanding before the ar 


rival of Export Manager Miller, who sailed 


or Lendon the latter part of March and 
took personal charge of the final negotia 
tions leading to the transfer, which tool 


place on the 5th of April 


With characteristic energy and_ thor 
oughness, the Royal Typewriter Company 
is now proceeding to add th nishing 
touches of development to a territory 
controlled from London. Twenty or thirty 
additional salesmen will be put to work 
London immediately six to ten direct 


branches will be opened in the leading 


cities of the Isles, though the present 


agency arrangements in certain cities will 
net be disturbed, where satisfactory re 
sults are being produced. Special repre 


sentatives will be sent out to establish new 








representation in the various cities of Au 


stralia, New Zealand, South Africa, Egypt, 


India, British Borneo and the Straits Set 
tlements 
campaign are being felt, for it is a1 
nounced that a number of the largest typ« 
writer agents in the colonial 


mentioned have applied for the Roya 


agency, giving up their present contra 
with other typewriter companies 

H. L. Rose, who has been in charge 
the Visible Writing Machine Co., Ltd., has 
been retained by the Royal Typewriter 
Company as Managing Director, and Mr 
S. H. Leftwich has been appointed Secre 
tary and Treasurer. Both are’ exception- 
ally able men in their respective lines, and 
it is conceded that no better selections 


could be made. Mr. Rose will have the « 


European Director Brooks 


continue to make his headquar 


operation of 
who will 
ters at London, from where he will look 
after the company’s interests among the 
many agents throughout Europe. 

This taking over of the London agency 
is another evidence of the enterprise, pr 
gressiveness and permanence of the Roya 
Typewriter Company, and will serve t 
dispel any lingering doubt that may exist 
in any quarter as to the real purpose and 
determination of the Royal official 
SHAW-WALKER SANITARY PACK- 

AGES. 


ood products are not the only articles 
put up in sanitary packages. We find that 
the Shaw-Walker Company of Muskeg 
Mich., are packing all their card 
vertical file supplies in sanitary packag 


made from high grade parchment pape! 





\ll cards are put up in bundles 
hundred each and banded with parcnment 
and then put into strong pasteboard boxe 
covered with green enamel paper. Alp! 
betical guides are wrapped in pat 
and very tastefully sealed with a gold s« 
bearing the Shaw-Walker monograt Ve 
tica le folders and alphabetical g 
are put up in very attractive | 
Is a gi improvement over th 


1 11 
twine pundle 1 


yreat expense 1! 1 aking he 
the products of various paper 
the result has been that they ar 
ing tl ustomers such card 
vert supplies as cat é 
‘ \ t! 1 4 1 
y s g wrapped in s I g 
whicl them fresh a 
times etl that sh 
look. iti ¢ q na 
; 
( « 
\ I man who k t 
h geht to be smat 
to let 1 it out 


“Another course may. look easier a1 
more attractive, but pursuing duty 
duty’s sake is always sure and safe and 


'-—William McKinley 


honorabl 








\lready the effects of this great 


territories 




































2 | 


$. ole Ae chin check de cd de de dd. hh... b+ DD DD DA DAA DAD -]* 
7) 


2 od 
se es Ss 8S Ss Terese ee. ee ee ee ee ee a ee ee ee 


che checkin ch. t.-h.-t..d..d. dd 


ree se Ss ee ee ee a 





ren Ss a ee ee ae 


v 











Eighteen Years of Successful, Increasing Business 


Nothing is more disheartening to a man than to look at his shelves and there see 


goods lying for months unsold, that he had expected to be quick moves. 

There’s no question about MultiKopy Carbon Paper, though. There is always a steady, increasing 
demand for it. Where you will sell one gross this week, next week you will sell a gross and a half, 
and two gross the following week. It is because there is established firmly in the minds of business 
people the superiority of MultiKopy over all other makes of carbon naper. 


MultiKopy Carbon Paper 


gives clear, distinct copies. It is made in black, blue, paign that extends to most of the weeklies and monthly 
purple, red and green, and in specific grades and qualities magazines—users for MultiKopy and 
for specific purposes. One sheet of MultiKopy will take . ° The best 
100 letters. Think of that—there’s real economy, for Star Brand Typewriter Ribbons there is 
from the first to the last copy each is a perfect, lasting made. Guarateed to give 75,000 impressions of the let- 
record for the files. Then, too, at one writing with ters ‘a’ and “e’’ without clogging the type so as to show 
MultiKopy Carbon Paper you can make 20 all good copies on the paper. ; ’ 

These are the reasons why people continue to use Ww . 

ss sa ; yn't you take advantage c ese advantages?’ 
MultiKopy who once try it. But then we’re making ve - cc intage of these ad tag 
thousands of new users with our extensive national cam- 


F. S. Webster Co. 


TRADE 
| OPY 338 Congress Street, Boston, Mass. 
UL New York Chicago Philadelphia 
ARK, .. 396-8 Broadway 211 Madison St. 908 Walnut St. 











Write for further details 





32 Pomona St 67 Ki Ow illl S Rue Saul 10 
4 amon ng William St. ue Saulnier, 
CARBON PAPERS coor Pas 


Berlin apest 
Adlergasse, 16 Friedrichstr, 60 V-Alkotmany, u, 19 
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We manufacture 


Roll and Flat-Top 
Office Desks, 
Standing Desks, 
Typewriter Desks, 
Office Tables. 


A FULL LINE OF 


Sanitary Desks 





WRITE FOR NEW CATALOG JUST ISSUED 


J. FE. DIETZ &} COMPANY 


309 West Third Street, Cincinnati, O., U. S. A. 
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STATIONERS HOLD INTERESTING MEETINGS. 


New York, Chicago and Salt Lake City stationers 
meet in respective cities and discuss live issues. 


The Stationers’ Association of New York 
held their regular annual meeting at the 
Arkwright Club, 320 Broadway, Monday, 
April 17th. This meeting was intended only 
for members of firms and officers of cor- 
porations who are members of the Asso- 
ciation. There was an election of directors, 
and other matters of importance were dis- 
Dinner was served at six o'clock, 
after which a special meeting to amend 
the by-laws was held. Following this at 
eight o’clock the association held its regu- 
lar business meeting, with President C. A. 
Lent in the chair. There was an attendance 
of 47 members. The annual report of Hen- 
ry Frank, the secretary, showed a mem- 
bership of 106. The annual report of Mr. 
Hanau, treasurer, showed a balance on hand 
at the end of the year of $883.36. The Pub- 
licity Committee, Mr. Gerry chairman, re- 
ported that many stationers did not know 
of the Association and recommended in- 
creased activity by the new committee 
along this line. The committee appointed 
to select a salaried official, of which com- 
mittee John Brewer is chairman, recom- 
mended the appointment of M. W. Byers 
as third vice-president. This recommenda- 
tion was approved by the meeting. 

President Lent publicly thanked the com- 
mittee who had helped him during the year 
and stated that he was sure there was a 
general betterment of conditions in the 
trade, and that it was getting better every 
day. There was an election of six directors, 
five to serve three years and one to serve 
two years. A. Langstadter was elected to 
serve the two-year period. Chas. A. Lent, 
of Brown, Lent & Pett; John J. Tindale, Jr., 
of Corliss, Macy & Co.; Chas. F. Kimpton, 
of Kimpton, Harbottle & Haupt; E. V. 
Brokaw, of E. V. Brokaw & Bro., and 
George M. Ritterband, of Denison’s, were 
elected to serve the three-year period. 

Mr. Byers, the newly elected third vice- 
president, made a talk in which he stated 
that there were many propositions present- 
ed to stationers in New York that are not 
presented to stationers elsewhere, but that 
these propositions can most of them be 
solved by the Association. The Associa- 
tion should work along the lines of develop- 
ment among themselves so as to have an 
increased strength in the organization. 
They should endeavor to find out the cause 
of troubles and remove the cause; that 
there is no reason why manufacturers, job 
bers and dealers should not work together 
in perfect harmony without any conflict 
whatever. He also stated that the man 
who knows it all is the hardest proposition 
in the world to handle. They should have 
a grievance committee and learn both sides 
of every dispute. He closed his remarks 
with the statement that any work they 


cussed. 


were called upon to do for the Association 
would bring its own reward. John J. Tin- 
dale, Jr.. suggested the advisability of bet- 
ter prices for hurry work. There was a 
rising vote of thanks given to retiring 
President Lent. 

The following changes were made in the 
by-laws of the Association: 

Art. II., Sec. 1. Concluding phrase to be 
omitted—(Purpose, to give the Association 
the benefit of experience in the Board of 
Directors). 

Art. II., Sec. 2. 
word “elect” in first line. 
reading, “They may also elect a third vice- 
president, as a salaried official, who need 
not be a member of the Association; he 
shall hold office for the time fixed by the 
board which elects him, not to exceed one 
year.” 

(Purpose, to carry into effect the plan 
adopted at the last meeting.) 

Art. II., New Sec. 5. The duties of the 
third vice-president, if one is elected, shall 
Board of Di- 


Change word “select” to 
Add new clause 


be such as assigned by the 
rectors. 

(Purpose, same as last mentioned.) 

Art. II. Renumber present sections 5, 
6 and 7, 6, 7 and 8 respectively. 

Art. II., New Sec. 6 
“by the Association,” to “by the President.” 

(Purpose, to facilitate the work of the 


Change words, 


Treasurer.) 
On motion of Mr. Langstadter the fore 
going changes went into effect immediately 





Chicago Stationers Meet. 

A regular open meeting of the Chicago 
Stationers’ Association was held at the 
rooms of the Midday Club in the First Na 
tional Bank building on Wednesday after 
noon, April 26th, the meeting having been 
postponed from the 13th instant, owing to 
the death of Reuben L. Brown of Mabie, 
Todd and Company. The members of the 
association and guests assembled in the 
hall about 8 p. m., when President Gibbs 
called the meeting to order. 

The business session was brief. Presi- 
dent Gibbs read a letter from the Grand 
Pacific Hotel with regard to the silver gob- 
let, which was stolen from the association 
while in charge of the hotel, the letter 
authorizing the committee of the associa- 
tion to order a goblet of like design and to 
send the bill to the hotel. The committee, 
consisting of Joe Hildreth, A. H. Childs, 
and Henry Sawtell, was continued in office 
and instructed to order the goblet and 
charge it to the management of the Grand 
Pacific Hotel. 

The Chicago agency of the Shaw-Walker 
Company was made a member of the asso- 
ciation. After several other formal motions 
were made and carried, the president an- 


nounced a piano solo by Geo. Schlag 


E. Faber \fter songs by the assembled 
guests and members of the association, a 
companied by Mr. Schlagel on the piano 
the president announced an address on the 
“Ethics of Business,” by Nathan W. Tup 
per, secretary of the Office Applian “om 


pany. Mr. Tupper said in part: 
‘“‘We human beings are to-day the net result of a 
And history indicates that 











we have been in the past 
we are better than ever we have been before But 
what we are, we have become through ceaseless toil and 
struggle and largely through warfare by the strong 
upon the weak—in a word, through competitior I 
a far remote time it seems that there was no sucl 
thing as consideration by one individual of the ights 
of another, but in the course of numberless evolutior 
al changes we came eventually to the point where ws 
asked ourselves the question, what is right‘ What 
ought we to do? We came to the time and pla ‘ 
the great word ‘ethics’ which is the study f gl 
buman conduct 

‘“‘We have come, also, to the age of the business 
man. It is only a comparatively short time in the 
history of humanity since the idea prevailed that 
only really noble way to get anything, to mak g 
ress in the world, was to accomplish the end by fight 
ing for it with physical force. In the Age of Chivalry 
the man who labored or the man in trade « any sort 
of mental work had to sleep on straw, t t black 
bread, to wear the coarsest clothing, and was 1 
contempt by the man who earried the 
gained the luxuries of life. 

‘*‘To-day, the pen, the fountain pen, if you please 
is not only mightier, but a more honorable 
than the sword And the man who works and 
plishes things in the industrial world is reg i as 
worthy of ation. 

‘“*Business has come to be the great developing 
of civilization And by business, I mean all the ope 
rations involved in making and marketing nanufas 
turing, buying, selling or exchanging, comn 
service of any kind by the individual or 
members f human society 

‘**‘And business ethics is a topie of pr 
sal interest Indeed it is a sign of the d 
of business morals that to-day we have a flood 
erature pointing to a host of ethical evils 
mercial world and suggesting methods for 
edy.’ 

Continuing, Mr. Tupper brought out the poi t 
great masses business men are hones 
thought and that the average individual 
the whole an honest life. Carrying t ight 
further brought out the fact that t 
good than evil in the world and that we must t 
our opinions from newspaper headline which or' 
only the exceptional for the reason that it is the ex 
ceptional which creates the greatest interest 
ment The commonplace things are not records Ba 
num, said Mr. Tupper, is credited with the me 


that the American people like to be humbugged, but 
he indicated his lack of complete belief in that idea 
by giving the people full value for their money in his 
‘‘Greatest Show on Earth.” It is true that here and 
there an individual acquires a fortune by trick 
ods, but most of such cases this is accomplished 
spite of ratner than because of lack of principle 

4 dishonest man, no matter how great his earthly 
riches, loses the respect of his fellow men if they 
What is more, if he succeeds 
unscrupulous means yet 








know he is dishonest. 


in accumulating money by 


without other men learning of the means employed 
he suffers far worse punishment in the loss of self 
respect 4 dishonest man is essentially selfish, seek 
ing to ga unearned advantage over ot ver 
looking the fact that there is no genuine happiness 
such i course Mr Tupper stated that w ¢ now 
competition seems to be necessary, he believed that 
the time will come when humanity will have ut 
grown the need of competition and will become esse 
tially co-operative various business 1 I ing 
with « other only upon the basis of service 
Following Mr. Tupper’s address, Mr 


Schlagel rendered a song with piano ac 
companiment, after which the association 


extended a vote of thanks to Mr. Tupper 














for his address. The last item on the pro- 
gram was a very interesting illustrated talk 
by Col. P. E. Holp on subject of California 
After adjournment, the company partook of 
a buffet lunch which was served on tables in 
the rear of the room 
Salt Lake Printers and Stationers Banquet. 
Out in Salt Lake City the other day, to- 
wit: On the fourth of March, the printing 
and stationery trades got together and 
held a banquet at the Salt Lake Master 
Printers’ Commercial club. The excuse for 
the frolic,—not that one should be neces 
sary—was the visit of the Printers’ Cost 
Congress to Salt Lake City. The officers 
of the several organizations which partici- 
pated in the entertainment of the visiting 
printers were Fred. W. Gardiner, presi- 
dent, and William B. Martin, acting secre 
tary of the Master Printers’ Association; C 
Leroy Clayton, president, and D. J. Mar- 
tin, secretary, the Printers’ Board of Trade; 
Albert H. Pembroke, secretary, Salt Lake 
Stationers’ Association; Dee Williamson, 
president, and Arthur Kelly, secretary, the 
Linotype and Binders’ Association; Jay T 
Harris, president, and D. R. Lyon, secre- 
tary, the Ben Franklin Club; W. G. Rom- 
ney, president, and W. G. Grimsdell, secre- 
tary, the Salt Lake Typothetae; F. F. 
Phelps, president, and Robert W. Smith, 
secretary, the Printers’ League of America; 
James H. Budd, president, and Harry Her- 
bert Rose, secretary, the Employing Print- 





innumerable channels. 





according to the demand. 


effort along educational lines than the field of office appliances. 
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ers’ Association, and Walter ( Kelley, 
manager, the Central Office 

The committee in charge of the arrange- 
ments and entertainment consisted of F 
F. Phelps, W. G. Grimsdell and D. J 
Martin. 

F. W. Gardiner was toastmaster. Guests 
were reminded on the handsome and taste- 


ully printed menu card that, “The toast- 
master insists he is not to blame; and he 
has a family to support.” Also, “All re 
straint will be removed if any speaker uses 
more than ten seconds. But don’t throw 


rockery; it isn’t ours.” 

The principal address of the evening was 
given by F. I. Ellick of Omaha, manager 
of the Omaha Printing Company and mem- 
ber of the International Cost Congress 
Mr. Ellick’s subject was “Elementary Cost 
Finding Systems,” and his speech was one 
of great interest and informative value 
He is a recognized authority among print 
ers on cost finding subjects 

Most of the toasts were in _ facetious 
vein. W. G. Romney was supposed to tell 
“Why ‘Old Crow’ Increases the Efficiency 
of Linotype Metal.” D. R. Lyon told “Why 
Brigham Young Built the Lake so far from 
Town.” A. L. Scoville gave some alleged 
reasons “Why the Printers of Ogden 
Closed the Gambling Houses.” R. V. 
Brown gave the true psychological answer 
to the problem, “Why Supply Men Always 
Smoke Cigarettes.” C. England went 
afield for his subject, and gave logical and 


gl 


cogent reasons “Why Peach Skins Make 
Good Covers for Magazines,” convincing 
his hearers that no blight has ever affected 
the crop sufficiently to cause a decorative 
shortage. J. E. Malloy discussed the ques- 
tion whether or not “Compositors Should 
lake Shooting Sticks on Hunting Trips.” 
Che profound question, “Should a Demi- 
lasse be Furnished the Front Office Work- 
ing Overtime” was settled in the affirma- 
tive by C. P. Jennings. Last but not least, 
J. T. Harris replied to the query. “Should 
Employers Insist upon Creases in Their 
Pressmen’s Trousers,” arguing ably in the 
affirmative on the ground that a well de- 
veloped trousers crease is an additional 
incentive to stand up when one wants to 
sit down and ought not to. 

The menu was excellent, preserving a 
proper and pleasing balance between re- 
freshments solid and otherwise. Everyone 
had a good time and laughed and made 
merry, feeling the better for it next day, 
which is one of the best “reasons why” of 
a properly conducted banquet. 





“To achieve success keep the mind clear 
of distracting thoughts when you have a 
particular object in view. 





“Failures are the men who put mould on 
the water and then sit down to await the 
return of pound cake. That sort of thing 
doesn’t happen.”—Business. 








| 
| GROWTH OF A BUSINESS. 


* If there exists a large demand for any commodity, its manufacturer will make rapid progress 
by selling goods of merit and quality and the necessary facilities of manufacture will grow 
But back of all this there must be proper management and right 
service to the user. If the public must be educated to the use of the device, a creation of a 
demand means a campaign such as only originators and pioneers can fully comprehend through 
experience. Their success means the achievement of something that deserves special reward 


but with success usually comes competition. 
| *{ No business field has demanded greater, more persistent, more costly, and more intelligent 


primary object of any business institution but the money made and spent finds its way into 
Every new machine of merit means some economy, represents the 
expenditure of capital, making possible the better fruition of human lives directly and in- 
directly. Back of all this labor and effort and thought is a sentiment that makes real men— 
one which is growing continually, making for a better world to live in and getting nearer and 


nearer to the universal brotherhood of man.—U. G. CAsE. 





The making of profit is the 
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PERTINENT SUGGESTIONS TO ASSOCIATION MEN. 
Secretary Byers issues a 
“set busy’ bugle call. 
HE energetic and efficient secretary t that) should be delivered to an elig thar tl miles ne ré 
of the National Stationers’ and Mar le firm or individual embers ganizati 
ufacturers’ Association is sending t Exhibit B [he membership blank s! he > however, fr 
members some very pertinent matter with . lelt ered with the folder oa ~— wi ersnyy 
regard to the necessity for increasing th: arias b The index card should erases k asd Faas 
roperly led out and returned to 1 blieatior I distribut 


membership in the organization Included a : ee , : ; : 
it you all do this we will have about 35U tr the Nal Lala o \ 1 

in the matter which Mr. Byers is sending ' oe : 
if to work on—and pet nee een the 1 remet! 


ut is an outline map of the United State et. Get the idea? Then prove it rganizat vork which h: 


. I 

which bears its argument on Its face Chis xhibit A referred to by the s t i1toa ¢ 
method of getting at the proposition 1s on the foregoing is the outlined may f the g Com! { working 
which we have never seen used betore 1 United States mentioned abov: In the making | t lards te 
quite this way And it is something that wer right hand corner are a tew ts tioners t \ ted States 

ught to hit every member of the associa erning the association having ent con tie . 
tion right between the eyes It gives 1 nembership of 550, embracing a majority vork all ‘ t 

, f the leading houses in the trad I Catalog ¢ S 


red the number of the members of the asso =o 40 rt 
. ! I ro { 1¢ I I t10n | s ta rhit 


iving in each one of the respect —— ? ; 


ciation | 
states and it ought to be a matter shame : ‘ , : ? 
here it 1s cur1o1 te now that Hawan ort to pro1 te ntelligei mal 


' :, ‘ —_ | 
ind regret to every member of the associa- , 1 ' 
n , l O if 1 member of the issociation, Dut ada tationery moditie t 


tion that there are some states in this Un Wyoming, Nevada, New Mexico, At spationers aihactumnes. a! 
mm which are not represented at all Mississippi and Delaware have none Phe ng to leat who de 

In one of his recent addresses Chas state of Maine has one member, Vermor they kn 1. It t 1 
Falconer, president of the association | nd New Hampslnre have none at all. New restraint t but it 1s a cor 
quested each member to procure one new York heads the list with a hundred | restraint gnoral jealousy 
member of the organization, so that wher neteen, while Massachusetts me lt is pure cational and t 
the Buffalo convention which assembles ond with fiftv-seven, Illinois third with Your con tor is not nec 

ext October the association will be « tv-two.- Pennsylvania fourth tl rabl b USI 
thousand strong Che's retary | ids | ‘ )hio has irtv-two members \ t I ( 
recent t lar letter with this request land has twenty-seven, Missour: twent ich i) ral 
President | one He ( v t wit t \linnesota hte \licl é he 

ese pertinent pat rraph W nt t | thirt Texa ‘ The o 

‘ ai p t ) la det ri t embers ( ect t tl 

‘ DD I Niente ( I ~ S \ n istrict r 1 


it } wo 5 \ 
hust r new é ne ' ; tj 
tary ivs Lp irds t | es ~ ( uld 
I t : = ere (, ola A 
ive 1 I | istet | t | S t \ it s 
I t t Vv 1 1 I ifiere t tiie {) ma I n | \ rit ¢ 
| ) 
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Progressive Stationers 
Should write at once for this Catalogue 


If you sell Office Equipment 
and Filing Cabinet Supplies—this line 
will afford you an unmistakable 
opportunity of a bigger success in 
that line. 


Embodying all the distinctive 
features of a perfect Filing System 
offering advantages heretofore 
unknown in filing systems or in cumber- 
some, bulky, expensive, old-fashioned safes 
Globe Cabinet Safe for Banks the new Globe Cabinet Sale for Jewelers 


Globe Cabinet Safe 


For Business and 


Professional Offices 


will be a welcome addition to the 
filing equipment of every office which 

you are now supplying, as it will also 
serve to develop new business in other 
iijgal | offices which you have never been able 
to supply. 
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Designed for Architects, Jewelers, ‘ ; , 
Lectern ame big Offices of Manufacturers, Globe Cabinet Safe for Business Offices 
Sales Organizations and Public Service, City, 
County or State Institutions—Globe Cabinet Safes 
as illustrated, are made with ‘‘elastic’’ or inter- 
changeable interior arrangements which permit the 
introduction of identical filing systems in the safe 
as are in daily use in the filing cabinet. They are 
titted with Yale combination,or Key locks, are easily 
and quickly moved and offer ample protection of their 
contents against fire or theft at the lowest premium 
of cost. 


Shelves, Partitions and Units Inserted 


Without the Use of Any Tools 


Stationers who desire to make per- 
manent Office Supply customers of the biggest 
concerns in their territory should not fail to 
Globe Cabinet Safe for Law Offices familiarize themselves with this line. 


Simply Sign and Mail the Coupon Below 


The Catalogue which describes, illustrates and gives prices on every kind and filing wr age 
combination of Globe Cabinet Safes should be in the hands of every dealer in Office Supplies, coy A ye 
5 ‘> 





Your copy will be mailed Free upon request. Simply sign and mail the coupon below. 4 ee 

iv a oo 

Globe=Wernicke C Ana 

he Dlobe~Wernicke Co., wre 
. - ° ut PA oho . 
Dept. X, 911, Cincinnati 4 °F e,9 
cv oe eo 
Branches: ee 
New York Chicago Boston W ashington A 30” 
a“ Sew PS yo 
f° 4 cM qo” oo 











W. K. STEWART CO. HOLDS BUSINESS SHOW. 


Successful displays of office appliances by big 
Indianapolis house.—By R. R. Alderman. 


HE W. K. Stewart Company of In 
dianapolis, Ind., held a_ successful 
business show in their store from 
March 27 to April 1. The’ exhibition, 
which is said to have been the first ever 
held in that city, was well attended by the 
men of that locality 
The Multigraph duplicating machine was 
demonstrated by Mr. Smith of the American 
Multigraph Sales Company of Cleveland 
Different styles of the Multigraph wer 


for various special purposes 
demonstrated 


\dding Machine Company 


interesting display 


machine for signing 





ns 


—ie 











etc., showing where time and money 





be saved by using them 
The Cutler Desk Company showed some 
handsome office and typewriter desks and i 
tables in mahogany and oak. To draw the 
attention of the visitors small offices wer 
fitted up with Cutler goods. One interest 
ing feature of the exhibit was a desk of 
hand carved mahogany, said to be a dupli 
cate of the desks used by Emperor William 


and the Czar of Russia. 





SCENES IN W. K. STEWART CO. STORE DURING RECENT APPLIANCES EXPOSITION. 


shown and those who visited the exhibition 
were very much interested in the wide va 
riety of work which it is possible to do 
upon Multigraph machines 

The Elliott-Fisher Company _ exhibited 
two of their new model billing and book 
keeping machines. The demonstrations 
given were very complete and interested 
the crowds in attendance at the show 

The newest model billing and adding 
typewriter of the Underwood Typewriter 
Company was exhibited and created great 
interest 

Several of the new model Burroughs add 


whereby from two to ten or more checks 
signed by one individual with the 
operation of a master pen. This produces 


literal and actual signatures on each docu 


hibits of office furniture. The Shaw Walk- 
er Company’s display was in charge of 


Glasscock, who gave several very interest 


demonstrated 


' 
The Marble & Shattuck Company gave a 
very interesting display, consisting of a fine 
line of office chairs in oak and mahogany i 
The Shelbyville Desk Company of Shelby 
ville, Ind., had on display a very attra 
tive line of desks and tables 
The steel office furniture was shown by 
the Art Metal Construction Co. Desks 
tables, filing cabinets and small card files 
' 


in imitation mahogany, oak and walnut 
were exhibited 

The C. S. & R. B. Company of Chicago 
and the Irving Pitt Company of Kansas 
City demonstrated interesting lines of loose 
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PONGRESS 


PLAYING CARDS 


606 
GOLD EDGES 


COPYRICHT BY 
Tue U.S.PLayine CarpCo, 


CINCINNATI, U.S.A. 


CONCRESS 
Playing Cards, 


Gold Edges. 


Season 1911-1912. 


Air-Cushion or Ivory Finish. 


The reduced size cuts on this page show 
twelve new designs now ready. 





These one-color cuts can do no more, 
however, than show the subjects — they 
cannot show the beauty in design and 


coloring. 


If you handie Playing Cards and have 
never handled Congress, let us send you 
one of our folders showing actual cards 
of all designs in Congress — including the 








twelve new. 


If you are a handler of Congress cards, 





let us send you a Congress folder so that 
you can make up your order of designs 
of your own selection — you will want the 
twelve new and others you may not have 
had in previous shipments. 


Also makers of Bicycle Cards. 


The VU. S. Playing Card Co., 
Cincinnati, U. S. A. 





Copyright, 1911, by The U. 8. Playing Card Co., Cincinnati, U.8.A. 
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When you deliver . 


A *TATUM” 


You have that feeling of satisfaction 
which always follows perfect construction. 
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We feel justly proud of our latest creation—A Pressed Steel (Round Back) Non-Breakable 


CURRENT 
LEDGER 


ts on this Binder, 


YI) 





Vidi 








It’s as easy to prove superiority n this Binder, as it is to 
claim it. We cheerfully invite a close comparison with all 
others, and will abide by your decision. 


You will find it has fewer parts. is perfectly constructed 
mechanically, is handsomely bound, with all exposed 
metal highly finished. 

Can be made to fit any sheet from 8” Binding Side to 17}”. 
A big assortment of stock Binders, Ledger Leaves and 
Indexes constantly on hand. 


SEND FOR CATALOGUE No. 27B 


THE SAM’L C. TATUM COMPANY 


Main Office and Factory, CINCINNATI, OHIO 


AAGQGQ_&\ 
SS QQ 


DB. W. BEAUMBL &£ CO. Office and Factory, 35 Ann St., 


















Wi 


We are daily receiving many complimen 
and want you to know its good points. Send usa trial order 


and see what perfection in a Ledger Binder means. 


Yj 


If you are not convinced we will cheerfully pay the trans- 


portation both ways, and credit your account with full 


amount of invoice. 


W 


Our discounts are liberal, our goods are standard. It 
will pay you to handle “The Line of True Merit.”’ 


YY 


UA. 


UW 


4 


New York Office, 180 Fulton Street 
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THE THREE “RIVAL” 
FOUNTAIN PENS 


RIVAL NON-LEAKABLE 


Perfect Fitting, air-tight joints form a perfect, abso- 
lutely non-leaking writing instrument. 


RIVAL SELF-FILLER 


No meta! parts to injure rubber sacs. Can be 
twisted to fill right or left and cleaned at same 
time. 

Catalog, illustrating all styice 
and giving prices and dis- 
counts, will be sent to dealers 
We guarantee 


Silver Filigree 
Mounting, for Holiday and 
Fine Trade. 


NEW YORK 


Canadian Representatives: A. R. McDOUGALL & CO., 42 Adelaide St. West, Toronto 











leat goods while the Shaw Blank Book Com 
pany of New York had a very creditable 
display of blank books. 

The Dennison Manufacturing Company 
showed its numerous lines of stationery 
supplies. While fountain pens were ex 
hibited and demonstrated in wide variety 
by the L. E. Waterman Company and the 
Conklin Pen Company. L. & E. Hardt 
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muth Company and the Hous: tf ‘Eber 
hard Faber Company showed their various 
lines and grades of pens 

Visitors to the show were much inter 
ested in the Reynolds envelope sealer, 
whose efficiency and simplicity attracted 
much comment. Smaller exhibits included 
the Clipless clip, the Moors Paper Weight 
File, the Simplex Letter Opener, the Na 


Q7 


tional Stamp Machine, and the Saunders 
Envelope Sealer. 

Fine stationery exhibits were shown by 
Whiting, Hurd, Eaton, Crane & Pike, and 
by the Crescent Paper Co. 

\W. J. Lowery was in charge of the show. 
Much credit is due to him and his assist- 
ants for the profound success they made 
of it. It is said that many sales resulted 


BIG JOB OF SPRING MOVING. 


Fireproof Furniture and Construction Company moves big plant 


from Hamilton 


HE Fireproof Furniture and ( 

struction Company, manufacturers of 

steel office furniture, moved last 
month from Hamilton, Ohio, to new factory 
quarters at Miamisburg, Ohio. Tle com 
pany has a fine new plant, modern and 
ip-to-date in every particular. 
Ordinarily a manufacturer looks upon the 
proposition of the removal of his manufac 
turing plant with only a slightly less degre 
f horror than a consuming fire. The re 
moval of the great modern plant of the 
Fire-Proof Furniture & Construction Com 
pany from one city to another in five days 
without loss of output is a most interesting 
demonstration of the value of modern 
scientific methods when applied to so un 
usual and gigantic an undertaking. 

It is interesting to know that the methods 

which were used by C. U. Carpenter, presi 
dent of the company, and his able asso 


ciliates are very similar to those methods 
which have been discussed so frequently in 
magazines and papers lately, known as 
Scientific Management.” All of Mr. Car 
penter’s different factories are operating 
under a “Scientific Management” plan, as 
has been shown in the book written by him 
entitled Profit Vaking Management” 


17 


vhich deals fully with scientific manage 


ment of shops and selling departments 
These same ideas were adapted to the 
moving of the plant and it will undoubtedly 


be of interest to note the comparatively 
simple way in which this was done 
Ist—A floor plan of each of the immens« 


floors of the new factory was prepared o1 

large scale 

2nd—Each machine to be placed on these 
floors was represented 
by a heavy pasteboard 
template cut out to 
scale according to the 
size and shape of the 
machine. By the use 
of thumb tacks, these 
machines were placed 
in various positions on 
floors until the  posi- 
tion of each was satis- 
factorily determined, 
care being taken to 
consider the relation of 
iny one machine to all 
the other machines and 


also consideration be- 


NEW PLANT, FIREPROOF FURN. & CONSTR. CO., 


to Miamisburg in 





A FIREPROOF CO. STEEL STACK. 


ing given to the necessity of moving the 
parts to be manufactured from one ma 
chine to the other. In this way was se 





MIAMISBURG, O. 


five days without loss. 


cured an absolutely accurate and graphic 
representation of each floor of the new 
plant with its machinery placed as it 


should be placed. 

3rd—The location of all the line shafting 
and counter shafting was next determined, 
also the necessary lengths of belts for each 
and every machine. Steps were taken as 
iollows: 

Line shafting, counter shafting and pul- 
leys were put in their proper places; the 
belts were hung loose so that they were 
ready for immediate use. It is necessary 
to note here that all the belts were properly 
stretched before being placed in position. 
On the floor was sketched a full size draw- 
ing of the base of each machine so that 
there could be no posibility of any error of 
placing inaccurately. As a matter of sys- 
tem, an acurate template is taken off of the 
base of each new machine brought into the 
shop. 

In cases where foundations were neces- 
sary, these, of course, were put in place. 
In cases where the machine set on the floor, 
the necessary holes in the floor were bored 


and the needed bolts or lag screws were 


placed beside the position where they were 
needed, 

\t the old shop the machines were care- 
fully gone over and grouped according to 
their operations in deciding upon how 
they should be shipped. Each group was 
forced in turn in its output on over-time 
work so that the other groups would not 
want for materials while they were in 
transit. 

As soon as the stock for each group of 
machines was built up, a special force of 
men took them off 
their foundations, 
threw off the belts and 
placed them on_ the 
cars. Inasmuch as 
shipments were made 
in car load lots, spe- 
cial arrangements were 
made with the railway 
company whereby they 
were in transit only a 
few hours. The plac- 
ing of this machinery 
in each car was plan- 
ned carefully so that 
the last machinery 
placed in the car at 
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| ee 0 old shop would be the first ma 





chiner that should be unloaded at 


the new hen , As soon as the car ar- 
¢ The old saying that rived, each machine in turn was seized upon Do You Sell 


“a . by a group of skillful workmen and hauled 
Nothing succeeds or rolled immediately to its plac« There 9 
> og sould be no guesswork as to its location on | e 


like success” is as true 








' any particular floor as there on the floor 








In the stationery held itself was an accurate drawing of the base 
as in any walk of life. of the machine with its name and numbet 

: ' properly shown In the meantime the 
The far-seeing stationer power had been turned on and the line shaft 


who takes care to build his ing was in full operation. Each machine in 
its turn was placed upon the floor without 


ee the success and delay. While the workmen were bolting 
reputation of standard lines the machine to its foundation or to the 


which are well known to floor, the belt was thrown on and the ma 
chine immediately started operations, care 


his customers, 1s following having been taken to lay before these ma 

the surest pathway to his chines a certain quantity of parts for its 

| own personal success. _ ee eed a 

le new plant of tiis company cx 

gq The quality and rep- emplifies many of the latest and best meth- | 

: , ods that exist in the manufacturing world. | 

utation which has been The move to Miamisburg was necessary | 
established for because of the fact that this company had 


to get very much larger quarters im- 
mediately to take care of the contracts 
which are now on hand and the work which 
will undoubtedly come in the future 

C. U. Carpenter, president of the Fire 
Proof Furniture & Construction Company, 





P | 
is also the president of the Herring-Hall- | 
Marvin Safe Company, and for some years | 
was factory manager of the latter company 
pe e | 
through many years of careful Oscar Wilkerson, the manager of the com- | 
and conscientious service is a pany, was connected with the Herring-Hall 
valuable asset for any deale . Marvin Safe Company for over ten years | 
The heads of the departments are among 
@ The profit return on money ; 
: . the most skillful sheet metal workers in the 
invested by the dealer in a | 
. country lairstorma necessary adjunct 
carefully selected stock of this reer ba ak a eaten aad aa 
. . . Che company manutactures of steel the | ‘ mice equipment and any 
high grade business stationery mn : dealer who is not handling a good 
: : ; standard stock filing devices of mod- | asta te a 
ighly satisfactory. . line « airs is neglecting 
ern improved design [t has a very arge opportunity ror big profht 
q But more than this the and comprehensive line of standard devices 
knowledge that you are building in steel. It makes a specialty of handling \ rite u hace y end = os . 
: i, : . ‘ ean the vantege of handling 
your business on the sol'd basis special contracts of all kinds. Ph nal eer manetnctar 
of giving satisfaction, affords a Dealers who may be interested in the | You will find the prices am 
sense of security and perman- ; company’s lines should write’ then t tern ttractive. 
ency which insures prosperity. } | Miamisburg, O., for catalogu COOK UALITY 
@ Dealers who cater to the AN INTERESTING INK AND PASTE d 
best business element of their CATALOGUE. ch: irs are ell that is claimed for 
community will do well to get ; Phe Commercial Paste Company of them ney carry with then 
: L with f ; prestige which -is the first ste] 
in touch with us 1 they are not Columbus, Ohio, has recently issued its tow: rd the le. The materi 
already handling Bankers trade price list for 1911. This is a handy; used, and the workmanship 
Linen. sized booklet, bearing on its cover a photo { t best 
, , graphic reproduttion of the factory of the ” 
q We have an interesting pro- em Our dealers are fully protect 
*.° Commercial Paste | ompany, with the ad The , fear of | ner 
position to make you aie a a ne) ' t 
’ monition, “Keep Me for Reference On ment in their territor' Anot 
gq Why not write TODAY, the second page is a picture of the office thing in addition to good iu 
and let us show you samp_‘es. of the company at 533 South High street a he bt a oe b SETVICE 
Columbus ibe 
, The catalogue is printed in colors and is Waite «at auce tev catal 
) very handsomely illustrated, with an index wn , 
on the third page giving all the different 








Southworth Co. lines which the company manufactures, and 
itti referring to the proper page where the line a A. COOK CO. 


Mittineague, Mass. 





is described and illustrated 
Manufacturers of high-grade papers The catalogue contains thirty-two pages Manufacturers 
Kindly mention Office Appliance | ind gives full particulars concerning the . 
Riaane"s ietee gat inteseding Une 0 16-28 Osborne St., Cambridge, Mass. 



































HEAVYWEIGHT SALESMANAGER. 
M. J. Murphy is 


Protectograph in 
quarters in Minneapolis. 


salesmanager for the 


Minnesota, with 
G. W. Todd says 


the title of this portrait should be 


hundred and 











fifty pounds of solid 


head 


“Two 


sales- 


manship,” for Mr. Murphy is certainly some 
salesman, as the list of Protectograph users 
in his territory will bear evidence. 


BYERS AN OFFICER IN NEW YORK 
ASSOCIATION. 

Mortimer W. Byers, secretary of the Na- 
tional Association of Stationers and Manu- 


facters, has been 
dent of the New 
tion. This honor came to Mr. 


elected 


result of the discussion of the New 
body at a meeting held in February, when 
it was decided to have a salaried official to 


further the aims of the Association. 


committee having 


consisted of 


Messrs 


John Brewer, 


third vice- 
York Stationers’ Associa- 


presi- 


Syers as a 


York 


The 


the matter in charge 


Theo- 


dore L. C. Gerry and President Charles A. 


Lent. 


The Association 


upon having 


Byers, who is an able, 


secure d 


18 


to be congratulated 


the services of Mr 


efficient and 


expe- 


rienced worker, as well as a man of most 


pleasing personality and wide acquaintance 


in the trade. 


Mr. Byers is a lawyer, whose 


training in his profession is of material aid 
to him in the conduct of Association work. 
The new duties of the third vice-presi 


dent will not 


is doing for 


Mr. Byers’ 


offic ¢ 


1S 


located at 41 Park 
Co., manufacturers 
Book and other sta 


interfere with the work he 
the National association 


ve moved to 552 W 


efforts of him 


the best advantage; 


Row, New York City 
[he [de Specialty 

of the Ideal Scrap 

tioners’ specialties, ha 

Adams street, Chicago 
Si crow 

utilize torce 

vhe the 

torces at ce wi I 

i trail that leads | 


lation, and mobilizes | 


oint Every rut 
t< ip ” 


} 
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TRUSSELL’S 


Revolutionary 
Improvement in 


RING BOOKS 





PATENTS PENDING. 


No opening rings or jagged points to catch 
the sheets. 


Sheets have slotted holes, with spring points 
that grip the rings. Sheets cannot tear. 


Absolutely no mechanism—metal part in one \ 
piece—no moving parts—nothing to get out « 


of order. ' 
Only the sheets being removed are released, 
the others remain firmly bound. \ 





Outfit of samples sent PREPAID subject to return ‘ 
at OUR EXPENSE. 


if you haven’t seen it yet. 





INTRODUCTORY OFFER 


‘ 


We want you to see it NOW \ 











E. A. TRUSSELL 








THE 


LOOSE LEAF CO. 
80-82 Fourth Avenue, New York 





S. H. SARNER 
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COLUMBUS STATIONERS ORGANIZE 
BOOST arte 














A Loose Leaf Binder | The stationers of Columbus, Ohio, s 
| busy and formed themselves into a spe 
f E P boosters’ club, organizing the Colun 
or very urpose Stationers’ Boosters’ Club 
Che tive leading stationers of Colun 
Ohio, together with their employes met 


The ‘‘Kalamazoo’’ Binder will meet 


any requirement in your office If vou affected a permanent organization. The 





want a heavy record ledger, we can supply you; if a light binder for blue prints, lowing officers were elected: John T. G 
” ; . les ( Co., president; E. H. Sell 

catalogue, trial balance, cash sheets, etc., we have the binder that will suit Ruggles Gale president; ‘ 

a, f to hold 1c] he « F EK. H. Sell & Co., vice-president; A. A. Bi 

fou; 1 you desire to ho oro . . , 

j u ir 10ld one or one thousand sheets, the ‘‘Kalamazoo’’ ron, of the Nesth American Supply C 

accommodate them without the necessity of changing the back or the binder. retary and treasurer 


Other firms represented are the Diel 
e Equipment Co. and McDonald & Hi 





There is nothing that can be done with any other loose 
leaf binder made that cannot be done as well or bette 





Kalamazoo, Mich. 














to aid in the adjustment of controve: 











sies poe misunderstandings betwee! 








members and others; and generally to pr 





by the ‘Kalamazoo,’ and then from special and ex- de rschield 

clusive features of the ‘‘Kalamazoo’’ rapidity, flat TY ae , — “4 

opening,expansion and lasting qualities can be obtained 1e Columbus stationers have tel 

that exist in no other binder. These features, togeth« | with the movement of the Columbus ¢ 
with our Automatic Index, are worth investigation | ber of Commerce, who have recently 

Let us show you “Wh: » 6 >’ will do : " 

_ uu “What the ‘Kalamazoo _ | = inized what is termed a Columbus Be 

for you : ; 2 

s’ Club. The following constitution, wl 
was adopted, outlines the purposes 

Kalamazoo Loose Leaf | etal — 

. lub 
Binder Company Che club is formed for the purpos: 

Geo. P. Wiggington, General Manager i lecting and circulating useful and valu 
|} information relating to the stationery b 
| 
| 


mote and maintain social, friendly relati 


© WHY DO YOU NOT 


——9 
add a line of OFFICE WIRE 
GOODS to your Stock of Office 
Applianves? 
You will find ita money mak- 
ing line, which sells itself on sight 


and honorable and fair dealings betwee 
members and the public; and mainly to el 
| vate the character of and to boost the 





tionery business and the city of Columb 
Weekly Expense Book The club is now christened “The Colun 


For Travelers 








Send for Catalog 50 


« and discounts. 
| L} 
) 


Stationers’ Boosters’ Club.” 


$2.20 per 100 delivered any- | Membership. 
where in the United States. | \ny person resident of 

| 
| 








Columbus _ e1 


-o, 
ee 
teeta: hs 


Absolutely the best form on gaged in the stationery business as an e1 
the market. Order NOW. 


O. M. BERGSTROM 
P. O. Box 271, Atlanta, Ga. 


eee 
E 
2 


ployer or employe, and favoring its purp¢ 
may become a member of this club, by pay 
ment of the sum of one dollar, and mont! 


sar! 





PROGRESSIVE WIRE GOODS CO. Inc. 620 Commeroe St., Phila. Pa. 
ly dues yeh ibe of fifty cents, payal 














quarterly, being subject to dismissal for 





honorable or disreputable practice 
Meetings—Quorum. 


THE 


“IDEAL MULTIPLEX” || ,,'s*, 


| 
| 
AUTOMATIC NUMBERING MACHINE | aroce Hsnpacaeatinn inhi Tag 
| 
| 
| 


Regular meetings shall be held 
of each month 


(PATENTS APPLIED FOR) the president or any three members 


It will DUPLICATE, TRIPLI- 
CATE and QUADRUPLICATE 


Sold with the strongest kind of a guarantee. Officers. 
[he officers shall be a_ president, vi 


Members representing three differ 
houses to constitute a quorum 
| 
Any and all matters may be decided 
; 


regular or special meeting by a majorit 


I 


vote of those present 


It has Five Movements—Consecutive, Duplicate, 
Triplicate, Quadruplicate, Repeat. Indicator instantly 
changes from one movement to another, thus giving the 


president and secre tary-treasurer 
They shall hold their office for one y 


machine an equipment equal to two or three machines, and until their successors are chosen 
and enabling the operator to perform various kinds of Their duties shall be the same as 
numbering. It is finely gauged for accuracy and precision, ippertain to such officers 
and is especially constructed to meet the most exacting 7 \d ead Kani an 1911 
requirements in numbering machine work. ee ee , 

Che present members of the club are 


Six Wheels. Numbers from 1 to 1,000,000 follows: John T. Gale, E. E. H. Sell, Wn 
Price $7.50 R. Diehl, H. B. Perkins, Don Betts, W. A 


McDonald, R. M. Tusing, E. H. Thomp 
son, \\ \ Hilderschield, Ben Mitchel | 


Fk. Stewart, A. A. Bratton 


Send for our new Catalog 


CUSHMAN & seine MFG. CO. 


Style of , . 
Imprint 123 4 5 6 240-242 West 23rd Street $3 NEW YORK “Don't grind for a pittance, but watch f 
chance to better your condition.” 


























Y. & E. CO. MAKE ATTRACTIVE 
OFFER TO DEALERS. 

[The Yawman & Erbe Mfg. Co. reports 
exceedingly heavy sales for their Everlast 
ing Index Tabs—a recent addition to the 
extensive “Y and E” line. These tabs, 
which were formerly the Burkhardt, are re- 








versible, adjustable and removable, and as 
they are made of German silver, they well 
deserve the name “Everlasting.” The 
ompany attributes its large sales on the 
line, not only to the fact that Everlasting 


Index Tabs are of high quality, but to the 
clever way they have of displaying them. 
Every dealer handling these tabs is sup- 
plied with a handsome oak display frame, 
about 15 inches square. Inside the frame 





is shown the tabs attached to press board 
guides, showing how they are used in in- 
dexing books. The upper part of the dis- 
play, which is printed in colors, shows 
the quick and easy method of attaching 
the tabs. These display frames are ex- 
ceedingly 


with celluloid instead of glass, are not 


attractive, ind being covered 


easily broken 





‘The difference between Youth and Ex 
perience in business is the difference be- 
tween Pose and Poise, and that, after all, is 
only the difference of the “I.”—System. 
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QUALITY IN BUSINESS STATIONERY 


@ It has often been asked, ‘‘Why the great 
success of the Berkshire Typewriter Pa- 


th) 
7 


pers! 


a 


thought and which care is bestowed on social 
papers has been put into ‘‘Business’’ papers 
as well. Users have been taught to ex- 
pect something better in texture, quality, 
finish, variety, boxing and all that makes for 
high standard than can be found in any 


other line. 


@ The dealer is not obliged to make up his 
stocks from various makers as the Berkshire 
line is comprehensive enough to meet all 


requirements. 


@ It means profit to the dealer as stocks can 
be replenished in one order, thus saving 


time and expense in shipping. 


@ If you are not familiar with the 
line. send for sample books and other 
literature which we will be pleased 


to furnish 


PITTSFIELD, MASS. 
.@): New York Office. 


anes Brunswick Building, 225 Fifth Avenue 


@ The answer is that the same intellectual 


, CRANE & PIKE COMPANY 























Only 50 Cents 


MOISTEN Sanitary 


Seals Envelopes, Attaches Stamps, Labels, Etc., Quicker and Better 
han Any Other. Great Thing for Canvassers. 


IDEAL ENVELOPE SEALER CO. 


22 Blackstone Building 





CLEVELAND, OHIO 


SEAL 
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Construction: 
centric pin tumbler all-brass lock. 


Style Length 
101 99 in. 
102 11 in. 
103 13 in. 
104 144 in. + 


DEALERS: 


—— 


MEILINK’S SECURITY BOXES 


16-gauge steel plate, reinforced steel corners, brass handles, para- 


Finish: Black enamel polished, nickel-plated corners, rivets, handle and lock- 


Width 
iti in. 


Each box is packed in tissue paper in a cardboard box. 
WRITE FOR TRADE DISCOUNT 


MEILINK MANUFACTURING C0., Toledo, Ohio, U. S. A. + 


‘ 


Just What You Have Been 
W anting— 


AHeavy, Steel Plate, 
SECURITY Box 


That cannot be forced, bent or cut open, 
fitted with a lock as good as a safety 
deposit box lock or better. 


For Papers, Jewelry, Silver at Home; 
Private Papers, etc., in your Office; Bank 
Officials and Cashiers; anywhere you need 
a Strong Box with a good lock. 


Depth Weight List 

34 in. 44 lbs. $6.00 
4 in. 64 Ibs. $7.00 
4 in 9 Ibs. $8.00 
— @& 104 lbs. $9.00 











Shrewd Dealers Attention! 


Now! 





9 Record Keeping Binders & Removable Covers 
64 ) AD (IK Now! er 
e No Screws to bother with. No rings to let the leaves tear off. No 
posts entering through top covers. i 
Write today on your GATALQG Bilcerssbect & Som Ce. Ine 


ractical forall uses. Pat. 1910. 


Milwaukee, Wis., U. S.A 























F, A. WOODMANSEE inks‘sna wuciace 


123 East Pear! Street 


JOHN B. BRINKMAN 


Cincinnati, Ohio 


Manager 





Ink made). 


Woodmansee’s Everlasting Blae Black Writing Fluid. 
Woodmansee’s Everlasting Combined Writing and Copying Ink 
Weodmansee’s Stylographic and Fountain Pen Ink. 
Weodmansee’s Midnight Black Ink (Highest Grade School 


Woodmansee’s La Belle Vielet Ink. 

Woodmansee’s Imperial Crimson Ink. 

Woodmansee’s Bankers’ Non-Evasive Blue lak. 
Woodmansee’s Gum Mucilage. 

Woodmansee’s Infallible Adhesive White Paste. 
Woodmansee’s Superior Stamp Pad Ink (in all Colors). 




















A full line of these goods should be carried by all first class 
stationers and office supply dealers. 


They are sales winners and profit-makers. 
Latest catalog and prices sent on application. 


F. A. WOODMANSEE, = Cincinnati, Ohio 














SS =— ——= 














BUXTON & SKINNER COMPANY IS- 
SUE FINE BOOKLET. 

“A Little Journey with a Booklet” is the 
title of a beautiful booklet recently gotten out 
by the Buxton & Skinner Stationery Company, 
St. Louis. These words, in raised letters over 
a golden seal representing the company, are 
the attractive decorations which appear on 
the front cover page. 

Most elaborate is this piece of work, which 
is designed to tell of the business and the plant 
of the well known Missouri printers and office 
appliances dealers. 

This handsome booket—if booklet it can be 
called—is more than 9 inches wide and meas 
ures more than 12 inches in length. It is 
bound in heavy brown art paper, tied with 
brown silk cord, and all about it there is an 
air of style and distinctiveness that make a 
most favorable impression. 

The booklet is printed on highly calendered 
paper of heavy stock, in large, clear type, and 
there are many beautiful half tones included 
showing the offices and other interior views of 
the Buxton & Skinner plant. 

Beautiful head pieces in color, showing the 
work the Buxton & Skinner company is en- 
gaged in and is prepared to do, are found on 
every printed page. 

A large picture of the president, C. M. Skin 
ner, is the first insert to attract one’s attention 
This has the apearance of the finest photo- 
graph, and occupies a full page. 

The booklet takes one through the plant of 
the company in a most entertaining and satis- 
factory manner, showing the processes neces- 
sary in making such a book from first to last, 
as the trip is made. Beautiful illustrations 
show how the plant appears, and the printed 
text explains in detail the work which was 
necessary to perform in the different depart- 
ments in order to make a finished product of 
the book. All this is done in as instructive 
and pleasing a way as could be done by the 
most obliging guide. 

The Buxton & Skinner Stationery Company 


includes on its force the most progressive 


| printers, lithographers, book binders and office 


appliances dealers and carries on one of the 
largest businesses of its kind in ‘the country 
Four hundred people are employed by the cor 
cern, and two buildings are necessary to h¢ 
the plant. 

The stationery department is said to be the 
largest in the United States. It is located on 


| the main floor of the main building. There 


addressing 


| gether here, 


are sub-departments within this department, 
where loose leaf specialties, blank books, so 
cial stationery, the Mimeograph, the Neostyle 
machines, etc., are sold. Ev: 
general class of merchandise is grouped 

so that the customer may insp¢ 
assortment with ease. 

and supplies are hand 


the entire 
Business furniture 


by the furniture department, which occupies 
the entire second floor of the main building 
This space is filled with samples, no two alike 
of desks, chairs, filing cabinets, book 

etc. The main stock of the goods 


in the furniture ware house at 510 Main str 
consisting of five stories and basement 
The rubber: 


second floor 


stamp factory is located 


of the auxiliary building 
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all kinds of rubber stamps, seals, etc., are 
made [he furniture repair shop is also on 
this floor, as is the storage room for stock and 


records 

lhe fourth floor of this building is shared by 
the embossing department of the railroad 
ticket department, which department is sep 


arated from the rest by partitions, and its 
work is guarded with ceaseless vigilance. This 
department has its own compositors, presses, 
machinery and paper stock. It is a complet 
factory within a great one, producing work 
for many of the country’s important railroad 
systems 

Dignity and elegance are characteristic of 
the work of the Buxton & Skinner company 
lhe workmen labor under ideal conditions as 
to physical comfort and mechanical equipment, 
and the high standard set by the company for 
its products is striven for by every loyal work 
er whose name is on the company’s pay roll. 


STILL MORE PROTECTOGRAPHS. 
April was another record-breaking month 
for the hustling bunch of thoroughbreds 
who constitute the selling force for G. W 
Todd & Co. In March this aggregation 
piled up a mark of 2,041 Protectographs 
sold and shipped to customers during the 
month—which was a record up to that time 
In April they set an even swifter pace, 
and on Wednesday, the 26th, had turned in 
a total of 1,850 orders for the month to that 
date, with three perfectly good days left in 
which to establish a new precedent. 

The Todd folks announce that, at the 
present rate, they are due to celebrate th: 
sale of their One Hundred Thousandth ma 
*-hine some time early in June, which will 
be the occasion for much rejoicing. 


THE MAN WHO WINS. 
The man who wins is an average man, 
Not built on any peculiar plan, 
Not blest with any peculiar luck, 
Just steady and earnest and full of pluck 


When asked a_ question he does not 
“guess,” 

He knows, and answers “no” or “yes,” 

When set a task that the rest can’t do, 


He buckles down till he’s put it through 


Three things he’s learned, that the man 
who tries 

Finds favor in his employer’s eyes, 

That it pays to know more than one thing 
well, 


That it doesn’t pay all he knows to tell 


So he works and waits till one fine day 

There’s a bigger job with bigger pay. 

And the men who shirked whenever they 
could - 

Are bossed by the man whose work made 

good 

For the man who wins is the man who 
works 

Who neither labor or trouble shirks, 

Who uses his hands, his head, his eyes, 

The man who wins is the man who tries 

Charles R. Barrett 











No matter what other or how 
many other papers for busi- 
ness stationery you sell, you 


should sell 





trathmore 
Parchment 


For it is the one paper that will please and satisfy the 
Business Man who knows and wants the best business 
stationery and is willing to pay for it. 


STRATHMORE PARCHMENT is made entirely of clean 
scraps of new cloth. That is one reason why other papers 
look dingy along side of the clear bright whiteness of 
STRATHMORE PARCHMENT—why they lack its clear- 
ness, crispness, snap and strength. 

Through our extensive advertising thousands of Business 
Men are learning of STRATHMORE PARCHMENT supe- 
riority and why it is to their benefit to use such a paper. 
Take steps to get your share of their trade by writing for a 
COpy of 

The Strathmore Parchment 
Test Book 


STRATHMORE PARCHMENT and our other Bond papers down to Medium 
grade, are put up in sizes and boxed for general typewriter use. 





The “Strathmore Quality” Mills 


Mittineague Paper Company 
MITTINEAGUE, MASS., U. S. A. 















ELLIS ° TIME STAMP 


SAVES Time, Money, Trouble and Disputes 
SE ae 


Only Moderate Priced Automatic Time Stamp on the Market — GUARAN- 
TEED FOR ONEYEAR. pean THIS: 


WESTINGHOUSE ELECTRIC & MFG. CO., 17) La Salle Street, Chicago. 
_ Chicago, Ill., Jul 1908 

Ellis Time Stamp Company, 87 Fifth Ave., Chicago: ie 

Gentlemen—In response to yours of the 27th, the Ellis Time Stamp we 
have had in use at our Chicago office for the past six months is giving entire 
satisfaction. This fact ss anetogae® by t a orders you have 
r d fr ur other district offices. ours ve . 
alee e “WasTINGHOUSE Exsc. Mre. Co., W. P. Gaylord, Manager. 


DEALERS — You can use it and sell it teo. ORDER TODAY. 


ELLIS TIME STAMP CO. 
SS 87 Fifth Ave., Chicago 
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FOLLOW-UP. 





Some suggestions on following up 
the prospect.—By F. W. Risque. 


VERY great general is a practical 
economist. He permits no unneces 
sary waste of resources or energy, 


knowing so well the value of both to suc 
cessfully carry on a campaign. Experience 
has taught each of you the same lesson 
The question is how and where to lighten 
your work; consequently conserve your en- 
ergies. 

Is any one of us guiltless of the charge 
of at times duplicating work or failing to 
take the cut without neglecting 
some essential? The subject tonight was 
old in the time of our grandfathers, and | 


shortest 


venture to say that every gentleman in this 
room has, from to time, tried many 
experiments to that 
daily routine less burdensome—be it keep 
ing on the track of a prospective sale, the 
the patient negotiation of 


time 


render phase of his 


daily maturities, 
a disputed claim, the nursing of a slow and 
perhaps questionable account, or what not 

No two the routine, 
equipment, volume and distribution of sales 
or policy, and what might exactly suit one 
for another 


houses have same 


may not answer unless very 


greatly modified. 


One of your members has devised and ts 


using a system which may be as old as any 


of us, and yet be new to others, and it is 
for the sake of those others I am here 
The Equipment 

is a cross index—the first part of the book 
alphabetical—the other chronological \ 
rack or stand of 31 shelves, spaced about 
one inch in the clear, one below the other, 
each one numbered on the side in order, 
1 to 31, and with a holder similarly num 
bered, one for each shelf. 


In this house all letter presses have been 
relegated to the scrap heap, and only car 
When a 
letter is answered, the stenographer places 
that letter 
head with carbons between, so that on the 
back of the letter she is answering, as well 
as on the tissue, your reply is in carbon 


bon used for duplicates or copies. 


and a tissue under your letter 


except in cases where the correspondent’s 
letter may be either too small for the copy, 
or when it may be injudicious to have a 


copy on the back of the correspondent’s 
letter. 
This arrangement gives you an extra or 


working copy, and has both the letter to 
you and your reply on one sheet, and cuts 
the work of the filing clerk in half. The 
extra, or working copy has proved valuable 


in other directions. It can be sent to som« 


special department, fully advising it of your 
iction or position on this matter—can be 
used to file separately in some classified ac 
count, such as a special patent, general o1 
der, special shipping instructions, special 
brands, exclusive agencies, etc., without 


robbing your regular files 


of his axes 


avoid 


William Cox wish all 
branded “Silversteel,” to 
this copy would be in the file for special 
brands, the letters that file arranged 


alphabetically and easily referred to. 


may 
and errors 
in 
Or, if 
you have exclusive agencies, your exclusive 
agency file would have alphabetically ar- 
ranged tissues on the subject, the copy be- 
ing also in the customer’s file 


The System. 


On the 10th you receive an order from 
Ike Davis, whose rating does not satisfy 
you. You write Davis to remit the amount 


necessary before you can ship, as he is un 


known, ete., or you explain and ask for a 





F. W. RISQUE. 


statement of his affairs, etc. When sign 
ing your mail, you place the tissue or copy 
of this letter with the order to one side, 


having noted on the top of this tissue a date 


on which you usually expect a reply, and 


place the answered letter similarly marked 


another. file. Thus will have two 


in you 
files on your desk, or in separate baskets— 
one a file of tissues and paper to be at- 
tached, in one file, and the letters with re 


ply on reverse in another file. Should your 
reply refer to some subject that should be 
kept in mind, or which must be followed 
up, you could underline, bracket or check at 


one side plainly in blue pencil to attract at 


tention of stenographer when returned to 
her. 

Thus, the Ike Davis tissue and order at 
tached, having been marked, say 11/20, 
means that the papers must go in holder 
20. The stenographer turns to the page 
before the letter D in the book used-for an 
index, and in ink or pencil writes, “Ike 


Davis—11/20,” and on the blank page be 
fore 20 in the rear of book, writes “Ike 
Davis She indexes all the tissues, puts 
them in the proper holders, replaces the 
holders on their proper shelves, and turns 
the answered correspondence tl 

ing clerks 

Davis’ reply to yours of the 
reach you on the 16th, in which event the 


stenographer consults the D page and at 


once locates the Davis tissue and 
being in holder 20 Should y 
hard slow account which you are dunning 
and receive an additional order or letter 
you can at once refer to the 
quickly pick up the burden of y: g 
and answer intelligently. As each tissue 
that mat this subject is attacl 
have all the tissues written on that 
action before you, and avoid crossing 
ters or forgetting just what special ter 
threats phases of this one cas 

Should it be advisable, you could als 
tach to the tissues any one or mor! ) 
vis’ letters which would be 
keep in mind certain facts 

In g over your ledgers 
letter index near, you could t 
under the proper date—Davis 
for amount which would the lue, et 


Should you write a _ banker 


ustomer in a different town 
would blue pencil the customer’ 
cross-index not only the bank, 
tomer and the date to come up 

The index is really a_ subdi 
for any itters which must 
attention of the head of the partme 
When properly installed, a litt t 
should demonstrate its economy 
ag, time and labor, and secur 


treatment 


+ 


I have endeavored to cover 
is briefly as consistent with t 
and if I have left any points obscur 


be pleased to explain to best of my} 
[If I have wearied you with twice to 


pardon me 


CHANGE IN TATUM’S WESTERN 
OFFICE. 


Clyde E. Brown, formerly wit! S 
Donald Company, and recently 
time in the Western field for the S 


Tatum Company, manufacturers 


leaf devi at Cincinnati, Ohi 
his connection with the latter 
M. S. Dimmitt, who has represent 
Samuel ( Tatum Company 11 S 
now tak the Western and S 
territory 

‘That best portion of a good 
His little, nameless, unrememberé 
kindness and of love Wordsw 





























Are You Satistied? 


Do the filing devices you now handle offer your customers 
the variety they want? 


Are your profits consistent with the amount invested? 


Are your sales made as easily as they could be? 


4-fils -4 


Lines ~. Complete-Satistactory 
In Quality - - In Price 
Extensively Advertised 


The four complete lines listed in catalog “D” offer a wider choice of styles and 
a greater range of prices than any other. 


INEXPENSIVE : : MEDIUM PRICED : : HIGH GRADE 


You can satisfy any purchaser with one of the four #2@ lines—no matter how little they wish to pay or how much 


they wish to invest. 
The vast amount of business equipment advertising has educated the buying public to a point of discrimination 


against the stores selling only one line. The buyers know values and demand a variety. 
Selling Business Equipment is a profitable business. If you contemplate engaging in this business—get our 
catalogs and make a comparison of the values offered. 








Get the 64 page Catalog ‘“‘D’’==-see the vast number of useful, practical, reasonably priced time 
and labor saving devices made and sold by one factory. 


Get Catalog ‘*F’’===showing two complete lines of sectional bookcases: 


Yj Sectional Bookcases with Receding Doors, shipped Set Up. 
fee Slide Door Sectional Bookcases shipped Knocked Down Fiat. 
Both styles are recognized leaders of their kind. 


Write Us Now and Get Posted! 















































Sfis CATALOG “‘D” 


SHOWS FOUR POPULAR LINES 


OF FILING DEVICES AND A 
LARGE VARIETY OF STATIONERY SUPPLIES 


RIGHT GOODS AT RIGHT PRICES 
SELL REASONABLY-=--AT LIBERAL PROFITS 


ffi “500” LINE—Compact Sections 
QUARTERED OAK—GOLDEN VELVET OR BIRCH MAHOGANY 


These compact little sections are made in 27 styles—for almost every 


18 inches wide — makes them 











filing 
requirement. Their comparatively small size 
especially desirable in small or crowded offices and for parties who desire a com- 
pact system of filing in a small space. 

Very substantially constructed of Select Quartered Oak or Birch Mahogany, 
both in Dull Velvet finish. Full line described in Catalog ‘‘D’’. 


fie “HORIZONTAL FILING SECTIONS” 


These sections offer the very best value obtainable in any horizontal line. 
Make a comparison, considering size, capacity and finish; you will find our prices 
very low. 

The same high grade of construction, workmanship and finish that character- 
izes the *‘500’’ line is embodied in this line and it can be stacked up with #f&& 
Sectional Bookcases. 

See catalog ‘‘D’’ 
for illustrations and 


prices of the 25 pieces 


We have the lines 










for you to sell—at a 
liberal profit. 


in this popular line. 





ffi “1220” Line 
Quartered Front and Top 
Plain Oak Panelled Sides 
and Back or all Birch 


Sfe> Popular “421” Line 


Thru its merits and the exten- port 
. * 8 : ahogan 
sive advertising it has had for the white gany ‘het si 
. .. gts : lis is our etter grad: 
past five years this filing cabinet Set Pee ee 
; vertical file. Ihe sides are sta- 


has become a basis of comparison : dr a 
tionary, cabinet finished on all 
four sides. 


Will stand comparison with 


of vertical file values. 

You need this file on your floor; 
you have had or soon will have 
calls for it. See opposite page 
for list of magazines in which we 


specs THE #2 MANUFACTURING COMPANY 


| Meets every requirement of any 


any other high grade vertical files. 
The drawers roll on double roller bearing bottom supports. 
One of the ‘‘four lines that sell’’ shown in catalog ‘‘D’’. 





office— made in Letter, Cap and ae a ae 
' ~6 P NEW YORK OFFICE, 108 FULTON ST. 
162 Union St., MONROE, MICH., ADDRESS MAIL’ TO FACTORY 


Invoice sizes, in various capacities. 






















































FAS’ CATALOG ‘me 


MONROE. MICH. UGA 


SHOWS TWO COMPLETE LINES 


SECTIONAL BOOKCASES 


jfee SECTIONAL BOOKCASES, Shipped set up, Receding Doors 
ifs SLIDE DOOR SECTIONAL BOOKCASES, | shippea Knocked Down 


Extensively Advertised Im: Saturday Evening Post 


Everybody’s = ilcleaniiiiliii j bi Munsey’s 
Hampton’s tree. aN ead See oO aaaael McClure’s 
MiG OW fn 
Cosmopolitan . — : i 4 —" System 


i +s, ; | | he ™. , ae wi ee 
American ' ) i-- ' iS, Ts te 2 ie Modern Methods 
\ — va =| 


World’s Work Case & Comment 


4 Pst , ; { nN a az PY q i a tfae 
<< TUS hv SS 
Lae, TA’ i 


Outing — 
ir om = ngpibeic soe 
. | , Architectural 
Collier’s 


Magazines 
Etc., Etc. 
Py STANDARD AND MISSION DESIGNS 
Ws SLIDE DOOR BOOKCASES ait’ porucar woops AND FINISHES 
Do not get the wrong impression—both lines of bookcases are COMPLETE. 


You can get the sections you want in Plain or Quartered Oak, Birch or Genuine Mahogany, and the list of finishes in which we make 
them leaves nothing to be desired. The Slide Door Sections are shipped to you knocked down flat—under a second class freight rate. 


Leslie’s Weekly 


Current Literature 





Anyone in your store can assemble a stack of these cases in less than five minutes. 
Two metal framed lights of glass form the door—they slide in steel lined grooves. Door trouble is thus eliminated. 


Get posted on BOTH lines by reading the handsome new catalog ‘‘E’’—free on request. 


be RECEDING DOORS es 
fz SECTIONAL BOOKCASES ‘Sitprey ser up HOSE PATENT 
STANDARD AND MISSION DESIGNS 


The variety of sections—the innumerable com- 
binations of these Set Up Sectional Bookcases in all 












popular finishes make this line most salable. 

Each section is protected by a Dust-shield which 
covers the entire top of section, making it Dust-tight. 

The Patent Equalizer or Door Guide controls the 
action of the door,—the door can only travel straight 
in and out of the recess provided for it. There is no 
sticking, binding or slamming. 

Each section is reinforced with a heavy steel bar, 
imbedded in the shelf, under the point of J 
greatest pressure. This eliminates the sag- REMOVABLE / 

poor _/ 


ging, so common in some makes of cases. 





When you get catalog ‘‘E’’ compare 
these exclusive features with the construc- 
tion of the lines you now sell. 





SOLID ENDS 
NO VENEERS 





REINFORCED 
SHELF 


We solicit a comparison. 


“ACTUAL SIZE 


THE #2 MANUFACTURING COMPANY 


(NEW YORK OFFICE, 108 FULTON ST.) 162 Union St. MONROE, MICH. 





























SECURITY 
MAILING ENVELOPES 


ee / SAFEST BEST CHEAPEST 
eee: aan YOU WILL PROFIT 
i 1 BY THEIR SALE 
| FOR PHOTOS, CATALOGS, ETC. 











! , 
ang Ap 











A Complete 
Assortment of Sizes 





The Original Mailer 
Display Case 





Yee Security Mailers are made 
contains an assortment of eight of tough paper board that will 
sizes of Mailers in the proportion 


they are most frequently sold. 


bend but will not break easily. 





First purchasers come back for 
more. 





The box is attractive in appear- 
ance and it’s display in your store 
will promote the sale of these use- 
ful accessories without effort on 
your part. 


The sizes range from 44x7 in. to 
114x144—a size for nearly every 





requirement. 
See catalog ‘‘D’’ for complete 





list and get our 
discounts. 

















ffi Mailers 
Lock 
Automatically 





jfees INVOICE and SCRAP BOOKS uanosometySounp 


PRACTICALLY INDESTRUCTIBLE 


A LARGE VARIETY OF BINDINGS IN ALL STANDARD SIZES—AN ASSORTMENT WILL PROVIDE 
ALL REQUIRED STYLES AND SIZES 











Four Styles of Bindings 


Sf Invoice Books are furnished in two styles 
of bindings, Full Canvas with Red Russia Leather 
corners or with Canvas back and corners and marble 


Patented Wood Back 


The backs of these books are one solid 
piece of wood with grooves into which the 
leaves are glued and securely riveted. It is 
impossible to pull the leaves out without tear- 
ing them. Books do not bulge. 

The books are built for service and years 
of wear. ‘The variety of bindings makes them 
adaptable for many varied uses. 


GET CATALOG “D’—64 PAGES OF OPPORTUNITIES TO 
INCREASE YOUR PROFITS 


THe #2 MANUFACTURING Co. 


162 UNION STREET, MONROE, MICHIGAN 


ADDRESS MAIL TO FACTORY NEW YORK OFFICE, 108 FULTON STREET 


paper sides. 
The less expensive Scrap Books are bound as 
above. Another style is tastefully stamped Green 








Vellum De Lux. 
The most popular style is the one bound in Red 
Russia Leather back and corners and Black Cloth sides. 
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WHAT SHALL THE GOVERNMENT BUYpP 


One of a series in reply to an article 
previously published in Office Appliances. 


IW THE January issue of Office Ap- 
| pliances there appeared an article on 

“What Shall the Government Buy and 
What Shall It Pay?” As a sub-head to 
the foregoing the question was asked, “Is 
It any Longer Possible for Dealers and 
Manufacturers to Hope to Profit in Gov- 
ernment Contracts?” The writer assumes 
that this query deals exclusively with deal- 
ers and manufacturers of office appliances 
of various kinds, because Government con 
tracts are undoubtedly profitable in the 
larger fields of endeavor, such as the build- 
ing of battleships, etc. 

Whether business with the Government 
in office appliances can be mare profitable 
or not depends entirely upon the manufac- 
turers of the goods which the Government 
may from time to time purchase. It seems 
ridiculous that any reputable concern should 
enter into an arrangement to supply goods 
to any company or corporation or to the 
Government at a price that does not ad- 
mit of their being manufactured and de- 
livered at such a profit as will enable the 
manufacturers to conduct their business 
and to produce an article that shall be sat- 
isfactory to their various customers. It is 
an exploded theory that goods should be 
sold to the Government at a loss to obtain 
the advantages of the advertising which the 
use of such goods by the Government may 
bring to the manufacturers. It is impossi- 
ble for the manufacturer to obtain from 
any Government employe a recommenda- 
tion of his goods, because the Government 
employes are forbidden to recommend any- 
thing that they may use. 

The writer read an article not long ago 
in one of the magazines in which the state- 
ment was made that “All office furniture, 
machines or commodities of a given class 
will be compared as to quality, ex- 
pense of upkeep and efficiency, and the 
manufacturer who gives the greatest value 
for the money or comes closest to Govern- 
mental specifications is likely to enjoy a 
monopoly of the Federal patronage in his 
line.” Also, it was said, “It will make Un- 
cle Sam far and away the best customer in 
the market and manufacturers can well af- 
ford to make prices and concessions, if 
necessary, Or more important, to devote the 
time and money necessary to perfect prod- 
ucts especially designed exactly to meet 
the peculiar requirements of the Govern- 
ment in field.” This, no doubt, hits 
the nail on the head. If the United States 
Government, through its General Supply 
Committee, will take into consideration not 
only the quality but also the expense 
of upkeep and efficiency, they will have 
taken a very long step forward in the eco- 
nomical administration of Governmental 
affairs and in the accomplishment of effi- 


any 


ciency which is economy. 


To the average business man who ‘may 
have had occasion from time to time to call 
upon the various executive departments, 
any previous notions he may have enter- 
tained as to inefficiency in Governmental 
control gradually but surely disappear 

We have in control of our various execu- 
tive departments at Washington a body of 
men who are not excelled in any field of 
endeavor in the entire commercial world. 
The chief clerks of the various depart- 
ments are men of wonderful capabilities and 
there is no question but that if they had 
devoted their time to the commercial field 
they could have filled in a very profitable 
and creditable manner positions of great 
trust and responsibility. It is such men as 
these who should be and eventually, no 
doubt, will be, permitted to specify “What 
the Government Shall Buy and What It 
Shall Pay for It.” They know the require- 
ments of their departments better than any- 
one else can possibly know them. They 
know that which will be of service to them; 
what will save them in clerk hire, which is 
a very expensive feature of our Govern- 
ment in Washington, and if they are per- 
mitted to exercise the judgment which they 
have and which they are thoroughly capa- 
ble of exercising, there can be no question 
but that they will accomplish a very great 
saving in the years which are to come, by 
the purchase of such equipment as will in- 
sure the greatest efficiency, the greatest 
length of service and the least expense for 
upkeep. 

Central Purchasing Organization 
able. 

There can be no question as to the ad- 
visability of a central purchasing organi- 
zation. The General Supply Committee 
is a very, very long stride in the right di- 
rection. This Committee has it within their 
power to render one of the greatest serv- 
ices that. has ever been given to the Gov- 
ernment in point of economy and _ eff- 
ciency. It is certainly impossible for that 
Committee to accomplish all that they 
should accomplish during the first year or 
two of their existence. There is no ques- 
tion but that the Committee should be com- 
posed of the very best men that it is possi- 
ble to get from the various departments 
which it will represent. These men should 
be and must be men of broad and discern- 
ing ability. They must be sufficiently broad 
to bring into conference those who are of 
necessity better capable of judgment along 
a specific line than they themselves may 
be. 

The Government requirements are pecul- 
iar. It is impossible for strictly commer- 
cial concerns to be able to take care of the 
Government requirements as they should 
be handled in a great many instances. For 
this is necessary for manufac- 


Advis- 


reason it 


turers to keep on the ground representa- 
tives of ability in order that the peculiar 
conditions as they arise may be properly 
taken care of. This necessarily entails con- 
siderable expense, and must be added to 
the sélling cost of the goods. But the 
Government: is going to reap the reward 
of this endeavor and the manufacturer 
should be given consideration for this ex- 
tra effort and expense. It is only by this 
method that the Government can hope to 
obtain the latest and most up-to-date sys- 
tems and devices. Every manager of a 
commercial institution is benefited and 
aided to a wonderful extent by the travel- 
ing representatives of other houses repre- 
senting various departments in his own 
business, and welcomes into his office any 
salesmen who may have somthing new and 
valuable that he can use and sell. He per- 
mits the salesman to demonstrate and il- 
lustrate in every conceivable way what he 
may have to show; for it is only by meth- 
ods of this kind that it is possible for him 
to keep in touch with the commercial world 
in which he moves and upon which his 
financial success depends, 

The Government is in exactly the same 
position. It is absolutely impossible for 
the General Supply Committee or the vari- 
ous executive departments to know of all 
the many good things that there are in the 
market unless it is possible for a salesman 
to approach them and not only to show but 
thoroughly to demonstrate what he may 
have in mind for them, and then, if what 
he has, whether it be a patented device or 
a copyrighted device, or whether it be some- 
thing of a special type along some other 
familiar line, if it will produce better re- 
sults than what they are using at the pres- 
ent time; if it will save the Government 
money, both in the upkeep and in effi- 
ciency, then, as any good commercial 
house would do, the Government should 
buy it; should standardize on it if neces- 
sary in order to make it worth the while 
of the manufacturer to continue in the ter- 
ritory and to maintain his salesmen there. 

In a succeeding article the writer ex- 
pects to touch upon the centralization of 
the purchasing power of the Government 
and to have something to say regarding the 
personnel of the Supplies Committee and 
the methods at present in vogue of hand- 
ling this highly important department. 





“Earnestness is the best fit of mental 
power, and deficiency of heart is the cause 
of many men never becoming great.”—Bul- 
wer. 





“In the old days they used to give sul- 
phur and molasses for spring fever. Now 
it’s ginger and enthusiasm.”—N. C. R. 
Logic. 
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Known and Sold 


Wherever 
Rubber Stamps 
Are Used 


“Excelsior” Self-inking Stamp Pads 
“New Departure Penetrative Ink” Pads 
Volger’s indelible Ink Marking Outfits 
Volger’s Guaranteed Indelible Inks 
Volger’s Superior Stamping Inks 


(In Bulk, Brush Bottles and Combined Ink 
and Distributor Cans). 


Volger’s Superior Sign Marker Inks 


Volger’s “ @pake" Waterproof Ink for 
Stamping on Tin, Wood, Leather, 
Aluminum, Tracing Cloth, Etc. 


Volger’s ‘‘New Departure Quick Drying’ 
Penetrative Inks 


Guaranteed not to injure Rubber 
tamps). Will stamp perfectly on paper, 
eotton goods, linens, leather, wood, and any 
surface that will absorb ink. 


Hand 


We supply, free of expense, samples of 
our specialties, electrotypes and 
advertising matter. 


Por upwards 25 years we have confined 
our efforts to the above Special 
Lines. Our reputation rests on the 
Superior and Uniform Excellence 
of our goods. Commercially, we 
enjoy the highest rating. 




















B. G. Volger Mfg. Co. 


INCORPORATED 


PASSAIC, N. J. 
U. S. A. 


Established 1884 


Incorporated 1902 


OFFICE APPLIANCES 


LARGER QUARTERS FOR NEW 
STANDARD LOOSE LEAF CO. 
rhe success of the New Standard line has 
They have been making 
the 
removed to new 


been remarkable 


great strides ever since initial an 


nouncement and have now 
and much more extensive quarters at 80 and 


82 Fourth avenue, New York. It has been 
apparent for some time that this event 
would be necessary and they have _ been 
seekmg a suitable location. This change 
gives them several thousand feet more 


floor space, splendid light, and will enable 
them to take care of their enlarged business 
The progres 


management of this 


far greater efficiency. 
siveness of the 
pany has no greater evidence than the in- 
crease in demand for their product This 
demand is already marked in all the im- 
portant centers and is rapidly widening. 
The dealer appreciates the features of the 
New Standard line, and the company ap- 
preciate the support the trade is giving 
who have not investigated 
full 


with 
com 


them. Dealers 
their introductory offer can get 
ticulars by sending a card to the company. 


par- 





DEATH OF WELL KNOWN MAN. 

Reuben L. Brown, manager of the Chi- 
cago headquarters of Mabie, Todd & Co., 
died on Wednesday morning, April 12, at 
six o’clock. The funeral services were held 
at the family residence, 6107 Washington 
boulevard, Oak Park, on Friday morning, 
April 14, at 10 o’clock. Many members of 
the Chicago Stationers’ 
which Mr. Brown was a member, attended 
the funeral with other friends and the im- 
the deceased. 


Association, of 


mediate relatives of 


“Some of the wise things that men have 
said seem so simple that a fellow actually 
think that he didn’t think of 


himself.” 


gets mad to 


them 





KING OF THE PENCIL POCKET MEN. 

Need say that the picture which is 
shown in this column is that of Curtis St. 
John, who is known from the frozen waters 
of Baffin’s Bay to the tepid Gulf Stream? 
St. John is a character. He is one 
most versatile men in the United 
He is a great typist and expert reporter, 
having handled many national conventions 
for such papers as the New York Sun and 


we 


States 














Curtis St. John, Who Sells Four Gross of Pencil 
Pockets a Week. 


other publications. He can repair a type- 
writer or write a speech, or hold down the 
end of a wire, take the stuff as fast as it 
comes and dictate a good story. Just at 
the present time he is traveling through 
out the country from the Atlantic to the 
Pacific and from the Gulf of Mexico north 
in the interest of the Nichols & Willis pe 
cil pockets 

St. John says that the two greatest things 





Window Display Devised by Ed. L. Hettinger, 


of the G. 


in this field are Nichols & Willis pencil 
pockets and Office Appliances, the maga 
zine. 

M. Britton Co., Reading, Pa. A Clever 


Piece of Work Showing a Thoroughly Up-To- Date Office Equipment Display. 
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QUALITY 


vanes, At Your Command 


a= 
QUALITY We have been building good Loose Leaf Devices since 1896. We were there at the beginning 
and what we have gained in experience is best expressed by our devices, each one exactly suited 


to the purpose for which it is intended, made of selected material, and perfect as to workmanship. j 


~~ 


- SJ 





SERVICE Our equipment, from a small beginning of a few machines, has grown until it is unquestio a 
the largest and best equipped Loose Leaf plant in the world. This, together with the large stuc 


of staple sizes, permits of exceptionally quick deliveries. 





VARIETY Our line is so complete and comprehensive that every Loose Leaf need or requirement is antici- } 
pated, a binder for every purpose is shown. ) 


EXPERIE NCE We are a community of experienced Loose Leaf men. Our work has given us an inside 
and personal knowledge of the problems that confront the dealer from time to time. 


Our co-operation is yours for the asking. 








Send for Complete Catalog ““H” and Metal Fixture Price List “E” Today 


STATIONERS LOOSE LEAF CO. 


“Sells To The Trade Only” 
203 Broadway, New York City 342 Broadway, Milwaukee, Wis. 
} 




































PENCIL 
POCKET 


| is the biggest little device 








| . . - ° ? 
ve in the office specialty field 4 
Mr. Stationer Retails for 25 cents { 
if you are It is made of fine real leather with a steel 


not selling wire spring inside, which keeps the sides I 
pushed apart and thus the contents of the 

these goods holder are gently but surely held so that | 

r 


they cannot fall out, but still allowing a 





you are 
pen or pencil to be taken out. without any i 
losing a exertion, and to be replaced just as easily. i) 
good profit. In addition to the spring, the ‘‘jaws’’ of j 
the holder are provided with a piece of 4 
S\~ plush which also acts as a pressure to keep f 








the holder firmly in place. 


~* gs 





The “Nichols” is Contributing Regularly to the Profits of the Leading Dealers Throughout the Country 
Write for prices of Pencil Pockets—also our line of Ladies’ Pencil Holders and Ladies’ Belt Purses, Leather Adver- 
nd Match Safes, with and without advertisements. Best 


tising Novelties, consisting of Revolving Coin Purses, Bag Tags < 


line in the country. 


NICHOLS & WILLIS A. W. KINCAID, Manager Worcester, Mass. 
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Dealers 
Should Investigate 


is a T it 
RONEO-CLEANEND” "7rsrne 


They are second to none in quality and are provided 
with a “RONEO CLEANEND” (patent applied for) 
consisting of a clean uninked stiffened piece of ma- 
terial enabling the operator to change ribbons with- 
out soiling the hands and permitting of easy “‘thread=- 
ing’ through the typewriter—advantages that ‘‘get — 
the business.” | 


Get Our RONEO FILM RIBBONS 


Exclusive inked on one side only for Roneo Copiers 
and rapid roller copying machines—four 
Agency years on the market—acknowledged the 


Proposition best for the purpose. 


371 BROADWAY | | 
FRONES COMPANY “’new york =| 























MILLER’S STANDARD PNEUMATIC 
EAR CUSHION. 
This devi illustrated herewith 


by the n 


facturers t be 


a great time 
Saver in 
phoning 

“ause it irgeiy 


eliminates 

repetiti f 
1 

sucn expt! 

sions as [ 

didn’t get th 


or “please 
peat that,” etc. The cushions are mad 
soft. rubber and fit the ear snugly, so that 


they exclude all foreign sounds and enabl 


one to hear distinctly the words co1 
through the telephone receiver, even thoug 


one be telephoning in a noisy office or fa 


tory. It is claimed, also, that Miller 
Standard Pneumatic Ear Cushions do away 
with the grinding, grating noise ordinarily 


associated with the hard rubber receiver. 
They are made to fit any standard receiver, 
will last indefinitely, and are easily attached 
And they are sanitary, as they can be 
stantly removed and cleaned. There is a 
liberal discount from retail prices to dea 
ers. A sample may be obtained by anyone 
by simply sending 50 cents to The Miller 
Rubber Co Akron, Ohio, who desiré 


' get into touch with live agents. 








IMPORTED BRUSHES) | The Proudfit 3°! 


FOR THE “Pp B.” 

STATIONER’S TRADE erone « wh my 

TRIDENT BRUSHES — go a ae 
SxC 


f 


@ carry in stock German Water Color Brushes. 











Ne Posts or Thongs. Flat Opening. 














Proudfits for Every Loose-Leaf Purpose 


Te 





oosEfEAF 





Ww 
Ow imported line of these brushes is unexcelled for 
py ny us la — ye gros excellent = Sheee Factory and Main Office: 
one e mples a ices sent on a cation. : “ 
Streets, » aA, 
WE CAN SAVE YOU MONEY Lyon and Campau Streets, Grand Rapids, Mich., U. S.A 
New York City St. Louis, Mo. 
Boston San F Cal 
JAMES H. RICE CO. | | iim” | scanches | Bares 
Minos and St Cale St =a ol an 
CHICAGO, il l Washington, D.C. Ft. Wayne, Ind. 

















Moore Push-Pins 


fame 
lepabe al le 


es Jt 
so Aliasa 


PETER MITT 





THIS NEW DISPLAY contains a 
quick-selling assortment of Moore Pus! 
Products, particularly the large Pus! 

less Hanger (holding 100 lbs.) and the 
new Steel-Pointed Thumb Tack. Order 
from your jobber. 


Moore Push-Pin Company 
Dept. 718 Philadelphia, Pa. 











Ask For “tins” 


To convince you that our pens are of superior quality and 

durability will mail 25 No. 20 Pens on receipt of 25c. One 

gross only $1.00 prepaid. Order sone, Satistaction guar 
| anteed. W. L. MAGON CO., KEENE, N. H. 























THE HOUSE THAT DAVIDS BUILT. 

Down at 95 and 97 Van Dam street, New 
York, stands the home of Davids’ Electro- 
Chemical Writing Fluid, built for them, ac 
cording to their own specifications. 
Throughout its entire six enormous floors 
one finds every modern facility in arrange- 
ment and equipment for preparing the 
famous Davids products 

A trip through this plant is one of in 
tense interest, particularly to the uniniti 
ated. Let us follow the genial sales-man- 
ager, L. E. Williamson, on a little tour of 
inspection. Taking the elevator to the 
sixth floor, we first find the sealing wax 
plant, formerly located at New Rochelle, 
N. Y. Here under the charge of Supt. 
Kugler and his assistants are numbers of 
great cauldrons full of different ingredients 
melting and mixing. The various kinds of 
wax each have a “kettle of their own.” In- 
genious molds with water jackets around 
them are used for making and molding the 
sticks we are all familiar with, and auto- 
matic gas ovens are used to polish them to 
the beautiful gloss on the finished product, 
which is finally stacked up in symmetrical 
perfection, all ready to ship and worth all 
the way from six cents to two dollars a 
pound 

Going a little farther we come to the 
great kettles in which the first process of 
making ink is performed. The basic ingre- 
dients are here boiled down and are trans- 
ferred to large reservoirs where they are 
stored ready to be transmitted to various 
departments throughout the building 
through an ingenious arrangement of pipe 
lines. 

In the mucilage department we find an- 
other battery of great kettles all suspended 
from traveling cranes that raise and lower 
them at will and carry them to different 
parts of the department to be emptied me- 
chanically wherever desired. 

Just off this department we find a com- 
plete modern grinding plant. Here are 
great machines that are used to grind the 
nut gall imported from Turkey and which 
is one of the most essential ingredients in 
the manufacturing of inks. Tannic acid is 
extracted from the ground nut gall and 
this element gives that permanency to Da- 
vids’ Electro Chemical Writing fluid for 
which it is noted. 

Going down to the fifth floor we find 
an enormous reserve stock of tin goods, 
cans for marking inks, mucilage brushes, 
etc., arranged systematically and in great 
quantities. Then we come to the storage 
tank room where the various solutions are 
undergoing chemical changes in the proc- 
esses which require considerable time to 
consummate. Here we find a continuation 
of the pipe transmission system through 
which the different fluids are conducted to 
their respective departments. 

The next floor contains the stock room 
of the glass receptacles, big and little, all 
sizes and colors—a veritable Davids’ Crys- 
tal Palace—and while assured that the 
stock was never so hard to keep ahead on 
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Your 
Paper 
Sales 





















You can sell more Old Hampshire Bond Typewriter Papers 
and Manuscript Covers than the ordinary kind because your cus- 
tomers will come back for more, and we will send new trade thru 
our advertising. 

The Old Hampshire line provides highest quality of stock, 
national reputation, and exceptionally attractive boxes. Can you 
think of three more important factors in influencing the 
sumer? 

Write for sample book. 


HAMPSHIRE PAPER COMPANY 


South Hadley Falls, Mass. 






















The Bristow Radial Distributor 


4 new device for Economizing 
the Time of the people whose 
time is the Most Valuable. 


Comp nts are assigned for 
a tribution of papers by 
ting <n: pon the 
ye ine end plates dispensing 
with Secduans nr trays. 
base of a distributor with vis 
teen compartments occupies 
about the same space as one 
basket. Write for eomplete 
catalog. 


FREDERICK BRISTOW 
East Orange New Jersey 
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. LOSED ENDS 
STRONG 
DURABLE 


OVAL TOP 
LIGHT 
HANDSOME 


“THE GRIFFIN” 
ENDLOCK 
SECTIONAL POST TRANSFER 





The “Griffin” is absolutely the only binder in which 
locking mechanism is entirely independent of the case part. 
Every bookbinder knows what an advantage this is. Made to fit 
any binding size, or center to center; solid or sectional post. Write 
to-day for catalogue and, remember, we do no binding—we are not your competitor 


THE TENACITY MFG. CO., Friend of Bookbinders 


116 Opera Place, CINCINNATI, OHIO 





Foreign Accounts Solicited 








2nd BUSINESS EXPOSITION 
VIENNA, AUSTRIA, NOVEMBER, 191 


Arranged and Conducted by the 


AUSTRIAN TYPEWRITER AND OFFICE OUTFITTERS’ ASSOCIATION 


For detailed information address the 
American Representative: Secretary and Manager 
MR. HENRY GOLDMAN MR. IG. TENGER 
42 Broadway, New Yerk Vienna, 111/21 Austria 














HE NELSON CORPORATION 
EXCLUSIVE MAKERS OF EVERY KIAD 
AND STYLE OF LOOSE LEAF BINDING 


DEVICE FOR THE RETAIL TRADE. 
LED AND PRINTED SHEETS FOR SAME 


The dealer’s best investment with 


$1.50 


is a subscription to OrFrice APPLIANCES. 


It is a sure method of keeping thoroughly 
posted on the Office Appliance Business. 














445 WELLS ST. CHICAGS, ILL..U.S.A. 





32 CUSPIDORS | |< 


LIKE TWO VISES 


SUPERIOR 
PAPER FASTENERS 


hold the papers together secure and 
straight so they can’t pivot 





W* make 32 styles and sizes, 
all brass. You need only the 
live ones, the kind you like. You 
sell the kind you talk and you'll 
like o talk the I. & M. line better 
because the best sellers are I. & M. 
goods. Our new catalog has been 
mailed; did you get yours? Ifnot, 
please advise us. 


The Ireland & Matthews Mfg. Co. 
DETROIT 


Foot of Iron St. 


§ The two points do the business—double the 
gripping capacity as in no other paper fastener. 
{ And “Superior” Paper Fasteners get the busi- 
ness for the dealer because they are the business 
man’s favorite. And they 
PAY A GOOD PROFIT 

te the trade. Dealers everywhere are having big 
success with the “Superior.” 

GB Write jor samples and prices. 
Superior Mfg. Co., Sidney, Ohio, U.S.A 























as now on account of the great demand 
the array shown was sufficient to ma 


one wonder where all the bottles « dg 
Then came the laboratory under th« 
§ Chemist Mertens 


devoted his 


who, for thirt 


years has energies to making 


Davids products as “good as the 
Every modern facility is utilized to make 


the Davids products right 


Next we come to the paste department 
Every container from great wooden pails 
to two-ounce jars was in evidence is 
we saw the new product clear as 


and the pure white finished predu 


for the market, we 
how little we know 
in the world. There are large retorts 

with liquid glue and under a constant higl 
permit a 


were impressed 
of how things are ne 


temperature to ready flow for 
purposes; great 
with attractive packages containing stam} 
for the 
like a miniature grain ¢ ito! 


shelves are ed 


filling 
pads ready dealers’ use; 
room looks 
with individual bins for each size and « 


tities sufficient to make one realize some 
thing of the amount of capital necessar 
even in a single department of a big indus 
try. 

The superintendent of the factory 


visitors into the 
room Mr. Daun 


Daum, initiated the 
teries of the filling 


the reputation of being some _ penuchle 


player and from the ingenious appl 

that are the product of his experienc: 
ability, and which do so much toward 
ficient work in this department alone, we 
can understand why he is a “winner.’ 


Boards for gumming labels in large quant 


ties, and great machines that permit one 
girl to label 100 gross of bottles in a day 
machines that seem to have brains, filling 
great numbers of bottles at a time aut 
matically, are all simple as A, B, C to Mr 


Daum. 


An entire side of one floor in this great 
building is devoted to compartments 
with different 


Davids’ 


1 


labels used on the Th 
Then 
rate department in which the higher g1 
of silk-filtered and perfumed inks 


products. there is a se] 


through their final process. 

In the 
plant with two of the 
\ll the water used in the 


basement is a complete 

largest Loon 
ters made 
is filtered and absolutely pure. 


entire place 


Everything in the 
ranged to give the highest possible eft n 
and going 
Even the 


1 


is arranged on the same principle, the 


cy, starting at the top 


and down with each step. 


ing and bookkeeping departments 
next to th 


one to 


shipping room Just 
Sales Manager Will 
hand 
is wanted and just another 
President Merkle’s sanctu1 
Every individual in this establist 
Merkle 
down to Willie the 
with the 
and getting re 


takes 
desk, always at when dir: 
information 
or two and 
invaded 
from 
Williamson 


ment President and Sale 
Manager 
office boy is imbued 


spirit 
being in it every minute,” 
sults for the Davids lines. 




















OFFICE APPLIANCES IN SPAIN. 

Consul Charles L. Hoover, of Madrid, 
writing on business conditions and Ameri 
can goods in his section of Spain, com 
ments as follows on certain office appli- 
ances: 

“American typewriters still continue t 
hold their own in this market and are used 
almost exclusively in the Government of- 
fices. It is probable that more than half of 
the typewriters imported into this country 
are sold in Madrid, and the manufacturers 
who have located their general agencies 
here get practically all the business. The 
standard makes are all sold here for about 
$190, and this high price does much to 
limit the number of sales. 

“American cash registers are seen in near 
ly all the shops here, and the local man 
ager for a company having its general 
agency in Spain in this city states that he 
has sold a far greater number in Madrid 
than in any other city in this country. Am 
erican computing machines have not met 
with much demand on account of their high 
price as compared with a German machine, 
of which a large number have been sold to 
the Government. 

“While American office furniture is 
handicapped by the high rate of duty it 
pays and imitations made locally, it is the 
standard of quality and finish, and the two 
importers here state that their business is 
growing in spite of the difficulties which 
they encounter, and have accepted agencies 
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for several new lines of American g 


during the past year. Office supplies, s 

as paste, clips, wire baskets, paper fasten 
ers, cards for indexing, etc., come almost 
entirely from the United States. Writing 


paper can not be imported profitably on 
account of the high price for which it must 
be sold after the duty is paid. American 
blotting paper meets with a fair demand 
here on account of its superior quality and 
ppearance, although it is sold for twice 
as much as the Spanish paper. One Ameri 
can manufacturer of blotting paper has a 
general agency for Spain in this city who 
reports that his sales are increasing and 
expects next year to be much better than 
the past as the company has now made 
him an allowance in the shape of mileage 
books for his traveling salesmen 

The plan employed by many of the Euro- 
pean houses of placing a man of their own 
nationality in charge of their agencies and 
of doing their selling through Spanish 
firms and salesmen could be profitably imi 
tated by American manufacturers. There 
are numerous German, French, and Eng- 
lish business men here who have their 
chambers of commerce for the gathering 
of trade information for the benefit of 
their manufacturers, but there is only one 
representative of an American company in 
the city. American exporters undoubtedly 
recognize that they can not depend upon 
commercial rivals to push their business 
for them, because their confidence may be 


ESTABLISHED 
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misplaced, as the natural desire of every 
foreign merchant is to buy goods from 
his own country, and even though Amer- 
ican manufactures have a high reputation 
it is to be expected that American business 
with the Spanish merchants will not in- 
crease as it should in the face of such 
highly organized competition. 





MOORE PUSH-PIN CO. SEND SALES- 
MAN TO PACIFIC COAST. 

Notwithstanding the recent fire which de- 
stroyed the plant of the Moore Push-Pin 
Company of Philadelphia, Pa., this enter- 
prising concern has so speedily recuperated 
from the temporary set-back as to find it 
advisable to send their sales-manager, P. G. 
Underwood, on an extensive trip along the 
Pacific Coast from Seattle to San Diego, 
selling the world-famous Moore Push Prod- 
ucts. 

W. L. Fretz, who has just returned from 
a trip through the South, including the coast 
states, as far west as Texas, reports a grow- 
ing demand for Moore Push-Pins and has 
again started out through the Northwest 
and will cover Chicago, St. Paul, St. Louis 
and other large western cities. 





“Discontent is the want of self-reliance; 
it is infirmity of the will.” 





Nothing great can be expected of any 
country wherein coin is the upper dog in 
the fight with character. 





ORIGINATORS 
an© PRODUCERS OF 


THE BLANKS 
OF QUALITY 


SAMPLES AND 
RICES ON 
PPPLICATION~ 








[ymtoceapue CALENDAR PADS- ‘NY 2a 


OUR LINE CONSISTS OF 


72 STYLES anv SIZES in ORIGINAL ano ARTISTIC DESIGNS 


SEND FOR CATALOGUE AND PRICES 
JANUARY FLAPS NOW. READY: 


GRD Sct CHICAGO. 


61S B&B CLARK STREETS 


WE LITHOGRAPH FOR THE TRADE: Address Dept'S 
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Colored Views 


of Your Factory 


or office building are the most attrac- 
tive of all kinds of publicity. The 
price is low enough to make it the 
cheapest advertising you have ever 
done; still it is advertising that pays 
you and pays well. 

Illustrate Your Plant on a Post-Card 
The ‘‘biggest’’ little salesman on earth 





DEALERS: 


| There is big money made in handling 
KROPP-QUALITY 
LOCAL VIEWS 

| 

| 


They meet with a ready sale among 
the people of the neighborhood and 
command non-competetive prices. 
Please your old and attract new cus- 
tomers. The profit is there, and it’s 
all yours 


| 

| 

| Write for samples and prices—send a 

i ©6photo with your request and we will 

| give you an estimate at once. TO- 
AY. 


E. C. KROPP CO. 


| 
250 Jefferson Street 
Post Card Manufacturers MILWAUKEE, WIS. 


| 
— 


















EUREKA EYE SHIELD 


SAVE YOUR 
BREAD WINNERS 












The Eureka 0 
Eye Shade 


protects the eye 


on al! sides. Made of Green Cel- 
luloid, neatly bound. Costs 25c 
each. Sold by all dealers. Manufac- 
tured by Chicago Eye Shield 
Co., 128 So. Clinton St. 
Chicago, Ill. 

























OFFICE APPLIANCES 


INTERNATIONAL MOVES TO 
LARGER QUARTERS. 


The removal of the International Carbon 
Paper Company from its old quarters at 
241 Center street, New York, to new offices 
at 206 Broadway, marks another for 


ward step in the growth of this enterpris- 
ing The manufacturing 
the business will in the future be conducted 
entirely in Brooklyn, where they 
cured a large plant on North Tenth street 
They add a 


to their equipment and will have more than 


concern. end of 


have se- 


will great many new machines 
four times the floor space they had former 
ly and they hope with these additional fa 
cilities to be able to catch up with their 
The their business 


has been so rapid that the present equip- 


business increase in 


ment and factory were entirely inadequate 





ALBERT ERNST. 


to take care of it, and this necessitated 
branching out. 
The success of the business established 


by this company is a concrete example of 
what can be achieved by a man of experi 
ence, backed 
and a policy of fair dealing. 


by enterprise, determination 


Thirteen years ago or thereabouts Al- 


bert Ernst, who had been connected with 
the manufacturing department of the old 
New York Carbon and Transfer Paper 


Company, decided to go into business for 
himself. He accordingly rented a small loft 
on Center street, New York, and set up his 
He threw 


away the union card, at least so far as he 


limited amount of machinery 


was personally concerned, if he ever had 
one, forgot all about the eight hour move- 
ment, and between certain hours of the day 
and the night, produced goods, samples of 
sold at other hours of the day 
had 


which he 


and the night, whenever he a chance 


and could get a hearing. 
It didn’t take the business with Ernst be 


| 




















Stenographer’s 
Note Book 


THE ONLY NOTE BOOK THAT 
CAN INSTANTLY BY MADE IN- 
TO AN UPRIGHT STAND. As 


strong, durable and more convenient 
than elabor- 







-s ate stands 
costing 
DOUBLE. 
It will elim- 
inate note 
'book com- 
—] petition for 
you—it will 
cut out loss 
from broken 
packages 

it will allow at least DOUBLE THE 
PROFIT. 


“Ten Reasons Why” 


was written expressly for you. A 
post card will bring your copy. 
REMEMBER—at least DOU- 
BLE the profit+no loss from dust 


and dirt—on a repeat sale article. 








The Fillers come to you a ream 
in a box—they leave your store the 


same way. Flat and white and 
clean. 


SOLD THROUGH DEALERS ONLY 


Irving-Pitt Mfg. Co. 
Dept., ““B”’ Kansas City, Mo. 
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hind it long to outgrow the part of a 





where he had originally started and the en 
tire floor was then occupied for the factory. 
Two years later a larger factory on Worth 
street was secured, which in turn was out- 
grown in two years, when the Worth street 
plant was abandoned for a still larger fac 
tory on Center street. Here the factory 
was operated until last month when it was There are many im- 
portant points which 
must be considered 





moved to present quarters in Brooklyn. The 
small line with which Mr. Ernst estab- | 





; ; . : Matland Exp.16ibs | “ 

lished his business has grown to include Commercial, i2ibe in the selection of a 
° oa. ef © 8 

ribbons and carbons of every description, Vietor - - 1¢ibs POSTAL scale 


some of the brands now being regarded as * eye 
y rats Reliability 
standards in the ribbon and carbon lines amid 
Durability 


4 demand for the goods of this company 


| covers not only the United States, but both Accuracy 
oceans. With the increase in business came Economy and 
a necessity to establish western head- Efficiency 


quarters. Territorial consideration made 


Are a few of the most important. 


The Pelouze 
Postal Scales 








E 
TH embody all of these good qualities. 
These scales give not only the exact 
weight but the cost of postage in 
cents. Their use does away with 
pore re National - - 4ibs 
and waste. e Union - = - 2¢1bs 
WITH Pelouze Scale is a {olumblan - bibs 
wise investment, Crescent - - IIb 


Green Glass Shade 


adds to the attractive appearance 


For sale by leading @ 
dealers every- 
where. Every scale 
warranted. 


Send for Catalogue “S” ¥} 
Pelouze Scale 


& Mfg. Co. 
232-242 E. Ohio Street 
CHICAGO 


and efficient illumination of any 


office. The rich, green glass out- 





side plating diffuses a soft, restful 











light. The pure white opal glass 








reflecting surface inside focuses the 


light exactly where needed. | 
“Kind to the Eyes” | H. L. BOCKFINGER. | THE RELIABLE 


TIME STAMP 














Chicago the logical choice and accordingly | 











The Emeralite shade will not | a Chicago office has been established un- | Like a watch but . 
| der the management of H. L. Bockfinger strong and durable. 
tarnish or collect dust. | “Bock,” as he is familiarly called by his Most simple and ac- i 
; ° | friends, opened offices for himself in the curate Time Stamp | 
Emeralite Lamps are designed § | (‘°° © Ay ~ahegy . 
P 8 | First National Bank building on the first of | made. 
to give uniformity of appearance January, 1907, having resigned at that time Prints automatic- | 
: from the management of the Rockwell- | ally and in a straight 
to office equipment. Standards | Barnes Company. He handled the Inter- | line, the year, month f 
heavily made and _ attractively @ | "tional a omnes oom once day, hour, minute, i 
Be Ws Recently he removed to suite 409, 10, 11 and a.m., p. m. Also Re 
finished in Old Brass or Statuary Br: 3altimore building, where he took the address and six other | 
Bronze. They sell on sight. Send exclusive agency ror the International Car- different words, such 
d bon Paper Company, which was incorporat- as Rec’d, Sent, etc. 
for booklet describing these and ed in Illinois on the first of March last. Guaranteed for one 
Mr. Bockfinger is now the western manager year. 
17 other styles. for that company covering the territory Price Stationers and 1 
west to the Pacific and east as far as Pitts- office appliance deal- m 
burg. He is establishing agencies for the STYLE 18 on 0 4 
H G M F ddi & C line throughout.the west and is giving a A Why don’t you? 7 P 
e e cra In 0. good account of himself in the responsible 


44 Warren St New York position which he occupies. He is a man Reliable Time Stamp Co. 
*9 


of strong personality and has had wide 3 West Broadway, New York City 


| business experience. 
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Imprint Fountain Pens 


That Pay 


We are the largest manufacturers of high-grade 
imprint pens. 4 We make every part of every 
pen we sell and guarantee them for satisfac- 
tory service or money back. 4 Protect 
your reputation for quality by order- 
ing your fountain pens from 


SANFORD & BENNETT 
COMPANY 
51-53 Maiden Lane 
NEW YORK 
nN. ¥. 

















Our 
Three 


Leaders 
Autopen 


(Self-Filler) 


Autopen Safety 


(Self-Filler and Non-Leakable 
Gravity Stylo 


SEND TODAY 
FOR DESCRIPTIVE CATALOGUE 















































S$S,000,0CO 












lost through check raising last year in the United States. 


Use COOPER’S Perpetual Writing Ink 


ACID PROOF WATER PROOF 


to protect your checks and discourage dishonesty. It is proof against the ap- 
plication of ink eradicators and acids. Water will not affect it. 


FREE SAMPLE ON REQUEST 


DEALERS: Freezing does not affect the strength or writing quality of this superior ink. Liberal 
discounts to the trade. Exclusive territorial terms. Write for circulars and prices. 








THE COOPER INK CO., 160 No. 5th Ave., Chicago, III. 












. Scientific Inkwell Construction 


reaches its highest practical value in the 


Sengbusch Self-Closing Inkstand 


This well is absolutely non-evaporating, and closes after every dip of the pen. It is 
so constructed also that the writer cannot over-dip his pen, and so flood the holder with 
superfluous ink. The ink is always fresh for the user 

In addition to these superior qualities of mechanical construction, the Sengbusch 
stand is built on beautiful lines which are pleasing to the eye. The result is that this 
patent ink-well has become the most popular stand on the market, and it should make 
up a part of the equipment of every well appointed stationery store 

Stationers who are not now carrying this well in stock should se- 


losing a sure profit 





cure circulars at once, as they are 








WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUES OF OUR COMPLETE LINE 





Sengbusch Self-Closing Inkstand Co. 





320 Montgomery Building, MILWAUKEE, WISCONSIN, U. S. A. ! 














A CARBON PAPER WALLINGFORD. 


And Some Pertinent Remarks Anent the 


Carbon and Ribbon Business. 


HETHER or not the fame of the 
clever and humorous J. Rufus 
Wallingford has really affected 


| 
the minds of men so as to produce a crop | 
of imitators is still uncertain. J. Rufus is / 
an interesting character. Almost as inte1 | 
esting but quite unlike, of course, is a man 
who is reported to be traveling over 
the country starting the uninitiated on the 
way to fame and fortune in the ribbon and 
carbon business, provided they can put up 
$5 or some other suitable sum. This 
man was last heard from in Tennessee, but 
there seem to be indications that he ranges 
over a pretty wide territory, for he, or 
someone with the same scheme, turned 
in Milwaukee not so very long ag 

The plan is not without its elements 
shrewdness. It is said that this man 
vertises in a number of newspapers, { 
ting in a blind advertisement to the eff 
that he has a very profitable business 
needs a little more capital with whi 
swing it. Those who answer the 
tisement are made acquainted with the 
leged enormous profits to be secured 
ribbon and carbon business, and some 
them are induced to invest money in a { 
nership business with the advertiser, 


= 


agrees to take their money and put 
like sum, and start in business wherever 


applicant happens to live. When it comes 
to putting up the money the appli t 
informed, after he has put up his share 
that the partner will turn his money 
goods, which he will purchase from h 
tory and send on to make up the st 
These goods are duly sent, but we are t 
that, instead of sending carbon papers 
various different grades, worth from 


1 
is 


cents to $1.50 a box, a cheap grade of 
bon is supplied, in boxes marked 50 cent 


90 cents and $1.50, and that all three grades 
are the same We are told that the value 
of the goods shipped does not represent 


the sum supposed to be invested in the busi- 
ness and that letters sent to the man who is 
supposed to be investing his goods along 
with the other man’s money do 
ceive attention. It is reported that this 
or some other with a similar plar 

to work a deal in Milwaukee like the ab: 
and that the Milwaukee gentleman wh 
swered the advertisement was about 
invest $800 in the proposition when he 
covered after having his cash ready t 
up that the party of the other part did 
intend to put up any money but wished 
contribute his proposed portion in g 
The Milwaukee man instantly refused 
put up a cent until he saw the other man’s 
money, knew precisely where the n 
was going to go and had the account 
arranged that he could have a due ar 




















proper share in the expenditure of it. The 
deal therefore fell through, it apparently 

being a part of this enterprising carbo1 
man’s business to give the other fellow to: 
much to say about the business. Office 
Appliances does not wish to cause a slump 
in the ribbon and carbon business but it 
would seem to be desirable that a satisfac 
tory and general knowledge of operations 
of this sort would be beneficial to the 
trade and even more beneficial to those 
who are not acquainted with the ribbon 
and carbon business, but who have an un 
ontrollable impulse to part with their sav 


The actual cost of ribbons, and carbon 
papers can only be computed on the basis 
f the year’s business, not on a batch. The 
manufacture of such goods is a technical 
process which requires capital, experien: 
knowledge and trained workmen. 

It would be interesting to single out sev 
eral large plants which are conducted upon 
high standards and to describe their meth 
ods. There is a disposition on the part of 
reputable manufacturers to improve carbon 
papers all the time and to work toward 
higher and higher standards of business 
reating better goods through careful ex 
yeriment and study The qualities of car 


I 
bon papers, of course, vary as any other 


products: the highest grades are more ex 


ensive by reason of the costly tests and 


the more costly materials which enter int 
their make-up 

\ny man who contemplates going into 
the arbon paper business as a dealer 
should select a line of some known repu 


table manufacturer and pin his faith to him 
He can make far more than he can in an 
ittempt to ally himself with some manufac 
turer whose reputation is doubtful or in 
ittempting to manufacture himself 

\ll of the established standard trade-mark 


lines of ribbons and carbon papers are a safe 
vestment If one wishes to do business 
ntirely under one’s own name, there are 


plenty of houses turning out high grade 


goods who bier manufacture a reliable line 
under the dealer’s own imprint. It is de- 
idedly dangerous to go into any business 
without knowing something about it, and 
it is almost fatal to success in the ribbon 


ind carbon business unless a man selects 


perfectly reliable line and deals with 
manufacturer who will not only stand 


his product, but who will likewise give him 
the benefit of advice and assistance in the 
duct f the business 


If a man-is known by the company he 
keeps and if a good man keeps company 
with a bad man, is the good man bad be 
cause he’s hooked up with the bad man, 
or is the bad man good because he trains 
with the good man? Or do you think the 
winter is really over?—Baer Facts. 

It is easy to say how we love new 
friends, and what we think of them, but 
vords can never trace out all the fibres 
that knit us to the old.”—George Eliot 


i 


} 


| 
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Steel Office Furniture 
and Filing Equipment, 


the durability and protective fea- 
steel to your office furniture 

| retain, at the same time, all the 
od qualities of high grade office equip- 















@ It can’t burn, it can’t swell and 


T 


tick in damp weather 


@ It can’t shrink, crack nor come apart 
in dry weather. 


@ It is vermin proof and rodent proof, 


Stock and special desigos and sizes to 
fill every conceivable filing demand. 


Write for Iilustrated Catalogue. 


The Berger Mfg. Co., Canton, 0. 


Agencies in all principal cities. 






Evstern Show Rooms; 22nd St, and 11th Ave., New York 
286 Devonshire St., Boston 






New England Show Room: 








{| We also manufacture Metal Ceilings, Black and Galvanized 
Roofing, Eaves Trough and Conductor Pipes, Sidewalk Forms, 


Meta! Lath, Tin Plate, etc 


























Loose Leaf Ledgers and Typewriter 
Books that Lock witha Yale CylinderLock 


@ This Yale Cylinder Lock feature makes the 
leaves as secure as those in bound books. The 
Yale Lock is part of the mechanism and cannot be 
removed or detatched. The turning of the Yale 
















Key, one way or the other, also 
opens or closes the binder A leaf 
cannot be inserted or taken out 


without the Yale Key 


g Progressive stationers and deal- 
ers can give their customers not 
only the highest grade of loose leaf 
binder, but positive security of 


leaves. 


@ Let us send you full details about 
our line of Mann Yale Cylinder 


Lock Ledgers and Typewriter Books. 


WILLIAM MANN COMPANY 


Makers of LOOSE-LEAF DEVICES, COPYING 
BOOKS AND PAPERS 


529 Market Street, PHILADELPHIA 


COPYING-PAPER MILI at LAMBERTVILLE NEW JERSEY 
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Amarillo, Texas. 

The Panhandle Printing Company is the 
name of a young concern which is just get- 
ting into the office appliances business. 
The company is conducted by Messrs. Rus- 
sell & Cockrell, and in addition to doing 
fine job printing, it sells Shaw-Walker filing 
devices and other office supplies. The Pan- 
handle Printing Company will appreciate 
all the reliable information it can obtain 
concerning suitable office appliances for its 
growing business in Amarillo and vicinity. 
The Texas Panhandle, once the breeding 
place of the Texas longhorn, is becoming 
famous in these later days for other indus- 
trial activities than cattle raising alone, 
and before many years have gone the at- 
tractions of this great and fertile section 
will be known throughout the country. 


Abilene, Texas. 

A. H. Pike, who has been employed by 
the Royal Typewriter Company for a num 
ber of years, has severed his connection 
with them in order to go in business for 
himself in this city. Sometime during this 
month he will open up the only exclusive 
office supply and stationery store in Abilene 
Business conditions have improved greatly 
here in the last few months and the need 
of a store of this kimd has been apparent 
for some time 


Brussells, Belgium. 

J. Deheneffe, of 40 Montagne-Aux 
Herbes-Potageres is interested in office 
furniture, loose leaf books, 
papers, ribbons, machines to open and seal 
letters, and in short everything that re 
lates to the equipment of modern offices 
He desires the agency for such goods for 
the Kingdom of Belgium. 


inks, carbon 





Grand Falls, Newfoundland. 
Malcolm Davidson contemplates opening 
a commercial stationery store here in the 
near future. 


Hongkong, China. 

The China Book Company, printers, pub- 
lishers, booksellers, etc., would like to hear 
from manufacturers of stationery and office 
appliances in the United States with a view 
to entering into business relations if terms, 
etc., can be arranged satisfactorily. Those 
who write to the above company should 
give all the information regarding goods, 
terms, etc., it is possible to give, since 
Hongkong mails require some time in trans- 
mission and a long-drawn correspondence 


would be wearisome. 


Helena, Ark. 

The City News Stand, operated by Mar- 
lar & Cates, is putting in a general line of 
office supplies, leather goods, etc. 
doing an in 


This is 
a hustling concern which is 


creasingly large business 


Memphis, Tenn. 

L. W. Bowker, for sixteen years Reming 
ton representative in Memphis, has resigned 
and gone into business for himself. He 
handles rebuilt typewriters, office supplies, 
Webster ribbons and carbons, and other of- 
Bowker is a thoroughgoing hus 


and the 


fice lines. 
tler, 
best 


a product of Illinois, one of 


known typewriter men in the country 


Nicholasville, Ky. 

William M. 

book, stationery 

ness at the above place, and is in the mar 
ket a suitable stock and equipment 


(Anderson is about to open a 


and office supplies busi 
for 


Omaha, Neb. 
The Typewriter Inspection & Supply Co., 
584 Bldg., Omaha, is in 
the market . for furniture, special- 
Manufacturers of office appliances 
who desire the Omaha 
district should get into communication with 


Inc., of Srandeis 

office 
ties, etc. 
representation in 


this company 


. Portland, Oregon. 

F. Roy Johnston, a resident of Portland 
for the past eight years, is about to open 
an office in that city to represent three or 
four first-class lines of office appliances 
He desires to obtain the agency for Wash 
ington and Oregon for an inexpensive add 
ing machine, marketing at $25 to $35. He 
believes there is a demand for such a ma- 
chine in that territory, and desires to be 
put in touch with manufacturers. In ad 
dition to the foregoing he desires also to 
handle at least two other substantial office 
appliances on a straight commission basis. 
Mr. Johnston has been connected with two 
local stationery houses in Portland for the 
past four years, and has had experience in 
both the wholesale and retail business. He 
can furnish such references as may be de 


sired. 

San Angelo, Texas. 
J. W. Williams, proprietor of the Wil 
liams Printing Co., recently opened up a 
stationery and office supply department, 


securing the agencies for several well known 


lines. Among the most prominent is th 
Herring-Hall-Marvin Safes, Globe-Wernicke 
cabinets and supplies, Royal typewriters 


Williams has been very successful 
trade in this 


ene. Mr 


in commanding city and 


the 


vicinity and employs a city and country 


salesman. He has a well equipped store and 


streets 


Ange if 


printing office on one of the main 
which a city of twice the size of San 
could well be proud of. 


Syracuse, N. Y. 

The Tiffany Sales Company, agents for 
the Standard folding typewriter for Central 
New York and for typewriter supplies of 
all kinds, desires to get in touch with manu 
facturcrs of supplies and of office furniture 
ll other 


omece 


They will appreciate catalogs and a 
information regarding goods for the 








¢ A little bit of carelessness on the part of American firms has become the source of much 














annoyance to foreign customers. We refer to insufficient postage on mail matter sent from 
this country to points abroad. This is one of those irritations which should be eliminated. 
Not a month passes that foreign dealers n letters to Office Appliances do not mention the 
carelessness of American firms in this particular. It is up to Americans to stop making 
their friends abroad pay excess postage, and to stop it now. 
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Ribbons and Carbons 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 
carbon paper appeal to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally. 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out’’ of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon 
department. 
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Indeliba Mfg. Co. 


ROCHESTER.N.Y. 
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The Modern Telephone Tablet 





THE HOGE MFG. CO., 


Use allowed by Telephone Companies. 


Made of sheet steel, insuring a smooth 
writing surface, oxidized finish. 


The roll pulls from the top and cuts 
off any length desired. 


Complete with paper, 50 cents. 
Extra rolls, 5 cents each. 


Trade price, $3.60 per dozen. 








108 Fulton Street, New York 











ALL SHAPES 


GOLD P EN AND STYLES 


Gold Pens for Jobbers and Fountain Pen 
Manufacturers. 
IMPRINT WORK A SPECIALTY 





PROMPT REPAIR SERVICE 


All makes Gold, Fountain, Stylographic Pens, 
Pencil Cases perfectly repaired and returned 
day received. Satisfaction Guaranteed. 


GEO. P. GAYDOUL, 47 Aan Street, NEW YORK 








Best Form Letters! 


We do the BEST ‘‘form”’ or proc- 
ess letter printing to be had any- 
where, Our letters actually cannot 
be told from dictated correspond- 
ence. Prices ONLY $2.50 per 1000; 
$1.75 for 500. Send for samples. 

We also offer Writerpress and 
Multigraph machines for sale at 
way low prices. 


GEORGE R. STILWELL 
SYRACUSE, N. Y 























IT’S NO TROUBLE AT ALL 
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to keep Commercial Paste Company products mov- 
ing. They push themselves. Quality is the strongest 
re-order bringer. 


That is the reason why our new three-story fire- 
proof brick building shown in this advertisement 
is already taxed to its capacity although we only 
moved into itin March of this year. Although the 
Commercial Paste Company was established as re- 
cently as 1902, the rapid doubling of business each 
year has forced us to abandon three buildings in 


seven years, 


This is convincing proof that Commercial prod- 
ucts are trade winners. Try them. 





Cemmerciab Combined Carmine, 
Photo Desk Paste, Writing and Copying 
Peerless Mucilage, Fluid and Jet Black Ink, 
Combined Writing Blue Ink, 
and Copying Fluid, Green Ink, 

Blue Black Record Writing Fluid. 


WRITE TODAY FOR 
CATALOGUE AND PRICES. 


PASTE CO, Sovtusvsonic 
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Do You Realize What Character Means? || °T4T1 ONERY > = 


Do you realize the producing possibilities of a 
paper of character designed for business use? 
We want you to have one of our new sample 
b k h Wi Butte, Montana. 
OOKS Sno ing The old Avalon building on North Main street 


first floor of which is occupied by B. E. Calkins 


— — well known commercial stationer and office appliances 
dealer, is to be torn down, and in its place will be 
erected a modern five-story steel office building. M 


Calkins, who returned from an eastern trip the 


part of April, is removing his stock to temporary qua 
SNOW DRI }- ters, pending the completion of the new building early 
| in the fall, when he will move in and occupy the first : 
floor ¢ t of the ; building 


and basement new 





(By Special Correspondente.) 


ANEW PAPER OF REAL CHARACTER Chicago, Ml. 
E. Y. Horder, the well known stationer, left about 


DESIGNED SPECIFICALLY FOR BUSINESS USE the middle of April for a visit to his old home in Eng 


land. He was accompanied by Mrs. Horder and thelr 


MOUNTAIN MILL PAPER CO., Lee, Mass. |] | iter’ isin ini aatona eae ce 


months. 
. 7 . > 





SALES AGENTS 





The Ideal Specialty Co., manufacturers of the Ideal 


Midiand Paper Co., Chicago, Il!. Beekman Paper @Osrd Co.. NewYork,N.Y. A Hartung & Q.. a. Pa 
bt hy" n & Co., Inc., Boston, Mass. Beecher, Peck & Lewis, Detroit, Mich Westera Penn. Pa ttsburgh, Pa. Scrap Book and other stationers’ specialties, have 
0. W. ey Paper Co., St. “ae Mo. E. A. Bouer O., Milwaukee, Wis. Howard Fisher Paper Co... Baltimore, Md. ved to 552 W. Ad eit Chutes 
Kingsley Paper Cp. Covatand. © fphomen ton Paper Co., Harrisburg, Pa. Benedict Paper Co., Kansas City, Mo. moved tO wwe Adams street, Chicago 
C. P. Lesh Paper Co lodianapotie. aa St. Paul. Mina. Zellerbich Paper Co., San Francisco, Cal. ‘.* @ 
John Lesiie Paper Co., Mirneapolts; Minn. Diem & Wing Paper Co., Cincinnati, Ohio. acme Wastin, eo Gk Eine ce Ot th 
BXPORT AGENTS: A. M. Capen’s So ns, New York, N. ¥. house, have removed to temporary quarters at 31 North 





Dearborn street Their old quarters on the opposite 
E N V EL O PES A N D WE D D I N G B R I Ss T OL T O M A T C H side of the street are being overhauled and rebuilt, and 
they expect to move back again in about three months 
when that work is finished. 

















. . . 


THE PRATT DOCFILE The friends of Harry G. Horder, who is associated 
in business with his father, E. Y. Horder, are ) 


meric for filing all kinds of folded papers. oe _ upon - meen gg ager = . in 
yanirr> be oronto, anada a e eeks ago Mr. an 8 
Si ia pe eto com gp agg erg Horder spent their honeymoon in the East 

: urable press oar ene ee 


lank space for indexing contents of the 
packet. Among the dealers who visited Chicago recently ars 


As the packet thickness increases, the Will A. Beach of the Will A. Beach Printing Com 


WE ARE READY file may be extended by simply drawing pany, Sioux Falls, 8. D.; C. H. Brandon, Nashville 
T E. J. Mannix, Sioux Falls, S. D.; E. E. All 

















the tapes through the slits in the back— renn.; 
to manufacture on short notice Binders, dhe ich based fastenings act 0 0 hinge and Filer, Idaho; J. S. Madison, Manistee, Mich 
Files, Ledgers and Price Books. Ask de not have to be released. > tee 
for Catalog: The file will hold a pile of papers five inches thick. The funeral of Reuben L. Brown, Chicago manager 
7 4 o ’ of Mabie, Todd & Co a notice of whose deatt ip 
THE TENGWALL co. OF ILLINOIS A sample file will be mailed to any address on receipt of a dime pears in another column, was held at the family 
Lake View Station 22 Thames Street Pratt F. Mfg. Co., 111 Point St., Providence, R. I. dence in Oak Park on Friday morning, April 14. I: : 
CHICAGO, USA. NEW YORK, U.5. A. viele . 2 : terment was at Graceland cemetery. Mr. Brown would 
have been sixty-one years old next July He had been } 
in the stationery business over forty years, and was 
previously connected with Culver, Page & Hoyne, Chi 
Th . di . eago; Kiggins & Tooker Co., New York, and Brown & 
ere is a istinct Besly, Chicago Many of the prominent men of the 
trade were in attendance at the funeral, including 





following Fletcher B. Gibbs, A. H. Childs, Willian 
todiger, B W Thomas, Charles A. Stevens, Sam 
Mayer, M. L. O'Connell, A. W. Williams, H. F. Sawtell 
( A. Bartlett, ( S. Hitchcock, R. S. Pettibone, Amos 
Pettibone, J. F. Leaming, L. L. Burr and J. H. Hild 
reth The following named gentlemen officiated as pal 
bearers; Amos Pettibone, H. F. Sawtell, C. A. Bart 
lett, C. S. Hitchcock, J. F. Leaming. A. H. Childs 

Mr. Brown is survived by his wife and daught 
whom profound sympathy is extended 


MONARCH Product 


—Ink or Adhesive—for each 


Specific Office Need 


Los Angeles, Cal. 









We manufacture a complete line of pastes, ¥. C. Dillberger, stationery Sayer tor the Broadu 

: : : . ° Department Store has been in San Francisco for som 
gums, mucilage, liquid and solid flexible days, before leaving for the East to make purchas 
glues, dry glues, envelope gums, inks of ind to get ideas for his department in the new store 
all colors and for all purposes, printer’s about to be built by the company 
make-ready paste, etc., etc. — & 

y Traveling representative F \ Montelius f the 

Our goods are all of HIGH QUALITY, Shtoue Gunaees «2 Geant Meslts. bes tome ; 
and for those who require special formulas NG and COPYING 1 eas aie in teak « mek teatneis ‘tee bin ( . 
we will make up our products to suit these =ero ditions in the West are very prosperous and encou / 


‘CMC ena? 


MONARCH GLUE COMPA! 


ging, he thinks 





individual requirements. 


DEALERS 


McKeesport, Pa. 
W. T. Forrester, for over 2) years secretar 
Y M. ( A. of McKeesport, Pa and who 
resigned, has formed a company to be known as W 
T. Forrester & Co The new firm has purchased 





There is a good profit in this line for you. Satisfaction guaranteed. E. M. Price Company book and stationery store | 
Prices, discounts and samples furnished on request. Write TODAY. ity, which Mr oer — manage 
202 MAIN STREET J. K. Skelley, for many years head of the Skell 
THE MONARCH GLUE CO. CINCINNATI, OHIO Company, of McKeesport and Monessen, has sold his 
F interests i the company and will locate in Los Ar 








geles, Cal where he will go into business | 























Salt Lake City, Utah. 
The Breeden Office Company has opened a 
branch store at 339 South Main street, across from the 
postoffice. The branch store is completely equipped 
with a full stock of commercial stationery, fine sta 
tionery and office appliances 


Supply 


San Francisco, Cal. 
clothing houses in 
having secured the 


Roos Brothers, one of the large 
this city, will put in stationery, 
agency for Cross of London. 

> > > 

Milton Heynemann & Company, recently located on 
Post street near Market, in the Mechanics’ Institute 
Building, are getting their new stationery business well 
under way, and report business very satisfactory 

> o > 
received a shipment of a new 
Roneo Company, and is 
thinks it is a fine thing 


Isaac Upham has 
pencil sharpener made by the 
backing it with vigor, as he 
of its kind. 

7 > . 

The Bailey Specialty Company has been kept busy 
lately handling the Proudfit goods and the Wilson memo 

which Don Bailey says are going well this 
and installing several bookkeeping systems. The 


indexes, 


spring, : 
Crane Company has recently been outfitted by the 
Bailey Specialty Company. The Los Angeles branch 


under J. F. Barber, Don Bailey learns in a recent let 
ter, is having a busy time of it in the south. The 
vise-clips are taking rank with the memo-index busi 
ness in that section, and are proving popular in San 


Francisco. The Portland office under H. B. Wells has 
sent down word that things are coming along nicely 
in the north. 
Spokane, Wash. 
John W. Graham, of the John W. Graham Company, 


ecently “returned from an eastern buying trip. He vis 
ited New York and Chicago, and bought stock for his 
b wholesale and retail business in Spokane. 


ig 


DOING GOOD TRADE IN LOOSE LEAF, 

M. L. Poundstone of Kansas City, Mo., exclusive sales 
agent for the Proudfit Loose Leaf Company, reports 
good conditions in Kansas City and throughout West- 
rn Missouri and Kansas He says the Proudfit lines 
are doing a good business, especially in catalogue bind 
large firms and the city of Kansas City 
vere among the purchasers not long ago. Proudfit 
branches at Wichita, Hutchinson and Independence, 
Kans., are doing a fine business, the Wichita office hav- 
itself especially by booking orders 
Interurban Railway, Farm 


Insurance Company and the 


rs Three 


ing distinguished 
Arkansas Valley 
ers’ and Bankers’ Life 

Kansas Natural Gas Company 


from the 


SPEED DEMANDED FROM CLEVELAND STENOGS. 

The taking of dictation at the rate of 150 words per 
minute was the supreme test given applicants for the 
position of stenographer in the city service by the city 
civil service commission at an examination held May 
6 at the rooms of the commission at the city hall. 
There are about thirty positions to be filled and about 
fifty applicants took the examination. 

Positions of stenographers at the city hall now draw 
from $340 to $1,100 a year. The highest pay is given 
in the office of City Solicitor Baker, where court work 
is done. The first dictation test was given by a read- 
ing at the rate of eighty words a minute. A 100-word 
per-minute test followed. Then came a 125-word test 
and the last test was dictation at the rate of 150 
words per minute. 

The applicants copied their notes and spelling and 
punctuation shown on the typewritten copy were stud- 
ied by the examiners. In addition there were sep 
arate spelling and letter writing tests in which speed 
was not considered as part of the qualification. 

An old fence laid more than seventy-five years ago 
in Jackson County, Alabama, has been sold to a pen 
il company for $2,000. The old fence had served to 
protect crops from wandering creatures a long time 
and it is first-class cedar still, and a pencil company 
will now turn it into pencils So valuable has cedar 
become it is sold and reckoned by the pound. The old 
fence in Jackson County contains 500,000 pounds of pen 
Old rail fences have their uses provided 
which seems to have 
fence that has just 
Exchange. 
Manufacturing Company has 
agencies in southern Cali 


cil material. 
they were constructed of cedar 
a great deal of wear in it The 
heen sold was four miles long 


The Yawman & Ertl 
ecently established two new 
fornia—one in San Luis Obispo and the other in Santa 
Barbara—and one in Eureka, in the northern part of 
the state. Manager Charles Victor, who has just been 
elected first vice-president of the local division of the 


National Salesmanagers’ Association, reports a very 


good business with the company's line this spring A 
C. Freeze, the company’s traveling representative, is 
now in the Sacramento Valley He has written to 


this city of good business in the interior. He will leave 


shortly for Arizona on a three weeks’ trip 


| 
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To Make a Good Impression 


upon your customers see that they 
are supplied with 
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BOSTON 





Carter’s Ideal 
Carbon Papers 


a kind for every use. 
wear, greatest number of copies and cleanest to handle, 
In every respect they are intended for and to be 


THE BEST TRADE 


Carter's Ideal Typewriter Ribbons are made of the 
finest materials to insure perfect satisfaction. Send for 
Carter’s Codes—containin 
sions and Interchangeable 


THE CARTER’S INK CO. 


NEW YORK 


Clear cut impressions, longest 


tables of Ribbon Dimen- 
ibbons. 


CHICAGO MONTREAL 





BRIGHTEN UP 2akicScHib0t or ome by 
using WASHBURNE’S PATEN 
PAPER FASTENERS 


75,000,000 


SOLD m past YEAR should 
of their 


convince Y' 


SUPERIORI TY. 


Trade 0 Mark 
« 2 


Easily put on or taken off 
with the thumb and Can 
be used repeatedly and “‘they always work.’’ Made of 
sizes. Put up im brass boxes of 100 fasteners each. 
HANDSOME COMPACT STRONG No Slipping, NEVER 
All stationers. Send 10¢ for sample box of 50, assorted. 
Illustrated booklet free. Liberal discount to the trade. 


The O. K. Mfg. Co., Syracuse, N. Y., U. S. A. ‘Ne ip 


ass in 3 








THE PULL-FASTENER 


which is the simplest and most 
durable tying device made 


Outlasts Rubber Bands 
Fifty to One 


Used to advantage in thou- 
sands of Banks and offices 
all over the country. 


DEALERS: Write for free 


samples and 
trade discounts. 


THE PULL-FASTENER COMPANY 


ROCHESTER, N. Y. 


















Novelty Knives for Advertising Purposes: 





are adapted for every class of 
b Beneath transpare nt 
I | advertisement is dur- 
ably affixed Quality unsur- 
passed. Made of the best ma- 
terials and guaranteed, assures 
appreciation from the recip- 
ient. Individual names on them 
make a strong personal appeal! 





siness 
1] 


We have an attractive proposition for dealers in OFFICE APPLIANCES. 
Write for it today. 


NOVELTY CUTLERY Co., 





107 Bar St., Canton, Ohio 





















A PEN 
BARGAIN 


Order today 
Worth $5 
you with Whitney Guaranteed 
on the market. 
fects of other pens Writes fine 
novelty but a writing necessity. Non 
ind iestructible. 14K gold pen point. Highest grade 

—fills with ink in one second 
coven 





before stock is exhausted 
Sold at a low price to aquain 
Pens “— st im] 


Guaranteed 
Se/f-Filler 
$2.00 


roved 
All the advantages but none of the de- 
Just what you want 
leakable and practically 

Para Rubber, 


Take advantange of this offer today while you have the 
The Whitney-Richards Co., 245 W. Superior Ave., Cleveland, O. 









DEALERS AND AGENTS 
Wanted Everywhere 


to sell Whitney Guaranteed Foun- 
tain Pens and W Whitney Dry and 
Fluid Fountain Pen Inks. 
discounts for quantities. Exclu- 
sive territory. We have a propo- 
sition that will interest 

rite today for terms 
and literature. 


































not a 









chased bar- 


























41 Good as Any— Betier than Meng 


JOHN ALLEN & CO. 








Typewriter Ribbons 


For all makes of machines. Will give best 
service and ineure satisfaction te asera. 





Form Letters 


A perfect imitation of the 
typewritten letter with fill- 
in that can’t be detected. 


My Price is RIGHT 


Carbon Paper. Typewriter Ribbons 
Stenographic Work and Typewriter Copying 


J.L.WALKER, 56-5th Ave. 
Central 4556 CHICAGO, ILL. 


NELSON CORPORATION 
EXCLUSIVE MAKERS OF EVERY KIAD 
AND STYLE OF IOOSE LEAF BINDING 


DEVICE FOR THE RETAIL TRADE. 
D AND PRINTED SHEETS FOR SAME 


445 WELLS ST, CHICACS, ILL.,U.S.A. 











Dealers: 


No trouble 
selling 








PAPER FASTENERS 


The one fastener that really 
does the work—fastens securely 
through every sheet—top, bot- 
tom, middle. Retails at l5dc a 
handy little box of 100. 

Write for free samples—5 sizes 
—to show your customers. 


The De Long Hook and 
Eye Company 
PHILADELPHIA 





PAPER FASTENERS | 
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(By Special Correspondence.) 


Grand Rapids, Mich. 


month in furniture fac 
said that about one- 


A strike ealled last 
tories in Grand Rapids. It is 
third of the cabinet makers, trimmers and machine 
hands belong to the Carpenters’ and Joiners’ Brother- 
hood of America. The strike, however, has not tied up 
the Grand Rapids industry, and it is said that 
has been no delay in shipments as a result of 
labor dispute 


was 


there 


the 


San Francisco, Cal. 


has been 
will be 


Francisco Customs House, which 
in process of building for over three years, 
for occupancy in a few days and the furniture 
for the 104 offices has been installed by the office fur- 
niture department of the H. 8. Crocker Company. The 
furniture contract, which was one of the largest ever 
let of its kind on the Coast, called for specially made 
desks, chairs, settees and filing cabinets. These 
manufactured by the Doten & Dunton Company 
The Collector's suite is very finely fur- 
the oak furniture, upholstered with red 
leather, which goes extremely well with the marble 
interior work of the building. The Collecter of the 
Port, Mr. Stratton, says he has not seen any more 
beautiful government offices in the country 


The San 


ready 


oak 
were 
of Boston. 
nished with 


The H. 8. Crocker Company has just completely fur 


nished the Spreckels Sugar Refinery offices with office 
furniture and filing cabinets. Manager Van Prugg, of 
the office furniture department, speaks well of the 


business in the company’s line. 


Seattle, Wash. 

Company recently opened a hand 

new store here. It occupies six floors, which are 

up, with a modern stock and up-to- 
A large part of the fourth floor is 
furniture, of which the company has 
attractive stock. 


country 


The Grote-Rankin 
some 
elegantly fitted 
date equipment. 
devoted to office 
installed a very 


& CARBON 


RIBBON 


PAPER NEWS 


(By Special Correspondence.) 





Chicago, Ill. 


Assistant Manager Yancey of Mittag & Volger, Inc., 

visited this city for a day or so in April. 
New York, N. Y. 

J. A. Heale & Co., 94 John street, New York, manu 
facturers of the well known H. B. line of carbon pa- 
pers and ribbons and other materials in that line, suf 
fered quite a severe loss by fire on April 10th. Their 
principal loss was occasioned by the destruction of a 
large amount of carbon paper stock, although the ma 
chinery was also damaged to a considerable extent 
The insurance matters have all been settled, a com- 
plete new stock has been turned out, and they are 
supplying the trade as usual. 

San Francisco, Cal. 

Charles B. Garvin, the ‘‘Mayor of Pecan Gap" and 
general representative of the F. 8S. Webster Company 
of Boston, has been in this city recently on an in 


western agencies. He reports good 


line. 


specting trip of 
business all along the 
. > > 

The C. H. Jenkins Company has been actively at 
work in keeping the Coast trade supplied with Carter's 
ribbons and carbons since it became the 
for the Coast Mr. Dearing, of the Car 
ter’s Ink Company, Is doing finely in the northwest, 
sending in orders to the San Francisco depot from 
which office they will now be filled. Mr. Jenkins re 
large shipment of the Carter goods early this 
and will keep a large stock on hand from 


typewriter 
supply depot 


ceived a 
month 
now on 


York 


has 


Robert Euwer, formerly a salesman at the New 
office of the American Multigraph Sales Company, 
been made manager of the company's Philadelphia office. 














WHY NOT 


A COTT 
* PEERLESS” 
RECORD BOOK 


IT is toose teat. 

IT can be typewritten. 
IT 
IT 
IT 


IT 


requires only an inch and a 
quarter binding margin. 
costs but little more than a 
regularly bound book. 


is more durable than a tight 
bound book or any other loose 
leaf book. 


can be disengaged from 
posts by drawing rod 
out one inch instead of 
removing entirely: 


WRITE VSs— 
ASK YOUR JOBBER— 
GET ACQUAINTED WITH 


IT 


INDEXES 


LARGE CORPORATIONS 


More indexes of our make in use 
in the United States than all 
other makes combined. 
Bring Us Your 
Big and Little Indexing Problems 


The Cott Printing 
and Indexing Co. 


Co. 





Suclecessor to National Index 


COLUMBUS, OHIO 











The 


Herkimer 


Grand Rapids, 
Mich. 


A new European plan hotel of class and dis- 
tinction. Thoroughly equipped, liberal manage- 
ment, courteous treatment, everything right. 

Rates $1.00 to $3.50 per day. S. Division at 
Goodrich. On five main car lines. Old English, 
Colonia! and Mission Cafes whose cuisine and ser- 
vice is unexcelled at moderate prices. 

Four blocks from Union Station. Take 
Wealthy-Scribner south bound car. 


Ghee rhi mer 





























DUPLICATING 












(By Special Correspondence.) 


Boston, Mass, 

The Neostyle Company expects soon to move into 
larger and more commodious quarters at 148 Congress 
street, next door to the new quarters of the Oliver 
Typewriter Company 


Chicago, Ill, 

The Automatic Letter Machine Company has moved 
into new quarters on the eighth floor of the Studebaker 
Building, 623-633 South Wabash avenue, Chicago. This 
gives the company commodious office and shipping room 
floor space and affords excellent quarters for entertain 
ing its out-of-town representatives and other visitors. 


William J. Mullin, of the Multi-Color Press of Fresno, 
Cal., stopped off a short time in Chicago last month on 
his way to New York. On his return Mr. Mullin, it is 
stated, will open a Chicago office for the company and 
remain here as resident manager. It is stated that 
the Multi-Color Press Company contemplates erecting 
a plant here to supply the demands of the East and 
the Middle West. 

Cleveland, O. 

Tim Thrift, advertising manager of the American 
Multigraph Sales Company, has prepared a lecture upon 
the subject of ‘‘Direct Mail Advertising,’’ illustrated 
with stereopticon slides, and will soon deliver it be- 
fore business bodies in various parts of the country 
He recently spoke on the subject, ‘‘Let Uncle Sam Do 
Your Work.’’ 

> . . 

The American Multigraph Sales Company hag set a 
new high water mark in its sales records for the first 
three months of 1911. Practically every branch mana 
ger has beaten his former record. The company has 
plans for an extensive campaign in hand with a view 
to increasing its business still further in the near 
future 

New York, N. Y. 

A. A Adler, formerly sales manager of the New 
York office of the American Multigraph Sales Com- 
pany, has resigned. His resignation took effect on April 
1, J. L. Bradlee has been appointed sales manager in 
his stead 


BIG PLANT MOVED. 

Readers of OFFICE APPLIANCES will be interested 
in the announcement that the Writerpress Company bas 
moved its factory and head offices from Buffalo, N. Y., 
to Shelton, Conn., the change having taken place early 
in the present month. A new, modern plant, with up- 
to-date equipment has been erected for the exclusive 
manufacture of the Writerpress and its accessories. 

The steadily increasing business of the Writerpress 
Company had made it necessary for them _ to 
remove to a larger plant. The company states that 
with the facilities at hand in their new factory they 
can assure customers of an even higher quality of goods 
and prompter shipments than heretofore. 

The Writerpress Company, during the time the plant 
was moving to the new quarters—from April 26 to 
May 8—made no shipments except of ribbons. Ribbon 
shipments, however, went forward as usual except for 
a delay of two days, owing to orders being referred 
to the new plant. 

The new location of the Writerpress Company's plant 
at Shelton, Conn., is but a short distance from New 
York City, and the company extends a cordial invita- 
tion to New York visitors and friends everywhere to 
visit them at their new factory. 


FURNITURE MEN MEET IN CINCINNATI. 

The officers of the National Retail Furniture Dealers’ 
Association for the ensuing year are as follows 

President—W. N. Artz, Dayton, Ohio. 

First vice-president—Samuel G. Wilson, Greenwood, 
Mississippi. 

Second vice-president—Silas B. Flint, St. Louis, Mo 

Third vice-president—C. C. LaFollette, Thorntown, 
Indiana. 

Treasurer—M. J. Mulvihill, St. Louis, Mo. 

Executive committee—John A. Herbert, Cincinnati, 
Ohio, chairman; J. Henry Steiner, Chicago, Ill.; Samuel 
Goldman, St. Louis, Mo.; A. B. Snead, Clifton Forge, 
Va.; F. J. Rahe, Ft. Wayne, Ind.; C. C. Rosenbury, 
Bay City, Mich.; John A. Thompson, Chicago, Ill.; W. 
L. Grapp, Janesville, Minn.; W. I. Owen, Detroit, 
Mich.; C. L. Schurman, Fairbury, Neb.; 0. J. Kramer, 
Fon du Lac, Wis.; W. L. Harris, Minneapolis, Minn. ; 
William Byrne, Dayton, Ohio; W. M. Waters, Flor 
ence, S. C.; C. R. Parish, Columbus, Ohio. 











Why the Triner Postal Scales 
are the Only Positively Accurate and 
Scientifically Perfect Automatic Scales 


made. 
BECAUSE—They do not show any 
Vartiation,no matter where the article 
is placed on the platform, they reg- 
ister always correct. 

They are constructed entirely of the 
best Cold Rolled Steel; absolutely no 
castings to break in transporta 
and handsome in design and finish. 

Sold by all Leading Stationers. If 
yours cannot supply you, we will pre- 
pay the express charges. 


TRINER SCALE & MFG. CO. 
1155-57-59 W. 2ist St., Chicago, IM. 
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The Trade Winners 





THE ROBERT KELLER INK CO. 
DETROIT. = 








How Do You Put Your Name Plate on Your Product? 


Are you using a dull, unattractive metal or celluloid name plate that you cannot decipher five feet 
away and which is expensive to apply? Why not consider 


MEYERCORD DECALCOMANIA TRANSFER NAME PLATES 


right now? They can be applied in a jiffy onto wood, glass, iron or japanned surfaces. Any sise 
or style of design can be reproduced in beautiful colors and gold. Can be put underneath @ coat 
of varnish if desired. Used by all leading manufacturers of office appliances. 


Write today for Samples. Sketches Free. 


THE MEYERCORD CompPaAny, INC., 


American Manufacturers of Guaranteed Decalcomania Products 
Branches im All Large ities. 


Main Offices: Suite 1107-1112 Chamber of Commerce Building, Chicago, Illinois 
























WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 










WE ARE NOT AGENTS FoR THESE Goons 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 


WRITE FOR CATALOGUE 


MEYER & WENTHE 
123456 31N, DEARBORN 8T. 


NUMBERING MACHINES CHICAGO 











RUBBER STAMPS 
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The Most DEALERS 


Complete Lime Send for particulars of this high 
grade line. It includes the best 
grade of Ribbons and Carbons. 


Carbon Papers, Give us an opportunity to prove 
Transfer Papers, this statement. : Write to-day. 


Ss t am p ina i b b ons . Interesting Proposition to Dealers 


Carbon Rolls, Type. J. A. HEALE & CO. 


writer Ribbons, MANUFACTURERS 


Typewriter Oil, The mark of quality 


Numbering Machine Ink 94 JOHN STREET, NEW YORK 




















(By Special Correspondence.) 


| Cleveland, 0. 

The latest additions to the selling corps of 
Cleveland branch of the Dalton Company are G 
Bowman and N. M. Robinson 

Grand Rapids, Mich. 

Paul L. Barrett, sales manager of the Barrett Add 
ing Machine Company, is traveling through the west 
ern states on a business trip, and is placing a 
ber of good agencies 

Indianapolis, Ind. 

Cook Husbands has been appointed Indianapolis sales 
manager for the Dalton, at which place he succeeds 
J. A. Daugherty who formerly had charge of 
agency. Mr. Husbands is a successful business man 
and owing to his extensive experience in the selling 
game igs well equipped for the work he has und 
taken. 





. * * 





WHEN IN 


DETROIT 


STOP AT 


» HOTEL TULLER 


a and absolutely fire- 


— Atomoand, Park Sts. 
atre Be — A gt) 
a - 
ness District. n 
large Convention 


Has 
Hall 

Has Grand Roof Garden 
Cafe. 

Musie from 6 to 12 p. m. 
ee? room has private 
“EB nm Plan. 
Rates $1.50 per day and up 
L. W. TULLER, Prop. 





J Lawless, who has for several years beer 
ployed in the inspection department of the Dalto1 
tory, has been transferred to the Indianapolis brat 
of that company where he assumes the positior 
ombination mechanical inspector and salesmar 

Popular Bluff, Mo. 

The wheels are now spinning merrily ii 
Dalton factory and everyone is immensely tickled 
the new quarters The company has experie 
siderable difficulty for the past two years in filling 
actual orders, but it is anticipated that the 
pressure under which they have been laboring 
long will be in a slight measure relieved, at 


the time being The output is already increasing | 
somely. 
Reno, Nev. 
W W. Erskine of San Francisco, Califor: $ 
manager for the Dalton, has added to his staff 


sub-agents the well-known office outfitters ind 

















A Revolving 
Typewriter Table 


The Welty Swinging Typewriter 








Table may be attached to either side Trademarks and Copyrights 

of the desk. The table not only re- 

volves but is supported by an adjust- Send your business direct te 
able bracket, can be placed at any desired angle Washington. Saves time and insures better service. 
and then locked in position. Personal Attention Guaranteed 

A veady calles fer dealer 25 Years’ Active Practice 

Write for trade prices and discounts Specialty ——Typewriting and Adding Machines 
The William A. Welty Co. ¥ATE8100. Ad dress E.G. SIGGERS 
Suite 33, N. U. Bidg., Washington, DC 



































Drawing Inks, Blacks and Colors 
Eternal Writing Ink 


HIGGINS | ete... 


Liquid Paste 
Vegetable Giue, etc., etc. 


Strictly Original Goods of the Highest Grade Only 


Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 


Consumers, emancipate yourselves from the use of corrosive’and 
ill-smelling inks and adhesives and adopt the Higgins’ Inks and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., S:insior 204 Meoutetares 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New York—hicago—London 


















tioners, the White Company, of Reno, Nev., wh 
handle the Dalton in that section 
San Francisco, Cal. 

The Dalton Adding Machine Company's off 
this city have lately been moved from the P 
building on Market street, where they were 
on the third floor for some time, to a ground 
office in the heart of the financial and banking 


of town, at 37 Montgomery street. The new locati 
is admirably suited to the business of this 
office and already a change for the better has 
noticed by Manager W Ww Erskine, who says 
April is a banner month This he attributes 
moving, as well as to the general good conditions 
the office supply lines \ daily window display 
being shown from 11 to 2 o'clock to demonstrate 
Standard 9-10 Dalton machine, and great interest 
being shown in these demonstrations. Among 


sales made by Mr. Erskine’s force lately are 
several machines to the Pacific Gas and Electri 


pany and to the I S. Government, the latter 
wed in various cities on the coast 
* ¢ @ 

W. W. Erskine of the Dalton Adding Machi: ( 
pany has just signed a lease for new offices Los 
Angeles, in charge of which L. E. Benton n | 
salesman, has been placed 

> > . 

4 new Oakland office of the Dalton Adding M 
Company has beer pened at 952 Broadway t 
4. Kinsey, a former San Francisco Dalton sales 

charge 

> . > 


The local office f th Burroughs Adding M 
Company is looking for the cup which was 
iwarded in the national contest for sales’ supren 
Sales Manager W. W. Cooley of this office says 


due on the 21st In the ten days’ contest at the 
ginning of this month the San Francisco office 
from the Fort Worth office with a record of 38 
hines to the Fort Worth office’s 19 All the 
iffices were victors in the contest with the East 
ffices. Seattle vs. Memphis won 11—5; Oakland 
New Orleans, 7—6 J. L. Cook, office manager of t 
Burroughs local branch eaves on the first of May 


in extended trip through the United States to inspe 
the various agencies and pick up pointers to help 
San Francisco office 
> . > 
4 machine put on the market by the Burroug 
| Adding Machine Company which performs both 
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nd subtracting processes has been ordered by 


First National Bank of this city. The machine 


tee weed SE “| Every Operation of the BARRETT a 





. > . 
I I Lipman, vice-president of the Wells-Fargo 
Bank, has returned from an Eastern trip, on which = a. 
he spent some time at the Burroughs’ plant investi a or an rain avi roposition 
gating the possibilities of the machines of this com 
i as applied to the numerical system which has 
been proposed by the American Bankers’ Association 
* . * , 4 ‘ 
General Salet Manager J. 0. shepbard ot the | Portability ee Special 


Comptograph Company has been spending some months 
the Coast visiting various agencies and is now in . 

Joaquin Valley with the Fresno man, S. Law C ng 

Mr. Shephard speaks very highly of the out Simplicity hecki 

wk for the Coast and has found conditions very 

good n his trip here He leaves for the East soon Durability Features 


with his family, which has been spending the winter 


F. 


——— 


n California, and will go by way of the Northwest - 
eee Accuracy Light . 
Two new men, Charles Weidler and Raymond Lead 1 
ley brother of Bert Leadley, the crack Remington I 
man, have been added to the force of salesmen for Speed Action i 
QGomptograph in San _ Francisco. An Oakland . : 
branch has just been opened in the Bacon building 
with Raymond Boyd as branch manager. i 
*_ ¢ *& . » s ° t 
a re, So The BARRETT will do all the work generally required | 
zraph, reports a business for the last month double - 4° - : ‘ _ ‘ 
that of any previous month The local office now O an Adding and Computing Machine with the least F 
has six salesmen under Mr. Metcalf. ea " ‘ fl 
2 amount of effort and time of the operator. That 
F. F. Wright Co. will soon leave their old office : mae . ¥ | 
the Monadnock building in . ng to locate in is why it is so valuable to every business 
larger quarters elsewhere on Market street. Mr. = i 
W right has been in the East for some time visiting and whv its operators like it Xe) well. ' 
the factories of the Elliott-Fisher Company and those - q 
of the Comptometer in Harrisburg. He also went to ] 


New York Local trade conditions, Mr. Wright says, 
speaking of the adding machine line, are excellent IT RELIEVES THE STRAIN OF FIGURES 
g and the spring trade has continued to date 


this sprir 


n better shape than in former years. The Elliott 


ve Son of the great are | Barrett Adding Machine Co. amas. 











rhe Marin County Bank of San Rafael has pur 

ised from the San Francisco Burroughs office a No 
17 bab-variable-split-electric Burroughs which is now | 
simpli ing 1e ork n the sti ._ E ar Knotts, 

ny fy g the work in it institution. Elmer Knott STERLING ERASERS—OVER SO% SAVED 
in efficient salesman in the local Burroughs branch, is 

os ° ‘ ee are a German Silver Shell containing a 
now attending the factory school of the company at | thin, fiat Eraser which is fed torward as it 
Detroit for a month as a result of splendid work in | becomes worn. Best for ink or typewriter. 
this city. Other sales of the Burroughs office are to the a and we betel 
> nevrs 0° Co ar an » (% any | cramp the fingers n used as a line 
Royal Insurance ( m a ys Atlas Assurance Company, finder on note-t k or manuscript and 
Consumers’ Gas & Power Company and J. G. James & has other desirable features. Agente 
«o., wholesale meat dealers. These companies were wanted everywhere. Write for circular 
equipped with No. 17 variable-split electric ma and prices. Tune ones 
nes, some of which were Duplex. 1022 Arch St., Philadelphia, —" MERIT SELLS THIS ARTICLE 








Spokane, Wash. | 


E. W. Harris, who was formerly identified with the | 
Indianapolis branch of the Dalton Company in the | DUPLICATOR 
capacity of mechanical inspector and salesman, has re j i a 

entl) been appointed sales manager for Spokane, | IN O G R A H S U P P L I E s 


Was! Mr. Harris is a bright, industrious, energetic ! 
i 


ung n, and during the brief period which he has | ° ° . 
m commatal Sith te SUR Mee fer be We have been making Duplicator Supplies for the past 25. years 


ected with the Indianapolis branch he has 


stablished for himself an enviable record in the sale OUR CUSTOMERS ARE AMONG THE LARGEST ! 


of machines. Harris carries success with him wherever 
goes; he’s that kind , 
ioe concerns in the country but we want one good exclusive dealer 

in every town | 








CLEVER CIRCULAR BY WEIS MFG, CO. 


rhe Weis Manufacturing Company of Monroe, Mic! IF INTERESTED GET OUR BOOK 

s recently sent to the trade a large mailing card 

der, bearing on its address page the words, ‘‘We'v« LI NEO RAPH ( O 110 FULTON STREET r 
ked you out!" in bold script. Within is a_ terse (; a NEW YORK CITY | 


well ritten statement concerning Office and Home, th« 
eu ‘Guansink Uae. es ee as ee a MAKERS OF WAX STENCIL PAPER, INKS AND DUPLICATOR SUPPLIES 
use organ for various dealers who apply for it 
tion with the Weis agency. 
The third page bears a sample copy of Office and 
Hiome, affixed to the card, while the fourth page gives 


similes of commendatory letters regarding the pull 
Transfers , 


ing power of the little magazine when used as a 

dealers’ house organ. These letters are signed by sucl K R: ! 
j ple s W. E,. Cooper of Pittsburgh; the MacDonald ey in gs | 
Hilderscheid Co., Columbus, O0.; John P. Delles, Albany, | K Rin Pli 

N. Y¥.; E. L. Morris & Co., Providence, R. I.; Hiltor ey ers 
Hart & Koehn Co., Detroit, Mich., and others. Rubber eet 


GOOD ADVERTISING. | Platen Twirlers 


Derby Doctrine,’’ some very convincing and read 
matter sent out by the Derby Desk Company 
Boston, came in last month enclosed in a neat, properly 
labeled manila folder, suitable for one’s letter files BEAU BIEN & BOOTH Co 35 W. Kinzie Street 
This provides at once a receptacle for the various ee cHicA Go 
italogues and circulars the Derby Desk Company 
sends out from timeto time, and is an idea which 
} will undoubtedly make a hit among Derby customers 
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QO Years 


We have enjoyed constant pros- 
perity through selling right 
goods under right methods at 
right prices. 


WHY NOT STOCK A LINE OF 


OUR “or GOODS 


_ 


YOUR BOXES? 


Build upon a brand or trade- 
mark of your own! It elimi- 
nates competition and enables 
you to fix and maintain prices. 

Are you not getting tired of 
promoting other people’s goods 
to the profit of some cheap com- 
petitor? Look about, can you 
find a single large, prosperous 
concern who have built and 
maintained their business upon 
some other man’s controlled 
brand? 

We are specialists in imprint 
goods, will attend to all the de- 
tail and will furnish goods at a 
price which will enable you to 
realize larger profits. At the 
same time the pleased customer 
will come back to you every 
time! 

Let us send samples and our 
plan. It leaves you absolutely 
free in every detail. 




















New Process Carbon Papers 
and Inked Ribbons 


for every known purpose. 





Contract work a Specialty. 








U. S. Typewriter 
Ribbon Mfg. Co. 


Sansom & 8th St., Philadelphia, Pa., U. S.A. 
Cable Address, MUSTR. 
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(By Special Correspondence.) 


Atlanta, Ga. 
William Allen Dyer, vice-president and general man- 
ager of the Smith Premier Typewriter Company, was 


in Atlanta recently, and called on his acquaintances 


among the different typewriter companies. Mr. Dyer’s 
genial disposition and strong personality make him a 
welcome visitor in Atlanta. 
. . . 
George W. Dickerman, vice-president and general 
manager of the Monarch Typewriter Company, visited 


the Atlanta branch during April and spent several days 
with the local sales force. Several changes in the At 
lanta territory were made during Mr. Dickerman’s stay 
looking towards a larger Monarch business. 
. . * 

Mr. Brady, who left the typewriter field for the add- 
ing machine, has returned to his old position as man- 
ager of the Atlanta office of the Smith Premier Type 


writer Company. 


. > > 

J. E. McCants is a newly appointed salesman for 
the Monarch and has been assigned to a city territory. 
Mr. McCants is an experienced typewriter man and his 
friends predict much success for him with the Monarch. 

. > . 

W. D. Fricks, vice-president of the H. M. Ashe Com 
pany, is making a visit through their Northern Florida 
territory. 

> . . 

Typewriter buyers in Northern Alabama appreciate a 
good man and a good typewriter, as is evidenced by 
the success George T. Dickert is meeting with in the 
sale of the Monarch. 

. . . 

A second hand Underwood typewriter was recently 
stolen from the doorway of the H. M. Ashe Company’s 
warehouse after being left there by the Southern Ex- 
press Company. It has not yet been located. 

. 7 . 

R. L. Keith, who has been connected with the Mon- 
arch for several years, has been promoted from the 
resident sales office at Jacksonville, Fla., to a position 
as assistant manager of the Atlanta office. Mr. Keith 
will assume his new duties May Ist. 

« . . 


H. M. Ashe, president of the H. M. Ashe 
has been appointed secretary of the joint committee of 
the traveling men’s organizations to confer with the 
railroads in regard to the Georgia lines accepting mile 
age on trains. The Southern railroads have been very 
liberal in giving an interchangeable mileage book, which 
is superior to any in the United States, but the travel 
ing men are inconvenienced by having to exchange this 
mileage for tickets before boarding the trains. Sev 
eral conferences have been held with the railroads 
everything is being done by the roads to overcome this 
difficulty Another conference is to be held in May 

. . + 


Company, 


and 


A new candidate for the brotherhood of typewriter 
Dicus who has recently joined forces 
Although Mr. Dicus 


salesmen is F. M 


with the Monarch organization 
has not had any experience in selling typewriters, he 
is not new in the art of salesmanship, he having sold 
specialties for several years 

Baltimore, Md. 

The Remington Typewriter Company recently pro 
moted a star member of their Boston sales force, A. F 
Greene, to the mapagership of the Baltimore Reming 
ton office 

* > 7 

The Remington Typewriter Company recently gave 
an informal dinner at the Hotel Joyce to the members 
of the Baltimore Remington force on the occasion of the 


the management of 


Greene as 


retirement of O. M. Mears from 


that office and the appointment of A. F 
successor to Mr. Mears. Twenty-five ardent Reming 
tonians sat down to dinner and a most enjoyable meal 


ensued. 
Boston, Mass. 

The firm of Shaw & MacLeod have dissolved partner 
ship by mutual agreement and the business will be 
continued by Mr. Shaw, who has recovered from his 
recent illness sufficiently to attend to business once 
more 

> . 7 


Woodson, the demonstrating 


youthful 
recently 
No. 10 


His 


Master Parker 
expert of the Remington typewriter 
hibitions of his skill in operating the 
ton in the schools in around Boston 


gave ex 
Reming 


and demon 





interest and 


strations were the subject of widespread 
comment. 


. . . 

A very pleasant evening was spent at the home of 
“Bill” Nelson on April 6th, the entire repair depart 
ment of the Underwood office, at the invitation of 
**Bill’’ going to his home, where Mrs. Nelson had a 


fine dinner prepared, after which the evening was spent 
in merrymaking The boys were well entertained by 
some of the Underwood talent, also by J. W. Deyle of 
The home was especially decorat 


the New York office 
ed for the occasion 
. . . 
Just before A. F. Greene, the former Boston Rem 
ington typewriter salesman who was recently promot 


ed to the managership of the Baltimore Remington of 
with a handsome 


fice, left Boston, he was presented 
traveling bag. This was the gift of his former asso 
clates in Boston, every one of whom is ‘‘rooting’’ for 
Mr. Greene to make a big success in his new Reming 
ton post. 
. > . 

Manager Heimer of the Underwood Company will be 

much happier when the orders for machines which he 


is holding can be filled, as it seems almost impossible 


to secure machines enough to fill all orders promptly. 
. > . 

Mr. McLeod, recently of the Shaw & McLeod Com 
pany, has opened up an office and will carry on a gen 
eral typewriter business. 

Buenos Aires, Argentina. 
The new Remington typewriter office in Buenos Aires 


is distinguishing itself in every line of Remington ef 


fort, particularly in work in behalf of the Remington 
Wahl Adding and Subtracting typewriter. 


Buffalo, N. Y. 


L. R. Scott, representing the Monarch in Alleghany 
County. was in the Buffalo office on Saturday. Mr 


Scott has an excellent month started and is looking 


forward to beating all past records. 


. . > 
Monarch business in Buffalo has increased consider 
ably in the past few months. The outlook is very 
good for fine business all summer long. 
Chicago, Ill. 
B. W. Prince, a well known typewriter man who has 


been in the game for some ten or twelve years and has 
covered some of the most lucrative territory in the bus! 


ness, has recently become associated with the Rem 
ington Typewriter Company in Chicago. Mr. Prince 
and he has already 


has always been a strong salesman, 
achieved good results in his new 
* * . 


position 


The Conover Sales Typewriter Company has taken the 
agency for the Standard Folding Typewriter, and 
its offices on the ground floor in the building at the 
northwest corner of Monroe street and Wabash avenues 
The company features the Standard Folding typewriter 


has 


in its window displays, and has attracted considerable 
attention with this neat and useful little machine. The 
Conover company has already achieved very satisfac 
tory results with the Standard Folding and anticipates 


a lively business in the future. 
Christchurch, N. Z. 


to the five-year group of the Ren 
Roll of Honor is P. V 


A recent addition 


ington Typewriter Company's 


Hooper, a Christchurch member of the Remington org 
ization. 
Cleveland, Ohio. 
The increasing business of the Cleveland Remingt« 
has made it necessary to add a new 


typewriter office 


city salesman to the The 


new mem 


additior 


staff of that office. 


promising 


ber, Mr. Ralph B. Smith, is a very 
to the Cleveland Remington sales organization 
. . . 
salesman recently engaged by the Cleve 


Another new 
land Remington office is J. B. Barry, who 
has been appointed floor salesman and head o uy 
ply department of that Remington office. 

Dallas, Texas. 

A new name recently added to the five-year gr 
the Remington Typewriter Roll of Honor is that of I 
G. Hall, a Dallas Remingtonian. 

Detroit, Mich. 

who travels the Northern Michigan ter 
Detroit Remington typewriter office, re 
cently had an exciting experience in a railroad wreck 
‘‘We came in on the which still remained 
the track,’’ he writes. “It made rather an unusual 
load for an engine—three women, three traveling men 
and one Remington typewriter. Several 
gage were piled on the tender.’’ 

Ilion, N. Y¥. 


typewriter 


Mr. Dittrich 
ritory of the 


engine, 


pieces of bag 


sales organization 


With the Remington tgpewriter 
breaking all its former records, it follows as a matter 
Remington factory has been break 


of course that the 








ing all Remington production records in order to hold 
the pace set by the selling division. The production of 
Remington typewriters during the first quarter of 1911 
exceeded by a large margin the production of any previ 
ous quarter in Remington history and still the factory 
could not keep up with their orders. 

La Paz, Bolivia, 

Messrs. Denniston & Thormann, a firm of able and 
energetic Americans who have a fine standing in La 
Paz, have been appointed representatives in Bolivia for 
the Remington typewriter 

Lima, Peru. 

The Remington Typewriter Company have appointed 
Messrs. Duncan, Fox & Co. their representatives in 
Peru. This house igs one of the commercial leaders in 
Peru. Their headquarters are at Lima. 

London, England. 

G. M. Cassatt, of London, the Remington Typewriter 
Company's managing director for Europe, has been 
made a member of the 20-year group of the Remington 
Roll of Honor. 

* . . 

The London Monarch branch office recently established 
sub-offices in Northampton, England, and Belfast, Ire 
land Both sub-offices report splendid business in Feb- 
ruary and March, and they are going strong for an 
increased business for the coming month. 

Los Angeles, Calif. 

The Los Angeles Remington typewriter office has 
added the name of one of its force, R. A. Tiernan, to 
the 5-year group of the Remington Roll of Honor. 

Louisville, Ky. 

A former Remingtonian, William F. Waller, is back 
on his old city territory in Louisville. Mr. Waller re- 
signed from the Louisville Remington forces several 
years ago. While a member of the Remington organ- 
ization he made a fine record, a record which he is 
confidently expected to repeat now that he is again a 


Remington salesman. 
o > . 


Recently members of the selling force of the Louis 
ville Remington typewriter office spent an afternoon at 
the Louisville Hotel in an enthusiastic and helpful dis 
cussion of various sales subjects. 

Melbourne, Australia, 

A new member of the 10-year group of the Reming- 
ton Typewriter Company's Roll of Honor is A. W 
Chartres, of the Melbourne Remington staff. 

Memphis, Tenn, 

The Memphis Remington typewriter office recently 
engaged W. B. Newsom as salesman to travel their 
Western Tennessee territory. Mr. Newsom has for five 
years been a very successful representative of the Penn 
Mutual Life Insurance Company and gives promise of 
doing equally well as a Remington typewriter salesman 

> . o 

Another new salesman on the staff of the Memphis 
Remington typewriter office is Olin C. Taylor, formerly 
a salesman for a well known Chicago house, Mr. Tay 
lor’s enthusiasm over the new visible model Remingtons 
led him to become a member of the Remington sales 
organizatior He is traveling the so-caled Delta coun- 
try of Mississippi. 

Moscow, Russia. 

A new member of the 20-year group of the Reming- 
ton Typewriter Company’s Roll of Honor is A. Evgraf- 
off, of Moscow, who for the past twenty years has been 
prominently identified with the sale of Remington type- 
writers 

New Orleans, La. 

C. P. Cubitt has accepted a position with the Mon- 
arch Typewriter Company and has been assigned a city 
territory 

. . . 

Miss Christine Cameron has taken charge of the Em 
ployment Department of the Monarch Typewriter Cou 
eding Miss Hazel Wells, who was obliged 


pany, su 
to give up her position owing to her mother's 111 healt! 
* . s 
Charles Schultz, formerly connected with t 


department of the Monarch Typewriter Com: 
again back in his old position, and is th rough! 
eee 


John R. Taylor, Monarch represent:tive ‘-F 
Iberia, La., spent a day in New Orleans last wee! 
7 * * 
George W. Dickerman, vice-preside::t nd general 


manager of the Monarch Typewriter Cow :uy, paid the 
New Orleans office a visit during the latter part of 


March. 
eee 


EB. F. Keplinger, manager of the New Orleans office 
of the Monarch Typewriter Company, spent a few days 
in Jackson, Vicksburg and Alexandria, visiting his resi 
dent salesmen. He was very well pleased with condi 
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NEW No. 8 MODEL 








Equipped with DECIMAL TABULATOR for which no charge is made 


ENSDERFER 
Typewriters 
Visible 
Writing 
Light 
Action 


Interchange- 
able Type 


Back- 
Spacer 





SEND FOR CATALOG THIRTY-TWO 
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The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 
























w use agazin 
will not abuse yours if you use 
ORSION BINDERS 
to hold the Magazines in your Club 
Library 
No Mutilation 
Opens Flat IN 


SDNIULS ON 
SLSOd ON 


———~tar. 











BARRETT BINDERY CO. CHICAGO 











CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 


15 years’ experience 





JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY h 











TYPEWRITER DEALERS 
ATTENTION ! 


We have bought the entire stock Fay- 
Sholes-Remingtoa-Sholes blind typewriter parts 
—some visible parts. Send 10c for sam- 
ple of our New Platen Knob Cushion, the best 
cushion ever devised for platen knob and 
a good seller. We sell hundreds of them 
every month in our own retail store. 


Ben Samuelson & Co. 


Rebuilders of Fay-Sholes and Remington-Sholes 
Typewriters. 


R. 309, 219 So. Dearborn St. Chicago 





















Celluloid 
KEY COVERS 


fit over old 
worn key buttons 
making a 


New Key Board 


No labor. 


Two cent stamp for sample. 


Slight expense. 








Most complete stock of 
Typewriter Parts 


in the world. 


Catalog No. 12 
in four languages. 








THORP & MARTIN Co. 


London, E. C. BOSTON 
79 Queen St. U. S. A. 


Parts, Platens, Tools, Supplies 
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We Shorten 
The Tale Again 


@ Every branch manager 
and dealer knows that 
there are just two fea- 
tures of typewriter 
platens with which he is 


concerned: 


First —The best— that’s 
The AMFIL Platen 


Second — Quick Service 


@ With a complete fac- 
tory in each section of 
the country —Chicago— 
Denver—New York and 
San Francisco—we are in 
a position to make unus- 
ually prompt shipments. 


@ Amfil quality and ser- 


vice are at your com 


mand. 


@ Send us trial order 
today—satisfaction guar 


anteed. 


AMES & FILSTEAD 


CHICAGO NEW YORK 
332 Dearborn Street 110 Duane Street 

DENVER SAN FRANCISCO 
1649 Champa Street 58 2nd Street 
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tions in these territories, and is looking forward to con 
tinued improvement in business in these towns 
New York City, N. Y. 

The Remington Typewriter Company announce that 
March, 1911, was the greatest sales month in Reming 
ton history, surpassing by 12 per cent any previous 
month since the Remington typewriter was first offered 
for sale. The first quarter of 1911 also established a 
new Remington sales record, the sales in that period 
being greater than in any previous querter of any year 

> . . 

rhe Typewriter Exchange of 1% 
York, announces its removal to No. 10 Barclay street 
located at the former address fo 
reputation for 
square, upright business methods. The Typewriter Ex 
change has a very complete line of rebuilt machines on 
hand which are sold as low as consistent with their 


3arclay street, New 


The company Was 
eighteen years and achieved a_ fine 


quality 
>. > > 

A beefsteak dinner in the ‘“‘Log Cabin Room” of 
Healey’s Restaurant in New York was recently tendered 
to A. A. Fraser, Jr., the recently promoted New York 
Remington typewriter salesman who is now manager 
of the Philadelphia Remington office, by some of his 
old friends of the executive department and New York 


City Remington branch. 
**e 


R. BE. Revolt of San Francisco, better known to the 
trade as ‘“‘Dick’’ Revolt, has been visiting old friends 
in and sround New York. We don’t know how the 
Standard has been getting along on the Cwast during 
his absence, but we are satisfied when he gets back on 
the job that the business wil resume its normal state 

_ . . 

On May ist a new number of Remington notes was 
put into circulation It contains a number of articles 
f particular interest to members of the typewriter fra 
ternity 

* . 7 
who for the past 18 months has bee 
territory for the Monarch, has been 
sridge 


H. A. Oliphant 
in a New York 
promoted to the managership of the sub-office at 
port, Conn 

. > > 

The 20-year group of the Remington Typewriter Com 
pany’s Roll of Honor recently received a new member 
in H. N. Mathews, of thé New York Kemington exect 
tive office staff 


| H S Purdy a typewriter salesman of long ex 
} perle is on the selling organization of the Monar 

. . . 
| I H. Hubbard, who has been successful in selling 


Monarchs in northern New Jersey for the past year 
has been promoted to,a New York territory. 
. > . 
w.dJ representative of the Mo 
t Middletown 


Higginson is now 
Conn 

. >. . 
Monarch at 


representing the 


R. H 
Paterson, N. J 


Clement is now 


. > . 
J. J. MeConnell has joined the Menarch’s New York 


eeding H. A. Oliphant, who has beet 


selling force, suc 
promoted 
* . > 


C. K. Searle, Jr., hag recently joined the selling f 
of the Monarch, and is lecated in New York 
> . . 
J Ty. Jacksor s now with the New York offi 
Monarch as salesman, taking the territory mad 
vacant by Mr. Hubbard's promotion 


Norwich, England. 
he S-vear group of the Remingtor Ty pewrite 
Rol f Hienor has a new member from Norwich H 
Lar of the Norwich Remington office, having ‘ 
1 member of that group 


Noumea, New Caledonia. 


! l?-year group of the Ren 


{ new member of the 


ngton Typewriter Roll of Honor is E. Villeval, a Ne 
Caledonia Remington representative 
Omaha, Neb 
Geo. P. Hollenbeck, special representative of the 
Standard Typewriter Co Groton, N. Y was in On 
recently ind while there closed a contract wit! 
BR. F. Swanson Co. for the exclusive sale of 
Standard Folding typewriter, covering practically 
ntire states of Iowa, Nebraska and South Dakot 
. . . 
J ( Waizeneger, formerly credit man wit! 
Guest Pilar { Burlington, Tow is taking hargs 
f the Hlection department of the B. I Swans 
Co. to sueceed | L. MeCauchey who has been trans 


ferred to the Des Moines store f the same con 


ssistant manager 


‘ is 
> . > 
Harris Russell, for the past two years manager 
the B. F. Swanson Co. store at Des Moines, has 
been transferred to Omaha, as manager of the com 


pany'’s store there. 
*ee 


formerly in the 


I M tutts Typewriter Exchange 





City National Bank Building, has removed to a gt 
floor location on South Seventeenth street 
> . . 

Manager Stewart of the Oliver Typewriter Com 
pany has been very busy in the past month moving 
from their old location on Fifteenth street to 1905 We 
Farnam street, where he is very much delighted w 
his ‘‘daylight s 

> . >. 


B. F. Swanson has just returned from Des Moin 
where he attended the annual meeting of the B. |! 
Swanson Company The officers for the ensuing y 


will be: B. I 
ager: J. G Olmsted 
sell, treasurer, and Luella Nash, secretary. A _ vote 
thanks was given Mr. Swanson by the stockholders 
his efficient management during the past year 

> > >. 


Swanson, president and general uo 


vice-president; Harrison R 


North Pl 
distribut 


taken charge of the 
Swanson Company 


E. D. Goodell has 
territory of the B. | 
for the L. C. Smith & Bros 
braska and South Dakota 

> > > 


typewriter in Iowa, N 


traveling the Black Hills 
Smiths for the B. F. Swa 


r. We 
territory, distributing L. ¢ 
son Company 


Hennessy is now 


> > . 
New repairmen recently added to the force of 
B. F. Swanson Company are J. F. Karbush, formerly 
with the Rebuilt Typewriter Company in Chicago, a 
Frank Knappen, formerly with the Monarch Typewrit 
Company of Chicago 
> > . 
H. S. Sutton, formerly manager of the Des M 
office of the Underwood Typewriter Company, has 
placed in charge of the Omaha office of the sa 


company to succeed A. C. Plage 
. > > 
H. H. Cannon, who has been traveling the South 


Iowa territory for the Smith Premier Company 
resigned to take up a different line of work 

Paducah, Ky. 

The Paducah territory of the 

ton typewriter office is now being traveled by Wm. 8 


Louisville Reming 


Colwell, who was recently promoted to the selling 
ranks from the mechanical department of that off 
Paris, France. 

The members of the Remington Typewriter ( 
pany’s organization in France recently held a l 
days’ conference at Paris which terminated in a b 
quet, the latter lebrating the splendid progress 


French Remingt organization is making 


Perth, Western Australia, 
rh name of I ( Stott, of Perth, has be« 


to the 10-year group of the Remington Typew 
Company's Roll of Honor Another member of 
Remingtor forces Colin Johnson 


Perth f 
made a member of the 5-year group 

Philadelphia, Pa. 

forces ii Philade 
Fraser, Jr who was re 


The Remingt typewriter 
have a new head 4 \ 
cently promoted to the Philadelphia managership 
the sales force of the New York Remington branch 
Remington in 1896 
nd his record since then has been one unbroken 
expected to make a splendid R 


fr 


Mr Fraser entered the service 
of successes He is 
manager 

. . . 


ington branch office 


Philadelphia, was 
present fift 


The Continental Hots 
scene of a dinuer 
members of the Philadelphia Remington typewr 
ganization This dinner marked the occasion of the 
departure of Mr. Pease to take up his new manager 


which were 





duties at Los Angeles, and also the arrival of tl 
Remington ger Philadelphia, M Fraser 
* . . 
Miss R. I J tt. of the Philadelphia Remingt 
vriter staff s been made a member of 
ir grouy Remington Roll of Honor 


Pittsburgh, Pa. 


The Pittsburgh office of the Monarcl rypew 


Company was favored with a visit by G. W. Dicker 
in, General Manager of the company, early i Ay 
Mr. Dickerman was returning to New York (Cit ft 
illing on the various branch offices South and W 
He stated that t largest volume of business ever 
by the organizati had been transacted in the 

f Marc! just d 

> > . 

J. R. Henl severed his connect 
f ti local ft \ er offices ind joined ti Se 
for of tl M irc! He will cover a ity t 

. > . 

L w Rung special traveling representative f 
the Monarch Typewriter Company, spent few da 
with the Pittsburgh office recently His departme 
has obtained a large number of big contracts tt 
first of the ve 

Portland, Oregon, 
To the 5-year group of the Remington Typewriter 
’ 


Company's Roll of Honor has been added the name « 
Miss Elvira Apperson, of the Portland, Oregon, Ren 
ington office for 
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There 1s money for you in handling YOUR ribbons and carbons 


NEIDICH PROCESS 


brands ARE your brands because 
they carry YOUR OWN imprint 


The credit for the quality of the line goes to YOU, Add to this the fact that your customers will be 

the reputation goes to you, YOU get the re-orders satisfied and will HAVE to come back to you for 

and the profits. more of the same brand—YOUR Brand. 

lo start with, there will be a saving on the original As you want to handle high grade lines of national 

investment of at least 25 per cent over the price you tati a Distinctive, S ba. Th h 

are now paying for the same quality. ropes wie ry CGE Canara gator . ros 
bred, Public Stenographer and Manifoldo Carbons, 

h © 7 ." : ’ . 
This means a smaller investment for the same amount and the famous ‘‘Type Tape” ribbons—made by 


of goods, a slightly reduced selling price which will 


9 . . . 
pull a big increase in business, and a larger margin our “Process” which insures the most legible work, 


absolutely permanent records, and the greatest 


of profit to help you show a good ‘‘net gain”’ on your 

monthly statement. degree of durability. 
awarded Neidich Process the contract for typewriter go wrong if they profit by the tests and experience 1 
arbon for the “present year’’ on their General of the Federal Authorities. { 
Schedule. Such an endorsement needs no comment. : : - - i 
iE ‘ae ; he faciliti Write today for samples and prices. We will show 
t is very siness house that has e fac >S 

t isn’t every business house tha ss the facilities you that everything we have said can be backed up in q 
or the inclination to test their goods according to a way that will not only convince you but please you 

Government standards, but they know they can’t and increase your profits., —TODAY. 


NEIDICH PROCESS COMPANY 


Burlington, New Jersey, U.S. A. 


CONTINENTAL AGENT: MR. P. CASTELLI, CASELLA POSTALE 909, MILAN, ITALY 





























DEALERS—ATTENTION 
Sell to the Trade Only. 


Are You After 
British Trade ? | 
We carry a large stock of all 


If so, advertise in the “ Stationer makes of typewriters in the 

& Printer"—the paper read rough, complete with all 

by the good class Re- parts. We can interest you 
tailer and Whole- in quality and price. 





saler. ' 
sete got Ba = za ennai 
———— hear from you immediately. 
STATIONER & PRINTER 
160 Fleet Street B. D. Underwood Typewriter Exchange 


LONDON, ENG. 171 Randolph St. Chicago, Ill. 
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$3.50 


Over the Rough Price 


Fully Repaired MACHINES 


Each machine is equipped with a new platen. 
benzine cleaned, re-aligned, re-striped, and re-varnished. 


You can’t gett AS GOOD a job anywhere else on earth for the money. 





It is completely repaired, 





SEND FOR PRICE LIST OR GIVE US A TRIAL ORDER AT ONCE 





AMERICAN TYPEWRITER EXCHANGE, 143 No. Dearborn St., Chicago 




















TURTON’S 


SPRING CUSHION 
TYPEWRITER FEET 








The ONLY DEVICE for Reducing Wear, Noise and Vibration 
Possessing the three following features: 


Ist. Attached directly and securely to the machine and be- 
comes an actual part of it, taking the place of the solid rubber 


i jer and DOES NOT CAUSE KEY- 
ION. 


ieet. 
2nd. Absorbs al 
BOARD VIBRAT. 


3rd. Made specially for each particular make and MODEL 


on which it is to be used. 


“DROP-LOCK” DESK ATTACHMENTS 





Allow free action and instant removal of the machine from 
desk. Remember the “Spring Cushions” are always on the machine whether it is being used in the desk or 


elsewhere. Foreign territory now bein 
Sold at retail only through our 


an exclusive Agency basis. 


c. M. TURTON, Mfr. 


assigned. 
gents—we do not 


P. O. Box 392 


compete with you. Attractive proposition on 


Nashville, Tenn. 


Canada, France and Beigium Patents for Sale 











TYPEWRITER PLATENS 


Recovering 50c; $40.00 per 100 





Finished Platen covers ground on dead true 
steel mandrels shipped to any address upon 
receipt of 50c each or $40.00 per 100. 

We use the best grade of air cured rubber 


REBUILT TYPEWRITERS 
and MULTIGRAPHS 


Largest Stock Lowest Prices 


ALBRIGHT BROS. REBUILT TYPEWRITER CO., 211 N. 10th St., St. Louis, Mo. 





[—— 





CASH WITH ORDER to the trade only. We engrave a one line 
late and furnish 100 engraved cards best stock, postpaid, Script 80c, 
3lock or Gothic 1.15, Solid Roman, Old English or French Script 1.25, 

Shaded Old English or Block 1.50, Shaded French Script or Renee 

1.60. Plate and 530 cards 20c less than above prices. 50 cards irom 

old plate 30c; 100, 50c. Wedding Stationery, Business Cards. Em- 

bossed Stationery. 


The American Embossing Co., '23¢5creoy°* 











IF 


YOU WANT TO KEEP POSTED 


on all that’s new, and all that is going on in the field of Office Equip- 


ment, subscribe to 


OFFICE APPLIANCES 


Subscription price, $1.50 a year. 


Trial subscription, 4 months for 50 cents 


THE OFFICE APPLIANCE COMPANY 


417 South Dearborn Street :: 


PUBLISHERS 
CHICAGO, ILL. 


| 
Richmond, Va. 

One of the Richmond force of the Remington 7 
writer Company, W. L. G. Cartier, has been admitt 
to membership in the 5-year group of the Remingt 
Roll of Honor 

San Francisco, Cal. 

The Royal Typewriter Company has been adding 
number of new men i the San Francisco and 
Coast offices M J. Fullerton, formerly with a lead 
ing company at Minneapolis, has joined the San I 

cisco force, and is now working in the Eureka 
gion. C. E. Rust n old hand at the business, hav 
ing formerly been with one of the best known agencies 
the coast is now covering the San Joaquin 
Valley for the Sar Francisco Royal office J \ 
| Ramus, ” machi a-day man, has been keeping 
up his record in Sacramento Valley during two of 

the four months of this spring, thereby winning 
of the silver fobs offered by the company, and a bar 
attachment, twelve of which bars wil win a dia mad 
from the company The force in the San Francisco 
office is now nearly double that of last year, and the 


January record, which was itself a record, has been 
broken by this last month's business H. M. Crosby 
another high rate man, has been specializing among 
the big Francisco 
placed the Royal typewriter with the Union Oi] Com 
pany, Western Unior 


houses in San 


i“ 


business 


and other firms of size 
> . > 

G. B. Andrews, lately of the H. S 
taker 


typewriter 


Crocker Com 
pany lias territory in this city wit the 
Remington 

> . - 





The Remington staff recently held a dinner ir 


bration of the completion of the first quarter of the 
' year with a gain in sales of 190 per cent over the 
same period of last year H. E. Wilde, Coast Super 


temington Company, spoke at the dinner 
ditions on the Coast. which he 
Says promise a great future Manager Lund says that 
the Remington-Wahl machine 
in inereagse of 2725 per cent 

. . > 


visor for the 
concerning business 


business shows 


adding 


G R. Hughes, Sacramento manager of the Rem 
ington office. is having a two weeks’ vacatior Coast 
Supervisor H. E. Wilde has recently returned from a 
month's stay in the Los Angeles branch, where he 
found excellent He is now in New York 
visiting the home offices 

. . > 


business 


Manager S. Gilchrist of the Pacific Typewriter Com 
pany announces that his company now has the agency 
for the New Fox typewriter in Central California 

. . . 

The Typewritorium has received a shipment of new 
model No. 4 Stearns, showing a 
ments, and the company is finding business with the 
model quite brisk 


number of improve 


. . . 

A. W. Ramsey, late of the Indian School at Carlyle 
Pa has joined the San Francisco Smith-Premier force 
in the capacity of Assistant Manager. The office has 
recently taken on another salesman, H. E. Root. Man 
ager Bartlett says that his office and the Remington 
and Underwood offices all report the difficulty of secur 
ing machines with which to fill their orders 


> . 
L. & M. Alexander & Co. are opening a branch for 
the L. C. Smith typewriter at 417 Sprague Avenue 


Spokane, Washington, and another new branch at Ta 
coma. The Oakland branch of this company is now 
under the management of S. D. Pine. The L. C 
machine has recently been placed with the Fireman’s 
Fund Insurance Heald’s 
San Francisco Business Colleges, and the Pacifi rank 


Smith 


Company 3usiness and the 
Company in all its branches on the Coast 

San Jose, Cal. 
Typewriter Company has been doing a 
Royal typewriter during the last 
ently contracted to sell 145 machines 


The San Jos« 
good business with the 

| few weeks. It re¢ 
in a short time, and that 
ceeded, showing a good market for machines of this 
manufacture in the Santa Clara Valley. B. D. Stew 
art, a former San Franciscan specializing another well 
known machine, has been placed in 
Stockton office, succeeding P. Taylor, 


number has now been ex 


charge of the 
who has left the 


typewriter business and entered other business activi 
ties with his father 
San Juan, Porto Rico. 

At the recent Porto Rican Insular Fair very attr 
tive exhibit of Remington Typewriters was made by 
Messrs. Gonzalez Padin Hnos, Remington representa 
tives for the island. This firm writes that th: re 
eived the gold medal, the highest prize giver 

Savannah, Ga 

One of the newer firms in the typewriter busin¢ in 

Georgia is Johnstor Typewriter Exchange in the 


Board of Trade Building. In a recent letter to Office 
Appliances, S N Johnstor the manager, states that 


his company is agent for the Elliott-Fisher machines 
and for the L. ¢ Smith & Bros., and the Standard 
Folding typewriters The Exchange began business on 








Johnstor t ex 


; January 1 ts manager Mr 
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i 
perienced typewriter mar f unusual energy and sound oeeeeeemndinematati 4 
business fudgment Four ears ago he was connected ee 4 
with a branch office of one of the big typewriter con i 
panies at Elmira, N. Y He has a large number of ] 
friends who look for him to make a marked success 
of his new business. He states that his company does i, 
rebuilding of exchanged machines at its shop i 
Savanna! y 
Springfield, Mass, ae t 
4 number of the schools in the Springfield territory i 
were recently visited by Master Parker Woodson 4 
youth who is one of the Remington Typewriter Con 
pany’s expert demonstrators. Master Woodson's hand 
ling of the N 10 Remington not only aroused the ® 
keenest interest of his student audiences, but it als 
was made the subject of numerous lengthy articles 
in the newspapers of the cities he visited | I] } )] } i] e x 
Syracuse, N. Y. 9 y 
The ¢ go Typewriter Exchange, of Syracuse, ré 
cently held an innovation in the typewriter field, al 
though it was not an innovation for them A type d 
writer auction is not an everyday occurrence, and yet an 
with them it seems to be a profitable occasion Quite 
recently they rented the ground floor of an office build 
ing, and had on display there for several days, a quan 
tity of machines which they advertised they would 
auctior t a specified tims The sale was to occupy 
only one day The interest created in this sale was 
such that over one hundred machines were sold at good 
prices, and prices which averaged about $5 less than i 
the price at which they regularly sell these machines 
This concern is certainly to be congratulated f j 
on their enterprise in finding a means of eliminating O 
the congestion which frequently occurs in the second 
hand field This is their second sale of this kind, bott 
of which ive been a success 
“a <- 
The outlook in the typewriter business is still very a r O hn a er 
promising. The past month has been a good one. The 


Monarch Typewriter works shipped more machines the 
first two weeks in April than in any other period 
during the history of the works. The employes in the 


different factories are looking for the promised Satur 


Chas. P. Pratt, foreman of the Finished Stock D have attained a well deserved 
partment at the Monarch works, was called to Chicag« ° na e h f 
on the 26th of April on account of the death of his eminence in t € esteem Oo 
brother, Robbins, who died while undergoing an oper 
ation His death was a shock to his many friends at both user and dealer. 


the Remington office, where he was employed. 
+ > > 


day half holiday 


Henry A. Stryker, who is employed in the Philadel 
phia office of the Smith Premier Company, came home . . h 5 
to spend Easter. Not only is Mr. Stryker a good ¢ Quality in t e goods 1S 
typewriter man—he is one of the best amateur ball | 


players in Philadelphia, being right-fielder for the Phila | just part of the service of the 


delphia A. C ast year he hit .360. 


John A Pross, a eich peewee for the Smitl Union Ribbon & Carbon Co. 


at 








Premier Company at their works in Syracuse died j 
his home 411 Temple street, on the 15th of April d 

Mr. Pross is sutvived by his wife and four children Prompt attention to or ers 
He was prominent as a Mason. His body was taken to 


at Eien, sees Gea ee and every possible considera- 
the funeral services. 
preside | tion and courtesy consistent 


Alexander T. Brown, president of the Smith Premier 
Typewriter Company, has invented a motor or auto 


plow. It 1s the first farm implement of the kind to with good business is our 


he devised, and bids fair to revolutionize present-day = 
farming, it is said For this reason it is believed that | li . > S ° ] d 

it will find a ready fleld of usefulness in the far West po Icy. end tria or er at 
The plow was given a test on the Harrison farms at 
Onondaga Valley, and proved unexpectedly satisfactory once. 
The massive plow Is operated by a 24-horsepower en 
gine It has several blades for plowing different sized 


furrows 


Toronto, Ont, . . 
J. A. Wright PP = aaeied of the Remington g¢ Satisfaction guaranteed. 


Typewriter Company’s sales force at Montreal, has been 
promoted to the managership of the Toronto Reming- 
ton offices Since he entered Remington service in 
the latter part of 1906 Mr. Wright has made a 
splendid record as salesman, and now at Toronto he has 


Se een ae UNION RIBBON & CARBON Co. 


Utica, N. Y. 
The Utliea sub-office of the Remington Typewriter 


Company's Albany “branch is now in charge of J. B Front and Laurel Sts. 























Tourbert, who was recently transferred east from the 
Spokane Remington sales force | 
Washington, D. C. PHILADELPHIA, PA. | 
Chas E Brown, the Monarch representative at } 
Hagerstown, Md., has lately made a number of impor Ht 
tant sales in his locality Both Mr. Brown and the il 
Monarch are very popular i} 
Zanesville, Ohio. i 
A new ilesman covering the Zanesville territory of i| 
the Cleveland Remington Typewriter office is A. G } 
Wiesenberger, whose Initial performances indicate that i 
he is going to make a valuable member of the Rem- | I} 
ington sales forces, | i 
it 
ty 
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Check the Articles that You Use 


and drop in the mail, but be sure to check 
the articles that you use even if they are 
only leased or on trial. 















Adding Machine 
Typewriter 
Phonograph 


Autographic 
Register 


Bill-Ladine 
Machine 


Card Cabinet (size) 
Telephone 


Dua or Brad- 
streets Book 


Special Machines 


“he Convenient as Your Favorite Pen'’ 


My business is to locate your Adding 
Machines and Typewriters, your Tele- 
phones, Bill of Lading Machines, Auto- 
—_— Register Machines and Small Card 
ndex Cabinets, your Dun and Bradstreets 
Book, etc, where they will do the most 
good. Will you cut out this ‘“‘ad”’ and send 
ittome? That's all I want, but I want 
you to de it now. HENDRICKS. 


Adjustable Table Co. *."r""".., 











E DETROIT 


The Nationety Advertised Coin Wrapper 


atena ond ennueity ehis 1 

0 not neglect 8 im- 
Mr. Dealer: portant line. Supply 
your banker with the best. 

)} anrinted advertising matter FREL, 
Detroit Coin W'p'r Co. Detroit — Teronto,Can | 








COMMONWEALTH HOTEL 


Incorporated 
Opposite State House, 


BOSTON, MASS. 





Offers rooms with hot and cold water for 
$1.00 per day and up, which includes free 
use of public shower baths. Nothing te equal 
this in New England. Rooms with private 
baths for $1.50 per day and up; suites of two 
rooms and bath for $4.00 per day and up. 

Dining room and cafe first-class. Euro- 
pean plan. 

ABSOLUTELY FIREPROOF 


Stone floors, nothing wood but the doors. 


Equipped with its own Sanitary 
Vacuum Cleaning Plant 


Long-Distance Telephone in Every Room. 
STRICTLY A TEMPERANCE HOTEL 
Send for Booklet 
STORER F. CRAFTS, Gen’! Manager 
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THE “ROSCO” TRANSPARENT DESK ST. LOUIS STATIONERS HOLD 
PAD. RUMMAGE SALE. 

This article, illustrated herewith, is a Many sales of every description have 

It consists been held, but seldom has there been one 


mew and practical office device. 
way with the 


of a glass plate fitted to a frame binding in that could compare in any 
such a way that it may be easily taken out Stationers’ rummage sale 
or set into place. It enables one to keep in This form of a sale is something new 
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eettassesees 
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ROSCO TRANSPARENT DESK PAD 


plain sight and in a fixed place just where the stationery field, the St. Louis stationers 


desired on the desk, any data such as price- say, and it was an unqualified success 

lists, maps, cards or any information needed There is not a stationer anywhere wh 
Simply lift the glass can honestly say that his shelves are free 
or “dead stock.” The average 


inventorying makes no dis 


for frequent reference. 
plate and place the data under it and they from old 
“stay put” because they become a part of dealer, when 
the framed glass desk pad. The whole pad _ tinction between this and other stock, but 
can be readily moved about, but the lists on the contrary, lists it at cost notwith 
stay in their respective positions standing the fact that some of it he would 


maps, etc., 
be glad to close out at cost or less, could 


Moreover, the papers are kept perfectly 


clean and the device does away entirely he do so 

with the worn, tattered, ink-stained blotter As the dealer carries this stock along he 
pad which so frequently soils one’s coat is at an expense in the form of rent, insur 
or linen. The frame binding of the “Rosco” ance and interest on the investment. As 
Transparent Desk Pad is made to con-_ this expense increases the dealer begins 
form with golden oak, weathered oak, or planning a method by which he can dispose 
mahogany wood finish. The retail price is of this dead stock at a reasonable price 








INTERESTING DISPLAY OF BERGER MFG. CO. STEEL GOODS. 


$2.50 and the manufacturers state that it This is what the St. Louis stationers pr: 
is a remarably quick seller wherever intro posed to do when they started the move 
duced. There is a good profit in it for ment for a rummage sale.’ 

dealers, who are invited to drop a postal for As the sale, if conducted by each 


special proposition to the Ravenswood Of dividual house, would, to a certain extent, 
fice Specialties Co., 1471 Irving Park Blvd., interfere with the regular business, it was 
decided that the most practical way was 
combine the “dead” stock of each house 


“Don’t figure your profits before you and hold the sale in a separate building 


sell your goods. Some one may undersell The undertaking was not exactly an easy 
you and you'll have to figure al! over thing, as some of the dead stock which sev 
eral dealers had was quite thoroughly dead 


Chicago, III. 


ee a ee to 


again.” 








and had been so for several years. Eac! 
house made a list of the stock that they 


considered “dead” and also named _ the 
price which they were willing to take for 
if 
When such lists wer completed they 
were exchanged among the _ houses and 
each dealer could se what the other had 
the line of dead stock 


Many dealers found that their so-called 
competitors had, on hand, a great deal of 
dead stock on which they themselves had 
a good sale. In this way a portion of the 
stock changed hands, then new lists were 
made of the remainder 

\ special meeting was held and the final 
arrangements were made. 

Mr. Curtis, of the Woodard & Tiernan 
Printing Company, presented what seemed 
to be the most practical plan. He agreed 

» combine the stock of each house into one 
store and offer it at a price that each house 
would name. He also assumed all expense 

ich as rent, light, labor, advertising, etc., 
or which in return he was to receive 20% 
of the sales. As this plan was satisfactory 
it met with the approval of all the members 


\ committee was appointed to work with 
Mr. Curtis, who at the same time was in a 
position to devote most of his time and 
energy to the sale 

\ well located store was selected which 


had a ground floor of about 125x150; a more 


lace could not have been found 
as it was located in the business center. 


he sale was advertised in St. Louis and 
neighboring towns by the daily papers, 
in outgoing mails, and large posters which 
vere displayed in all stores. 

Each house was allotted a letter and all 
articles that were placed “on sale” were 
marked with the letters of the respective 


houses. In this way everything could be 
accounted for, although it was arranged in 
classes irrespective of those to whom it 


belonged 

[The goods were properly displayed by 
being placed on large tables and were 
marked in plain figures Almost every 
article known to the stationery trade could 
be found in the large assortment. In fact, 


inything from pens and pencils to desks 
ind safes were offered in this rummage 
ile 

\ selling force of twenty clerks was 


laintained and this force was inadequate 

handle the crowd during rush hours 
Many of the stationers made it a point to 
pend their noon hour at the sale helping in 
iny way they could Che rummage sale 
was the daily topic of discussion among the 
business men 

Much credit is due to the members of 
the trade for their perfect co-operation and 
help which made success possible. The 
sale was in every way very successful 
especially financially. Nearly $10,000 worth 
of stock was disposed of which left vacant 
spaces on the shelves of each house to be 


filled with new and live stock. 


| 
| 
| 
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ABOUT KEYSTONE BRANDS 


If you went to Franklin, Pa., inspected the Keystone 
factory and the method of manufacture employed, you 
would understand why Keystone Ribbons and Carbons 
with maximum of quality in every grade can be sold 
at prices which enable dealer to meet any competition 
and at the same afford the user the fullest degree of 
satisfaction. 

The Keystone plant is one of those modern factory 
structures designed and built for the most economical 
system of manufacture. Its arrangement eliminates 
all waste effort and facilitates output to an extent that 
means a greater amount of goods on fixed overhead 
expenses. 

Its entire equipment is the most modern electrically 
driven machinery. 

Its sanitary arrangements are conducive to a class 
of work not to be attained under the usual condition 
of carbon pape: manufacture. 

But of even greater influence upon the price of the 
product is our source of supply for raw material. 

These exceptional advantages are expressed in every 
Keystone ribbon and every Keystone carbon sheet. 
They mean more profits to the dealers—the most satis- 
fying service for their customers. 

Keystone Brands are made in the respective grades 
for specific purposes, but there is one general utility 
number which dealers are supplying for many uses. 
Every dealer should have a sample of it. Write today. 


The Keystone Carbon Paper Mfg. Co. 


Home Office and Factory: FRANKLIN, PA. 
NEW YORK OFFICE: 26 Broadway 
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a & & Way back in your grandfather’s 
boyhood #« #« # # # # # # # # #& & 


DAVIDS INKS 


were the standard of America. Now Davids Inks and Adhesives 


Are The Standard of The World 


They have been tried by the only test which 
determines real value—THE TEST OF TIME 


For 86 years they have measured up to the changing conditions of 
business demands. Always the highest quality, they have advanced 
with the development of the art of ink manufacture until they stand 
today the perfection of ink and adhesive manufacture, giving perfect 
satisfaction to both user and dealer. 


From the few numbers in the early years the line has been broad- 
ened until it includes a list of the various specialties which go to com= 
pose a complete line of inks and adhesives of which many leading 


dealers carry the entire line. 


The permanence of business records is a safeguard of the business. 
Business men who appreciate this fact should secure a bottle of 


Davids Electro Chemical Writing Fluid 


from their dealers. This is an absolutely permanent pure nut gall and 
iron ink preparation, writing blue black and turning jet black. 


Any dealer who is not now featuring the Davids line will find it to 
his great advantage to get acquainted with us. 








THADDEUS DAVIDS COMPANY 


95-97 Van Dam Street 2: 2: NEW YORK, N. Y. 





OFFICE APPLIANCES 


137 














A PEN PROPOSITION THAT WILL MAKE YOU MONEY. 


Here is a pen that so far as looks, quality and service oncerned cannot be We are go to make a special offer to dealers on our Nos. 22, 23 and 24, an in- 
excelled anywhere at any rice- —Welty’ s patent self-filling and scientific feeding troductory er, which you cannot afford to miss. Our catalog will explain the 
device; a ade i ut tyles and sizes. super.or features the Welty Line of Fountain Pens. 

SPECIAI ISCt NTS TO THE FOREIGN TRADE. WRITE TODAY. 
Territory west of Denver, ‘ », controlled by the ' 
Ct tT Eccuin to, he tee THE WM. A. WELTY CO., Waterloo, Ia., U.S.A. 











CLASSIFIED INDEX TO ADVERTISERS 











ADDING MACHINES. 
Jarrett Adding Machine Co 
Surroughs Add. Machine Co. 
Dalton Add. Mach. Co 
ADDING TYPEWRITERS. 
Elliott-Fisher Co, 
temington Typewriter Co 
Underwood Typewriter Co 
ADDRESSING —— 
\ddressograph oO 
ADVERTISING NOVELTY. 
Novelty Cutlery o 
ARTISTS: MATERIALS, 


AUTOGRAPHIC ‘REGISTE R. 


Egry Register Co 
BIND:KS. 

tjurrett Bindery Co 

Loewenbaci B., & Sons Co 


BUSINESS SHOWS. 
Annual Business Show 
Goldman, Henry 
CALCULATORS. 
Meilicke Calculator ( 
CASH BOXES. 
Meilink Mfg. Co... 
CASH REGIST: RS. 
Acme Cash Register (: 
National Cash Register Co 
CHAIRS, OFFICE, 
A. Cook ae . ries 
Beste Chair Co.. - 
Kohn, Jacob & Jos 


Marble & Shattuck ‘ me 


CHECK PROTECTORS, 
ag G W., & Co 
niv. Check Protector Co 
COIN WRAPPERS. 
Detroit Coin Wrapper Co 
COPYING DEVICES. 
Eureka Blotter Bath Co ae 


COSTUMERS. 

CO OS Bo eee ee 
CUSPIDORS. 

Ireland & Matthews aie 
DESK PAD 


Ravenswood Office Sp. C« 
DESK LAMPS. 

McFaddin, H. G., Co 
DESKS. 

Derby Desk Co 

J. F. Dietz.. - 

Dornette & Bros... eye 

Herrmann Furniture Co ° 

Moon Desk Co.... ° a beeen 

Olsen, O. C. 8., Co eae aaa eke 

Shelbyville Desk Co 


Valley City Desk Co.. add alee 


DICTATION MACHINES, 

Edison, Thos. A., Ine. 
DUPLICATE LETTER MACHINES. 
Am. Multigraph Sales Co ‘ 
Auto. Letter Machine Co 

A B. Dick ee ; 
Lineograph Co . 
Multicolor Press Co ‘ 
Underwood Duplicator Co 
Writerpress Co 
EMBOSSING AND ENGRAVING. 
Amer, Embossing Co. 
es OPENER. 
lart. . 
auvasars SEALERS. 
Ideal Envelope Sealer Co 
Nat'l Env. Seal. & Stamp 
H. J. Reynolds & Co.. 
ERASERS. 
Turner Bros, 
So BOOK, 


Bergstrom, O. M 





EYESHADES. 
Chica ge Eyeshield Co 
ss 
otk N E 
cue CABINETS, METAL. 
Berger Mfg Ce Al 
Gen’! Fi Co 
Globe-Werni 
Safe-C abinet Co. 
Van Dorn Iron Works 
FILING OARINETS, woop 
Browne-Morse Co 


Globe-Wernicke Co 


Mach. Co 


Macey Co 
Shaw-Walker Co. 
Weis Mfg. Co. 
FILING DEVICES. 
G. V. Sales Co ‘ae 
Pratt Fastener Mfg. Co.. 
FOLDING a 
Dick, A. B., Co.. 
FORM LETTERS. 
Stilwell, Geo. R.. 
Walker, J. L., Co 
FOUNTAIN PENS. 
D. W. Beaumel Co 
Sanford & Bennett ‘ ame : 
Welty, Wm. A Co ‘aud . 126 
Whitney Richards Co = 
HOTELS, 
Commonwealth Hotel Co. 
Herkimer, Grand Rapids 


Tuller, Detroit 

INK PADS. 
Fulton Rubber Type Co 
B G Volger 


INKS, ADHESIVES, ETC. 
Carter's Ink Co... 
Commercial Puste Co... 
Cooper Ink Co se o6 
Thaddeus Davids Co.... 

Chas. M. Higgins..... 
Keller, Robt., Ink Co 
Monarch Glue Co 
Sanford Mfg. Co 
Wooemansee, W. Movs 

INKSTAND: 
ae oe S. C., Inkstand Co 

LETTER gay nw Fg 
tristow, Frede 

LITHOGRAPHIC SPECIALTIES, 
Goes Litho. Co. ‘ 

LOOSE LEAF. 

Chicago 8S. & R. B. Co.. 

Cott Ptg. & Indexing Co.. 
Irving-Pitt Mfg. Co : ian 
Kalamazoo L. L. Binder Co... 

Mann Co., Wm... ‘ ‘pace ° 
Nelson Corporation . eoee 114 
New Standard L. L. Co ; 
Proudfit Loose Leaf Co 

Stationers’ L. L. Co.. 

Sam’l C. Tatum Co... 

Tenacity Mfg. Co. 

Tengwall Co. 

MFRS. UNDER CONTRACT. 
Taft-Peirce Mfg. Co.... 

METAL OFFICE FURNITURE. 
terger Mfg. Co... 
General Fireproofing Co 
Safe Cabinet Co...... 

Van Dorn Iron Works 

NUMBERING MACHINES. 
Cushman & Denison Mfg. Co 

PAPER. 

Eaton, Crane & Pike Co 
Hampshire Paper Co. 
Mittineague Paper Co 
Mountain Mill Paper Co. 
Southworth Co. 

PAPER FASTENERS AND CLIPS. 
Clarke Sales Co 
DeLong Hook & Eye Co. 

oO K Mfg. Co ‘a 
Superior Mfg Co 

PASTE. 

See ‘‘Inks 

PATENTS. 
Siggers, E. G.. 

PENCIL POCKETS. 
Nichols & Willis 

—_—-, 7 ok. 


Adhesives, Etc.’ 


. a 
= er —— 
PENS 
Geo. P. Gaydoul (gold) 
W. L. Mason 


a CARDS. 
S. Playing Card Co 

—. CARDS. 

Kropp, E. C Co 
POSTAL SCALES. 

Pelouze Scale Co 

Triner Seale and Mfg. C 
PRICE BOOKS. 

Loose Leaf 


PUBLISHERS, 

Bentioner anG: Primeebss ooscodsisuacde cvieves coc ckSh 
PUSH PINS. 

Oe SET OO a oe rere = ooellZ 
RIBBONS AND CARBONS. 

a Se ae eee ee évceconee 

FEO Or. ae ree oe © 

Buckeye Te RK Biicinns «sdb saa aer é<etiseas ow (© 

Carter’s IMk C0........+..ceeeeeeeeeees sean 123 

Columbia R. & C. Mfg. Co............. > oes 

ee Oe OR er | Sees oe 45 

ae § SG ON A eee .-126 

BeGelthe Wel. Seeks dcky «oso nudes 40 cb daacakon 121 

International Carbon Paper Co.............655 -138 

Keystone Carbon Paper Co............ceeeee0% 135 

A. BF. FOG cc 1 cts s hannsnst ness yoann --- 48 

Manifold. Gunpihes- 00.495.00 0 000k osexs basen ns . 46-47 

Mittag & Venger... .. cveveosscsesisunngieuees mae On 

Mie@ieh Preqees Oo... .6sicvecdecsccccscaue reese * ' | 

Oliver Typewriter C066. occi.csscebede dese asker BO 

Republic-Dedge Mfg. Co.........6.eeee0s omesins « 50 

Rogers Manifold & C. P. CO.......ceeececees .. & 

Baemee,., OOi0ci.oov ccccc cand bane densest keen ++ 112 

Snelling & Son Mo ee sdepeease O6 

Union R. & OO... «tcsccssueeens anus . oe 133 

0. & ea Ribbon Gen sv avesssoweecetuesebecs 128 

Webster, F.. &.. OO. .csc0rctieshses eed santuee wie’ 
RIBBON AND CARBON MACHINERY. 

John Waldten G0... isscisecticsoustocentes saccades ASD 
SIGNS. 

PAPOORNE OO, occ cccccsccecccenstUUsUeneS » -125 
STAMP AFF 

Nat'l Env. Seal. & Stamp. Mach. Co........... 6 

Somtene Tee LOB... «0000000 ohn hs anes nans dalek 57 
STAMPS, le 

Consol. Stamp Mfg. Co......... 2 0sbdeMeeUbeaee 78 

Mover BO Weenies: cc cccessnss ese owes 105 
STANDS, METAL, FOR OFFICE MACHINE. 

‘Adjustable Table I oMacedeed 134 

Fowler-Manson-Sherman Cycle Co........... Ts 
SWINGING T. W. ANDS. 

We. B. Wei conkec Semetbsbnn sci cnesiacons 126-137 

Wele Mig. isi cads «cane stiadies ccccscteosasens 105-8 
TAB ° é 

Brodene BGs, Cer Apes chin des 600s citocioatst .. 

Niemann & Weinhardt Table Co............... 85 

ee BR Per ree . 83 

Stow & Davis Furniture Co............6+.eeeeee 87 
TELEPHONE ATTACHMENTS. 

Bowe: WE. Gis cdicedibe + ches <e¥ingcscetcovecseed 121 

Tie rT 2 oe, See . 49 

Seely Office Appliance CO.........-ceeeseeeeees 66 
TIME . 

Ellis Time Stamp Co...............-- noah otcced 103 

Doliott Tiene * HG Gig bo 00. ccatesaw neue cee . 49 

Reliable Time Stamp ee Te See 117 
TIE DEVICE. 

i Bo Seer ee eee 123 
TRANSFER CASES. 

See ‘‘Files.’’ 
Te CABINET. 

Byron crak’ GOVE Cabinet Co. ..iscesicess Gores 8 

TYPEWRITE VERS. 

Typewriter Specialty Co............65.. EES ioe . OT 
TYPEWRITER erm eee 

Pardes Ge Ms cece 5 ost: - avs coun oa ¥vogs Suc vobeee 
TYP 


EWRITERS, NEW. 
Blickensderfer Mfg. Co............+++ <n dw one's .129 
Elliott-Fisher Co. nae’ 





Fox Typewriter 06,..ssescescecs o> 
Hammond a Ge ob ct eweks ane i 
Monieeh. Te We Gil t-d a ane cs canale ss urcierns 56 
Oliver T. W. odin Mer ee Back ‘Cover 
Reminwtew We Ws. MGs ac ciapiccdvic dh roi cupedva ._ = 
Royal Typewriter Co... 0... .cccccssvecccccvcce . 
Secor TyMOwTNOP TB, osc cds csasiaess cccsseseeen 13 
L. C. Sambtts GB BeGB in sc ccccdccvicwecccscccess os 
Smith Premier Typewriter Co........-.++eee++6- 
Standard Typewriter O0.......cccsssecssoeses - 
Underwood Typewriter Co........--+seecseeeees 9 
Victor TyPO@GBIGOE COie ss ccc cds ivcncccvcsoecas 69 


TYPEWRITER PARTS. 





Ames & DH sc cccndned tdeehbecctsccnnsscean 
Beauhion @& Beet) OO. is. vG octane tececces és 
Ss ee rt eer p eros 
Thorp & TR 6 cds ctaead 00 c0vencwhexsdeesaee 
TYPEWRITERS, REBUILT. 
Albright Bros. Rebuilt T. W. Co......-...s-4. 132 
Amer. Typewriter “BE... .cccsdcsossidsucocceme 132 
Am, Were Bee: Ge. oc osctccnscectkhsscsean 14 
General T. W. BRGRARGO 6 ioc is's cc. ccWdeccee de 88 
Debut FT Wi Gaikes edasdss canscesasccenaal +. 5&8 
B. D. Underwood Typewriter Ruchange Teer 131 
Wholesale Typewriter Co. ......sccccccsscccccus 3 
WIRE GOODS. 
Progressive Wire Goods CO.......secssescesveen 100 
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World—Tuxedo 


Two Famous Brands of 

















>| Typewriter Ribbons 








Non-filling, long lasting, 
climate proof and 


GUARANTEED 












= 
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TUXEDO 





























NoN-FILLING 

LONG LASTING. . ‘ i , : 
TYPEWRITER DEALERS:—We have a special proposition to make you, which will 
RIBBON insure a handsome income. Write at once for particulars. 


The International Carbon Paper Co. 


241 Center Street, NEW YORK, U. S. A. 


+) 2 Seq e¢ 


WON-FILLING . 
LONG LASTING * 







TYPEWRITER © 

' 7 The Bock Company, Western Agents, 17-2! Quincy St., Chicago 

. RIBBON 

‘ Quaker City Office Supply Co., Philadelphia, Distributing Agents for Pennsylvania 






Central Typewnrite Supply Co Epany, Kansas City, Mo 





A Check Protector Which Protects is a 
Necessity in these days of Check Raising 
DEALERS ARE YOU HANDLING THE 


Universal Check Protector? 


A machine which has no peer in safeguarding a man’s disbursements; because it 
not only perforates and inks the paper, but carries the indelible ink through to 
reverse side as the characters are punched, thus giving absolute protection. 


After years of study and investigation we have succeeded in perfecting a machine 
that will positively prevent the “raising” of Checks, Drafts, Stocks, Bonds or 
other commercial paper. 


SIMPLICITY IN CONSTRUCTION AND 
OPERATION; not equalled by any other 
machine on the market today. 


Type made of special tempered tool steel, 
insuring clean cut characters and durability. 


Work at all times visible to operator. The 
exact amount placed on any part of the check. 





an ae q = SPECIAL DISCOUNTS 
UNIVERSAL CHECK PROTEC = TO STATIONERS AND OFFICE 


a emickes SUPPLY PEOPLE $2345K 


I1S4 Randolph Street Only Way To Protect A Check 


Price $30 F. O. B. Chicago 
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OFFICE APPLIANCES 


The Eureka Bath and Cloth 


constitutes a perfectly sanitary system of letter press copies, 
in the bath assures even distribution of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The patent chemical surface cloth 

There are more 
Baths in usc than a"! others combined. The wire net in the composition makes 
They are furnished in all sizes from corre spondence to 
Write for Eureka Booklet. 


CHICAGO, ILL., U.S. A. 


with non-raveling ede affords clean, clear-cut copies. 


them unbreakable 

way bill. Sold through the dealers. 

THE EUREKA BLOTTER BATH CO., 
6215-17-19 Wentworth Avenue 





The composition 


Eureka 
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WANT S 


NOTE—‘Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 














WANTED—SEV@ERAL FIRST-CLASS, EXPE- 
rienced filing device salesmen for city work. 
Address C-13, care Office Appliances, Chicago. 


STATIONERY SALESMAN WANTED—WE 

have opening for good man, experienced in all 
branches of stationer’s business, including man- 
ufacturing. Adcress C-14, care Office Appli- 
ances, Chicago, 


SALESMEN—FOR HIGH-GRADE SIDE LINE 

to stationery, drug and jewelry trade. Big 
commission on _ re-orders. References. State 
territory. H. W. Haslup, 905 Jefferson Ave., 
Toledo, Ohio. 


WANTED—SALESMAN FOR NEW CUSHION 

feet for ty~ewriters. Reduce noise, lighten 
touch, increase speed. Large profits assured. 
Splendid line for office supply and appliance 
Salesmen. Michigan Office Appliance Co., 402-3 
Sun Bldg., Detroit. 


WANTED—TWO GOOD MEN TO SELL Y. & 

E. —_ grade office system equipment in local 
and other territories. Prefer men with good 
knowledge of office routine or previous selling 
experience. Good opportunity for the right 
men. Apply by letter only, stating age and 
experience, and if married or single. Educa- 
— Yawman & Erbe Mfg. Co., Roches- 
er, N. 


SALESMEN—FOR HIGH-GRADE SIDE LINE 

to stationery, drug and jewelry trade? Big 
commission on re-orders. References. State 
7 oe P. O. Box 205, Janesville, Wis., U. 


MAN WANTED FAMILIAR WITH OFFICE 

appliances to sell direct to consumer the best 
loose sheet holder made, for holding sheets with- 
out punching. Liberal commission and exclu- 
sive territory. State qualifications in answer- 
ing. Territory open—Utica, Buffalo, Bingham- 
ton, Elmira, Scranton, Allentown, Troy, Albany, 
Erie and Wheeling, W. Va. Address Binders, 
care Office Appliances, Chicago. 








FOR SALE. 








WHO WANTS TO BUY PATENTS ON A NEW 

typewriter system? Excels all competition. 
Interested parties to receive model. Inquiries to 
be directed to Aug. Laury, Pernau, Russia. 





FOR SALE—ONE NEW BUFFUM AUTO- 
matic Card Press, complete with full set of 

type, type cabinet and accessories. Never used. 

Address F-12, care Office Appliance, Chicago. 


FOR SALE—AMERICAN MULTIGRAPH NO. 
4, Serial No. 5878, purchased January, 1910. 
Actual use three months. Inking attachment, 
full type equipment and two new ribbons. Con- 
dition guaranteed. Will ship on approval if 
satisfactory references are furnished. Price 
$200. Chas. T. A. Mallalieu, Williamsport, Pa. 


AGENCIES WANTED 





= 





— 


AGENCY WANTED—DESIRE EXCLUSIVE 

agency for Pittsburg and vicinity for merit- 
orious article or proposition (no gew gaws or 
canvassing). Address E. Clinton, 610 Keystone 
Bidg., Pittsburg, Pa. 





WANTED—CHICAGO REPRESENTATION OF 

manufacturer. Ten years’ experience selling 
the Chicago trade. Well acquainted—energetic 
and reliable—understands loose leaf goods. L. 
S. T., 1443 Hood Ave., Chicago. Telephone 
Edgewater 1256. 


OFFICE APPLIANCES 


SITUATIONS WANTED 














YOUNG MAN, 34, LOCATED IN SAN FRAN- 
cisco, having twelve years’ experience in office 
specialty business, wants to make arrangements 
with eastern manufacturer having article of 
merit to take exclusive agency for coast terri- 
tory. Can furnish highest references from 
Eastern and Western corporations and banks 
Address J 11, care Office Appliances, Chicago. 








BUSINESS OPPORTUNITIES. 


COMMISSION SALESMAN WANTED TO SELL 

the “Right’’ Pencil Sharpener—the best selling 
sharpener on the market. Salesmen that visit 
wholesale stationers will be given a liberal com- 
mission, and ought to make a good thing of it. 
State territory, lines now being handled and de- 
tailed experience. Everett ee Company, 
45 East 17th Street, New York, N. ; 


MANUFACTURERS OF HIGH GRADE METAL 
furniture, (racks, tables, chairs, stool, etc.), 
desire active and responsible agents throughout 
the East and Middle West. Trade and reputa- 
tion already established. Only those with es- 
tablished trade as manufacturers’ agent need 
apply. Address ‘Metal Furniture,’’ care Office 
Appliances, 417 S. Dearborn Street, Chicago. 


MISCELLANEOUS 








Cc. L. PARKER, PATENT ATTORNEY, EX- 

examiner U. S. patent officeM972 G Street, 
Washington, D. C. Inventors’ hand book, “Pro- 
tecting, Exploiting and Sellings Inventions,” 
sent free upon request. 


WANTED—An exclusive agent in every city 
to sell Transo (transparent face) envelopes) on 
a commission basis. every business house a 
possible customer. Excellent propesition for 
men with selling ability. Samples and comp 
Information on request. Transo Paper Co., 
Chicago. 








LEARN TO WRITE EAR 25 to $100 
Wid 4 -balt ae AWEEK 


We can positively show you by mail How To INCREAsB YOUR 
SaLtarny Book mailed free. sateen Dep‘ 27, atonal ll. 


TYPEWRITERS NOW, $5-$20; 


REBUILT $25-$35-$45, EASY 

TERMS, RENT 4PPLIES:SHIP 

ON APPROVAL; LIST FREE, AGTS 
KNIGHTS 29912th St ST. » EOULS Me 








Factory Manager or 
Superintendent 


Factory manager with good tech- 
nical education and with more than 
twelve years practical ex perience in 
designing and manufacturing of 
adding machines and typewriters 
is open for engagement. 

Have been identified in the above 
capacity with four well known con- 
cerns and produced immediate re- 
sults. Am considered an expert in 
designing and construction of tools, 
dies, jigs, gauges and special ma- 
chinery for economical interchange- 
able manufacturing. Executive 
and inventive ability as well as fore- 
going statements easily verified. 
Open for first class connection only. 


Address E-17 care of Office 
Appliances, Chicago 




















AN EXCEPTIONAL OPPORTUNITY 


for an {ndividual or firm to acquire a 

controlling interest in a going concern 

with factory and office in New York 

City, manufacturing an article of almost 

unlimited sale. Has been nationally 

advertised and now being used by many 

rominent concerns. Cash required 

5,000.00. Canadian and Foreign patent 
rights could be sold 

Address, M. W., 
care Office Appliances, 
No. 508 Tribune Bidg., New York 








ESTABLISHED CANADIAN 
firm has an opening for two good 
specialty men who are qualified to 
manage departments. Right men 
might arrange for purchase of some 
interest in the business. 

Address, M 16, 

are Offic Appliances, Chicag 








AN OLD ESTABLISHED HOUSE 


in English speaking country is c« 
sidering young American tor man- 
agement of the typewriter end of the 
business. Reasonable salary with 
bonus on sales. Opportunity for 
young man with branch manager 
jualifications 
Address, E 18, 
sare Office Appliances, Chicag 








A MAN WITH EIGHT OR TEN 
thousand dollars, backed with ex 
perience in the stationery and office 
specialty business can acquire an 


” interest in a money-making business 


in a prosperous Ohio city. 
Address, B 11 
care Office Appliances, Chicago 











ESTABLISHED HOUSE HA N 
dling office supplie »s and stationery 
and doing job printing, has an ope n- 
ing od a man capable of superv ising 
the business. ust be able to har 
dle corresponde nce and advertising 
Fine opening for a man having per- 
sonal qualities and requisite abil ity 
for the work. 
Address, F13 


care Office Appliances, Chicag« 











} 
; 

















i, DB NC ogee SEI a ee lea he et A APE Die 


* Abe <ldoah 
~ c v 








OR bookkeeping, or for records of any kind 

where permanence of record is desired there 

is no ink that affords a more efficient service 
than 


SANFORD’S BLUE BLACK 


@ It lends to correspondence the especially de- 
sired quality of permanence of writing. 

@ The Sanford inks and adhesives are not only of the 
highest standard of manufacture, but are put up in at- 
tractive packages with pleasing labels, “They contribute 
to the profit of the best stationery stores throughout the 


ey. =). 
FORDS :* 
ra 


world, 
NE SANFORD V 
‘ ities r. SANFORD MFG. CO. 
e r0F 
| Pe e + Congress and Peoria Sts. 71 Mercer St. 
— — Chicago New York 
A UTOPIAN JAR OF 
SANFORD’S LIBRARY 
PASTE IS AN OFFICE 
NECESSITY. Ce eee 


f 


WEBLAGK INK 


VNFORDS tg 
PREIMIUIM 


Mitine 





PATENT SPOUT 
Easy to pour out. 


BLUE BLACK 
Easiest color on the eyes. 


CHANGES TO BLACK 
The permanent color. 


NEVER FADES 
The ideal quality in rec- 
ord ink 


FOR FOUNTAIN PENS 
Uunequaled or pen or 
ink pencil. 
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j Good and Sufficient Renasiil ; 


i Why your Ledger should be “‘C. S. & R. B. De Luxe”’ 


Are | 
Addit 


Our New ‘Trade Price List No. 30 


to prove th: 


e 
| 
e 
| 
! 
? 
J 
! 


Just glance at our current discount sheet. 
We sell only through the trade 


rrought out by an inspection of the book itself. 
ional reasons may be found if you will read 





And if onytieha more is needed 


it our offer is the most liberal the dealer could wish 


Makers of 


Yours for asking. 


C. S. & R. B. Co., Inc. IN LOOSE-LEAF CHICAGO, U.S.A. 
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Printype Wins! 


New Oliver Typewriter, Equipped With ‘‘Book Type,’’ Makes 
Tremendous Hit With the Public—‘‘Typewrites PRINT’’ 


Sells for 17 Cents a Day 


Another great Oliver innovation—PRINTYPE. 

Some months ago, without announcement, we 
placed the Printype Oliver Typewriter on the 
market 

Today, one-third of our output of Oliver Type- 
writers are Printypes 

It’s more than a success 
typewriter type ! 

Printype is the most beautiful, readable, attrac- 
tive, attention-compelling type ever evolved for 
typewriters 

Thousands of dollars have been expended in pro- 
ducing this wonderful typewriter type, yet you 
pay only the regular price of $100 for the complete 
machine, the new Oliver No. 5, equipped to write 
in Printype. Youcan buy The Printype Oliver on 
the famous 17-Cents-a-Day Purchase Plan. 

Printype is virtually book type—the type which 
the eye has been trained to grasp quickly. 

The type which the crystallized. experience of 
centuries proves best for the printed page. 


Great Beauty and Attention Value 


Printype is the very soul of symmetry. The 
shadings give body, refinement and life which are 
utterly lacking in the old-style thin outline letters 
and numerals. It’s a delight to the eye. 

A letter written in Printype attracts the eye— 
it's magnetic. A Printype letter is so strikingly 
uttractive, so forceful, so distincttve that one un- 
it from amass of mail, to 


i 


It’s a revolution in 


consciously picks it ot 
read first 

Its perfection compels attention 

A large part of our sales have resulted from let- 


ters like this, sent by interested correspondents to 
“For goodness sake, 


users of the new machine 
what machine did you use to write that letter ’ 


The answer—a Printype Oliver—makes the sale 





Oliver Typewriter and forwar ; 
LUTION IN TYPEWRITER TYPE Ask us fo 

the ‘‘17-Cents-a-Day Purchase Plan,’’ which has added so many 
thousands to the ranks of typewriter user 


face in Typewriterdom 


Aids Eyesight—Prevents Errors 


Printype aids and rests the eyes. None of the 
strain on the optic nerve that sharp, thin, outline 
type imposes. This elimination of effort makes it 
a positive pleasure to read Printype correspond- 
ence. Ask the opinion of your oculist or optician 
He knows the value of Printype ! 


Printype annadius 


OLIVER 
Typewrit@r 


The Standard Vis ble Writer 


Printype makes every letter, every numeral, 
every character employed in the whole wide range 
of commercial transactions perfectly plain 

Wherever accuracy is demanded, Printype 1s 
worth a premitrm. 


A Printype Test by Linotype Operators 


One of the hundreds of interesting Printype 
tests was made by various newspaper publishers. 
Linotype operators of equal dexterity were pitted 
against each other in a speed contest. One set of 
operators were supplied with copy written with 
the regular typewriter face 

The opposing operators were supplied with copy 
written in Printy pe 

It was found that the linotype operator could 
increase his output ten per cent, setting from 
‘Printype”’ copy. over copy written with the 


+ 


ordinary ‘‘outline’’ typewriter type 


Ask Us to Write You a Letter on 
The Printype Oliver Typewriter 


We want to write you a specimen letter on The Printype 


; 


‘da copy of the book, *‘A REVO- 
or details of 


We urge upon you the importance of investigating the new 
PRINTYPE 
Address Sales Department 106 


The Oliver Typewriter Company 


Oliver Typewriter Bldg., 93 Dearborn St., Chicago. 


Agencies Everywhere 


























